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Item 1. Financial Statements

Condensed Consolidated Balance Sheets (Unaudited)

October 31, 2025 and April 30, 2025

(Dollars in thousands except share and per share amounts)

Part I. FINANCIAL INFORMATION

October 31, 2025

America’s Car-Mart, Inc.

April 30, 2025

Assets:
Cash and cash equivalents
Restricted cash
Accrued interest on finance receivables

Finance receivables, net of allowance for credit losses of $338,827 and $323,100

Inventory
Income tax receivable, net
Prepaid expenses and other assets
Right-of-use asset
Goodwill
Property and equipment, net

Total Assets

Liabilities, mezzanine equity and equity:

Liabilities:
Accounts payable
Deferred accident protection plan revenue
Deferred service contract revenue
Accrued liabilities
Income tax payable, net
Deferred income tax liabilities, net
Lease liability
Non-recourse notes payable, net
Senior secured note payable, net
Revolving line of credit, net

Total liabilities

Commitments and contingencies (Note K)

Mezzanine equity:
Mandatorily redeemable preferred stock

Equity:

Preferred stock, par value $0.01 per share, 1,000,000 shares authorized; none issued or outstanding

Common stock, par value $0.01 per share, 50,000,000 shares authorized; 15,645,710 and 15,605,818 issued at
October 31, 2025 and April 30, 2025, respectively, of which 8,294,520 and 8,263,280 were outstanding at

October 31, 2025 and April 30, 2025, respectively
Additional paid-in capital

Retained earnings

Less: Treasury stock, at cost, 7,351,190 and 7,342,538 shares at October 31, 2025 and April 30, 2025,

respectively
Total stockholders' equity
Non-controlling interest
Total equity
Total Liabilities, Mezzanine Equity and Equity

(Unaudited)

122,362 9,808
128,609 114,729
7,522 7,432
1,172,025 1,180,673
104,751 112,229
7,704 -
37,233 38,082
61,501 63,825
23,685 22,802
52,528 56,894
1,717,920 1,606,474
45,549 34,980
50,320 51,458
59,255 61,787
36,750 35,949

- 1,451

7,754 7,146
65,820 67,002
635,034 572,010
261,912 -

- 204,769
1,162,394 1,036,552
400 400

156 156
209,333 195,225
644,033 672,261
(298,496) (298,220)
555,026 569,422
100 100
555,126 569,522
1,717,920 1,606,474

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Condensed Consolidated Statements of Operations (Unaudited) America’s Car-Mart, Inc.

Three and Six Months Ended October 31, 2025 and 2024

Three Months Ended Six Months Ended
October 31, October 31,
(Dollars in thousands except share and per share amounts) 2025 2024 2025 2024
Revenues: (Unaudited) (Unaudited)
Sales $ 286,313 § 285,774 $ 562,553 $ 573,022
Interest and other income 63,879 61,495 128,729 122,010
Total revenues 350,192 347,269 691,282 695,032
Costs and expenses:
Cost of sales 179,016 173,215 354,096 359,785
Selling, general and administrative 57,222 47,407 108,409 94,118
Provision for credit losses 119,074 99,522 222,109 194,945
Interest expense 15,685 18,042 32,727 36,354
Depreciation and amortization 2,102 1,926 4241 3,810
Loss on extinguishment of debt 4,476 - 4,476 -
Loss on disposal of property and equipment 100 41 109 87
Total costs and expenses 377,675 340,153 726,167 689,099
(Loss) income before taxes (27,483) 7,116 (34,885) 5,933
(Benefit) provision for income taxes (5,011) 2,017 (6,677) 1,798
Net (loss) income $ (22,472) $ 5,099 $ (28,208) $ 4,135
Less: Dividends on mandatorily redeemable preferred stock (10) (10) (20) (20)
Net (loss) income attributable to common stockholders $ (22,482) $ 5,089 $ (28,228) $ 4,115
(Loss) earnings per share:
Basic $ 2.71) $ 0.62 $ (341) $ 0.57
Diluted $ 2.71) $ 061 $ (3.41) $ 0.55
Weighted average number of shares used in calculation:
Basic 8,283,116 8,147,971 8,278,585 7,272,364
Diluted 8,283,116 8,292,459 8,278,585 7,423,936

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Condensed Consolidated Statements of Cash Flows (Unaudited)

Six Months Ended October 31, 2025 and 2024

America’s Car-Mart, Inc.

