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Item 2.02. Results of Operations and Financial Condition.

On February 2, 2005, Brush Engineered Materialsifistied a press release announcing its fourthen2004 results. The press release is
attached hereto as Exhibit 99.1.

The press release issued February 2, 2005 is heuhiserewith as Exhibit No. 99.1 to this Repord ahall not be deemed filed for the
purposes of Section 18 of the Exchange Act.

Item 9.01. Financial Statements and Exhibits.
(c) Exhibits
The following exhibit is included herewith:

99.1 Press release, dated February 2, 2005, ibsuBdush Engineered
Materials Inc.
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SIGNATURES

Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned hereunto duly authorized.

Brush Engineered Materials Ir

February 2, 2005 By: /s/ Michae C. Hasychak

Name: Michael C. Hasychak
Title: Vice President, Treasurer and Secretary
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EXHIBIT 99.1

BRUSH ENGINEERED MATERIALSINC. REPORTSSALESUP 10% FOR FOURTH QUARTER AND UP
24% FOR 2004

Fourth Quarter Earnings meet Expectations

Cleveland, Ohio — February 2, 2005 — Brush Engieddvaterials Inc. (NYSBW) today reported earnings
the fourth quarter 2004 of $1.8 million or $0.09 pkare on sales of $116.0 million.

Net income for the quarter improved by $9.0 millmrer the 2003 fourth quarter net loss of $7.2iamill The
fourth quarter 2003 net loss included a chargesdd #illion for deferred costs from an intereserasivap and other
deferred financing costs associated with the resira of debt and lease obligations. The signiticaprovement in
earnings is due to increased sales volume and iragrgross margins. However, the improvement waatnedy
impacted in the amount of $1.4 million by highepper prices in the fourth quarter.

Fourth quarter 2004 sales were 10% higher tharifayurarter 2003 sales of $105.6 million. The salesease fo
the quarter was driven by strength from the daieage, wireless, oil and gas and heavy equipmerketsa New
product initiatives are contributing to the growttthe oil and gas and heavy equipment markets iSlthe eighth
consecutive quarter where sales were higher tteodfresponding previous year’s performance.

Sales for 2004 were $496.3 million, up $95.3 millmr 24% compared to 2003 sales of $401.0 millidre
strong sales growth for the year was driven by@ngtrecovery in the computer and telecommunicatioarket, an
improved domestic economy, strength in Europe asid And new product initiatives. Copper and prexioetal
prices and foreign currency exchange rates seovatttease sales by 5%. Net income for 2004 wass#hilion or
$0.86 per share diluted, up $28.7 million compadcetthe 2003 net loss of $13.2 million or $0.80 sleare diluted.
Higher copper prices negatively impacted earningste year by approximately $7.4 million.

Balance Sheet
The Company finished the year with a much-improbaldnce sheet and significant financial flexibility

During 2004 the Company successfully completedaarty offering of 2,250,000 newly issued sharesl $n the
Company and 115,000 shares of common stock sodetltipg shareholders to exercise warrants, rai$8&)7 million
net of fees. The majority of the proceeds fromdfiering were used to repay outstanding borrowimgder the
Company’s revolving line of credit and $5.0 milliaras used to repay a portion of the Company’s lemngx
subordinated debt. Total debt at December 31, 221$72.4 million, a reduction of $26.7 million@smpared to the
balance at December 31, 2003. Cash on the balaeet at December 31, 2004 was $49.6 million.

During the fourth quarter, the Company amendefiig5.0 million credit facility to reduce pricingrqvide more
flexibility and extend the term for an additionaay. On January 21, 2005 the Company prepaid $diflién of term
loans that existed under this credit facility amd therefore classified such amount as short-tetrh @h the
December 31, 2004 Balance Sheet. The interestgamexpected in 2005 from the reduction in debpmaximately
$2.5 million compared to 2004. Subsequent to tneidy 215! prepayment, the Company’s debt-to-debt plus equity
ratio was approximately 20%.

SEGMENT REPORTING

Metal Systems Group

The Metal Systems Group consists of Alloy Produteghnical Materials, Inc. (TMI) and Beryllium Practs.

The Metal Systems Group’s fourth quarter salesrof$million were 12% higher than the fourth quaaie2003
sales of $63.5 million. The fourth quarter opemiioss was $1.4 million versus an operating lose2o# million for
the fourth quarter of 2003. The Metal Syst’ 2004 sales of $296.0 million were up 24% over 268i8s o



$239.4 million. Operating profit for 2004 was $illion, an improvement of $19.3 million, versus @perating
loss of $16.6 million for 2003.

