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Item 2.02 Results of Operations and Financial Contion.

On February 9, 2006, Brush Engineered Materialsifistied a press release announcing its fourthequ2005 results. The press release is
attached hereto as Exhibit 99.1.

Iltem 9.01 Financial Statements and Exhibits.
(c) Exhibits
The following exhibit is included herewith:

99.1 Press release, dated February 9, 2006, ifsuBdush Engineered
Materials Inc.

The press release issued February 9, 2006 is fthiserewith as Exhibit No. 99.1 to this Report ahall not be deemed filed for the
purposes of Section 18 of the Exchange Act.
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Pursuant to the requirements of the Securities &xgé Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned hereunto duly authorized.

Brush Engineered Materials Ir

February 9, 2006 By: /s/ Michae C. Hasychak

Name: Michael C. Hasychak
Title: Vice President, Treasurer and Secretary
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EXHIBIT 99.1

BRUSH ENGINEERED MATERIALS INC. REPORTS SALES UP 21% FOR THE FOURTH QUARTER
AND UP 9% FOR 2005

Fourth Quarter Earnings of $0.21 Per Share Meet Expctations

Cleveland, Ohio — February 9, 2006 — Brush Engieddvlaterials Inc. (NYSE-BW) today reported fourth
quarter sales of $140.6 million, up $24.6 millian2d% compared to the fourth quarter 2004 sal&l 6.0 million.
Net income for the fourth quarter was $4.1 millmompared to $1.8 million for the prior year. Eagsrwere $0.21 p
share diluted compared to $0.09 for the same quairtbe prior year and in line with our expectaso

The strong sales growth in the fourth quarter wagd by continued strength in the magnetic mediegless
photonics, handset, semiconductor and industriapoment market segments. The growth was also dnivpart by
improvement in the telecommunications infrastruetwomputer and automotive markets. The fourthtquaras the
twelfth consecutive quarter where sales were hitjiear the comparable quarter of the prior year.rApimately 15%
or $3.7 million of the year-overear sales increase in the quarter is relatedgioehiprecious and base metal prices
the Company has been able to pass on to customers.

Reported results for the quarter include the impéthe previously announced costs related to teggppyment o
subordinated debt and the previously announcedfibeslated to the reversal of a portion of the Qxamy’s domestic
deferred tax valuation allowance. These items megjgtimpacted income before taxes by $3.8 millaond favorably
impacted income tax by $5.9 million. As a resudtt mcome for the quarter was favorably impacte@®®yl million
and earnings by $0.11 per share.

Earnings in the quarter continued to be negatiirapacted by an unfavorable product mix, increasgaper
prices and higher energy costs. The Company hgsbeen able to pass through to customers a pasfitre higher
costs. Copper prices increased an additional 19%aglthe fourth quarter of 2005. This, along witle tveaker mix
and higher costs of other materials, combined teedhe Company’s gross margin down 3.0 points cmexb to the
fourth quarter of the prior year.

Sales for 2005 were $541.3 million, up 9% or $4&illion compared to the prior year's sales of $89illion.
Metal prices passed on to customers accountegfoogimately $10.0 million or 22% of the sales mse. Net
income for the year was $17.8 million or $0.92 gleare diluted, up $2.3 million compared to the pyiear’s net
income of $15.5 million or $0.85 per share dilutBédrnings for the year were negatively impactedhgyweaker mix
and higher material costs which, when combinedilted in the full year gross margin being 2.0 pgilotver than the
prior year, approximately 1.0 point of which wastat@rices.

BALANCE SHEET

The Company continued to strengthen its balancetsitel ended the year with significant financiekibility.
Debt was reduced during the year by $15.3 millraprioving the debt to debt-plus-equity ratio fron¥26 21%. The
prepayment of the $30.0 million of high yield suthoated debt will reduce the Company’s interesiegege by over
$4.0 million in 2006. During the fourth quarter tBempany amended its $105.0 million revolving créalility,
increasing it to $125.0 million. In addition the i@pany also increased the capacity of its precioethtonsignment
facility from $46.0 million to $70.0 million. Thiscreased capacity in both lines adds the liquittitgupport future
growth.