Six Months Ended October 31,

(In thousands) 2025 2024
(Unaudited)
Operating Activities:
Net (loss) income (28,208) $ 4,135
Adjustments to reconcile net (loss) income to net cash provided by (used in) operating activities:
Provision for credit losses 222,109 194,945
Losses on claims for accident protection plan 18,466 16,797
Depreciation and amortization 4,241 3,810
Amortization of debt issuance costs 3,199 2,657
Loss on extinguishment of debt 2,726 -
Loss on disposal of property and equipment - 4
Impairment of assets 1,884 -
Change in goodwill (882) 83
Stock based compensation 2,346 5,243
Deferred income taxes 608 (5,495)
Change in operating assets and liabilities:
Finance receivable originations (528,728) (527,487)
Loan origination costs - 8
Finance receivable collections 236,576 224,640
Accrued interest on finance receivables (90) (666)
Inventory 68,537 48,141
Prepaid expenses and other assets 435 (4,409)
Accounts payable and accrued liabilities 12,748 10,047
Deferred accident protection plan revenue (1,139) (880)
Deferred service contract revenue (2,532) (13,300)
Income taxes, net (9,155) 4,521
Net cash provided by (used in) operating activities 3,141 (37,206)
Investing Activities:
Acquisition - (7,527)
Purchases of property and equipment (1,243) (2,338)
Proceeds from sale of property and equipment 117 24
Net cash used in investing activities (1,126) (9,841)
Financing Activities:
Issuance of common stock 120 73,969
Purchase of common stock (276) (412)
Dividend payments (20) (20)
Change in cash overdrafts (1,289) 2,074
Debt issuance costs (16,010) (4,467)
Issuances of non-recourse notes payable 387,960 449,889
Payments on non-recourse notes payable (325,219) (345,622)
Proceeds on revolving line of credit 314,593 296,424
Principal payments to revolving credit facility (521,690) (389,551)
Loss on extinguishment of debt (1,750) -
Proceeds from senior secured note payable 288,000 -
Net cash provided by financing activities 124,419 82,284
Increase in cash, cash equivalents, and restricted cash 126,434 35,237
Cash, cash equivalents, and restricted cash beginning of period 124,537 94,447
250,971 ' $ 129,684

Cash, cash equivalents, and restricted cash end of period




The accompanying notes are an integral part of these condensed consolidated financial statements.
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Condensed Consolidated Statements of Equity (Unaudited)

Three and Six Months Ended October 31, 2025

America’s Car-Mart, Inc.

Additional Non-

Common Stock Paid-In Retained Treasury Controlling Total
(In thousands, except share data) Shares Amount Capital Earnings Stock Interest Equity
Balance at April 30, 2025 15,605,818 $ 156 195225 $ 672,261 $ (298,220) $ 100 $ 569,522
Issuance of common stock 15,638 - 69 - - - 69
Purchase of treasury shares - - - - 71 - (71)
Stock based compensation - - 1,157 - - - 1,157
Dividends on subsidiary preferred
stock - - - (10) - - (10)
Net loss - - - (5,736) - - (5,736)
Balance at July 31, 2025
(Unaudited) 15,621,456 $ 156 196,451 $ 666,515 $ (298,291) $ 100§ 564,931
Issuance of common stock 24 - 51 - - - 51
Purchase of treasury shares - - - - (205) - (205)
Issuance of warrants - - 11,642 - - - 11,642
Stock based compensation - - 1,189 - - - 1,189
Dividends on subsidiary preferred
stock - - - (10) - o (10)
Net loss - - - (22,472) - - (22,472)
gjﬂlﬁﬁéﬁ?cmber 31,2025 15,645,710 $ 156 209333 $ 644,033 §  (298,496) $ 100§ 555,126

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Condensed Consolidated Statements of Equity (Unaudited) America’s Car-Mart, Inc.

Three and Six Months Ended October 31, 2024

Additional Non-
Common Stock Paid-In Retained Treasury Controlling Total

(In thousands, except share data) Shares Amount Capital Earnings Stock Interest Equity

Balance at April 30, 2024 13,727,013 $ 137 $ 113,930 $§ 654369 $ (297,786) $ 100 § 470,750
Issuance of common stock 2,491 - 76 - - - 76
Purchase of treasury shares - - - - (24) - (24)
Stock based compensation - - 1,325 - - - 1,325
Dividends on subsidiary preferred stock - - - (10) - - (10)
Net loss - - - (964) - - (964)
Balance at July 31, 2024 (Unaudited) 13,729,504 $ 137 $ 115331 $§ 653,395 $ (297,810) § 100 $ 471,153
Issuance of common stock 1,865,769 19 73,874 - - -3 73,893
Purchase of treasury shares - - - - (388) - (388)
Stock issued related to acquisitions - - 2,500 - - - 2,500
Stock based compensation - - 1,418 - - - 1,418
Dividends on subsidiary preferred stock - - - (10) - - (10)
Net income - - - 5,099 - - 5,099
Balance at October 31, 2024 (Unaudited) 15,595,273 $ 156 $ 193,123 § 658,484 $ (298,198) $ 100 $ 553,665

The accompanying notes are an integral part of these condensed consolidated financial statements.
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Notes to Consolidated Financial Statements (Unaudited) America’s Car-Mart, Inc.

A — Organization and Business

America’s Car-Mart, Inc., a Texas corporation (the “Company”), is one of the largest publicly held automotive retailers in the United States focused
exclusively on the “Integrated Auto Sales and Finance” segment of the used car market. References to the Company typically include the Company’s consolidated
subsidiaries. The Company’s operations are principally conducted through its two operating subsidiaries, America’s Car Mart, Inc., an Arkansas corporation (“Car-
Mart of Arkansas”), and Colonial Auto Finance, Inc., an Arkansas corporation (“Colonial”’). The Company primarily sells older model used vehicles and provides
financing for substantially all of its customers. Many of the Company’s customers have limited financial resources and would not qualify for conventional financing as
a result of limited credit histories or past credit difficulties. As of October 31, 2025, the Company operated 154 dealerships located primarily in small cities throughout
the South-Central United States. Subsequent to the quarter end, the Company closed five dealership locations as part of its ongoing footprint optimization initiatives.

