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Item 2.02 Results of Operations and Financial Contion.

On February 8, 2008, Brush Engineered Materialsifistied a press release announcing its fourthequ2007 results. The press release is
attached hereto as Exhibit 99.1.

Iltem 9.01 Financial Statements and Exhibits.

(c) Exhibits
The following exhibit is included herewith:

99.1 Press release, dated February 8, 2008, isuBdush Engineered Materials Inc.

The press release issued February 8, 2008 is heuhiserewith as Exhibit No. 99.1 to this Repord ahall not be deemed filed for the
purposes of Section 18 of the Exchange Act.
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Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned hereunto duly authorized.

Brush Engineered Materials Ir

February 8, 2008 By: /s/ Michae C. Hasychak

Name: Michael C. Hasychak
Title: Vice President, Treasurer and Secretary
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99.1 Brush Engineered Materials Inc. press release datbduary 8,
2008



EXHIBIT 99.1
BRUSH ENGINEERED MATERIALS INC. REPORTS RECORD ANNU AL SALES

SALES UP 25% FOR THE YEAR 2007 AND 14% FOR THE FOURTH QUARTER
EARNINGS IN LINE WITH COMPANY'S EXPECTATIONS

Cleveland, Ohio — February 8, 2008 — Brush Engieddvlaterials Inc. (NYSE-BW) today reported fourth
quarter 2007 sales of $236.3 million, up $28.4iomillor 14% compared to the fourth quarter of 2006t income for
the fourth quarter was $12.3 million or $0.60 deare, diluted.

Reported results for the quarter included the sty announced benefit related to a litigatiotlsetent and a
lower of cost or market inventory charge, the rfetloich favorably affected earnings by approximated.25 per
share. The prior year fourth quarter earnings pareswas $1.48 and included a non-cash benefit . 64%er share
related to the reversal of a deferred tax valuagitowance. Absent the deferred tax valuation adioee benefit, the
Company earned $0.44 per share in the fourth quair2006.

Fourth quarter earnings were negatively affectedr.wdompared to the prior year due to two factarst,Hower
production, poorer yields and a weaker mix resuliddwer profits in Specialty Engineered Alloys®nd, lower
sales were recorded in the Beryllium and Berylli@omposites segment due to a sizable non-repeaniaggin
program that was completed in the prior year.

Fourth quarter 2007 was the twentieth consecutingetgr where sales were higher than the compacaiaiger of
the prior year and the ninth consecutive quartetonible digit sales growth. While not up to the extptions coming
into the quarter, the majority of the sales groimtthe quarter was driven by demand from the datage market for
the Companys new hard disk drive materials as the conversigretpendicular media continues to ramp up. Ined
demand in disc drive arm materials and ToughMet®ennls also contributed to the growth in saleterdmational
sales continued to grow at a faster rate than dibcrezdes, reaching 46% of total sales in the guaxdmpared to 37%
in the fourth quarter of the prior year. The mdjodf the international growth was in Asia where tbompany
continues to expand its presence in China, Japargakand Singapore.

For the year, sales were a record $951.1 millipr$188.0 million, or 25%, compared to the priorry&ales
growth, net of metal prices, was approximately 2@%,second consecutive year of organic growth al20%6. Net
income for the year was $53.3 million, or $2.5%t@id, per share, compared to net income of $44l®m or $2.45
per share, diluted, for 2006. Excluding the revlen§the deferred tax valuation allowance, the Campearned $1.38
per share in 2006. Earnings in 2007 were affecyetthd aforementioned litigation settlement, lowecast or market
charges, a loss on the sale of a small businesa gaah on the sale of low cost ruthenium purchas@®06. The
combined affect of these items is approximatel@@g@er share. Excluding these items, the operatingate was
$1.79 per share in 2007, an increase of 30% cordparte prior year.

Operating profit margins continued to improve if©2@eaching 8.9% of sales for the year. Excludimgrtet
benefit of the items noted above and metal priflation, operating profit was 6.4% of sales in 206@mpared to
5.7% in 2006. The operating margin improvement éraseen by the leverage from the Compangales growth as w
as the ongoing initiatives to lower costs and iaseeoperating efficiencies.

BALANCE SHEET

The Company continued to strengthen its balancet$h€007 and ended the year with significantrimal
flexibility. The debt, net of cash position impravduring the year by approximately $30.0 milliors &result, the
debt to debt-plus-equity ratio improved to appraaiety 9% in spite of an increase of over $35.0iamilin inventory
and receivables to support the substantial incrigesales. In addition the Company increased gsipus metal
consignment lines by $95 million and increasedeat®lving credit agreement by $115 million addirajtbfinancing
capacity and flexibility. The increased capacitg dlexibility adds the liquidity to support the eegted future growth.

