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CAUTIONARY NOTE REGARDING FORWARD-LOOKING STATEMENTS

Certain statements included in this Quarterly Report on Form 10-Q are “forward-looking statements” within the meaning of the U.S. federal securities
laws. All statements other than historical factual information are forward-looking statements, including, without limitation, statements regarding our possible or
assumed future results of operations, business strategies, financing plans, competitive position, industry environment, potential growth opportunities and the
effects of regulation and the economy, generally. Terminology such as “believe,” “anticipate,” “will,” “should,” “could,” “intend,” “plan,” “expect,” “estimate,”
“project,” “target,” “may,” “possible,” “potential,” “forecast,” “positioned” and similar references to future periods are intended to identify forward-looking
statements, although not all forward-looking statements are accompanied by such words.

Specific forward-looking statements in this Quarterly Report on Form 10-Q include:
• Our belief that our cash and cash equivalents are managed by high credit quality financial institutions;
• Our belief that our capital resources, including existing cash balances, together with our operating cash flows and borrowings under our credit

facilities, are sufficient to meet our financial obligations for the next 12 months and the foreseeable future;
• Our belief that the trends listed in “Factors Affecting our Results of Operations” represent a significant challenge for utilities, but also an opportunity

for outsourced utility infrastructure services companies to build and maintain more efficient, sustainable infrastructure that can meet the energy needs
of future generations;

• Our belief that we have taken steps to secure delivery of a sufficient amount of equipment and do not anticipate any significant disruptions with
respect to our fleet in the near-term;

• Our belief that we are well-positioned to serve the increased demand resulting from system integrity management programs to enhance safety pursuant
to federal and state mandates;

• Our belief that we are well-positioned to support growing customer attention in achieving environmental objectives through infrastructure
construction and maintenance;

• Our belief that we will continue to renegotiate some of our major contracts to address the increased costs of future work;
• Our belief, with respect to our agreements with Southwest Gas Holdings, Inc., that our ongoing obligations are not expected to have a material impact

on the Company’s financial condition, results of operations, or cash flows;
• Our belief that any liabilities resulting from any known legal matters, including the City of Chicago matter described in “Note 14 — Commitments

and Contingencies — Legal Proceedings,” will not have a material effect on our financial position, results of operations or cash flows;
• Our expectation that we will continue to incur capital expenditures to meet anticipated needs for our services;
• Our belief that the responsibility under a guarantee could exceed the amount recoverable from the subsidiary alone and could materially and adversely

affect our consolidated financial condition, results of operations and cash flows;
• Our belief that the timing of the recognition of remaining performance obligations of fixed-price contracts is largely within the control of the

customer, including when the necessary equipment and materials required to complete the work will be provided by the customer;
• Our belief that fuel, labor and material costs could rise in the future resulting in a negative effect on our results of operations or that fluctuations in the

price or availability of materials and equipment could impact costs to complete projects or result in the postponement of projects;
• Our belief that rising interest rates on our variable-rate debt could have a negative effect on our business, financial condition and results of operations;
• Our belief that projects included in backlog can be subject to delays or cancellation as a result of regulatory requirements, adverse weather conditions,

customer requirements and other factors that could cause actual revenue to differ significantly from the estimates, or cause revenue to be realized in
periods other than originally expected; and

• Our belief that margins on a new master service agreement are expected to continue to improve throughout the fiscal year.
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Forward-looking statements involve known and unknown risks, uncertainties and other factors which may cause our actual results, performance or
achievements to be materially different from any future results, performance or achievements expressed or implied by the forward-looking statements. Actual
results may differ materially as a result of a number of factors, including, among other things:

• Customer project scheduling and duration;
• Weather, including the occurrence of major storms, and general economic conditions;
• Results of bid work, differences between actual and anticipated outcomes of bid or other fixed-price construction agreements;
• Outcomes from contract and change order negotiations;
• Our ability to successfully procure new work and impacts from work awarded or failing to be awarded work from significant customers, the mix of

work awarded, and the amount of work awarded to us following work stoppages or reduction;
• The results of productivity inefficiencies from regulatory requirements, customer supply chain challenges, or otherwise, delays in commissioning

individual projects, the ability of management to successfully finance, close on and assimilate any acquired businesses, and changes in our mix of
customers, projects, contracts and business;

• Regional or national and/or general economic conditions and demand for our services;
• Price, volatility, and expectations of future prices of natural gas and electricity;
• Increases in the costs to perform services caused by changing conditions;
• The termination, or expiration of existing agreements or contracts;
• Decisions of our customers as to whether to pursue capital projects due to economic impacts resulting from a pandemic or otherwise;
• The budgetary spending patterns of customers;
• Inflation and other increases in construction costs that we may be unable to pass through to our customers;
• Cost or schedule overruns on fixed-price contracts;
• Availability of qualified labor for specific projects;
• The need and availability of letters of credit, payment and performance bonds, or other security;
• Costs we incur to support growth, whether organic or through acquisitions;
• The timing and volume of work under contract;
• Losses experienced in our operations;
• The results of the review of prior period accounting on certain projects and the impact of adjustments to accounting estimates;
• Developments in governmental investigations and/or inquiries;
• Intense competition in the industries in which we operate;
• Existing or future litigation or regulatory proceedings, dispute resolution proceedings or claims, including claims for additional costs;
• Failure of our partners, suppliers or subcontractors to perform their obligations;
• Cybersecurity breaches;
• Failure to maintain safe worksites;
• Risks or uncertainties associated with events outside of our control, including severe weather conditions, public health crises and pandemics, political

crises or other catastrophic events, such as the conflicts in the Middle East and the ongoing war in Ukraine;
• The impact of changes to federal policies, including those with respect to taxes, trade policies and tariffs, that affect U.S. relations with the rest of the

world;
• Adverse developments affecting specific financial institutions or the broader financial services industry, including liquidity shortages or bank failures;
• Client delays or defaults in making payments;
• The cost and availability of credit and restrictions imposed by our debt agreements;
• The impact of credit rating actions and conditions in the capital markets on financing costs;
• Changes in construction expenditures and financing;
• Levels of or changes in operations and maintenance expenses;
• Our ability to continue to remain within the ratios and other limits in our debt covenants;
• Failure to implement strategic and operational initiatives;
• Risks or uncertainties associated with acquisitions, dispositions and investments;
• Possible information technology interruptions or inability to protect intellectual property;
• Our failure, or the failure of our agents or partners, to comply with laws;
• Our ability to secure appropriate insurance, licenses or permits;
• New or changing legal requirements, including those relating to environmental, health, licensing and safety matters;
• The loss of one or more clients that account for a significant portion of our revenue; and
• Asset impairments.
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Forward-looking statements are based on assumptions and assessments made by our management in light of their experience and perceptions of historical
trends, current conditions, expected future developments and other factors they believe to be appropriate. These forward-looking statements are subject to a
number of risks and uncertainties, including, but not limited to, the risks and uncertainties detailed from time to time in our reports filed with the Securities and
Exchange Commission (the “SEC”), including Item 1A. Risk Factors in our Annual Report on Form 10-K for the fiscal year ended December 28, 2025. Except
to the extent required by applicable law, Centuri does not assume any obligation to update or revise the forward-looking statements, whether written or oral,
that may be made from time to time, whether as a result of new information, future developments, or otherwise. You are cautioned not to place undue reliance
on these forward-looking statements.

Investors should note that we announce material financial information in SEC filings, press releases and public conference calls. Based on guidance from
the SEC, we may use the Investor Relations section of our website to communicate with investors. It is possible that the financial and other information posted
there could be deemed to be material information. The information on our website is not part of, and is not incorporated into, this Quarterly Report on Form 10-
Q.
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Part I - Financial Information

Item 1. Financial Statements

Centuri Holdings, Inc.
Condensed Consolidated Balance Sheets
(In thousands, except share information)

(Unaudited)
March 29,

2026
December 28,

2025

ASSETS   
Current assets:   

Cash and cash equivalents $ 60,337  $ 126,630 
Accounts receivable, net 353,054  314,665 
Contract assets 347,823  395,126 
Prepaid expenses and other current assets 44,337  44,954 

Total current assets 805,551  881,375 
Property and equipment, net 462,797  466,842 
Intangible assets, net 334,748  343,243 
Goodwill, net 393,770  395,671 
Right-of-use assets under finance leases 22,578  24,446 
Right-of-use assets under operating leases 178,783  176,449 
Other assets 123,403  119,680 

Total assets $ 2,321,630  $ 2,407,706 

LIABILITIES, TEMPORARY EQUITY AND EQUITY   
Current liabilities:   

Current portion of long-term debt $ 29,744  $ 29,543 
Current portion of finance lease liabilities 7,103  7,459 
Current portion of operating lease liabilities 32,603  30,345 
Accounts payable 141,568  193,572 
Accrued expenses and other current liabilities 159,200  184,964 
Contract liabilities 58,428  50,510 

Total current liabilities 428,646  496,393 
Long-term debt, net of current portion 609,160  616,871 
Line of credit 89,676  91,201 
Finance lease liabilities, net of current portion 7,475  9,150 
Operating lease liabilities, net of current portion 153,840  153,540 
Deferred income taxes 77,969  78,365 
Other long-term liabilities 86,785  83,793 

Total liabilities 1,453,551  1,529,313 
Commitments and contingencies (Note 14)   
Temporary equity:   

Redeemable noncontrolling interests 5,974  5,424 

Equity:      
Common stock, $0.01 par value, 850,000,000 shares authorized, 100,844,515 and 100,724,862 shares issued and
outstanding at March 29, 2026 and December 28, 2025, respectively. 1,008  1,007 
Additional paid-in capital 1,008,783  1,007,746 
Accumulated other comprehensive loss (9,748) (7,373)
Accumulated deficit (137,938) (128,411)

Total equity 862,105  872,969 

Total liabilities, temporary equity and equity $ 2,321,630  $ 2,407,706 

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Centuri Holdings, Inc.
Condensed Consolidated Statements of Operations

(In thousands, except per share information)
(Unaudited)

Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Revenue $ 699,936  $ 528,972 
Revenue, related party - former parent 23,238  21,109 

Total revenue, net 723,174  550,081 
Cost of revenue (including depreciation) 665,251  509,377 
Cost of revenue, related party - former parent (including depreciation) 22,165  20,376 

Total cost of revenue 687,416  529,753 

Gross profit 35,758  20,328 
Selling, general and administrative expenses 32,698  26,375 
Amortization of intangible assets 7,802  6,666 

Operating loss (4,742) (12,713)
Interest expense, net 12,435  17,862 
Other expense, net 80  480 
Loss before income taxes (17,257) (31,055)
Income tax benefit (7,772) (13,131)

Net loss (9,485) (17,924)
Net income attributable to noncontrolling interests 42  13 

Net loss attributable to common stock $ (9,527) $ (17,937)

     
Loss per share attributable to common stock:      

Basic $ (0.09) $ (0.20)

Diluted $ (0.09) $ (0.20)

Shares used in computing loss per share:    
Weighted average basic shares outstanding 100,789 88,518
Weighted average diluted shares outstanding 100,789 88,518

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Centuri Holdings, Inc.
Condensed Consolidated Statements of Comprehensive Loss

(In thousands)
(Unaudited)

Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Net loss $ (9,485) $ (17,924)
Other comprehensive (loss) income, net of tax:   

Foreign currency translation adjustment (2,375) 93 

Other comprehensive (loss) income, net of tax (2,375) 93 
Comprehensive loss (11,860) (17,831)
Comprehensive income attributable to noncontrolling interests 42  13 

Total comprehensive loss attributable to common stock $ (11,902) $ (17,844)

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Centuri Holdings, Inc.
Condensed Consolidated Statements of Cash Flows

(In thousands)
(Unaudited)

Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Cash flows from operating activities:    
Net loss $ (9,485) $ (17,924)
Adjustments to reconcile net loss to net cash (used in) provided by operating activities    

Depreciation 27,359  27,557 
Amortization of intangible assets 7,802  6,666 
Amortization of debt issuance costs 573  1,218 
Non-cash loss on debt extinguishment —  404 
Non-cash stock-based compensation expense 2,231  1,587 
Gain on sale of equipment (247) (377)
Amortization of right-of-use assets 8,012  5,045 
Deferred income taxes (5) (1,813)
Changes in assets and liabilities, net of non-cash transactions (71,278) (5,687)