B — Summary of Significant Accounting Policies
General

The accompanying condensed consolidated balance sheet as of April 30, 2025, which has been derived from audited financial statements, and the unaudited
interim condensed financial statements as of October 31, 2025 and 2024, have been prepared in accordance with generally accepted accounting principles for interim
financial information and in accordance with the instructions to Form 10-Q and Article 10 of Regulation S-X. Accordingly, they do not include all of the information
and footnotes required by accounting principles generally accepted in the United States of America for complete financial statements. In the opinion of management,
all adjustments (consisting of normal recurring accruals) considered necessary for a fair presentation have been included. Operating results for the six months ended
October 31, 2025 are not necessarily indicative of the results that may be expected for the year ending April 30, 2026. For further information, refer to the consolidated
financial statements and footnotes thereto included in the Company’s annual report on Form 10-K for the year ended April 30, 2025.

Principles of Consolidation

The condensed consolidated financial statements include the accounts of America’s Car-Mart, Inc. and its subsidiaries. All intercompany accounts and
transactions have been eliminated.

Segment Information

The Company operates in a single reportable segment which represents our core business of offering integrated automotive sales and financing solutions for
customers with limited financial resources regardless of credit history. For more information regarding one reportable segment, see Note N.

Use of Estimates

The preparation of financial statements in conformity with accounting principles generally accepted in the United States of America (GAAP) requires
management to make estimates and assumptions that affect the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date of
the financial statements, and the reported amounts of revenues and expenses during the period. Actual results could differ from those estimates. Significant estimates
include the Company’s allowance for credit losses.

Concentration of Risk
The Company provides financing in connection with the sale of substantially all of its vehicles. These sales are made primarily to customers residing in

Alabama, Arkansas, Georgia, Illinois, Kentucky, Mississippi, Missouri, Oklahoma, Tennessee, and Texas, with approximately 27% of revenues resulting from sales to
Arkansas customers.
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As of October 31, 2025, and periodically throughout the period, the Company maintained cash in financial institutions in excess of the amounts insured by the
federal government. The cash is held in several highly rated banking institutions. The Company regularly monitors its counterparty credit risk and mitigates exposure
by the amount it invests in one institution.

Restrictions on Distributions / Dividends

The Company's current lenders generally restrict the Company's ability to make distributions to its shareholders. On October 30, 2025, the Company entered
into a new Credit and Guaranty Agreement that, among other things, limits the Company's ability to repurchase shares of its common stock or make other shareholder
distributions. The agreement permits additional share repurchases or other shareholder distributions only under specified exceptions (such as limited tax distributions
and certain employee-related repurchases) or if certain financial thresholds and conditions are satisfied. As of October 31, 2025, the Company did not meet those
conditions and, accordingly, is not permitted to repurchase shares of its common stock, pay dividends, or make other distributions to its shareholders without the prior
consent of the lenders. The Company was in compliance with all applicable covenants as of October 31, 2025.
Cash Equivalents

The Company considers all highly liquid debt instruments purchased with original maturities of three months or less to be cash equivalents.

Restricted Cash

Restricted cash is related to the financing and securitization transactions discussed below and is held by the respective securitization trusts, as well as
restricted cash provided as collateral for letters of credit.

Restricted cash from collections on auto finance receivables includes collections of principal, interest, and late fee payments on auto finance receivables that
are restricted for payment to holders of non-recourse notes payable pursuant to the applicable agreements.

The restricted cash on deposit in reserve accounts is for the benefit of holders of non-recourse notes payable and these funds are not expected to be available
to the Company or its creditors. If the cash generated by the related receivables in a given period was insufficient to pay the interest, principal, and other required

payments, the balances on deposit in the reserve accounts would be used to pay those amounts.

Restricted cash consisted of the following at October 31, 2025 and April 30, 2025:

(In thousands) October 31, 2025 April 30, 2025

Restricted cash from collections on auto finance receivables for non-recourse notes

payable $ 55,013 $ 48,571
Restricted cash on deposit in reserve accounts for non-recourse notes payable 68,976 66,158
Restricted cash for letters of credit 4,620 -
Restricted Cash $ 128,609 $ 114,729

Financing, Securitization, and Warehouse Transactions

The Company utilizes term securitizations to provide long-term funding for a portion of the auto finance receivables initially funded through the debt
facilities. In these transactions, a pool of auto finance receivables is sold to a special purpose entity that, in turn, transfers the receivables to a special purpose
securitization trust. The securitization trust issues asset-backed securities, secured or otherwise supported by the transferred receivables, and the proceeds from the sale
of the asset-backed securities are used to finance the securitized receivables.