Alloy Products’ fourth quarter sales of $46.7 noitliwere 9% higher than 2003 fourth quarter sales of
$42.9 million. Alloy Products’ 2004 sales of $202@lion were $40.6 million or 25% higher than 20€a&es of
$162.3 million. Alloy Products experienced sigrdiint improvement in sales growth, operating perforceaand new
product initiatives throughout the year. The streatgs growth was driven largely by a more robust
telecommunications and computer market as welbasrued success in the introduction of new proslémt the oil
and gas, industrial components and electronics etarKhis growth was strong in North America, Ewapd
Southeast Asia. Sales in Japan were softer dunmgear. Over 16% of the sales growth was from meaucts. Allo
Products also continued to make significant pragne®perating performance during 2004 througimifgementation
of lean manufacturing. The progress included highanufacturing yields, lower operating costs, lagslanned
maintenance downtime and higher on-time shipmentsistomers, all of which helped improve marginstiby the
second half of the year, particularly in the fougtharter, Alloy experienced a slowdown in ordemngfrom the
telecommunications and computer markets, in pag,td customer inventory adjustments. Order erdsyimproved
in the beginning of the first quarter of 2005.

TMI’ s fourth quarter sales of $11.2 million were 10%hler than fourth quarter 2003 sales of $10.2 nnill®ales
for 2004 of $53.6 million were 28% higher than 2@@3:s of $41.9 million. TMI saw double-digit grdwih the first
three quarters of 2004 fueled by demand from tleedenmunications and computer, automotive eleatsand
semiconductor markets. Plating and CERDIP alumiclad alloy product applications were particulatisoag. TMI's
automotive electronics and telecommunications amdputer markets weakened during the fourth quartas
weakness has continued into the first quarter 662fhd is in part due to customer inventory ad)esis

Beryllium Products’ fourth quarter sales of $13.illion were up 27% over 2003 fourth quarter sales o
$10.2 million. Sales for 2004 of $39.5 million welr2% higher than 2003 sales of $35.2 million. Thles growth
during the year was fueled by strong demand foerted and medical applications. The fourth quaf@érZales were
benefited by the program for supplying materialtfoe optical mirrors for NASA’s James Webb spadestpe.
Beryllium production for this program will contindlerough 2005 and will add approximately $12.0 imillin sales.
More recently, budget cuts announced by the Demantiof Defense could have a negative impact orndefsales in
the second half of 2005.

Microelectronics Group

The Microelectronics Group includes Williams Advadanaterials Inc. (WAM) and Electronic Products

The Microelectronics Group’s sales for the fourttader 2004 of $45.1 million were 7% higher thaartb
quarter 2003 sales of $42.0 million. Sales for 2608195.6 million were 24% higher than 2003 sales
$157.3 million. Operating profit for the fourth qter was $4.3 million up 54% versus $2.8 million fioe fourth
quarter of 2003. Operating profit for 2004 was $18illion or 47% higher than the 2003 operatingfipiaf
$12.6 million.

WAM'’s fourth quarter sales of $38.6 million were 8%gher than 2003 fourth quarter sales of $35.Tianil
WAM'’s 2004 sales of $165.7 million were 30% higlteasn 2003 sales of $127.8 million. Excluding thieetf of
precious metal prices, the sales increase is 28%doyear. The strongest growth throughout the yea from
wireless and data storage product applications. VWhal continued to grow its international businespgcially in
Southeast Asia. During 2004, WAM purchased the neimg interest in their Taiwan joint venture anadnisl
positioned to service the continued growth in Asia.

Electronic Products’ sales in the fourth quarte$®5 million were up slightly from 2003 sales &3 million.
Electronic Products’ sales for 2004 of $29.9 milliwere about flat with 2003 sales of $29.5 million.

Outlook

We remain confident that we’ll continue to see dderable progress in 2005. Overall, our global retsk
continue to present doul-digit sales growth opportunitie



While we dor't expect that 2005 will yield the 24% growth tha saw in 2004, we do expect sales growth t
within the estimated 8% to 12% range we’ve commateid in the past. Given the mix shifts and softwessaw
during the fourth quarter of 2004, we anticipatdaaver start in 2005 and thus, at this time, exgeefullyear growtr
to be closer to the lower end of that range. Ourerii estimate for the year is for sales to béée$535.0 million to
$555.0 million range and for earnings to be in&fke30 to $1.60 per share range.

For the first quarter, we expect sales to be irrdéimge of $125.0 to $135.0 million. Assuming theael of sales,
first quarter 2005 earnings are expected to bbarrange of $0.25 to $0.30 per share.