Net cash (used in) provided by operating activities (35,038) 16,676 

Cash flows from investing activities:    
Capital expenditures (20,234) (24,362)
Proceeds from sale of property and equipment 1,629  1,154 
Purchase of equity method investment (2,000) — 

Net cash used in investing activities (20,605) (23,208)
Cash flows from financing activities:    

Proceeds from line of credit borrowings 5,833  39,756 
Payment of line of credit borrowings (5,833) (55,544)
Principal payments on long-term debt (7,850) (7,876)
Principal payments on finance lease liabilities (1,964) (2,648)
Other (685) (931)

Net cash used in financing activities (10,499) (27,243)

Effects of foreign exchange translation (175) 11 
Net decrease in cash and cash equivalents (66,317) (33,764)
Cash, cash equivalents, and restricted cash, beginning of period 128,059  49,019 

Cash, cash equivalents, and restricted cash, end of period $ 61,742  $ 15,255 

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Centuri Holdings, Inc.
Condensed Consolidated Statements of Changes in Equity

(In thousands, except share information)
(Unaudited)

Common Stock Additional
Paid-in
Capital

Accumulated
Other

Comprehensive
Loss

Accumulated
Deficit

Total
Equity

Temporary Equity:
Redeemable

Noncontrolling
InterestsShares Amount

Balances at December 29, 2024 88,517,521 $ 885  $ 718,598  $ (13,209) $ (150,722) $ 555,552  $ 4,669 
Net (loss) income —  —  —  —  (17,937) (17,937) 13 
Stock-based compensation activity —  —  680  —  (25) 655  — 
Foreign currency translation adjustment —  —  —  93  —  93  — 
Separate return method tax adjustment —  —  (1,814) —  —  (1,814) — 

Balances at March 30, 2025 88,517,521 $ 885  $ 717,464  $ (13,116) $ (168,684) $ 536,549  $ 4,682 

Balances at December 28, 2025 100,724,862 $ 1,007  $ 1,007,746  $ (7,373) $ (128,411) $ 872,969  $ 5,424 
Net (loss) income —  —  —  —  (9,527) (9,527) 42 
Stock-based compensation activity 119,653  1  1,545  —  —  1,546  — 
Foreign currency translation adjustment —  —  —  (2,375) —  (2,375) — 
Noncontrolling interest revaluation —  —  (508) —  —  (508) 508 

Balances at March 29, 2026 100,844,515 $ 1,008  $ 1,008,783  $ (9,748) $ (137,938) $ 862,105  $ 5,974 

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Centuri Holdings, Inc.
Notes to Condensed Consolidated Financial Statements

1. Description of Business

Organization Structure

Centuri Holdings, Inc. (“Holdings” and, together with its consolidated subsidiaries, the “Company” or “Centuri”) is a holding company incorporated in
Delaware. Substantially all of the Company’s operations are conducted through Centuri Group, Inc. (the “Operating Company”), which is a wholly owned
subsidiary of Holdings.

Holdings completed an initial public offering (“IPO”) in April 2024. Following the IPO, the Company’s former parent, Southwest Gas Holdings, Inc.
(“Southwest Gas Holdings”), reduced its ownership interest through a series of secondary offerings and private placements which culminated in Southwest Gas
Holdings no longer owning any equity interest in the Company effective September 5, 2025. Accordingly, the Company no longer qualifies as a “controlled
company” under the New York Stock Exchange rules.

Description of Operations

The Company is a North American utility and energy infrastructure services company, and it partners with regulated utilities to maintain, upgrade, and
expand the energy network that powers millions of homes and businesses. The Company’s service offerings primarily consist of the modernization of utility
infrastructure through the replacement, maintenance, retrofitting and installation of electric and natural gas distribution and utility-scale transmission networks
and building capacity to meet current and future demands. The Company operates through a family of complementary companies working together across
different geographies to establish solid customer relationships and a strong reputation for a wide range of capabilities.

In November 2025, the Company completed the acquisition of the equity interests in Connect Atlantic Utility Services Corporation (“Connect”), an
Atlantic Canada electric utility services provider. Connect’s results are included in the Canadian Operations segment. Connect’s revenue during the first fiscal
quarter of 2026 was approximately $23.2 million, and Connect’s earnings were not material. The Company did not record any measurement period adjustments
during the first fiscal quarter of 2026. Due to the estimations made, the final purchase accounting has not yet been completed and further refinements may
occur.

2. Basis of Presentation and Recent Accounting Pronouncements

Interim Condensed Consolidated Financial Information

The unaudited condensed consolidated financial statements and footnotes were prepared in accordance with generally accepted accounting principles in
the United States (“GAAP”) for interim financial information and with the instructions to Form 10-Q and Article 10 of Regulation S-X of the U.S. Securities
and Exchange Commission (“SEC”). Accordingly, they do not include all of the information and footnotes required by GAAP for complete annual financial
statements. Certain information and footnote disclosures, normally included in annual financial statements prepared in accordance with GAAP, have been
condensed or omitted pursuant to those rules and regulations. These unaudited condensed consolidated financial statements should be read in conjunction with
the Company’s audited consolidated financial statements and the notes thereto as included in the Company’s Annual Report on Form 10-K for the fiscal year
ended December  28, 2025. In the opinion of management, all adjustments, consisting only of normal recurring adjustments, necessary to fairly state the
financial position, results of operations, comprehensive loss and cash flows with respect to the interim condensed consolidated financial statements have been
included. The results of operations and comprehensive loss for the interim periods are not necessarily indicative of the results for the entire fiscal year. The
results of the Company have historically been subject to significant seasonal fluctuations.

The Company uses a 52/53-week fiscal year that ends on the Sunday closest to the end of the calendar year. Unless otherwise stated, references to months,
quarters and years in the Company’s condensed consolidated financial statements relate to fiscal months, quarters and years rather than calendar months,
quarters and years. The first fiscal quarters of 2026 and 2025 ended on March 29, 2026 and March 30, 2025, respectively, and each period had 13 weeks.
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Recent Accounting Pronouncements

In November 2024, the FASB issued ASU 2024-03, “Income Statement—Reporting Comprehensive Income—Expense Disaggregation Disclosures
(Subtopic 220-40): Disaggregation of Income Statement Expenses.” The update enhances the level of detail available related to reporting about expenses. This
update will be effective for the Company beginning with the annual reporting for the fiscal year ending 2027. The Company is currently evaluating the impact
the rules will have on its disclosures.

3. Revenue and Related Balance Sheet Accounts

The following table presents the Company’s revenue from contracts with customers disaggregated by contract type (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Contract Type:
Master services agreements $ 534,060  $ 419,249 
Bid contracts 189,114  130,832 

Total revenue $ 723,174  $ 550,081 

Unit-price contracts $ 379,041  $ 285,228 
Time and materials contracts 193,399  135,040 
Fixed-price contracts 150,734  129,813 

Total revenue $ 723,174  $ 550,081 

Contract assets and liabilities consisted of the following (in thousands):
March 29,

2026
December 28,

2025

Current contract assets $ 347,823  $ 395,126 
Non-current contract assets 35,113  30,927 

Contract assets, total 382,936  426,053 
Contract liabilities (58,428) (50,510)

Net contract assets $ 324,508  $ 375,543 

Contract assets primarily consist of revenue recognized on contracts in progress in excess of billings, which relates to the Company’s rights to
consideration for work completed but not yet billed and/or approved at the reporting date, including retention amounts. Revenue earned on contracts in
progress in excess of billings are transferred to accounts receivable when the rights become unconditional. Contract assets that are not expected to be billed and
collected within one year of the financial statement date (“Non-current contract assets”) are classified as other assets on the condensed consolidated balance
sheets. The Company applies the same approach to accounts receivable it does not expect to collect within one year.

Current contract assets included retention balances of approximately $39.5 million and $40.6 million as of March  29, 2026 and December  28, 2025,
respectively, which are typically billed and collected upon project completion.

On occasion, the Company recognizes revenue related to contract claims and unapproved change orders. Contract claims and unapproved change orders
occur when there is a dispute between the Company and a customer regarding a change in the scope of work and associated price for work already performed,
and/or when the Company otherwise performs work above the scope of the initial contract without customer approval. As of March 29, 2026 and December 28,
2025, the Company had recorded approximately $53.8 million ($22.0 million non-current in other assets) and $47.8 million ($19.7 million non-current in other
assets), respectively, in contract assets related to contract claims and unapproved change orders.

Total contract assets decreased $43.1 million during the fiscal three months ended March 29, 2026 as the completion of milestones and customer approvals
allowed for billing of amounts included in contract assets as of December 28, 2025.

Contract assets are recoverable from the Company’s customers based upon various measures of performance, including achievement of certain milestones,
completion of specified units or completion of a contract. In addition, many of
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the Company’s time and materials (“T&M”) contract arrangements are billed in arrears pursuant to contract terms that are standard within the industry,
resulting in revenue earned on contracts in progress in excess of billings and/or unbilled receivables being recorded as revenue is recognized in advance of
billings. The lag in billing due to the aforementioned contractual provisions may create circumstances in which material changes to a customer’s business, cash
flows or financial condition, which may be impacted by negative economic or market conditions, could affect the Company’s ability to bill and subsequently
collect amounts due. These changes may result in the need to record an estimate of the amount of loss from uncollectible receivables.

Contract liabilities primarily consist of amounts billed in excess of revenue earned related to the advance consideration received from customers for which
work has not yet been completed. The increase in the contract liabilities balance of $7.9 million from December  28, 2025 to March  29, 2026 was due to
additional payments received in advance of work completed, net of approximately $30.9 million of revenue recognized that was included in the balance as of
December 28, 2025.

The Company considers retention and unbilled amounts to customers to be conditional contract assets, as payment is contingent on the occurrence of a
future event. Accounts receivable, net, includes only amounts that are unconditional in nature, which means only the passage of time remains and the Company
has invoiced the customer. Similarly, contract liabilities include amounts billed in excess of revenue earned on contracts in progress related to fixed-price, unit-
price and T&M contracts.

For contracts where payment is expected to be collected less than one year from when services are performed (as determined at contract inception), the
Company uses the practical expedient and does not consider the time value of money. For contracts with an original duration of one year or less, the Company
has not disclosed the transaction price for the remaining performance obligations as of the end of each reporting period or the related timing of revenue
recognition.

As of March 29, 2026, the Company had 62 fixed-price contracts with an original duration of more than one year. The aggregate amount of the transaction
price allocated to the unsatisfied performance obligations of these contracts as of March 29, 2026 was $444.7 million. The Company expects to recognize
substantially all of these remaining performance obligations of these contracts over approximately the next two years; however, the timing of that recognition is
largely within the control of the customer, including when the necessary equipment and materials required to complete the work will be provided by the
customer.

Accounts receivable, net consisted of the following (in thousands): 
March 29,

2026
December 28,

2025

Billed on completed contracts and contracts in progress $ 351,691  $ 312,003 
Other receivables 2,318  2,699 

Accounts receivable, gross 354,009  314,702 
Allowance for doubtful accounts (955) (37)

Accounts receivable, net $ 353,054  $ 314,665 

4. Segment Information

The Company’s reportable segments are: (i) U.S. Gas Utility Services (“U.S. Gas”); (ii) Canadian Utility Services (“Canadian Operations”); (iii) Union
Electric Utility Services (“Union Electric”); and (iv) Non-Union Electric Utility Services (“Non-Union Electric”). Canadian Operations includes the results of
Connect, which was acquired in November 2025.

The Company’s president and chief executive officer serves as the Company's chief operating decision maker (the "CODM"). The Company’s reportable
segments are established in consideration of differences in services, geographic areas and workforce composition (union vs. non-union). The Company has not
aggregated any operating segments into reportable segments. The CODM reviews short-term and long-term trends and budget-to-actual variances in gross
profit to assess performance across the different segments in determining where to allocate resources.