BUSINESS SEGMENT REPORTING

Metal Systems Group

The Metal Systems Group consists of Alloy Produteghnical Materials, Inc. (TMI), Beryllium Prodscand
Brush Resources Inc. The Metal Systems Group atdodes Brush Resources Inc., our Utah mine anighwhich
previously was classified in Other. This reclassifion better reflects how the operations are n@amaged. Brush
Resources produces beryllium hydroxide, a raw nateput for our beryllium businesses and for dalan externe



customer. Prior year results have been adjustesflert the change

The Metal Systems Group’s fourth quarter sales wprg% to $74.6 million compared to $70.9 millionthe
fourth quarter of 2004. Sales for the year weres&3illion, up approximately 2% compared to 208ks of
$300.7 million. In the fourth quarter, operatinguks improved by $1.1 million to a loss of $0.1limin from an
operating loss of $1.2 million in the fourth quardé the prior year. Operating profit for 2005 w&& 3 million, an
improvement of 40% or $1.8 million compared to 2084 operating profit of $4.5 million.

Alloy Products’ fourth quarter sales were up 139%5%8.0 million from $46.7 million in the prior year
Approximately 22% or $1.4 million of the fourth qter sales increase was due to the portion of highpper prices
which the Company was able to pass through to mesta Alloy strip sales were up 19% from the fowtiarter of
last year driven by stronger demand from the tetenanications handset market segment, particularAsia. Alloy
bulk products remained strong in the quarter, aldedontinued gains from new product/applicatioifsese new
products are increasingly replacing other matenatgrtain oil and gas and heavy equipment apjica. Alloy
Products’ margins continued to be negatively impadty the inability to pass along all of the higbepper prices and
higher energy and other material costs. Sales® 2¢re $208.2 million which compares to $202.9iamilin the
prior year. Alloy Products announced a worldwidigg@increase in November 2005. The price increhsald have a
positive impact on the first quarter 2006 margins.

TMI’s fourth quarter sales were $12.9 million, Up?d compared to the fourth quarter 2004 sales of2pilllion.
Sales for 2005 were $49.9 million, down 7% from £00Dhe improvement in the fourth quarter is dugrtproving
conditions in the telecommunications and computarkets and new product initiatives. It is anticguhthat the
improving conditions will continue into the firstigrter of 2006.

Beryllium Products’ fourth quarter sales were $8illion; a third lower than the $13.0 million reped in the
fourth quarter of 2004. Sales for the year were &4@llion, up 8% or $3.1 million compared to $3@nflion in 2004.
The 2005 sales improvement was driven by shipnahntsaterials for the NASA James Webb Space Telescop
program. The fourth quarter sales comparisons wegatively affected by the continuing delays inetiske spending
and the absence of shipments for the Webb Telequmgeam as that program is now essentially coraplet

Brush Resources did not have third party shipmeinteryllium hydroxide in the fourth quarters of@0and
2004. For the year, sales were $5.6 million congbéweb4.7 million for 2004.

Microelectronics Group
The Microelectronics Group includes Williams AdvaddMaterials Inc. (WAM) and Electronic Products.

The Microelectronics Group’s sales for the fourttader of 2005 were up 46% to $66.1 million, coneplaio
$45.1 million in the fourth quarter of the priorareSales for the full year were up 20% to $234ilian, compared to
$195.6 million in 2004. Operating profit for theufth quarter was $4.8 million, up 11% compared4@$nillion for
the fourth quarter of 2004. Operating profit fol080vas $19.0 million, compared to an operatingipodf
$18.5 million for the prior year. Operating prdfir the quarter and year was negatively impactedrbynfavorable
mix shift driven by a decline in U.S. automotiveddelecommunications infrastructure product shipisigoius
inventory valuation differences as well as highewmproduct introduction costs.

WAM'’s fourth quarter sales were up 55% to $60.0iorlcompared to $38.7 million for the prior yeSales for
2005 were $209.5 million, up 27% compared to 2G0dssof $165.7 million. Metal prices that were gasthrough to
customers accounted for $2.3 million or 11% of$B&.3 million sales increase in the fourth quaated $6.1 million
or 14% of the $43.8 million increase for the yddre sales growth in the fourth quarter and the igedue in part to
the OMC Scientific and Thin Film Technology, Incgaisitions announced earlier in the year and @igbe strength
of the demand for WAM’s products and new applicadicn the magnetic data storage, wireless photpharsdset and
semiconductor markets. This strength is expectedmtinue through the first quarter of 2006. WAMs ltantinued to
expand its geographic reach in Asia and Europeecehtly opened offices in Korea and Japan to ekpad better
serve its customer base. In early January of 208&Macquired CERAC, incorporated, a domestic prowiafe
physical vapor deposition and specialty organicemals. CERAC’s 2005 sales were approximately $#bom. This
is the third acquisition for WAM in the past nin@nths. WAM continued to strengthen and broadeprisiuct



breadth through these acquisitio

Electronic Products’ fourth quarter 2005 sales v&d million, down 6% as compared to the sameogddeist
year. Sales for 2005 were $25.4 million, down 156tnf 2004 sales of $29.9 million. The sales dedlimeughout the
year is due to weak conditions in the U.S. automegtielecommunications infrastructure and defenasekets.