ACQUISITION




On February 4, 2008 the Company completed the sitigui of substantially all of the assets of Te-Met, Inc.,
a manufacturer of precious metal coated thin filnegdquartered in Windsor, Connecticut. This higidsnplementar
business extends the Company'’s leadership and gguigal reach in high-growth, technically demandimg film
markets and allows the Company to pursue stragggiwth opportunities in the medical diagnosticsvali as other
targeted markets. The purchase price of the atipuisivas approximately $90 million and was finaneéth internally
generated cash and proceeds of approximately $80mfrom the Company’s new $240 million revolvitige of
credit. It is anticipated that the acquisition viaé accretive in 2008.

BUSINESS SEGMENT REPORTING

Beginning with the fourth quarter of 2006, the Camyp changed its segment reporting to more clod&g aith
the way the business is currently managed. Bear-results have been adjusted for each segmesfleéot the chang

Advanced Material Technologies and Services

The Advanced Material Technologies and Servicegimant sales for the fourth quarter of 2007 werd1fb to
$130.9 million compared to $93.2 million in the fduquarter of the prior year. Sales for 2007 w&5&5.3 million,
50% above the same period last year. Organic gromiith excludes metal price inflation, was appnoaiely 26% in
the fourth quarter and 41% for the year. Operagpirtgit for the fourth quarter was $10.3 million, 84.5 million
compared to $5.8 million for the fourth quarte2606. Operating profit for the year was $59.4 muilliup
$28.8 million compared to the same period last.year

The strong sales growth throughout 2007 was dnpremarily by demand for Williams Advanced Materists.’s
(WAM) new ruthenium-based perpendicular media niatefor the data storage market. In addition, iese
telecommunications and photonics product applicatisemiconductor and inorganic materials alsorituted to the
strong sales growth throughout the year. AlthoughN\made good progress in the fourth quarter iritgoing
efforts to qualify its materials for certain custnspecification changes and additional opportesitn the magnetic
media market this customer driven qualificationgass for both specification changes and the additiopportunities
is taking longer than anticipated and slowed tloewn during the quarter.

Operating profit for the fourth quarter was 8% alies compared to 6% for the prior year driven pritpéy the
leverage from the increased sales volume.

Specialty Engineered Alloys

The Specialty Engineered Alloys segment consissllofy Products which includes bulk and strip fohigh
performance copper-based alloy products, hydroaiethe Company’s line of ToughMet® materials.

Specialty Engineered Alloys’ sales for the fourtlager were $69.9 million, down 4% compared toftheth
quarter 2006 sales of $73.1 million. Sales for 260%290.0 million were up $14.3 million or 5% higtthan sales of
$275.6 million for 2006. The operating loss for fbarth quarter was $1.7 million versus an opegafirofit of
$2.3 million for the fourth quarter of 2006. Opémgtprofit for 2007 was $7.6 million compared to.$illion for
2006.

The increase in sales for the year 2007 is duegpiiyrto higher selling prices and the pass throofjhigher base
metal prices, particularly copper passed througtusiomers. Alloy Products continues to experiestaeng demand
from its global oil and gas, aerospace, heavy eneig and undersea telecommunications markets. Meswpts such
as ToughMet are continuing to find their way inewnapplication opportunities particularly in aerasg, oil and gas
and heavy equipment markets. This strength howeasroffset in the quarter by the continued weakatehfrom a
key customer in the telecommunications handset ebark

The fourth quarter operating loss in this segmead due to lower production levels and yields as ageh weake
mix.

Beryllium and Beryllium Composites




The Beryllium and Beryllium Composites segment estssof Beryllium Products including beryllia ceriar
manufactured by Brush Ceramic Products Inc.

Beryllium and Beryllium Composites’ sales for tloaifth quarter of 2007 were $13.7 million, down 35%,
compared to 2006 fourth quarter sales of $20.9anillSales for 2007 of $60.5 million were up $2.@ion, or 5%
compared to the same period last year. Operatiiif for the fourth quarter was $1.1 million versé&.6 million for
the fourth quarter of 2006. Operating profit fol0Z0vas $7.8 million, as compared to operating padfs7.4 million
for 2006.

The Beryllium and Beryllium Composites lower saletume and related operating profit for the fougtrarter
was due primarily to non-repeat sales in the foqutarter 2006 for the Joint European Torus (JERydear fusion
reactor. Defense sales of AIBeMet® materials camthto show strength throughout 2007 driven bydalcbptics
(including FLIR systems), airborne electronics apdce systems. Medical and industrial x-ray andstcospeaker
product applications also contributed to the sgtesvth for the year.