U.S. Gas

U.S. Gas provides comprehensive services, including maintenance, replacement, repair, and installation for local natural gas distribution utilities (“LDCs”)
focused on the modernization of customers’ infrastructure throughout the United
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States. The work performed within this segment includes solutions for all stages of utility work and is performed primarily within the distribution, utility-scale
transmission and end-user infrastructure, rather than large-scale, project-based, cross-country transmission. In addition, U.S. Gas performs other underground
services, including water and fiber, and has an in-house fabrication shop providing pipe and component assembly. The Company is able to cater to the needs of
its gas utility services and energy customers by serving union and non-union markets.

Canadian Operations

Canadian Operations provides comprehensive services, including maintenance, replacement, repair, and installation for local gas and electric utilities and
energy providers. A majority of the work performed in this segment is focused on distribution, urban transmission and end-user interface under master service
agreements (“MSAs”) for gas and electric utilities. This segment also provides storm response services and performs construction of electrical systems used in
renewable energy projects.

Union Electric

Union Electric provides a comprehensive set of electric utility services encompassing maintenance, replacement, repair, storm response, upgrade and
expansion services for urban transmission and local distribution infrastructure within union markets. The work performed within this segment is focused
primarily on recurring local distribution and urban transmission services under MSAs, as opposed to large-scale, project-based, cross-country transmission, and
services are primarily focused on infrastructure between the substation and end-user meter. In addition to core electric utility infrastructure, this segment
provides heavy industrial work, including civil, mechanical, electrical, and fabrication (component assembly) services.

Non-Union Electric

Non-Union Electric provides a comprehensive set of electric utility services encompassing maintenance, replacement, repair, storm response, upgrade and
expansion services for urban transmission and local distribution infrastructure within non-union markets. The work performed within this segment is focused
almost exclusively on recurring local distribution and urban transmission services under MSAs as opposed to large-scale, project-based, cross-country
transmission, and services are primarily focused on infrastructure between the substation and end-user meter.

Other

Other consists of any corporate and non-allocated transactions.

Revenue and gross profit (loss) by segment are presented below (in thousands). Revenue amounts presented are revenues with external customers, and
intersegment revenues were not material.

Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Revenue:    
U.S. Gas $ 284,499  $ 197,694 
Canadian Operations 60,028  39,784 
Union Electric 204,069  175,468 
Non-Union Electric 174,578  137,135 

Consolidated revenue $ 723,174  $ 550,081 

   
Gross profit (loss):    

U.S. Gas $ (6,335) $ (14,856)
Canadian Operations 9,100  7,079 
Union Electric 18,234  11,813 
Non-Union Electric 14,759  16,292 

Consolidated gross profit $ 35,758  $ 20,328 
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Gross profit represents the difference between revenue and cost of revenue. Cost of revenue is a significant expense that is regularly reported to the CODM
by segment. Cost of revenue by segment was as follows (in thousands):

Fiscal Three Months Ended
March 29, 2026 March 30, 2025

U.S. Gas $ 290,834  $ 212,550 
Canadian Operations 50,928  32,705 
Union Electric 185,835  163,655 
Non-Union Electric 159,819  120,843 

Consolidated cost of revenue $ 687,416  $ 529,753 

Depreciation expense, included in cost of revenue, by segment was as follows (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

U.S. Gas $ 9,979  $ 11,157 
Canadian Operations 1,692  1,432 
Union Electric 7,380  7,278 
Non-Union Electric 7,919  7,318 

Consolidated depreciation expense $ 26,970  $ 27,185 

Depreciation expense within selling, general and administrative expense was excluded from the table above as it is not produced or utilized by
management to evaluate segment performance.

Separate measures of the Company’s assets and cash flows, with the exception of capital expenditures, are not produced or utilized by the CODM to
evaluate segment performance, as defined by Accounting Standards Codification Topic 280, “Segment Reporting.” The CODM does not use total assets by
segment as a basis for decision making.

Capital expenditures by segment were as follows (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

U.S. Gas $ 5,744  $ 10,188 
Canadian Operations 2,315  622 
Union Electric 9,801  3,705 
Non-Union Electric 2,119  9,845 
Other 255  2 

Consolidated capital expenditures $ 20,234  $ 24,362 

Foreign Operations

The Company recorded revenue in Canada of approximately $60.0 million (8% of consolidated revenue) and $39.8 million (7% of consolidated revenue)
during the fiscal three months ended March 29, 2026 and March 30, 2025, respectively.

(1)

(1)
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5. Per Share Information

The amounts used to compute basic and diluted loss per share attributable to common stock consisted of the following (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Amounts attributable to common stock:
Net loss attributable to common stock $ (9,527) $ (17,937)

Weighted average shares:
Weighted average shares outstanding for basic and diluted loss per share attributable to common stock 100,789  88,518 

There were no dilutive securities for any periods presented due to the Company recording a net loss, and therefore the denominator for basic and diluted
loss per share was the same for all periods. Potentially dilutive shares that would have been dilutive if the Company had recorded net income were not material
for the fiscal three months ended March 29, 2026 or March 30, 2025.

6. Accounts Receivable Securitization Facility

In September 2024, the Company entered into a three-year accounts receivable securitization facility for an aggregate amount of up to $125.0 million (the
“Securitization Facility”), with PNC Bank, National Association (“PNC"), to enhance the Company's financial flexibility by providing additional liquidity.

Under the Securitization Facility, certain designated subsidiaries of the Company may sell or contribute their accounts receivable and contract assets
generated in the ordinary course of their businesses and certain related assets to an indirect wholly owned bankruptcy-remote Special Purpose Entity (“SPE”)
of the Company created specifically for this purpose. The SPE is a variable interest entity, and the Company is the primary beneficiary and therefore
consolidates the SPE. The SPE transfers ownership and control of accounts receivable to PNC for payments as set forth in the agreement. The Company
accounts for accounts receivable sold to the banking counterparty as a sale of financial assets and has derecognized the accounts receivable from the condensed
consolidated balance sheet for the current period.

The total outstanding balance of accounts receivable that had been sold and derecognized was $125.0 million as of March 29, 2026. The Company had no
unused capacity on the Securitization Facility as of both March 29, 2026 and December 28, 2025.

As of March  29, 2026, the SPE owned $39.6 million in accounts receivable and $116.8 million in contract assets that were not sold to PNC. As of
December 28, 2025, the corresponding amounts were $60.2 million and $115.6 million. These balances are primarily included in accounts receivable, net and
contract assets in the Company’s condensed consolidated balance sheet, with certain non-current balances included in other assets.

During the fiscal three-month periods ended March 29, 2026 and March 30, 2025, the Company incurred $1.6 million and $1.8 million, respectively, in
yield fees on the Securitization Facility, which were recorded in interest expense, net on the Company’s condensed consolidated statements of operations.

On May 4, 2026, the Company signed an amendment to the Securitization Facility which increased the capacity from $125.0 million to $165.0 million.
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7. Goodwill

Changes in the carrying amount of goodwill of each of the Company’s reportable segments were as follows (in thousands):
U.S. Gas Canadian Operations Union Electric Non-Union Electric Total

Balances as of December 28, 2025 $ 58,160  $ 113,690  $ 56,499  $ 167,322  $ 395,671 
Effect of exchange rate changes —  (1,901) —  —  (1,901)

Balances as of March 29, 2026 $ 58,160  $ 111,789  $ 56,499  $ 167,322  $ 393,770 

Net of accumulated impairment of $10.8 million as of March 29, 2026 and December 28, 2025.
Net of accumulated impairment of $391.1 million as of March 29, 2026 and December 28, 2025.

8. Accrued Expenses and Other Current Liabilities

Accrued expenses and other current liabilities consisted of the following (in thousands):
March 29,

2026
December 28,

2025

Accrued compensation $ 71,115  $ 90,569 
Other accrued expenses 55,502  56,881 
Accrued insurance 21,240  18,135 
Book overdrafts 11,343  19,379 

Accrued expenses and other current liabilities $ 159,200  $ 184,964 

9. Long-Term Debt

Long-term debt, including outstanding amounts on the Company’s line of credit, consisted of the following (in thousands):
March 29, 2026 December 28, 2025

Carrying
Amount Fair Value 

Carrying
Amount Fair Value 

Borrowings under revolving line of credit $ 89,676  $ 89,607  $ 91,201  $ 91,173 
Term loans under loan facility 616,000  616,154  616,000  617,799 

Total loan facility 705,676  705,761  707,201  708,972 
Equipment loans:

1.75%, due March 2027 2,257  2,216  2,815  2,768 
1.75%, due March 2027 5,266  5,171  6,568  6,458 
2.96%, due March 2027 5,300  5,228  6,601  6,531 
3.27%, due March 2027 6,243  6,173  7,799  7,737 
3.40%, due March 2027 3,469  3,430  4,252  4,220 
3.51%, due March 2027 6,429  6,361  8,522  8,465 
Other equipment loans 4,329  4,673  4,660  4,843 

Total long-term debt $ 738,969  $ 739,013  $ 748,418  $ 749,994 

Current portion of long-term debt (29,744) (29,543)
Unamortized discount and debt issuance costs (10,389) (10,803)

Long-term debt, net of current portion $ 698,836  $ 708,072 

Fair values as of March 29, 2026 and December 28, 2025 were determined using discount rates commensurate with the Company’s credit rating.

On August 27, 2021, the Company entered into an amended and restated credit agreement. The agreement provided for a $1.145 billion secured term loan
facility, at a discount of 1.00%, and a $400 million secured revolving credit facility. On July 9, 2025, the Company signed the sixth amendment to its amended
and restated credit agreement to refinance and replace in full the existing term loan facility with an $800 million term loan facility, $93.6 million of which was
comprised of new term loans used to refinance existing indebtedness and $706.4 million of which was used to refinance existing term loans. This amendment
also increased the maximum principal amount of the senior secured revolving credit facility from $400 million to $450 million. This multi-currency facility
allows the Company to request loan advances in either Canadian dollars or U.S. dollars. Amounts borrowed and repaid under the revolving line of credit
portion of the facility are available

(1) (2)

(1)

(2)

(1) (1)

(1)
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to be re-borrowed. The Company’s term loan facility is set to mature on July 9, 2032, and the revolving credit facility is set to mature on July 9, 2030.

The obligations under the credit agreement are secured by present and future ownership interests in substantially all direct and indirect subsidiaries of the
Company, substantially all of the tangible and intangible personal property of each borrower, and all products, profits, and proceeds of the foregoing. The
Company’s assets securing the facility as of March 29, 2026 totaled $2.3 billion. The credit agreement also contains a restriction on dividend payments with an
available amount generally defined as $65.0 million plus 50% of the Company’s consolidated net income since the beginning of the third fiscal quarter of 2025
adjusted for certain items, such as parent capital contributions, redeemable noncontrolling interest payments, and dividend payments, among other adjustments,
as applicable.

The applicable margin for the revolving credit facility ranges from 1.25% to 2.25% for SOFR and Canadian Overnight Repo Rate Average (“CORRA”)
loans and from 0.25% to 1.25% for base rate loans, depending on the Company’s net leverage ratio. The term loan facility has a fixed margin of 1.00% for base
rate loans and 2.00% for SOFR loans. The table below summarizes the weighted average interest rates on the term loan facility and revolving credit facility as
of the end of March 29, 2026 and December 28, 2025:

March 29,
2026

December 28,
2025

Term loan facility 5.67 % 6.12 %
Revolving credit facility 3.82 % 4.54 %

The Company is required to maintain a leverage ratio of 4.50 to 1.00 for any future quarter ending prior to September 30, 2026, and 4.00 to 1.00 for any
quarter ending on or after September 30, 2026. The Company is also required to maintain an interest coverage ratio of greater than a minimum of 2.50 to 1.00.

As of March 29, 2026, the Company was in compliance with all of the financial covenants under the revolving credit facility. The Company is required to
pay a commitment fee on the unused portion of the commitments which ranges from 0.15% to 0.35% per annum, depending on the Company’s net leverage
ratio.