The Company recognizes transfers of auto finance receivables into the term securitization trust as secured borrowings, recording the auto finance receivables
and the related non-recourse notes payable on our consolidated balance

10
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sheet. These auto finance receivables can only be used as collateral to settle obligations of the related non-recourse notes payable until the issued notes are repaid in
full. The term securitization investors have no recourse to the Company’s assets beyond the related auto finance receivables, the amounts on deposit in the reserve
account, and the cash from collections on auto finance receivables.

The Company’s $150 million amortizing warehouse loan facility entered into in the first quarter of fiscal 2025 was fully repaid in October 2024 and was
terminated subsequent to the end of the quarter. No debt was outstanding under the warehouse loan facility as of October 31, 2025. See Notes C and F for additional
information on auto finance receivables, non-recourse notes payable and warehouse loan facility.

The Company has entered into senior secured term loan facility executed on October 30, 2025. Borrowings under these facilities are secured by substantially
all of the assets of the Company and its subsidiaries and are accounted for as long-term debt. The Company recognizes interest expense over the contractual term using
the effective interest method and records unamortized discounts or issuance costs as a reduction of the carrying amount of the related debt.

The Company carries the debt from the term securitization trusts on its balance sheet in recognition of the Company’s residual economic interest in the
receivable pools for each transaction. The Company or one of its subsidiaries serves as the servicer for each securitization, managing collection activities as it does
with its overall portfolio of receivables. The overcollateralization in each financing serves to absorb credit losses (subject to limitations) and the Company receives
remaining assets of the trust upon repayment in full of the related indebtedness.

In addition to its securitization structures, the Company also carries borrowings under its senior secured term loan facility on its consolidated balance sheet.
The Term Loan Facility is secured by substantially all of the assets of the Company and its subsidiaries and is accounted for as long-term debt. Interest expense is
recognized over the contractual term using the effective interest method, and any unamortized discounts or issuance costs are presented as a direct deduction from the
carrying amount of the related debt.

Finance Receivables, Repossessions and Charge-offs and Allowance for Credit Losses

The Company originates installment sale contracts from the sale of used vehicles at its dealerships. These installment sale contracts carry a weighted average
interest rate of approximately 17.6% using the simple effective interest method including any deferred fees. The Company originates contracts at interest rates ranging
from 12.99% up to 23.00% based on the credit score of the customer and applicable state usury limits. Contract origination costs are not significant. The installment
sale contracts are structured to have variable payments whereby borrowers are obligated to pay back principal plus the full amount of interest that will accrue over the
entire term of the contract. Finance receivables are collateralized by vehicles sold and consist of contractually scheduled payments from installment contracts net of
unearned finance charges and an allowance for credit losses. Unearned finance charges to be collected represent the balance of interest receivable to be earned over the
remaining term of the related installment contract, and as such, have been reflected as a reduction to the gross contract amount in arriving at the principal balance in
finance receivables. Total earned finance charges were $7.5 million and $7.4 million at October 31, 2025 and April 30, 2025, respectively, on the Consolidated Balance
Sheets.

An account is considered delinquent when the customer is one day or more behind on their contractual payments. While the Company does not formally place
contracts on nonaccrual status, the immaterial amount of interest that may accrue after an account becomes delinquent up until the point of resolution via repossession
or write-off, is reserved for against the accrued interest on the Condensed Consolidated Balance Sheets. Delinquent contracts are addressed through established
collection practices and are typically resolved either by customers bringing their accounts current or through modifications to the original contractual terms when such
restructuring is deemed appropriate; in other cases, the vehicle is repossessed or the account is written off if the collateral cannot be recovered quickly. Customer
payments are set to match their payday, with approximately 78% of payments due on either a weekly or bi-weekly basis. The frequency of the payment due dates
combined with the general decline in the value of collateral leads to prompt resolutions on problem accounts. On October 31, 2025, 3.1% of the Company’s finance
receivable balances were 30 days or more past due, compared to 3.4% at April 30, 2025.

Substantially all of the Company’s installment sale contracts involve contracts made to individuals with impaired or limited credit histories, or higher debt-to-
income ratios than permitted by traditional lenders. Contracts made with buyers who are restricted in their ability to obtain financing from traditional lenders generally
entail a higher risk of delinquency, default and repossession, and higher losses than contracts made with buyers with better credit. At the time of originating an
installment sale contract, the Company requires customers to meet certain criteria that demonstrate their intent and ability
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to pay for the financed principal and interest on the vehicle they are purchasing. However, the Company recognizes that their customer base is at a higher risk of
default given their impaired or limited credit histories.

The Company strives to keep its delinquency percentages low, and not to repossess vehicles. Accounts one to three days late are contacted by telephone or
text messaging notifications. Notes from each contact are electronically maintained in the Company’s computer system. The Company also utilizes text messaging that
allows customers the option to receive due date reminders and late notifications, if applicable. The Company attempts to resolve payment delinquencies amicably prior
to repossessing a vehicle. If a customer becomes severely delinquent in his or her payments, and management determines that timely collection of future payments is
not probable, the Company will take steps to repossess the vehicle.