Engineered Material Systems

Engineered Material Systems’ sales for the foudérter of 2007 were $18.7 million, up $2.9 milliam,18%,
compared to the fourth quarter 2006 sales of $d#lldn. Sales for 2007 of $70.9 million were up.$2nillion or 3%
compared to 2006 sales of $68.7 million. Operapirgdit in the fourth quarter was $1.7 million comed to an
operating loss of $0.4 million for the fourth quearof 2006. Operating profit for 2007 of $4.7 natiwas up
$2.0 million or 72% versus an operating profit & Bmillion for 2006.

The increase in sales for the fourth quarter ara was driven by stronger demand for disk driveliapfions.
New products accounted for 42% of Technical Malgriac’s (TMI) sales in the fourth quarter of 2007. Tlades
order entry rate also strengthened during the ioguirter.

The higher operating profit for the fourth quaneas due to the improved sales volume and operating
performance.

OUTLOOK

The year 2007 brought significant growth in saleg profits, especially in the first half of the ye@verall, the
Company’s global markets continued to present dodlgit organic growth opportunities and managememiains
confident that the Company will continue to seesiderable opportunity in 2008 and beyond.

The strong organic growth seen in 2007 was aidestioyng demand across many of the Company’s keketsar
Important in 2007 was the success of the Compargvsproducts which are targeted at new marketstanthster
growing and higher technology applications in exgimarkets. The consumer electronics related nsrisgnich
include portions of telecommunications and compuwemvell as magnetic data storage, were espestiatiyg earlier
in the year. The Company’s oil and gas, heavy eqeil, aerospace and defense markets also contosbdw
strong demand throughout the year.

As the year 2007 came to a close and 2008 begadmpany did expect stronger demand than what it i
currently experiencing in two of its key marketerand from customers and for applications serveithdy
Company’s Specialty Engineered Alloys segment énddll phone handset market are well below expeastin
magnetic media, or hard disc drives, product ggalibns are not where the Company expected thdm nd thus,
the demand from the customers the Company suppl@Egport of the industry conversion to perpenidicmedia
technology is below the Company’s previous expewiat

In spite of these weaker markets and weakeningitonsl in the economy, which add additional unaetta
growth in data storage together with the growthugid by the recent acquisition, are at this timgeexed to more th:
offset the negative conditions noted above, thaditey to solid growth in both sales and earningsife year.

The Company at this time expects the sales groatthin 2008 to be above 10%. The potential is éoni@gs to
be as much as 30% above the 2007 operating ruamdtéherefore in the range of $1.80 to $2.30 bares This, 0



course, assumes that a significant m-economic downturn does not occ

It is important to continue to reiterate that thengpany’s sales and earnings estimates are subjsigrificant
variability. Metal price changes, metal supply dtinds, fluctuations in demand levels driven byls@actors as
inventory swings in the market, and new productg-am rates in critical markets such as the medigketzan have a
significant effect on actual results. The outlookthe year is based on the Companyest estimates at this time an
subject to significant fluctuations due to thesevali as other factors.

CHAIRMAN 'S COMMENTS

Commenting on the results, Dick Hipple, ChairmamsiRlent and CEO, stated, “2007 was a year of exreph
growth for our Company. Our long-term strategiciatives of developing new products, broadeningroarket
breadth and geographic expansion have yieldedn#isent improvement throughout 2007 with recorchaal sales
and substantially improved profitability from opeoas. We are well positioned throughout the Conygancontinue
our growth in 2008. We remain committed to enhagealue for our shareholders.”

CONFERENCE CALL

Brush Engineered Materials will conduct a teleceeriee in conjunction with today’s release. Thedahderence
begins at 2:00 p.m. Eastern Time, February 8, 2008.conference call will be available via webdhsbugh the
Company’s website atww.beminc.com or throughwww.Investor Calendar.com . By phone, please dial (877) 407-
0782, callers outside the U.S. can dial (201) 68878

FORWARD -LOOKING STATEMENTS

Portions of the narrative set forth in this docutrteat are not statements of historical or curfaats are forward-
looking statements. Our actual future performaneg materially differ from that contemplated by theward-
looking statements as a result of a variety ofdiesctThese factors include, in addition to thosatmeed herein:
* The global and domestic economi
» The condition of the markets which we serve, whetledined geographically or by segment, with thgam
market segments being telecommunications and canpdta storage, aerospace and defense, automotive
electronics, industrial components and applia
» Changes in product mix and the financial condittbcustomers
» Actual sales, operating rates and margins for da 2008