OUTLOOK

The year 2005 brought significant growth, espegiallthe fourth quarter. Overall, our global masebntinue to
present double-digit sales growth opportunities\wademain confident that we’ll continue to seesidarable
progress in 2006.

The overall outlook in the Company’s major marketproved during the fourth quarter. Good improvetnsn
being experienced in the Company’s larger markeklscommunications infrastructure, consumer eleatsoand
automotive electronics. Shipments to these mahadsbeen weak earlier in 2005, primarily due tdauer inventory
adjustments in the first half. This softness wdsatfby the strength and ongoing growth in demandhfe Company’s
materials and new products in the magnetic media)ess photonic, and industrial components markidiese
markets remained strong in the second half as Wislb, helping to offset the weaker markets in 20@%e the
shipments of material for NASA’s James Webb Telps¢cthe majority of which occurred in the firstfhail the year.

While the Company’s sales outlook, including msimproving, other factors continue to adversefgcfthe
Companys margins. Operating margins in 2005 had been ésgéc improve compared to the prior year. Howeae
noted earlier, raw material price increases, egsfig@recious metal and copper, as well as unfaMermix and higher
energy costs combined to drive gross margins downempiproximately two percentage points in the yapproximatel
half of which was metal price. In the fourth quartggross margins were down three percentage poimgpared to the
same period of the prior year due to these santerfac

The Company has taken actions to help mitigaténtipact that the higher material and energy cossshiaa on
margins. These include selling price increasesinipdementation of energy and commodity surchaegesreduction
in other costs. These actions favorably affectecgma as the fourth quarter progressed. First gu&@06 gross
margins are currently expected to improve by up.@to 2.0 percentage points compared to the fau#nter gross
margin. Additional benefit is expected in subsequprarters as these actions become fully implendente

The Company also continues to make good progrdbsitwiinitiatives to broaden and diversify its eewe base
and expand geographically. This, along with thetiooied development and introduction of new produasswell as
the acquisitions made in 2005 and early 2006 shaddtito our overall growth in 2006.

At this time, the Company expects the full year@68les growth to be consistent with the previoasiyounced
and expected on-going growth rate of 8% to 12%ypar. Given the acquisitions, the growth in 200éusently
expected to be at the higher end of that rangeurAsgy no change in current trends, sales for 208@&xspected to be
in the range of $580.0 to $600.0 million. First qaasales are currently expected to be in theeafi§148.0 to
$158.0 million, up approximately 13% to 22% comiaieethe prior year.

It was previously announced that as a direct redulie Company’s positive earnings momentum aed th
favorable projected earnings outlook, the Compaitly iww 2006, be recording a quarterly provisiom fiocome tax
expense based on the appropriate effective taxTheeeffective tax rate for the year is expecteld in the 28% to
30% range. Thus, earnings comparisons to the ype@r will be negatively affected by the tax expemfsetax
earnings, however, will not be affected. In additisince the Company will continue to have sizalgieoperating loss
carry forwards, the majority of the projected 2@86 expense will be non-cash.

Considering the above, earnings in 2006 are estiitatbe in the range of $0.80 to $0.95 per shaiehw
includes an additional estimated tax expense afteqapately $0.24 to $0.28 per share compared t&200

For the first quarter, the Company expects pretariags to improve significantly compared to thpyear.
First quarter 2006 EPS, including an $0.08 to $0dg@ative effect of the tax expense discussed alvdven compare
to prior year, is currently expected to be in tBel8 to $ 0.23 per share ran



CHAIRMAN 'S COMMENTS

Commenting on the results, Gordon D. Harnett, @hair and CEO, stated, “Even though we faced a citallg
business environment in 2005, which slowed our ¢ginamd negatively affected our margins by a sigaiit amount,
in turn hurting our profitability, we made significt progress in a number of important areas. Ouketiag efforts
and new product development initiatives as webasgeographic expansions, especially in Asiaadding to our
growth opportunity. Our disciplined cost controtdrean Sigma initiatives should continue to aid givas and our
margin expansion efforts. The pre-payment of obostdinated debt will significantly reduce interegpense in future
periods. Our strong balance sheet, expanded fiakftexibility and strong cash flow gives us thepoptunity to grow
our business further as strategic opportunitieseatn addition, we closed on three important asigans which shoul
add to our growth and profitability in 2006 and beg.”