The Company regularly offers contract modifications to its customers. Approximately half of the Company’s installment sale contracts on average require one
or more minor modifications to accommodate changes in the customer’s financial circumstances over the life of the contract. These modifications are made at the
discretion of dealership management without requiring the account to be re-processed through the loan origination system or meet standard origination criteria.
Modifications typically involve adjustments to payment terms, such as modest extensions to the overall contract term to lower the installment payment amount, with
such modifications being expected to increase recoveries and improve the likelihood of repayment. At the time of the modification, payment terms are restructured so
that the Company expects to collect all amounts due, including accrued interest at the contractual rate, during the modification period. When a customer’s contract is
modified, the outstanding balance generally remains unchanged. Extension periods are capped at a maximum of twelve months beyond the initial payment term,
whether granted through a single modification or multiple modifications over the life of the contract. The Company’s use of contract modifications helps the Company
mitigate credit loss and potential repossession of the underlying vehicle.

A limited subset of the Company’s installment sale contracts—representing approximately 1.2% and 1.1% of total finance receivables as of October 31, 2025
and April 30, 2025, respectively—require modification due to customers entering bankruptcy protection. These modifications typically include a combination of
reductions in interest rates and extensions of contract terms as part of the bankruptcy plan. When a customer enters Chapter 13 bankruptcy proceedings and includes
their vehicle in the bankruptcy plan, the Company transitions the account relationship from the customer to the bankruptcy trustee upon confirmation of the customer’s
bankruptcy plan. Under these circumstances, the bankruptcy trustee assumes responsibility for distributing payments to creditors on behalf of the bankruptcy court,
including the Company, as allocated under the court-approved bankruptcy plan. The Company suspends its standard collections practices following the customer's
bankruptcy filing and treats these accounts as being administered by the bankruptcy trustee rather than the customer, conducting all account-related communications,
payment processing, and modification activities with the trustee in accordance with the bankruptcy plan and applicable bankruptcy law. Payments received from the
bankruptcy trustee are applied first to accrued interest charges and then to principal reduction if sufficient funds remain. The Company continues to identify the related
receivable as current in the Company’s receivables aging records while the account is being paid through the bankruptcy court system and assesses the collectability of
these accounts based on factors including the trustee's payment history, the customer’s compliance with the bankruptcy plan, and the specific terms and duration of the
court-approved plan. If the customer’s bankruptcy proceeding is dismissed, the Company’s collection process reverts back to the existing terms of the installment sale
contract.

For those vehicles that are repossessed, the majority are returned or surrendered by the customer on a voluntary basis. Other repossessions are performed by
Company personnel or third-party repossession agents. Depending on the condition of a repossessed vehicle, it is either resold on a retail basis through a Company
dealership or sold for cash on a wholesale basis primarily through physical or online auctions.

The Company takes steps to repossess a vehicle when the customer becomes delinquent in his or her payments and management determines that timely
collection of future payments is not probable. Accounts are charged-off after the expiration of a statutory notice period for repossessed accounts, or when management
determines that the timely collection of future payments is not probable for accounts where the Company has been unable to repossess the vehicle. For accounts with
respect to which the vehicle was repossessed, the fair value of the repossessed vehicle is charged as a reduction of the gross finance receivables balance charged-off.
On average, accounts are approximately 73 days and 70 days past due at the time of charge-off at October 31, 2025 and April 30, 2025, respectively. For previously
charged-oft accounts that are subsequently recovered, the amount of such recovery is credited to the allowance for credit losses. The amount of net repossession and
charge-off loss is also reduced by any deferred service contract and accident protection plan revenue at the time of charge-off.
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The quantitative portion of the Company’s allowance for credit losses is measured using an undiscounted cash flow (“CF”) model whereby the undiscounted
cash flows are adjusted by a prepayment rate and then the loss rate is applied and compared to the amortized cost basis of finance receivables to reflect management’s
estimate of expected credit losses. The CF model is based on installment sale contract level characteristics of the Company’s finance receivables, such as the
contractual payment structure, maturity date, payment frequency for recurring payments, and interest rates, as well as the following assumptions:

+ ahistorical loss period, which represents a full economic credit cycle utilizing loss experience, to calculate the historical loss rate;

* static annualized historical rate based on average time of charge-off; and

» expected prepayment rates based on our historical experience, which also incorporates non-standard contractual payments such as down payments made
during the first ninety-days or annual seasonal payments.

The Company’s allowance for credit losses also considers qualitative factors not captured within the CF modeled results such as changes in underwriting and
collection practices, economic trends, changes in volume and terms of installment sales contracts, credit quality trends, installment sale contract review results,
collateral trends, and concentrations of credit. The Company’s qualitative factors incorporate a macroeconomic variable forecast of inflation over a reasonable and
supportable forecast period of one year that affects its customers’ non-discretionary income and ability to repay. The reasonable and supportable forecast period of one
year is based on management’s current review of the reliability of extended forecasts and is applied as an adjustment to the historical loss rate.