As of both March  29, 2026 and December  28, 2025, the Company had borrowings outstanding of $0.7 billion under its amended and restated credit
agreement. The amount available under the revolving line of credit is further reduced by the amount of any outstanding letters of credit issued by the Company
under the agreement. Accordingly, there was $303.9 million, net of outstanding letters of credit, of unused capacity on the revolving line of credit as of
March 29, 2026. The Company had $68.6 million of unused letters of credit available as of both March 29, 2026 and December 28, 2025. Debt issuance costs
associated with the Company’s line of credit are amortized over the term of the related line of credit. As of March 29, 2026 and December 28, 2025, there was
$2.7 million and $2.9 million, respectively, in debt issuance costs recorded in other assets on the condensed consolidated balance sheets.

As of March 29, 2026, the Company had $32.6 million of surety-backed letters of credit issued outside of its amended and restated credit agreement.

Debt issuance costs associated with the Company’s term loan facility are amortized over the term of the related debt, which approximates the effective
interest method. As of March  29, 2026 and December  28, 2025, debt issuance costs of $10.4 million and $10.8 million, respectively, were recorded as a
reduction to long-term debt on the condensed consolidated balance sheets.

Amortization expense related to debt issuance costs is recorded as a component of interest expense in the condensed consolidated statements of operations.
During the fiscal three months ended March 29, 2026 and March 30, 2025, amortization of debt issuance costs was $0.6 million and $1.2 million, respectively.

As of March 29, 2026, the Company had six U.S. equipment term loans with initial amounts totaling approximately $150.0 million, with certain owned
equipment used as collateral. The loans are serviced in U.S. dollars.

The fair value of the Company’s debt as of both March 29, 2026 and December 28, 2025 was $0.7 billion. The carrying value of the Company’s revolving
credit facility approximates fair value given interest rates on the revolving credit facility approximate market rates, and typically draws on the revolving credit
facility are paid back in a short period of time. The fair values of the Company’s term loan facility and equipment loans were determined utilizing a market-
based
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valuation approach, where fair values are determined based on evaluated pricing data, and as such are categorized as Level 2 in the hierarchy.

10. Leases

The Company has operating and finance leases for corporate and field offices, equipment yards, construction equipment and transportation vehicles. The
Company is currently not a lessor in any significant lease arrangements. The Company’s leases have remaining lease terms of up to 12 years. Some of these
leases include options to extend the leases, generally for optional terms of up to five years, and some include options to terminate the leases within one year.
The equipment leases may include variable payment terms in addition to the fixed lease payments if machinery is used in excess of the standard work periods.
The occurrence of these variable payments is not probable under the Company’s current operating environment and has not been included in consideration of
lease payments. Leases with an initial term of 12 months or less are classified as short-term leases and are not recognized on the condensed consolidated
balance sheets unless the lease contains a purchase option that is reasonably certain to be exercised, or unless it is reasonably certain that the equipment or
property will be leased for greater than 12 months. Due to the seasonality of the Company’s operations, expense for short-term leases will fluctuate throughout
the year with higher expense typically incurred during the periods when revenue is the greatest. As of March  29, 2026, the Company did not have any
significant executed lease agreements that had not yet commenced.

The components of lease expense were as follows (in thousands):
Fiscal Three Months Ended

Lease cost Classification March 29, 2026 March 30, 2025

Operating lease cost Cost of revenue and selling, general and administrative
expenses $ 10,372  $ 6,427 

Finance lease cost:
Amortization of ROU assets Depreciation 1,439  1,907 
Interest on lease liabilities Interest expense, net 196  266 

Total finance lease cost 1,635  2,173 
Short-term lease cost Cost of revenue and selling, general and administrative

expenses 33,317  22,009 
Total lease cost $ 45,324  $ 30,609 

Depreciation is included within cost of revenue in the accompanying condensed consolidated statements of operations.
Short-term lease cost includes both leases and rentals with initial terms of 12 months or less.

Supplemental cash flow information related to leases was as follows (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Cash paid for amounts included in the measurement of lease liabilities:      
Operating cash flows from operating leases $ 10,215  $ 6,435 
Operating cash flows from finance leases $ 196  $ 266 
Financing cash flows from finance leases $ 1,964  $ 2,648 

Right-of-use assets obtained in exchange for lease obligations:       
Operating leases $ 10,646  $ 9,458 

Supplemental information related to leases was as follows:
March 29,

2026
December 28,

2025

Weighted average remaining lease term (in years):
Operating leases 5.93 6.17
Finance leases 2.36 2.52

Weighted average discount rate:
Operating leases 5.79% 5.74%
Finance leases 5.00% 4.98%

(1)

(2)

(1)

(2)
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The following is a schedule of maturities of lease liabilities as of March 29, 2026 (in thousands):
Operating

Leases
Finance
Leases

Fiscal year ended:
Remainder of 2026 $ 31,927  $ 5,836 
2027 41,082  6,186 
2028 37,249  2,208 
2029 32,892  820 
2030 30,190  394 

Thereafter 46,704  — 

Total lease payments 220,044  15,444 
Less: Amount of lease payments representing interest (33,601) (866)

Total $ 186,443  $ 14,578 

Certain leases require the Company to pay variable property taxes, insurance and maintenance costs that have been excluded from the minimum lease
payments in the above tables as they are variable in nature.

11. Income Taxes

The Company’s current quarter provision for income taxes was prepared using the annual effective tax rate adjusted to remove discrete items, as those
items will impact the quarter in which those items were reflected. The Company’s effective tax rate for the fiscal three-month periods ended March 29, 2026
and March 30, 2025 was 45.0% and 42.3%, respectively. Effective tax rates for both periods were impacted by the disproportionate amount of non-deductible
expenses in relation to loss before income taxes. Additionally, differences in income (loss) before income taxes by jurisdiction caused fluctuations in the
effective tax rate when comparing periods.

The Company regularly evaluates valuation allowances established for deferred tax assets for which future realization is uncertain, including in connection
with changes in tax laws. The Company maintains a valuation allowance on certain state net operating loss carryforwards and for Canadian capital losses. Such
valuation allowances are released as the related tax benefits are realized or when sufficient evidence exists to conclude that it is more likely than not the
deferred tax assets will be realized.

There were no unrecognized tax benefits recorded relating to uncertain tax positions as of March 29, 2026 or December 28, 2025.

As of March 29, 2026, with certain exceptions, the Company is no longer subject to U.S. federal, state, local, or Canadian examinations for years before
fiscal year 2019.

12. Supplemental Cash Flow Disclosures

The following table represents the Company’s supplemental cash flow information related to interest and cash taxes paid (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Supplemental disclosure of cash flow information:    
Interest paid $ 10,841  $ 20,216 
Income taxes paid, net of refunds $ —  $ 2,075 
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Non-cash lease activity is disclosed in “Note 10 — Leases.” The following table represents the Company’s non-cash investing activity (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Non-cash investing activities:
Accrued capital expenditures $ 9,240  $ 4,038 
Accrued acquisition consideration $ 3,426  $ — 

Represents approximately $2.0 million that is expected to be paid within the next year pursuant to working capital and other adjustments, as well as $1.4 million in non-
current liabilities which is offset by restricted cash.

Following is a reconciliation of the cash-related captions in the consolidated balance sheets to the consolidated statements of cash flows (in thousands):
Fiscal Three Months Ended

March 29, 2026 March 30, 2025

Condensed consolidated balance sheets:
Cash and cash equivalents $ 60,337  $ 15,255 
Restricted cash included in other assets 1,405  — 

Cash, cash equivalents, and restricted cash in the condensed consolidated statements of cash flows $ 61,742  $ 15,255 

13. Related Parties

Southwest Gas Holdings

Overview

Southwest Gas Holdings was formerly the Company’s parent and held a controlling interest in the Company until August 11, 2025, when its ownership
decreased to 31%. On September 5, 2025, Southwest Gas Holdings sold all of its remaining ownership interest in the Company. The Company still considers
Southwest Gas Holdings to be a related party as Southwest Gas Holdings’ chief executive officer and director is a member of the Company’s Board of
Directors.

Related party transactions

The Company performs various construction services for Southwest Gas Corporation, a wholly owned subsidiary of Southwest Gas Holdings. The
following table represents the Company’s revenue in dollars and as a percentage of total revenue as well as gross profit in dollars and as a percentage of total
gross profit relating to contracts with Southwest Gas Corporation (in thousands):

Fiscal Three Months Ended
March 29, 2026 March 30, 2025

Revenue $ 23,238  3 % $ 21,109  4 %
Gross Profit $ 1,073  3 % $ 733  4 %

As of March  29, 2026 and December  28, 2025, approximately $9.0 million (3%) and $11.9 million (4%), respectively, of the Company’s accounts
receivable, and $2.2 million and $0.7 million, respectively, of contract assets, were related to contracts with Southwest Gas Corporation. There were no
significant related party contract liabilities as of March 29, 2026 or December 28, 2025 with Southwest Gas Corporation.

Agreements related to the Separation from Southwest Gas Holdings

In connection with the Company’s IPO and separation from Southwest Gas Holdings, Holdings previously entered into a Separation Agreement, Tax
Matters Agreement, and Registration Rights Agreement with Southwest Gas Holdings. Following Southwest Gas Holdings’ disposition of its remaining
ownership interest in Centuri on September 5, 2025, many provisions of these agreements, including Southwest Gas Holdings’ governance rights and
registration rights, have terminated or are no longer applicable.

The remaining provisions primarily relate to customary indemnification and cooperation obligations. As of the date of this report, there are no known
claims, proceedings, or contingencies that would require indemnification by or to the

(1)

(1)

22



Table of Contents

Company under these agreements, and the ongoing obligations are not expected to have a material impact on the Company’s financial condition, results of
operations, or cash flows.

On February  24,  2025, the Company entered into an Unutilized Tax Assets Settlement Agreement (the “Tax Assets Agreement”) with Southwest Gas
Holdings, which governs the treatment of certain unutilized tax assets (the “Tax Assets”) retained by the Company following its deconsolidation from
Southwest Gas Holdings for purposes of U.S. federal and relevant state income tax laws. Under the terms of the Tax Assets Agreement, such Tax Assets were
initially treated as deemed capital contributions and recorded within additional paid‑in capital. After Southwest Gas Holdings’ ownership of the Company
decreased below 50%, subsequent adjustments to Tax Assets were reflected as an adjustment to income tax benefit in the Company’s condensed consolidated
statements of operations.

Tax Assets allocated to the Company remain subject to true‑up until after Southwest Gas Holdings files its U.S. federal and applicable state income tax
returns for tax year 2025. Any future changes resulting from the true‑up process will be reflected in the Company’s condensed consolidated statements of
operations. There were no changes during the first fiscal quarter of 2026.

Riggs Distler noncontrolling interest

In November 2021, certain members of management of Riggs Distler, a subsidiary of the Company, acquired a 1.42% interest in the parent company of
Riggs Distler, Drum Parent LLC (“Drum”). The remaining noncontrolling interest in Drum outstanding as of March 29, 2026 was 0.80%.

14. Commitments and Contingencies

Legal Proceedings

The Company is a named party in various legal proceedings arising from the normal course of business. Although the ultimate outcomes of active matters
are currently unknown, the Company does not believe any liabilities resulting from these known matters will have a material effect on its financial position,
results of operations or cash flows, unless otherwise stated below.

NPL Construction Co. (“NPL”), a subsidiary of the Operating Company, is currently pursuing a contract claim for damages against the City of Chicago
and related parties (collectively, the “City”), arising out of work that NPL performed for the City. NPL initiated this dispute through the City’s required
administrative process on August 26, 2019. In response to NPL’s claim, the City has taken the position that it is entitled to withhold payments on amounts NPL
believes it is owed for work already completed, claiming that further corrective work by NPL on the project is necessary and that withholding payment is
appropriate until remediation is complete. On July 18, 2024, the administrative agency issued a decision denying NPL’s claim for damages. The Company
disagrees with the decision of the administrative agency, and NPL filed a petition seeking a review of the administrative agency’s decision by the Circuit Court
of Cook County Illinois on November 8, 2024. On April 20, 2026, the Circuit Court entered an interlocutory memorandum opinion and order addressing some,
but not all, of NPL’s claims, with the remaining claims requiring later briefing and argument. The Company intends to vigorously pursue this matter, including
undertaking further legal analysis of the Circuit Court’s recent interlocutory memorandum opinion and order; however, the Company cannot accurately predict
the ultimate outcome. The Company may be entitled to additional revenue if all of its claims for relief are awarded in the Company’s favor. However, to the
extent the Company is not successful in collecting the withheld receivables, this matter could result in an additional significant loss, which is not currently
estimable due to uncertainties with respect to the proceedings. The Company can provide no assurance as to whether or when there will be material
developments in this matter. The Company has not accrued any reserves for this matter to date.