FORWARD -LOOKING STATEMENTS

Portions of the content set forth in this docuntbat are not statements of historical or currectsfare forward-
looking statements. The Company’s actual futuréoperance, including performance in the near termy materially
differ from that contemplated by the forward-loakistatements as a result of a variety of factdnese€ factors
include, in addition to those mentioned elsewherein:

* The global economy

» The condition of the markets the Company servegthédr defined geographically or by segment, wit

major market segments being telecommunicationantputer, automotive electronic, magnetic and aptic
data storage, aerospace and defense, industriglosants, and applianc

» The successful development and introduction of peyducts and application

» Actual sales, operating rates and margins for da 2006

» Changes in product mix and the financial condibbkey customers

» The Compan’s success in implementing its strategic plans heditely and successful completion of ¢
capital projects

 Other financial factors, including cost and avalllgbof materials, interest rates, exchange ratias rates
pension costs, energy costs, regulatory complianseand the cost and availability of insurar

« Changes in government regulatory requirements lamémnactment of any new legislation that impaa:
Compan’s obligations

« The uncertainties related to the impact of war t@nabrist activities; an

» The conclusion of pending litigation matters in@cance with the Compars/expectation that there will be
material adverse effect

Brush Engineered Materials Inc. is headquarterédlaéveland, Ohio. The Company, through its wholyred
subsidiaries, supplies worldwide markets with bHemgi products, alloy products, electronic produpigcious metal
products, and engineered material systems.

FOR FURTHER INFORMATION, PLEASE CONTACT:
Investors:

Michael C. Hasychak
216/38:-6823



Media:
Patrick S. Carpenter
216/383-6835

http://www.beminc.com

Consolidated Balance Sheets

(Unaudited)
Dec. 31, Dec. 31,
(Dollars in thousands) 2005 2004
Assets
Current asset
Cash and cash equivalel $ 10,64: $ 49,64!
Accounts receivabl 69,93¢ 59,22¢
Inventories 104,06( 95,27:
Prepaid expenst 14,417 8,34¢
Deferred income taxe 1,11¢ 275
Total current asse 200,17¢ 212,76t
Other asset 8,61( 14,87¢
Long-term deferred income tax 4,10¢ 92¢
Property, plant and equipme 544,30: 540,93
Less allowances for depreciatic
depletion and impairme! 367,23¢ 363,31
177,06: 177,61¢
Goodwill 12,74¢ 7,992
$402,70: $414,18:
Liabilities and Shareholde Equity
Current liabilities
Shor-term debt $ 23,63« $ 11,69:
Current portion of shc-term debt 63€ 19,20¢
Accounts payabl 20,87: 13,23«
Other liabilities and accrued iter 38,52: 50,45:
Unearned revent 254 7,78¢
Income taxe: 72€ 1,591
Total current liabilities 84,64 103,96°
Other lon¢-term liabilities 8,20z 10,79¢
Retirement and pc-employment benefit 65,29( 49,72¢
Deferred income taxe 172 0
Long-term debr 32,91¢ 41,54¢
Shareholder equity 211,47¢ 208,13
$402,70: $414,18:
Consolidated Statements of | ncome
(Unaudited)
Fourth Quarter Ended Year Ended
Dec 31, Dec 31, Dec 31, Dec 31,
(Dollars in thousands except share and per share amnts) 2005 2004 2005 2004
Net sales $  140,63( $ 116,00¢ $ 541,26 $ 496,27t
Cost of sale: 114,01( 90,53; 431,02 385,20:
Gross margir 26,62( 25,47 110,24 111,07
Selling, general and administrative exper 21,60+ 20,68¢ 78,457 77,267
Research and development exper 1,317 99t 4,99( 4,491
Other-net 3,84¢ @) 7,287 4,28;
Operating profit (loss (144) 4,19: 19,50¢ 25,034
Interest expens 1,52¢ 1,81¢F 6,372 8,371
Income (loss) before income tax (1,679 2,37¢ 13,131 16,651
Income tax (benefit) expen: (5,779 617 (4,68¢) 1,141
Net income $ 4,10( $ 1,761 $ 17,82t $  1551¢
Per share of common stock: ba $ 0.21 $ 0.0¢ $ 0.9: $ 0.87
Weighted average numb
of common shares outstandi 19,227,44 19,167,75 19,219,09 17,865,05
Per share of common stock: dilut $ 0.21 $ 0.0¢ $ 0.92 $ 0.8t
Weighted average numb
of common shares outstandi 19,362,85 19,406,47 19,370,74 18,163,91