The Company maintains an allowance for credit losses on an aggregate basis at an amount it considers sufficient to cover net credit losses expected over the
remaining life of the installment sales contracts in the portfolio at the measurement date. At October 31, 2025, the weighted average total contract term was 48.5
months, with 35.8 months remaining. The allowance for credit losses at October 31, 2025, $338.8 million, was 24.19% of the principal balance in finance receivables
of $1.5 billion, less deferred accident protection plan revenue of $50.3 million and deferred service contract revenue of $59.3 million, less pending accident protection
plan claims of $5.3 million. The allowance for credit losses is periodically reviewed by management with any changes reflected in current operations.

In most states, the Company offers retail customers who finance their vehicle the option of purchasing an accident protection plan product as an add-on to the
installment sale contract. This product contractually obligates the Company to cancel the remaining principal outstanding for any contract where the retail customer’s
vehicle is totaled, as defined by the product, or the vehicle has been stolen. The Company periodically evaluates anticipated losses to ensure that if anticipated losses
exceed deferred accident protection plan revenues, an additional liability is recorded for such difference. At October 31, 2025, anticipated losses did not exceed
deferred accident protection plan revenues.

Inventory

Inventory consists of used vehicles and is valued at the lower of cost or net realizable value on a specific identification basis. Vehicle reconditioning costs are
capitalized as a component of inventory. Repossessed vehicles and trade-in vehicles are recorded at fair value, which approximates wholesale value. The cost of used
vehicles sold is determined using the specific identification method.
Goodwill

Goodwill reflects the excess of purchase price over the fair value of specifically identified net assets purchased. Goodwill and intangible assets deemed to
have indefinite lives are not amortized but are subject to qualitative annual impairment tests at the Company’s year-end. The impairment tests are based on the
comparison of the fair value of the reporting unit to the carrying value of such unit. The implied goodwill is compared to the carrying value of the goodwill to
determine the impairment, if any.

The Company had $23.7 million and $22.8 million of goodwill for the periods ended October 31, 2025 and April 30, 2025, respectively.
Property and Equipment

Property and equipment are stated at cost, less accumulated depreciation. Expenditures for additions, remodels and improvements are capitalized. Costs of
repairs and maintenance are expensed as incurred. Leasehold improvements are
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amortized over the shorter of the estimated life of the improvement or the lease period. The lease period includes the primary lease term plus any extensions that are
reasonably assured. Depreciation is computed principally using the straight-line method generally over the following estimated useful lives:

Furniture, fixtures and equipment 3 to 7 years
Leasehold improvements 5 to 15 years
Buildings and improvements 18 to 39 years

Long-Lived Assets

Long-lived assets, such as property and equipment, capitalized internal-use software and operating lease right-of-use assets are reviewed for impairment
whenever events or changes in circumstances indicate the carrying amount of an asset may not be recoverable. If circumstances require a long-lived asset or asset
group be tested for possible impairment, the Company first compares the undiscounted cash flows expected to be generated by that asset or asset group to its carrying
value. If the carrying value of the long-lived asset or asset group is not recoverable on an undiscounted cash flow basis, such assets are considered to be impaired, and
the impairment is recognized to the extent that the carrying value exceeds its fair value. During the period, the Company recognized $1.9 million of impairment related
to long-lived assets associated with five dealership locations that were closed. The impairment charge consisted of approximately $1.3 million related to fixed assets
and $0.6 million related to the right-of-use assets for the associated leased properties. No other impairment charges were recognized in the periods presented.

Cloud Computing Implementation Costs

The Company enters into cloud computing service contracts to support its sales, inventory management, and administrative activities. The Company
capitalizes certain implementation costs for cloud computing arrangements that meet the definition of a service contract. The Company includes these capitalized
implementation costs within prepaid expenses and other assets on the Condensed Consolidated Balance Sheets. Once placed in service, the Company amortizes these
costs over the remaining subscription term to the same caption on the Condensed Consolidated Statement of Operations as the related cloud subscription. Capitalized
implementation costs for cloud computing arrangements accounted for as service contracts were $20.7 million and $19.9 million as of October 31, 2025 and April 30,
2025, respectively. Accumulated amortization of capitalized implementation costs for these arrangements was $795,901 and $1.1 million for the three months ended
October 31, 2025 and 2024, respectively.

Cash Overdraft

As checks are presented for payment from the Company’s primary disbursement bank account, monies are automatically drawn against cash collections for
the day. Any cash overdraft balance principally represents outstanding checks, net of any deposits in transit that as of the balance sheet date had not yet been presented
for payment, net of any deposits in transit. Any cash overdraft balance is reflected in accrued liabilities on the Company’s Condensed Consolidated Balance Sheets.

Deferred Sales Tax

Deferred sales tax represents a sales tax liability of the Company for vehicles sold on an installment basis in the states of Alabama and Texas. Under Alabama
and Texas law for vehicles sold on an installment basis, the related sales tax is due as the payments are collected from the customer, rather than at the time of sale.
Deferred sales tax liabilities are reflected in accrued liabilities on the Company’s Condensed Consolidated Balance Sheets.