The Company maintains liability insurance for various risks associated with its operations. In connection with its liability insurance policies, the Company
is responsible for an initial deductible or self-insured retention amount per occurrence, after which the insurance carriers would be responsible for amounts up
to the policy limits.

Employment Agreements 

The Company has employment agreements with certain executives and other employees, which provide for compensation and certain other benefits and
for severance payments under certain circumstances. Certain employment agreements also contain severance clauses that become effective upon a change in
control of the Company. Upon the
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occurrence of certain defined events in the various employment agreements, the Company would be obligated to pay varying amounts to the related employees,
which vary with the level of the employees’ respective responsibilities.

Concentration of Credit Risk

The Company provides full-service utility infrastructure services to various customers, primarily utility companies that are located throughout the U.S. and
Canada. The Company is subject to concentrations of credit risk related primarily to its revenue and accounts receivable and contract asset positions with
customers, which is defined as greater than or equal to 10% of the Company’s consolidated balances. During the fiscal three months ended March 29, 2026 and
March 30, 2025, one Non-Union Electric segment customer accounted for more than 10% of revenue, which was $94.5 million (13% of total revenue) and
$56.1 million (10% of total revenue), respectively. As of March 29, 2026 and December 28, 2025, one Non-Union Electric segment customer had a combined
accounts receivable and contract assets balance above 10% of the consolidated accounts receivable and contract assets balance, which was $163.2 million and
$131.9 million, respectively, or approximately 23% and 19%, respectively, of the consolidated balance of these accounts.

The Company primarily uses two financial banking institutions. The Company’s cash on deposit with these financial institutions exceeded the federal
insurability limits as of March 29, 2026. The Company believes its cash and cash equivalents are managed by high credit quality financial institutions.

Bonds and Parent Guarantees

Many customers, particularly in connection with new construction, require the Company to post performance and payment bonds. These bonds provide a
guarantee that the Company will perform under the terms of a contract and pay its subcontractors and vendors. In certain circumstances, the customer may
demand that the surety make payments under the bond, and the Company must reimburse the surety for any expenses or outlays it incurs. The Company may
also be required to post letters of credit as collateral in favor of the sureties, which would reduce the borrowing availability under its revolving credit facility.
As of March 29, 2026, the Company was not aware of any outstanding material obligations for payments related to these bond obligations.

Performance bonds expire at various times ranging from mechanical completion of a project to a period extending beyond contract completion in certain
circumstances, and therefore a determination of maximum potential amounts outstanding requires certain estimates and assumptions. Such amounts can also
fluctuate from period to period based upon the mix and level of the Company’s bonded operating activity. As of March 29, 2026, the estimated total amount of
outstanding performance and payment bonds was approximately $820.3 million. The Company’s estimated maximum exposure related to the value of the
performance bonds outstanding is lowered on each bonded project as the cost to complete is reduced, and each commitment under a performance bond
generally extinguishes concurrently with the expiration of its related contractual obligation. The estimated cost to complete these bonded projects was
approximately $351.7 million as of March 29, 2026.

Additionally, from time to time, the Company guarantees certain obligations and liabilities of its subsidiaries that may arise in connection with, among
other things, contracts with customers, and equipment and real estate lease obligations. These guarantees may cover all of the subsidiary’s unperformed,
undischarged and unreleased obligations and liabilities under or in connection with the relevant agreement. The Company is not aware of any claims under any
guarantees that are material. The responsibility under a guarantee could exceed the amount recoverable from the subsidiary alone and could materially and
adversely affect the Company’s consolidated financial condition, results of operations and cash flows.

15. Stock-based Compensation

The Company maintains a stock-based compensation plan, which authorizes the granting of various equity-based incentives, including restricted stock
units (“RSUs”) and performance stock units (“PSUs”). Stock-based compensation expense is amortized on a straight line basis over the service period, which is
generally the vesting period. The fair value of the Company’s RSU and PSU awards is measured at the market price of the Company’s common stock on the
grant date. PSUs are earned based on the achievement of certain performance metrics in relation to a set target, and stock compensation expense may fluctuate
based on the forecasted achievement prior to vesting or actual achievement of these target metrics upon vesting.

RSU grants to employees generally vest ratably on an annual basis over a three-year period following the grant date, although some awards may vest
ratably on an annual basis over two years or cliff vest at the end of a shorter time period.
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RSU grants to non-employee directors typically vest at the end of a one-year period. PSU grants generally cliff vest at the end of a three-year period following
the grant date. Forfeitures are recorded as they occur.

Stock-based compensation expense totaled approximately $2.2 million and $1.6 million for the fiscal three-month periods ended March  29, 2026 and
March 30, 2025, respectively.

The table below summarizes activity related to the Company’s stock-based compensation plans during the first fiscal quarters of 2025 and 2026.

RSUs PSUs

Shares

Weighted Average
Grant Date Fair
Value (Per Unit) Shares

Weighted Average
Grant Date Fair Value

(Per Unit)

As of December 29, 2024 342,679  $ 20.40  —  N/A
Granted 448,180  $ 17.54  118,406  $ 17.70 

As of March 30, 2025 790,859  $ 18.78  118,406  $ 17.70 

As of December 28, 2025 864,387  $ 17.87  110,292  $ 17.71 
Granted 78,579  $ 30.90  323,426  $ 31.29 
Vested (215,204) $ 16.65  —  N/A
PSUs converted to RSUs 115,051  $ 17.72  (109,516) $ 17.72 
Forfeited (11,289) $ 17.55  (2,329) $ 26.36 

As of March 29, 2026 831,524  $ 19.41  321,873  $ 31.29 

PSUs granted under the Company’s 2025 Omnibus Incentive Plan were initially measured assuming target achievement of the applicable performance goals. One‑third of
the total units were eligible to be earned based on performance for the fiscal year ended December 28, 2025. Following certification of performance results for this one-year
period, earned units were converted into RSUs based on the level of achievement (105.1% of target) certified, as only the passage of time remains.

As of March  29, 2026, total unearned compensation related to Centuri stock RSUs and PSUs was approximately $11.6 million and $9.6 million,
respectively. These amounts are expected to be recognized over a weighted average period of approximately 1.5 years and 2.3 years, respectively.

(1)

(1)
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Item 2. Management's Discussion and Analysis of Financial Condition and Results of Operations

The following discussion and analysis of our financial condition and results of operations should be read in conjunction with our condensed consolidated
financial statements and corresponding notes in Item 1 — Financial Statements within Part I of this Quarterly Report on Form 10-Q, and our Annual Report on
Form 10-K for the fiscal year ended December 28, 2025 filed with the SEC on February 26, 2026 (our “2025 Annual Report”).

Unless the context otherwise requires, references to “we,” “us,” “our,” “the Company,” and “our Company” refer to Centuri Holdings, Inc. and its consolidated
subsidiaries. This discussion contains forward-looking statements that are based upon current expectations and are subject to uncertainty and changes in
circumstances. Our actual results could differ materially from the results contemplated by these forward-looking statements due to a number of factors, including
those discussed within Item 1A. Risk Factors in our 2025 Annual Report. See “Cautionary Note Regarding Forward-Looking Statements.”

We use a 52/53-week fiscal year that ends on the Sunday closest to the end of the calendar year. Unless otherwise stated, references to months and quarters
throughout relate to fiscal months and quarters rather than calendar months and quarters. The first fiscal quarters of 2026 and 2025 ended on March 29, 2026
and March 30, 2025, respectively, and each period had 13 weeks.

Overview

Company Overview

We are a leading North American utility and energy infrastructure services company, and we partner with regulated utilities to maintain, upgrade and
expand the energy network that powers millions of homes and businesses. We serve as a long-term strategic partner to, and an extension of, North America’s
electric, gas and combination utility providers, delivering a wide range of infrastructure solutions to ensure safe, reliable and environmentally sustainable
energy operations. Our service offerings primarily consist of the modernization of utility infrastructure through the replacement, maintenance, retrofitting and
installation of electric and natural gas distribution and utility-scale transmission networks and building capacity to meet current and future demands. We also
serve complementary, attractive and growing end markets such as distributed power projects and data centers. Our essential services enable our customers to
enhance the safety, reliability and environmental sustainability of the electric and natural gas networks that consumers rely upon to meet their essential and
evolving energy needs. Our strategy is focused primarily on maintaining and growing services to our existing customers through master service agreements
(“MSAs”) and bid work, securing new customer relationships, providing services to select adjacent end-markets, expanding our geographic footprint further
into the Southeastern and Midwestern United States and Canada, and diversifying our portfolio of work. Guided by our values and our unwavering
commitment to serve as a long-term partner to customers and communities, our employees enable our customers to safely and reliably deliver electricity and
natural gas and achieve their goals for environmental sustainability.

Separation from Southwest Gas Holdings

We completed an initial public offering (“IPO”) in April 2024. Following the IPO, our former parent, Southwest Gas Holdings, Inc. (“Southwest Gas
Holdings”), reduced its ownership interest through a series of secondary offerings and private placements which culminated in Southwest Gas Holdings no
longer owning any equity interest in our Company effective September 5, 2025. Accordingly, we no longer qualify as a “controlled company” under the New
York Stock Exchange rules.

Segment Information

We report under the following four reportable segments: (i) U.S. Gas Utility Services (“U.S. Gas”); (ii) Canadian Utility Services (“Canadian
Operations”); (iii) Union Electric Utility Services (“Union Electric”); and (iv) Non-Union Electric Utility Services (“Non-Union Electric”). Canadian
Operations includes the results of Connect Atlantic Utility Services Corporation (“Connect”), which was acquired in November 2025.

Factors Affecting Our Results of Operations

Our financial results may be impacted by economic conditions that impact businesses generally, such as inflationary impacts on goods and services
consumed in the business, regulatory or environmental influences, seasonality and severe
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weather events, rising interest rates, labor markets and costs (including in regard to contracted or professional services), and the availability of those resources.
Accordingly, our operating results in any particular period may not be indicative of the results that can be expected for any other period.

Market Developments

North America relies on electric and natural gas delivery infrastructure to maintain its dynamic economy, but existing infrastructure is subject to
degradation and is often decades old. Governments have increased regulatory stringency and enacted legislation to support the necessary infrastructure
investments in the sector, aimed at preventing disruption, enhancing safety and readying to meet current and future demands. Additionally, labor market
constraints and a changing utility workforce have led utilities to become increasingly reliant on external outsourced utility infrastructure service providers,
creating an overall growing market well-positioned for consolidation. We believe these trends represent a significant challenge for utilities, but also an
opportunity for outsourced utility infrastructure services companies to build and maintain more efficient, sustainable infrastructure that can meet the energy
needs of future generations.

Rising fuel, labor and material costs have in the past had, and could in the future have, a negative effect on our results of operations, to the extent we
cannot pass these costs through to our customers. While we actively monitor economic, industry and market factors that could adversely impact our business,
we cannot predict the effect that changes in such factors could have on our future results of operations, financial position and cash flows. Our results of
operations in the first fiscal quarter of 2026 were not materially impacted by market developments, including elevated fuel costs. We are continuing to monitor
the impacts of elevated fuel costs, but we do not expect a material impact on our results of operations at this time.

Generally, our contracts provide that the customer is responsible for supplying the materials for their projects. Fluctuations in the price or availability of
materials and equipment that we or our customers utilize could impact (positively or negatively, as applicable) costs to complete projects or result in the
postponement of projects. Although certain of our customers have experienced previous disruptions in their supply chain for certain project materials, most of
our customers have generally been able to procure the necessary materials in a timely manner.

Our operations also depend on the availability of certain equipment to perform services. We believe we have taken steps to secure delivery of a sufficient
amount of equipment and do not anticipate any significant disruptions with respect to our fleet in the near-term.