Chairmans Comments

Commenting on the results, Gordon Harnett, ChairrRaesident and CEO, stated, “I am proud of theiSggant
progress our Company made in 2004 in revenue grgwatiitability, operational improvements, new puctl
development and introductions and geographic patetr. Our renewed strong balance sheet and castiopoaffords
us the opportunity to continue to grow our busiresstrategic opportunities arise. We remain cotechiib improving
shareholder value even further in 2005.”

Forwardlooking Statements

Portions of the content set forth in this docunthat are not statements of historical or currectsfare forward-
looking statements. The Company’s actual futuréoperance, including performance in the near termy materially
differ from that contemplated by the forward-loakistatements as a result of a variety of factdnese€ factors
include, in addition to those mentioned elsewherein:

« The condition of the markets which the Company egrwhether defined geographically or by marketh wie
major markets being telecommunications and compapgical media, automotive electronics, semicomtaiyc
industrial components, aerospace and defense ghdrage.

» Actual sales, operating rates and margins for ds 2005
* Changes in product mi:

» The financial condition of particular custome

» The Compan’s success in implementing its strategic plans heditely and successful completion of ¢
capital expansion project

« Other factors, including, interest rates, exchames, tax rates, pension costs, energy costaniaerial cost:
and the cost and availability of insuran

« Changes in government regulatory requirements lamémnactment of any new legislation that impaa:
Compan’s obligations

» The conclusion of pending litigation matters in@cance with the Compa’s expectation that there will be
material adverse effeci

» Additional risk factors that may affect the Comp’s results are identified under the capt*Risk Factor” in
the Compan's Prospectus filed with the Securities and Exch&@wgamission on July 1, 200

Brush Engineered Materials Inc. is headquarterd&dléveland, Ohio. The Company, through its whoilyned
subsidiaries, supplies worldwide markets with dem products, alloy products, electronic produptgcious metal
products, and engineered material systems.

FOR FURTHER INFORMATION, PLEASE CONTAC"
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Consolidated Balance Sheets

(Unaudited)
Dec. 31, Dec. 31,
(Dallarsin thousands) 2004 2003
Assets
Current assetl
Cash and cash equivalel $ 49,64 $ 5,062
Accounts receivabl 59,22¢ 55,10:
Inventories 95,27 87,39¢
Prepaid expenst 8,34¢ 5,45¢
Deferred income taxe 27F 291
Total current asse 212,76t 153,30!
Other asset 14,87¢ 18,90:
Long-term deferred income tax 92¢ 704
Property, plant and equipme 540,93° 535,42:
Less allowances for depreciatic
depletion and impairme! 363,31t 344,57!
177,61¢ 190,84¢
Goodwill 7,992 7,85¢
$414,18: $371,61¢
Liabilities and Shareholde Equity
Current liabilities
Shor-term debt $ 30,90: $ 13,38’
Accounts payabl 13,23¢ 16,03¢
Other liabilities and accrued iter 45,45; 37,36¢
Unearned reventL 7,78¢ —
Income taxe: 1,591 1,37:
Total current liabilities 98,96 68,16
Other lon¢-term liabilities 10,79¢ 14,73¢
Retirement and pc-employment benefit 54,72¢ 49,35¢
Long-term debr 41,54¢ 85,75¢
Minority interest in subsidiar — 26
Shareholder equity 208,13 153,57:
$414,18: $371,61¢
Consolidated Statements of Income
(Unaudited)
Fourth Quarter Ended Year Ended
Dec 31, Dec 31, Dec 31, Dec 31,
(Dollarsin thousands except share and per share amounts) 2004 2003 2004 2003
Net sales $ 116,00 $ 105,56 $ 496,27t $ 401,04
Cost of sale: __90,53i __82,87¢ 385,20: 328,00t
Gross margit 25,472 22,69 111,07« 73,03¢
Selling, general and administrative exper 20,28¢ 20,62¢ 77,267 68,83¢
Research and development exper 99t 1,19¢ 4,491 4,23(
Othernet (2 6,56¢ 4,282 8,91¢
Operating profit (loss 4,19: (5,697 25,03« (8,949
Interest expens 181t __157¢ 8,371 3,751
Income (loss) before income tax 2,37¢ (7,279 16,657 (12,695
Minority interest — (22) — (45)
Income taxe: 617 I (5] 1,141 57€
Net income (loss $ 1,761 $ (7,187 $  15,51¢ $  (13,22¢)
Per share of common stock: ba $ 0.0¢ $ (0.43) $ 0.87 $ (0.80)



Weighted average numb

of common shares outstandi 19,167,75 16,563,65 17,865,05 16,562,86
Per share of common stock: dilut $ 0.0¢ $ (0.43) $ 0.8¢ $ (0.80)
Weighted average numb

of common shares outstandi 19,406,40 16,563,65 18,106,44 16,562,86