Income Taxes

Income taxes are accounted for under the liability method. Under this method, deferred income tax assets and liabilities are determined based on differences
between financial reporting and tax basis of assets and liabilities and are measured using the enacted tax rates expected to apply in the years in which these differences
are expected to be recovered or settled. The quarterly provision for income taxes is determined using an estimated annual effective tax rate, which is based on expected
annual taxable income, statutory tax rates and the Company’s best estimate of nontaxable and nondeductible items of income and expense. The effective income tax
rates were 19.1% and 30.3% for the six months ended October 31, 2025 and 2024, respectively. The Company recorded a discrete income tax provision for the six
months
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ended October 31, 2025 of $961,000 related to decreased tax benefits on share-based compensation and prior period true up. The Company did not record a discrete
income tax benefit for the six months ended October 31, 2024.

Occasionally, the Company is audited by taxing authorities. These audits could result in proposed assessments of additional taxes. The Company believes that
its tax positions comply in all material respects with applicable tax law. However, tax law is subject to interpretation, and interpretations by taxing authorities could be
different from those of the Company, which could result in the imposition of additional taxes.

The Company recognizes the financial statement benefit of a tax position only after determining that the relevant tax authority would more likely than not
sustain the position following an audit. For tax positions meeting the more-likely-than-not threshold, the amount recognized in the financial statements is the largest
benefit that has a greater than 50 percent likelihood of being realized upon ultimate settlement with the relevant tax authority. The Company applies this methodology
to all tax positions for which the statute of limitations remains open.

The Company is subject to income taxes in the U.S. federal jurisdiction and various state jurisdictions. Tax regulations within each jurisdiction are subject to
the interpretation of the related tax laws and regulations and require significant judgment to apply. With few exceptions, the Company is no longer subject to U.S.
federal, state and local income tax examinations by tax authorities for the years before fiscal 2022.

The Company’s policy is to recognize accrued interest related to unrecognized tax benefits in interest expense and penalties in operating expenses. The
Company had no accrued penalties or interest as of October 31, 2025 or April 30, 2025.

On July 4, 2025, the One Big Beautiful Bill Act (‘OBBBA”) was enacted, restoring 100% bonus depreciation under Section 168(k) for qualifying assets
placed in service after January 19, 2025, and reinstating the higher EBITDA-based limitation on business interest expense under Section 163(j), among other
provisions. The Company has completed its initial assessment of the OBBBA’s corporate tax provisions and currently estimates the impact on its consolidated
financial statements to be immaterial, with no material net impact on the effective tax rate for the quarter.

Revenue Recognition

Revenues are generated principally from the sale of used vehicles, which in most cases includes a service contract and an accident protection plan product, as
well as interest income and late fees earned on finance receivables. Revenues are net of taxes collected from customers and remitted to government agencies. Cost of
vehicle sales include costs incurred by the Company to prepare the vehicle for sale including license and title costs, gasoline, transport services, and repairs.

Revenues from the sale of used vehicles are recognized when the sales contract is signed, the customer has taken possession of the vehicle and, if applicable,
financing has been approved. Revenues from the sale of vehicles sold at wholesale are recognized at the time the proceeds are received. Revenues from the sale of
service contracts are recognized ratably over a nine-month term for each 12,000 miles. Service contract revenues are included in sales and the related expenses are
included in cost of sales. Accident protection plan revenues are initially deferred and then recognized to income using the “Rule of 78’s” interest method over the life
of the contract so that revenues are recognized in proportion to the amount of cancellation protection provided. Accident protection plan revenues are included in sales
and related losses are included in cost of sales as incurred. Any unearned revenue from ancillary products is charged-off at the time of repossession. Interest income is
recognized on all active finance receivables accounts using the simple effective interest method. Active accounts include all accounts except those that have been paid-
off or charged-off.
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Sales for the three and six months ended October 31, 2025 and 2024 consisted of the following:

Three Months Ended October 31, Six Months Ended October 31,
(In thousands) 2025 2024 2025 2024
Sales — used autos $ 241,409 $ 237,187 $ 476,393 $ 489,092
Wholesales — third party 12,637 9,674 23,432 19,370
Service contract sales 23,592 29,548 45,385 46,620
Accident protection plan revenue 8,675 8,765 17,343 17,940
Total $ 286,313 § 285,774 % 562,553 $ 573,022

At October 31, 2025 and 2024, finance receivables more than 90 days past due were approximately $6.5 million and $6.3 million, respectively. Late fee
revenues totaled approximately $1.5 million and $2.9 million for the three and six months ended October 31, 2025, respectively. Late fee revenue totaled
approximately $1.3 million and $2.5 million for the three and six months ended October 31, 2024, respectively. Late fees are recognized when collected and are
reflected in interest and other income on the Condensed Consolidated Statements of Operations. The amount of revenue recognized for the six months ended
October 31, 2025 that was included in the April 30, 2025 deferred service contract revenue was $22.5 million.

Earnings (Loss) per Share

Basic earnings (loss) per share are computed by dividing net income (loss) attributable to common stockholders by the average number of common shares
outstanding during the period. Diluted earnings (loss) per share are computed by dividing net income (loss) attributable to common stockholders by the average
number of common shares outstanding during the period plus dilutive common stock equivalents. The calculation of diluted earnings per share takes into consideration
the potentially dilutive effect of common stock equivalents, such as outstanding stock options and non-vested restricted stock, which if exercised or converted into
common stock would then share in the earnings of the Company. In computing diluted earnings per share, the Company utilizes the treasury stock method and anti-
dilutive securities are excluded.