Demand for Services

The seasonal nature of the industry we serve affects demand for our services. In addition to weather conditions, capital expenditure and maintenance
budgets of our customers, as well as the related timing of approvals and seasonal spending patterns, influence our contract revenue and results of operations.
Factors affecting our customers and their capital expenditure budgets include, but are not limited to, overall economic conditions, the introduction of new
technologies, and our customers’ capital resources, financial performance, and strategic plans. Other factors that may impact our customers and their capital
expenditure budgets include new regulations or regulatory actions, merger or acquisition activity involving our customers and the physical maintenance needs
of our customers’ infrastructure.

Fluctuations in market prices for oil, gas and other energy sources can impact demand for our services. Such fluctuations can affect the level of activity in
energy generation projects as well as pipeline construction projects. The availability of transportation and transmission capacity can also impact demand for our
services, including energy generation, electric grid and pipeline construction projects. These fluctuations, as well as the highly competitive nature of our
industry, can result in changes in the levels of activity, project mix and moreover the profitability of the services we provide.

Utilities continue to implement or modify system integrity management programs to enhance safety pursuant to federal and state mandates. These
programs have resulted in multi-year utility system replacement programs throughout the U.S., and we believe that we are well-positioned to serve the
increased demand resulting from these programs.

Our services support customers’ environmental goals, such as reducing methane emissions from pipeline leaks through pipe repair and replacement,
hardening electric infrastructure to prevent damage from storms or otherwise, and assisting gas and electric customers with their renewable and sustainable
energy infrastructure initiatives. We believe that we are
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well-positioned to support growing customer attention in achieving environmental objectives through infrastructure construction and maintenance.

Project Variability

Margins for our projects may vary from period to period due to changes in the volume or type of work performed and the pricing structure of our projects.
Additionally, factors such as site conditions, project location, labor shortages, weather events, environmental restrictions, regulatory delays, protests, political
activity, legal challenges, or the performance of third parties may adversely impact our project performance.

In certain circumstances, such as with large bid contracts (especially those of a longer duration), or unit-price contracts with revenue caps, results may be
impacted by differences between costs incurred and those anticipated when the work was originally bid. Work awarded, or failing to be awarded, by individual
large customers can impact our results of operations.

Seasonality and Severe Weather Events

Generally, our revenue is lowest during the first fiscal quarter of the year due to less favorable winter weather and related working conditions in many of
the areas where we perform work. Revenue typically improves as more favorable weather conditions occur during the summer and fall months. In cases of
severe weather, such as following a regional storm, we may be engaged to perform restoration activities related to above-ground utility infrastructure, which
typically results in higher margins due to higher equipment utilization and the absorption of fixed costs. Alternatively, these severe weather events can also
delay projects, negatively impacting our results of operations. Severe weather events and the related impacts on our performance and results are not solely
within the control of management and cannot always be predicted or mitigated.

Inflation

Under the terms of a majority of our MSAs and other customer agreements, materials used in our utility infrastructure service activities are specified,
purchased and supplied by customers. However, our operations are affected by increases in prices, whether caused by inflation, tariffs, rising interest rates or
other economic factors. We attempt to recover anticipated increases in the cost of labor, equipment, fuel and materials not purchased by customers through
price escalation provisions that allow us to adjust billing rates for certain major contracts annually; by considering the estimated effect of such increases when
bidding or pricing new work; or by entering into back-to-back contracts with suppliers and subcontractors. However, the annual adjustment provided by certain
contracts is typically subject to a cap and there can be an extended period of time between the impact of inflation on our costs and when billing rates are
adjusted. Our actual costs at times can exceed the contractual caps, and therefore negatively impact our operations. Additionally, rising interest rates on our
variable-rate debt could have a negative effect on our business, financial condition and results of operations. Overall, our results for the first fiscal quarter of
2026 were not significantly impacted by increases in prices, including due to tariffs implemented by the Trump Administration.

Backlog

Backlog as of March  29, 2026 was approximately $6.5  billion, with approximately 85% of backlog related to MSAs. Backlog represents contracted
revenue on existing bid agreements as well as estimates of revenue to be realized over the contractual life of existing long-term MSAs. The contractual life of
an MSA is defined as the stated length of the contract including any renewal options stated in the contract that we believe our customers are reasonably certain
to execute.

Backlog differs from remaining performance obligations disclosed in “Note 3 — Revenue and Related Balance Sheet Accounts” to the condensed
consolidated financial statements, as remaining performance obligations are limited to contractually obligated revenue on our contracts that exceed one year,
which is typically only bid projects, whereas backlog is inclusive of all contracts regardless of length and includes estimated future work over the contractual
life of MSAs. Generally, customers are not contractually committed to specific volumes of work under MSAs, and MSAs may be terminated by either party
upon notice. Revenue estimates for MSAs are based on historical customer trends. As backlog only includes revenue estimates over the contractual life of
MSAs, backlog tends to fluctuate based on the timing of MSA renewals.

Projects included in backlog can be subject to delays or cancellation as a result of regulatory requirements, adverse weather conditions, customer
requirements and other factors that could cause actual revenue to differ significantly from the estimates, or cause revenue to be realized in periods other than
originally expected.
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Results of Operations

Our results of operations, on a consolidated basis and by segment, for the fiscal three-month periods ended March 29, 2026 and March 30, 2025 are set
forth and compared below.

Fiscal three months ended March 29, 2026 compared to the fiscal three months ended March 30, 2025

The following table summarizes our consolidated results of operations for the fiscal three months ended March 29, 2026, and March 30, 2025, including as
a percentage of revenue, as well as the dollar and percentage change period-over-period.

Fiscal Three Months Ended Change

(dollars in thousands) March 29, 2026 March 30, 2025 $ %

Revenue, net $ 723,174  100.0% $ 550,081  100.0% $ 173,093  31.5%
Cost of revenue (including depreciation) 687,416  95.1% 529,753  96.3% 157,663  29.8%

Gross profit 35,758  4.9% 20,328  3.7% 15,430  75.9%
Selling, general and administrative expenses 32,698  4.5% 26,375  4.8% 6,323  24.0%
Amortization of intangible assets 7,802  1.1% 6,666  1.2% 1,136  17.0%

Operating loss (4,742) (0.7%) (12,713) (2.3%) 7,971  NM
Interest expense, net 12,435  1.7% 17,862  3.2% (5,427) (30.4%)
Other expense, net 80  0.0% 480  0.1% (400) NM
Loss before income taxes (17,257) (2.4%) (31,055) (5.6%) 13,798  NM
Income tax benefit (7,772) (1.1%) (13,131) (2.3%) 5,359  NM

Net loss (9,485) (1.3%) (17,924) (3.3%) 8,439  NM
Net income attributable to noncontrolling interests 42  0.0% 13  0.0% 29  NM

Net loss attributable to common stock $ (9,527) (1.3%) $ (17,937) (3.3%) $ 8,410  NM

NM — Percentage is not meaningful

Revenue and Gross Profit

The following table summarizes our revenue and gross profit for the periods indicated by segment as well as the dollar and percentage change from the
prior year period. The discussion that follows highlights key revenue changes at the segment level. Changes in gross profit correspond with the discussed
changes in revenue.

Fiscal Three Months Ended Change

(dollars in thousands) March 29, 2026 March 30, 2025 $ %

Revenue:    
U.S. Gas $ 284,499  39.3% $ 197,694  35.9% $ 86,805  43.9%
Canadian Operations 60,028  8.4% 39,784  7.2% 20,244  50.9%
Union Electric 204,069  28.2% 175,468  31.9% 28,601  16.3%
Non-Union Electric 174,578  24.1% 137,135  25.0% 37,443  27.3%

Consolidated revenue $ 723,174  100.0  % $ 550,081  100.0% $ 173,093  31.5%

Gross profit (loss):  
U.S. Gas $ (6,335) (2.2%) $ (14,856) (7.5%) $ 8,521  NM
Canadian Operations 9,100  15.2% 7,079  17.8% 2,021  28.5%
Union Electric 18,234  8.9% 11,813  6.7% 6,421  54.4%
Non-Union Electric 14,759  8.5% 16,292  11.9% (1,533) (9.4%)

Consolidated gross profit $ 35,758  4.9  % $ 20,328  3.7% $ 15,430  75.9%

NM — Percentage is not meaningful

• Revenue from our U.S. Gas segment totaled $284.5 million, a record high for first fiscal quarter revenue achieved by the segment, representing an
increase of $86.8 million, or 43.9%, compared to the prior year period. This growth reflected progress on our initiative to increase work volumes in states
that experience less inclement winter weather, significant work on several large bid projects in the Midwest, and generally improved weather compared
to an
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especially harsh winter in the prior year period. Gross margin improved to (2.2%) in the current period from (7.5%) in the prior year period, benefiting
from increased productivity of crews and more efficient utilization of fixed overhead due to increased volumes.

• Revenue from our Canadian Operations segment totaled $60.0 million, reflecting an increase of $20.2 million, or 50.9%, compared to the prior year
period. This increase was driven by the acquisition of Connect, which contributed approximately $23.2 million in revenue and $3.4 million in gross profit
in the current year period. As a percentage of revenue, gross profit decreased to 15.2% in the current period as compared to 17.8% in the prior year
period. This decrease was driven by timing of gas customer work releases in the current period, and by Connect having slightly lower margins compared
to the segment’s legacy operations.

• Revenue from our Union Electric segment totaled $204.1 million, reflecting an increase of $28.6 million, or 16.3%, compared to the prior year period.
This increase was driven by new bid project wins. As a percentage of revenue, gross profit increased to 8.9% in the current period as compared to 6.7%
in the prior year period. Gross margin for the current year period was positively impacted by a favorable change in estimated cost to complete on an
offshore wind project that is nearing completion.

• Revenue from our Non-Union Electric segment totaled $174.6 million, reflecting an increase of $37.4 million, or 27.3%, compared to the prior year
period due primarily to higher volumes on new and existing MSAs. Additionally, storm restoration services increased by $6.9 million, accounting for
$23.5 million of the segment’s revenue for the current period compared to $16.6 million for the prior year period. Storm restoration services gross profit
was relatively flat (down $0.5 million between periods), as storm work performed in the current year period was performed for on-system customers at
slightly lower margins.

As a percentage of revenue, Non-Union Electric total gross profit decreased to 8.5% in the current period compared to 11.9% in the prior year period.
Approximately half of the decrease in profit percentage was attributable to the decline in storm profitability, with the remainder of the decrease primarily
driven by the continued ramp‑up period on a new MSA, for which productivity levels were below normal in the first half of the quarter. Margins on this
MSA improved throughout the remainder of the current period and are expected to continue to improve throughout the fiscal year.

Selling, General and Administrative Expenses

Selling, general and administrative costs increased by $6.3 million, or 24.0%, in the current period compared to the prior year period. Salaries and benefits
were higher in the current period due to an increase in headcount within our business development function. Additionally, in the current year period we
incurred professional fees in support of our strategic initiatives focused on formalizing our multi-year growth strategy, strengthening our succession planning
and enhancing the capabilities of key leadership. Bonus and stock-based compensation also increased approximately $2.0 million from the prior year period
due to improved operating results.

Interest Expense, Net

The decrease of $5.4 million in interest expense, net in the current period compared to the prior year period was due to a reduction in average debt balance
and a reduction in interest rates on outstanding variable-rate borrowings.

Income Tax

Our effective tax rate for the fiscal three months ended March 29, 2026 and March 30, 2025 was 45.0% and 42.3%, respectively. The effective tax rate for
the current year period was impacted by the disproportionate amount of non-deductible expenses in relation to loss before income taxes and changes in
estimates of pre-tax income. Additionally, differences in income (loss) before income taxes by jurisdiction caused fluctuations in the effective tax rate when
comparing periods.