» Our success in developing and introducing new prtsdand new product ramp up rates, especiallyamtbdie
market;

» Our success in passing through the costs of rawrmatg to customers or otherwise mitigating flutitug prices
for those materials, including the impact of fluting prices on inventory value

« Our success in integrating newly acquired busirsggsseluding the recent acquisition of the asséfechn-
Met, Incorporated

« Our success in implementing our strategic plansthadimely and successful completion of any cé
projects;

» The availability of adequate lines of credit and &ssociated interest rat

« Other financial factors, including cost and avaligbof raw materials (both base and precious sgtéax
rates, exchange rates, interest rates, metal fimqfees, pension and other employee benefit cestrgy



costs, regulatory compliance costs, the cost aadadoility of insurance, and the impact of the Camy' s stocl
price on the cost of incentive and deferred comgtams plans

* The uncertainties related to the impact of war t@nbrist activities

» Changes in government regulatory requirements lamémactment of new legislation that impacts
obligations anc

» The conclusion of pending litigation matters in@cance with our expectation that there will bematerial
adverse effectt

Brush Engineered Materials Inc. is headquarteré@l@éveland, Ohio. The Company, through its wholyred
subsidiaries, supplies worldwide markets with demr products, alloy products, electronic produptgcious metal
products, and engineered material systems.

FOR FURTHER INFORMATION, PLEASE CONTACT:

Investors:

Michael C. Hasychak
(216) 383-6823

Media:

Patrick S. Carpenter
(216) 383-6835

http://www.beminc.com

Consolidated Balance Sheets

(Unaudited)
Dec. 31, Dec. 31,
(Dollars in thousands) 2007 2006
Assets
Current assel
Cash and cash equivalel $ 31,73( $ 15,64«
Accounts receivabl 108,68’ 86,46
Inventories 165,18¢ 151,95(
Prepaid expenst 17,72: 13,98¢
Deferred income taxe 6,107 3,541
Total current asse 329,43¢ 271,58«
Other asset 11,80 13,573
Relater-party notes receivab 98 98
Long-term deferred income tax 1,13¢ 15,57¢
Property, plant and equipme 583,96 557,86
Less allowances for depreciatic
depletion and amortizatic 397,78t 381,93:
186,17! 175,92¢
Goodwill 21,89¢ 21,83
$550,55: $498,60¢
Liabilities and Shareholde Equity
Current liabilities
Shor-term debt $ 24,90: $ 28,07¢
Current portion of shc-term debt 60C 632
Accounts payabl 27,06¢ 30,74+
Other liabilities and accrued iter 55,93¢ 52,16:
Unearned revent 2,56¢ 314
Income taxe: 2,10¢ 4,51F

Total current liabilities 113,18 116,44:



Other lon¢-term liabilities 11,62¢ 11,64:

Retirement and pc-employment benefit 57,51 59,08¢
Long-term income taxe 4,321 —
Deferred income taxe 182 151
Long-term debt 10,00¢ 20,28:
Shareholder equity 353,71 291,00(

$550,55: $498,60¢

Consolidated Statements of | ncome

(Unaudited)
Fourth Quarter Ended Year Ended
Dec 31, Dec 31, Dec 31, Dec 31,
(Dollars in thousands except share and per share amnts) 2007 2006 2007 2006
Net sales $ 236,25: $ 207,82 $ 951,05¢ $ 763,05
Cost of sale: 197,01° 159,32¢ 754,38 600,88
Gross margir 39,23¢ 48,49¢ 196,67: 162,17.
Selling, general and administrative exper 34,527 33,05! 117,217 111,00:
Research and development exper 1,42 1,16( 4,992 4,16€
Other-net (15,539 1,204 (10,009 3,16¢
Operating profi 18,82 13,08¢ 84,46t 43,84(
Interest expens 22C 88t 1,76( 4,13%
Income before income tax 18,60: 12,19¢ 82,70 39,70¢
Income taxe: 6,27¢ (18,129 29,42( (9,89¢)
Net income $ 12,32« $  30,32! $ 53,28t $  49,60¢
Per share of common stock: ba $ 0.6C $ 1.52 $ 2.62 $ 2.52
Weighted average numb
of common shares outstandi 20,388,00 20,013,000 20,320,00 19,665,00
Per share of common stock: dilut $ 0.6C $ 1.4¢ $ 2.5¢ $ 2.4t

Weighted average numb
of common shares outstandi 20,665,00 20,443,00 20,612,00 20,234,00