Non-GAAP Financial Measures

We prepare and present our financial statements in accordance with GAAP. However, management believes that EBITDA, Adjusted EBITDA, Adjusted
EBITDA Margin, Adjusted Net Loss, Base Revenue, Base Gross Profit and Base Gross Profit Margin, all of which are measures not presented in accordance
with GAAP, provide investors with additional useful information in evaluating our performance. We use these non-GAAP measures internally to evaluate
performance
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and to make financial, investment and operational decisions. We believe that presentation of these non-GAAP measures provides investors with greater
transparency with respect to our results of operations and that these measures are useful for period-to-period comparisons of results. Management also believes
that providing these non-GAAP measures helps investors evaluate the Company’s operating performance, profitability and business trends in a way that is
consistent with how management evaluates such matters. Because these non-GAAP measures, as defined, exclude some, but not all, items that affect
comparable GAAP financial measures, these non-GAAP measures may not be comparable to similarly titled measures of other companies.

EBITDA is defined as earnings before interest, taxes, depreciation and amortization. Adjusted EBITDA is defined as EBITDA adjusted for (i) non-cash
stock-based compensation and (ii) separation-related costs. Adjusted EBITDA Margin is defined as the percentage derived from dividing Adjusted EBITDA by
revenue. Management believes that EBITDA helps investors gain an understanding of the factors affecting our ongoing cash earnings from which capital
investments are made and debt is serviced, and that Adjusted EBITDA provides additional insight by removing certain expenses that are non-recurring and/or
non-operational in nature. Management believes that Adjusted EBITDA Margin is useful for the same reason as Adjusted EBITDA, and also provides an
additional understanding of how Adjusted EBITDA is impacted by factors other than changes in revenue.

Adjusted Net Loss is defined as net loss adjusted for (i) separation-related costs, (ii) amortization of intangible assets, (iii) non-cash stock-based
compensation and (iv) the income tax impact of adjustments that are subject to tax, which is determined using the incremental statutory tax rates of the
jurisdictions to which each adjustment relates for the respective periods. Management believes that Adjusted Net Loss helps investors understand the
profitability of our business when excluding certain expenses that are non-recurring and/or non-operational in nature.

Base Revenue is defined as total revenue, net adjusted to exclude revenue attributable to storm restoration services. Base Gross Profit is defined as gross
profit adjusted to exclude gross profit attributable to storm restoration services. Base Gross Profit Margin is calculated by dividing Base Gross Profit by Base
Revenue. Revenue derived from storm restoration services varies from period to period due to the unpredictable nature of weather-related events, and when this
type of work is performed, it typically generates a higher profit margin than base infrastructure services projects due to higher contractual hourly rates given the
nature of services provided and improved operating efficiencies related to equipment utilization and absorption of fixed costs. While storm restoration services
remain a key capability of the Company, Management believes these non-GAAP measures are more suitable disclosures for evaluating fundamental business
performance and for comparison purposes.

Using EBITDA as a performance measure has material limitations as compared to net loss, or other financial measures as defined under GAAP, as it
excludes certain recurring items, which may be meaningful to investors. EBITDA excludes interest expense net of interest income; however, as we have
borrowed money to finance transactions and operations, or invested available cash to generate interest income, interest expense and interest income are
elements of our cost structure and can affect our ability to generate revenue and returns for our stockholders. Further, EBITDA excludes depreciation and
amortization; however, as we use capital and intangible assets to generate revenue, depreciation and amortization are necessary elements of our costs and
ability to generate revenue. Finally, EBITDA excludes income taxes; however, as we are organized as a corporation, the payment of taxes is a necessary
element of our operations. As a result of these exclusions from EBITDA, any measure that excludes interest expense net of interest income, depreciation and
amortization and income taxes has material limitations as compared to net loss. When using EBITDA as a performance measure, management compensates for
these limitations by comparing EBITDA to net loss in each period, to allow for the comparison of the performance of the underlying core operations with the
overall performance of the Company on a full-cost, after-tax basis.

As to certain of the items related to these non-GAAP measures: (i) non-cash stock-based compensation varies from period to period due to changes in the
estimated fair value of performance-based awards, forfeitures and amounts granted and (ii) separation-related costs represent expenses incurred post-IPO in
connection with the separation and stand up of Centuri as its own public company, including costs incurred in association with Southwest Gas Holdings’ sale of
its holdings of our common stock, which are not reflective of our ongoing operations and will not recur following the full separation from Southwest Gas
Holdings. The most comparable GAAP financial measure and information reconciling the GAAP and non-GAAP financial measures are set forth below.
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EBITDA, Adjusted EBITDA and Adjusted EBITDA Margin

The following table presents reconciliations of net loss to EBITDA, Adjusted EBITDA and Adjusted EBITDA Margin for the specified periods:

Fiscal Three Months Ended

(dollars in thousands) March 29, 2026 March 30, 2025

Net loss $ (9,485) $ (17,924)
Interest expense, net 12,435  17,862 
Income tax benefit (7,772) (13,131)
Depreciation expense 27,359  27,557 
Amortization of intangible assets 7,802  6,666 

EBITDA 30,339  21,030 
Non-cash stock-based compensation 2,231  1,587 
Separation-related costs —  1,611 

Adjusted EBITDA $ 32,570  $ 24,228 

Adjusted EBITDA Margin (% of revenue) 4.5% 4.4%

Adjusted Net Loss:

The following table presents reconciliations of net loss to Adjusted Net Loss for the specified periods:

Fiscal Three Months Ended

(dollars in thousands) March 29, 2026 March 30, 2025

Net loss $ (9,485) $ (17,924)
Separation-related costs —  1,611 
Amortization of intangible assets 7,802  6,666 
Non-cash stock-based compensation 2,231  1,587 
Income tax impact of adjustments (2,509) (2,466)

Adjusted Net Loss $ (1,961) $ (10,526)

Calculated based on a blended statutory tax rate of 25%.

Base Revenue, Base Gross Profit and Base Gross Profit Margin

The following table presents reconciliations of revenue, net to Base Revenue and gross profit to Base Gross Profit and Base Gross Profit Margin.

Fiscal Three Months Ended

(dollars in thousands) March 29, 2026 March 30, 2025

Total revenue, net $ 723,174  $ 550,081 
Less: Storm restoration services revenue (34,480) (18,152)

Base Revenue $ 688,694  $ 531,929 

Fiscal Three Months Ended

(dollars in thousands) March 29, 2026 March 30, 2025

Gross profit $ 35,758  $ 20,328 
Less: Storm restoration services gross profit (7,711) (6,014)

Base Gross Profit $ 28,047  $ 14,314 

Base Gross Profit Margin 4.1 % 2.7 %

(1)

(1)
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Liquidity and Capital Resources

Sources and Uses of Liquidity

Our primary liquidity needs have historically related to supporting working capital requirements, funding capital expenditures and servicing our debt. As
of March 29, 2026 and December 28, 2025, cash and cash equivalents were $60.3 million and $126.6 million, respectively. We believe our capital resources,
including existing cash balances, together with our operating cash flows and borrowings under our credit facilities, are sufficient to meet our financial
obligations for the next 12 months and the foreseeable future.             

We evaluate our working capital requirements on a regular basis and regularly monitor financial markets and assess general economic conditions for
possible impacts to our financial position. Our capital requirements may change to the extent we identify acquisition opportunities, if we experience difficulties
collecting amounts due from customers, increase our working capital in connection with new or existing customer programs or repay certain credit facilities.

Cash Flows

The following table presents a summary of our cash flows:
Fiscal Three Months Ended

(dollars in thousands) March 29, 2026 March 30, 2025

Net cash (used in) provided by operating activities $ (35,038) $ 16,676 
Net cash used in investing activities $ (20,605) $ (23,208)
Net cash used in financing activities $ (10,499) $ (27,243)

Operating Activities

Cash flows provided by operating activities are impacted by changes in the timing of demand for our services and related operating margins but can also
be affected by working capital needs. Working capital is primarily affected by changes in accounts receivable, contract assets, prepaid expenses and other
current assets, accounts payable, accrued expenses, contract liabilities, and income tax accounts, which are primarily related to changes in revenue and related
costs of revenue. These working capital balances are affected by changes in revenue resulting from the timing and volume of work performed, variability in the
timing of customer billings and collections of receivables, as well as settlement of payables and other liabilities.

Net cash (used in) provided by operating activities for the fiscal three months ended March 29, 2026 was $(35.0) million, compared to $16.7 million for
the fiscal three months ended March 30, 2025, representing a decrease in operating cash flows of $51.7 million, which was driven by the following factors:

• Net loss: Our net loss improved $8.4 million from the prior year period. Non-cash expenses did not vary significantly between periods.
• Accounts receivable and contract assets: Cash flow decreased $31.1 million. We had a significant increase in revenue between periods, including on

large bid projects in which billings are subject to completion of milestones, and large MSAs in which customer approval is contractually required
before invoices can be issued. These contractual requirements are standard to many of our contracts, and the approval process does not typically result
in meaningful adjustments to revenue. However, this process occasionally slows down the billing process when customers need to review large
volumes of work.

• Accounts payable and accrued expenses: Cash flow decreased $39.2 million as accounts payable and accrued expenses balances at the end of fiscal
year 2025 (and therefore paid in the first fiscal quarter of 2026) were significantly higher than at the end of fiscal year 2024, reflecting higher work
volumes at the end of the year.

• Contract liabilities: Cash flow increased $7.7 million, as certain new projects led to advance billings to customers.

Investing Activities

Net cash used in investing activities was $20.6 million in the fiscal three months ended March 29, 2026 compared to $23.2 million for the fiscal three
months ended March 30, 2025, a decrease of $2.6 million.
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The construction industry is capital intensive, and we expect to continue to incur capital expenditures to meet anticipated needs for our services. For the
fiscal three months ended March 29, 2026 and March 30, 2025, we had capital expenditures of $20.2 million and $24.4 million, respectively.

These items were partially offset by proceeds from the sale of property and equipment of $1.6 million and $1.2 million for the fiscal three-month periods
ended March 29, 2026 and March 30, 2025, respectively.

Financing Activities

Net cash used in financing activities was $10.5 million for the fiscal three months ended March 29, 2026 compared to $27.2 million for the fiscal three
months ended March 30, 2025, a decrease of $16.7 million. The decrease was primarily attributable to lower net payments on our revolving line of credit.

Foreign Operations

While we primarily operate in the United States, we also have operations in Canada. Therefore, changes in the value of Canadian dollars affect our
financial statements when translated into U.S. dollars. The revenue from our Canadian operations was approximately 8% and 7% of total revenue for the fiscal
three-month periods ended March  29, 2026 and March  30, 2025, respectively. At times, we also enter into transactions in foreign currencies, primarily in
Canadian dollars, that subject us to currency risks. We regularly monitor our foreign currency exposure to determine the most effective foreign currency risk
mitigation strategies. Currently, we are not party to any foreign currency exchange contracts.

Credit and Securitization Facilities

Term Loan and Revolving Credit Facility

On July 9, 2025, we signed the sixth amendment to our amended and restated credit agreement to refinance and replace in full our existing term loan
facility with an $800  million term loan facility, $93.6 million of which is comprised of new term loans used to refinance existing indebtedness and
$706.4  million of which was used to refinance existing term loans. This amendment also increased the maximum principal amount of our senior secured
revolving credit facility from $400 million to $450 million. This multi-currency facility allows us to request loan advances in either Canadian dollars or U.S.
dollars. Amounts borrowed and repaid under the revolving line of credit portion of the facility are available to be re-borrowed. Our term loan facility is set to
mature on July 9, 2032, and our revolving credit facility is set to mature on July 9, 2030.

The obligations under our credit agreement are secured by present and future ownership interests in substantially all of our direct and indirect subsidiaries,
substantially all of our tangible and intangible personal property, and all products, profits and proceeds of the foregoing. Assets securing the facility totaled
$2.3 billion as of March 29, 2026.

During the fiscal three months ended March 29, 2026, the maximum amount outstanding on the combined facility was $708.1 million, at which point
$616.0  million was outstanding on the term loan portion of the facility. As of March  29, 2026 and December  28, 2025, $89.7  million and $91.2  million,
respectively, was outstanding on the revolving credit facility, in addition to $616.0 million that was outstanding on the term loan portion of the facility as of
both March 29, 2026 and December 28, 2025. Also, as of March 29, 2026 and December 28, 2025, there was approximately $303.9 million and $302.4 million,
respectively, net of outstanding letters of credit, of unused capacity under the line of credit. We had $68.6 million of unused letters of credit available as of both
March 29, 2026 and December 28, 2025.

We are required to maintain a leverage ratio of 4.50 to 1.00 for any future quarter ending prior to September 30, 2026, and 4.00 to 1.00 for any quarter
ending on or after September 30, 2026. We are also required to maintain an interest coverage ratio of greater than a minimum of 2.50 to 1.00. We are currently
in compliance with all of our financial covenants under the revolving credit facility.

The applicable margin for our revolving credit facility ranges from 1.25% to 2.25% for SOFR and Canadian Overnight Repo Rate Average (“CORRA”)
loans and from 0.25% to 1.25% for base rate loans, depending on our net leverage ratio. The term loan facility has a fixed margin of 1.00% for base rate loans
and 2.00% for SOFR loans.
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Accounts Receivable Securitization

In September 2024, we entered into our Securitization Facility with PNC Bank, National Association (“PNC”) to improve cash flows from trade accounts
receivable and used all of the proceeds to pay down our existing debt. Under the Securitization Facility, certain of our designated subsidiaries have sold and/or
contributed, and will continue to sell and/or contribute, their accounts receivable and contract assets generated in the ordinary course of their business and
certain related assets to the indirect wholly owned bankruptcy-remote Special Purpose Entity (“SPE”) we created specifically for this purpose. The SPE
transfers ownership and control of accounts receivable to PNC for payments as set forth in the agreement. We account for accounts receivable sold to the
banking counterparty as a sale of financial assets and have derecognized the accounts receivable from our condensed consolidated balance sheet for the current
period.

The total outstanding balance of accounts receivable that had been sold and derecognized was $125.0 million as of March 29, 2026. We had no unused
capacity on the Securitization Facility as of March 29, 2026.

On May 4, 2026, we signed an amendment to the Securitization Facility which increased the capacity from $125.0 million to $165.0 million.

Equipment Term Loans

As of March 29, 2026, we had six U.S. equipment term loans with initial amounts totaling approximately $150.0 million, with certain owned equipment
used as collateral. The loans are serviced in U.S. dollars.

Recently Issued Accounting Pronouncements

Refer to “Note 2 — Basis of Presentation and Recent Accounting Pronouncements” to our condensed consolidated financial statements for a discussion of
recent accounting standards and pronouncements.

Critical Accounting Policies and Estimates

This discussion and analysis of our financial condition and results of operations is based upon our condensed consolidated financial statements, which
have been prepared in accordance with GAAP. The preparation of these condensed consolidated financial statements requires the use of estimates and
assumptions. A summary of our critical accounting policies and estimates is included in “Management’s Discussion and Analysis of Financial Condition and
Results of Operations” contained in our 2025 Annual Report. We are required to make estimates and judgments in the preparation of our condensed
consolidated financial statements that affect the reported amounts of assets and liabilities, revenue and expenses and related disclosures. We continually review
these estimates and their underlying assumptions to ensure they are appropriate for the circumstances. Changes in the estimates and assumptions we use could
have a material impact on our financial results. During the fiscal three months ended March 29, 2026, there were no material changes in our critical accounting
estimates or policies.

Item 3. Quantitative and Qualitative Disclosures About Market Risk

There were no material changes to our quantitative and qualitative disclosures about market risk during the fiscal three months ended March 29, 2026.
Refer to “Quantitative and Qualitative Disclosures about Market Risk” within our 2025 Annual Report for information on financial market risk related to
changes in interest rates and currency exchange rates. Our primary exposure to market risk relates to unfavorable changes in interest rates and currency
exchange rates.

For a discussion of our concentration of credit risk, refer to “Note 14 — Commitments and Contingencies” to our condensed consolidated financial
statements.

Item 4. Controls and Procedures

Disclosure Controls and Procedures

At the end of the period covered by this Quarterly Report on Form 10-Q, we evaluated, with the participation of our Chief Executive Officer and Chief
Financial Officer, the effectiveness of the design and operation of our disclosure controls and procedures (as such term is defined in Rules 13a-15(e) and 15d-
15(e) under the Securities Exchange Act of 1934, as amended (the “Exchange Act”). Our disclosure controls and procedures are designed to ensure that
information required to be disclosed by us in the reports that we file or submit under the Exchange Act, is recorded, processed,
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summarized and reported within the time periods specified in the SEC’s rules and forms. Disclosure controls and procedures include, without limitation,
controls and procedures designed to ensure that information required to be disclosed by us in the reports that we file or submit under the Exchange Act is
accumulated and communicated to our management, including our principal executive and principal financial officers, or persons performing similar functions,
as appropriate, to allow timely decisions regarding required disclosure. Based on this evaluation, our Chief Executive Officer and Chief Financial Officer,
concluded that, as of March 29, 2026, the end of the period covered by this report, our disclosure controls and procedures were effective.

Changes in Internal Control Over Financial Reporting

There have been no changes in the Company’s internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f) of the Exchange Act)
during the first fiscal quarter of 2026 that have materially affected, or are likely to materially affect the Company’s internal control over financial reporting.
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Part II - Other Information

Item 1. Legal Proceedings

For discussion regarding legal proceedings, please refer to “Note 14 — Commitments and Contingencies” in the accompanying notes to our condensed
consolidated financial statements.

Item 1A. Risk Factors

Our business is subject to a variety of risks and uncertainties that are difficult to predict and many of which are outside of our control. For a detailed
discussion of the risks that affect our business, refer to the section entitled “Risk Factors” included in our 2025 Annual Report. As of the date of this filing,
there have been no material changes to the risk factors previously described in our 2025 Annual Report. The matters specifically identified are not the only
risks and uncertainties facing our Company, and risks and uncertainties not known to us or not specifically identified also may impair our business operations.
If any of these risks and uncertainties occur, our business, financial condition, results of operations and cash flows could be negatively affected, which could
negatively impact the value of an investment in our Company.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

None.

Item 3. Defaults Upon Senior Securities

None.

Item 4. Mine Safety Disclosures

Not applicable.

Item 5. Other Information

Rule 10b5-1 Trading Arrangements

During the fiscal three months ended March 29, 2026, none of our directors or officers (as defined in Rule 16a-1(f) under the Exchange Act) adopted or
terminated any “Rule 10b5-1 trading arrangement” or any “non-Rule 10b5-1 trading arrangement” (as defined in Item 408 of Regulation S-K).
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Item 6. Exhibits

Exhibit
Number Exhibit Description

Incorporated by Reference

Form File Number Exhibit Filing Date

Filed or
Furnished
Herewith

3.1 Amended and Restated Certificate of Incorporation of the Registrant S-8 333-278834 4.1 April 19, 2024
 

3.2 Amended and Restated Bylaws of the Registrant S-8 333-278834 4.2 April 19, 2024
 

10.1^

Amendment No. 7 to Second Amended and Restated Credit Agreement, dated as of
January 12, 2026, among Centuri Holdings, Inc., Centuri Group, Inc., Centuri
Canada Division Inc., the lenders party thereto, Wells Fargo Bank, National
Association, as administrative agent, and the other parties named therein.

10-K 001-42022 10.8 February 26, 2026

 
31.1 Rule 13a-14(a)/15d-14(a) Certification of Chief Executive Officer X

 

31.2 Rule 13a-14(a)/15d-14(a) Certification of Chief Financial Officer X
 

32.1 Section 1350 Certification of Chief Executive Officer and Chief Financial Officer X
 

101.INS
Inline XBRL Instance Document – the instance document does not appear in the
Interactive Data File because XBRL tags are embedded within the Inline XBRL
document.

X

 
101.SCH Inline XBRL Taxonomy Extension Schema Document X

 
101.CAL Inline XBRL Taxonomy Extension Calculation Linkbase Document X

 

101.DEF Inline XBRL Taxonomy Extension Definition Linkbase Document X
 

101.LAB Inline XBRL Taxonomy Extension Label Linkbase Document X
 

101.PRE Inline XBRL Taxonomy Extension Presentation Linkbase Document X
 

104 Cover Page Interactive Data File (embedded within the Inline XBRL document and
contained in Exhibit 101)

X

 

^ Certain schedules to this agreement have been omitted pursuant to Item 601(a)(5) of Regulation S-K. The Company agrees to furnish a copy of any omitted
schedule to the Commission upon its request.

38

https://content.edgar-online.com/ExternalLink/EDGAR/0001193125-24-102936.html?hash=094898442db91ad45bb7ad9d4f577335a293f912fb99f8d77e46205722b9d027&dest=d781168dex41_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0001193125-24-102936.html?hash=094898442db91ad45bb7ad9d4f577335a293f912fb99f8d77e46205722b9d027&dest=d781168dex42_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0001981599-26-000020.html?hash=75cca0fd52f59262926c490caaee37b5ab82f9e9847d75c29542f5622596c93f&dest=centuriholdingsincex108-q4_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0001981599-26-000020.html?hash=75cca0fd52f59262926c490caaee37b5ab82f9e9847d75c29542f5622596c93f&dest=centuriholdingsincex108-q4_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0001981599-26-000020.html?hash=75cca0fd52f59262926c490caaee37b5ab82f9e9847d75c29542f5622596c93f&dest=centuriholdingsincex108-q4_htm
https://content.edgar-online.com/ExternalLink/EDGAR/0001981599-26-000020.html?hash=75cca0fd52f59262926c490caaee37b5ab82f9e9847d75c29542f5622596c93f&dest=centuriholdingsincex108-q4_htm


Table of Contents

SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, the registrant has duly caused this report to be signed on its behalf by the
undersigned, thereunto duly authorized.

CENTURI HOLDINGS, INC.

Date: May 6, 2026 By: /s/ Kendra L. Chilton
Kendra L. Chilton
Chief Accounting Officer
 (Principal Accounting Officer and duly
authorized officer)
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Exhibit 31.1

CERTIFICATION OF CHIEF EXECUTIVE OFFICER PURSUANT TO SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002

I, Christian I. Brown, certify that:

1. I have reviewed this Quarterly Report on Form 10-Q of Centuri Holdings, Inc.;
2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the

statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely
to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: May 6, 2026 /s/ Christian I. Brown
Christian I. Brown
President, Chief Executive Officer and Director
(Principal Executive Officer)



Exhibit 31.2

CERTIFICATION OF CHIEF FINANCIAL OFFICER PURSUANT TO SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002

I, Gregory A. Izenstark, certify that:

1. I have reviewed this Quarterly Report on Form 10-Q of Centuri Holdings, Inc.;
2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the

statements made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this
report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the
financial condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant's other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in
Exchange Act Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-
15(f)) for the registrant and have:

a. Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision,
to ensure that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within
those entities, particularly during the period in which this report is being prepared;

b. Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our
supervision, to provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for
external purposes in accordance with generally accepted accounting principles;

c. Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the
effectiveness of the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

d. Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most
recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely
to materially affect, the registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

a. All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are
reasonably likely to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b. Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal
control over financial reporting.

Date: May 6, 2026 /s/ Gregory A. Izenstark
Gregory A. Izenstark
Chief Financial Officer
(Principal Financial Officer)



Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350

AS ADOPTED PURSUANT TO SECTION 906
OF THE SARBANES-OXLEY ACT OF 2002

Each of the undersigned officers of Centuri Holdings, Inc. (the “Company”) hereby certifies, pursuant to 18 U.S.C. § 1350, as adopted pursuant to Section
906 of the Sarbanes-Oxley Act of 2002, to such officer’s knowledge that:

1. the accompanying quarterly report on Form 10-Q for the period ended March 29, 2026 as filed with the U.S. Securities and Exchange Commission
(the “Report”) fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

2. the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Dated: May 6, 2026 /s/ Christian I. Brown
Christian I. Brown
President, Chief Executive Officer and Director

Dated: May 6, 2026 /s/ Gregory A. Izenstark
Gregory A. Izenstark
Chief Financial Officer

This certification is being furnished to the Securities and Exchange Commission with the Report pursuant to Section 906 of the Sarbanes-Oxley Act of 2002
and shall not, except to the extent required by such Act, be deemed filed by the Company for purposes of Section 18 of the Securities Exchange Act of 1934, as
amended, or otherwise subject to liability of that section.