Stock-Based Compensation

The Company recognizes the cost of employee services received in exchange for awards of equity instruments, such as stock options and restricted stock,
based on the fair value of those awards at the date of grant over the requisite service period. The Company uses the Black-Scholes option pricing model to determine
the fair value of stock option awards. The Company may issue either new shares or treasury shares upon exercise of these awards. Stock-based compensation plans,
related expenses, and assumptions used in the Black-Scholes option pricing model are more fully described in Note J. If an award contains a performance condition,
expense is recognized only for those shares for which it is considered reasonably probable as of the current period end that the performance condition will be met. The
Company accounts for forfeitures as they occur and records any excess tax benefits or deficiencies from its equity awards in its Consolidated Statements of Operations
in the reporting period in which the exercise occurs. The Company recorded a discrete income tax provision for the six months ended October 31, 2025 of $961,000
related to decreased tax benefits on share-based compensation and prior period true up. The Company did not record a discrete income tax benefit for the six months
ended October 31, 2024. As a result, the Company’s income tax expenses and associated effective tax rate will be impacted by fluctuations in stock price between the
grant dates and exercise dates of equity awards.

Warrants

The Company may issue warrants to purchase shares of its common stock in connection with financing arrangements or other corporate transactions.
Warrants are evaluated at issuance to determine whether they should be classified as equity or as a liability in accordance with ASC 815-40 and ASC 480. Warrants
that are indexed to the Company’s own stock and meet the equity-classification conditions are recorded in additional paid-in capital at their grant-date fair value. When
warrants are issued with debt, the Company allocates the proceeds between the debt and the warrants on a relative fair value basis, with the amount allocated to the
warrants recorded in equity and the amount allocated to the debt recorded as a discount amortized to interest expense over the term of the debt. Equity-classified
warrants are not
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subsequently remeasured. Warrants that do not meet the equity-classification criteria are recorded as liabilities and remeasured at fair value each reporting period, with
changes in fair value recognized in earnings.

Treasury Stock

Treasury stock may be used for issuances under the Company’s stock-based compensation plans or for other general corporate purposes. The Company has a
reserve account of 10,000 shares of treasury stock to secure outstanding service contracts issued in Iowa in accordance with the regulatory requirements of that state
and another reserve account of 14,000 shares of treasury stock for its subsidiary, ACM Insurance Company, in accordance with the requirements of the Arkansas
Department of Insurance.

Recent Accounting Pronouncements

Occasionally, new accounting pronouncements are issued by the Financial Accounting Standards Board (“FASB”) or other standard setting bodies which the
Company will adopt on the specified effective date Unless otherwise discussed, the Company believes the implementation of recently issued standards which are not
yet effective will not have a material impact on its consolidated financial statements upon adoption.

In October 2023, the FASB issued an accounting pronouncement (ASU 2023-06) related to disclosure or presentation requirements for various subtopics in
the FASB’s Accounting Standards Codification (“Codification”). The amendments in the update are intended to align the requirements in the Codification with the
U.S. Securities and Exchange Commission’s (“SEC”) regulations and facilitate the application of GAAP for all entities. The effective date for each amendment is the
date on which the SEC removal of the related disclosure requirement from Regulation S-X or Regulation S-K becomes effective, or if the SEC has not removed the
requirements by June 30, 2027, this amendment will be removed from the Codification and will not become effective for any entity. Early adoption is prohibited. We
do not expect this update to have a material impact on our consolidated financial statements.

In December 2023, the FASB issued an accounting pronouncement (ASU 2023-09) related to income tax disclosures. The amendments in this update are
intended to enhance the transparency and decision usefulness of income tax disclosures primarily through changes to the rate reconciliation and income taxes paid
information. This update is effective for annual periods beginning after December 15, 2024, though early adoption is permitted. We will adopt this pronouncement in
our Annual Report on Form 10-K for the fiscal year ending April 30, 2026, and we do not expect it to have a material effect on our consolidated financial statements.

In November 2024, the FASB issued ASU 2024-03, Income Statement—Reporting Comprehensive Income (Subtopic 220-40): Disaggregation of Income
Statement Expenses. This standard requires public business entities to provide enhanced disclosures of certain natural expense categories within relevant income
statement captions. The guidance is effective for annual periods beginning after December 15, 2026, and interim periods within fiscal years beginning after December
15, 2027. The Company is currently evaluating the impact of this standard on its financial statement disclosures.

In September 2025, the FASB issued ASU 2025-06, Intangibles—Goodwill and Other—Internal-Use Software (Subtopic 350-40): Targeted Improvements to
the Accounting for Internal-Use Software. The standard updates the capitalization criteria for internal-use software and requires related disclosures to be provided
under ASC 360. The guidance is effective for annual periods beginning after December 15, 2027. The Company is currently evaluating the impact of this standard on
its financial statement disclosures.

C — Finance Receivables, Net

The Company originates installment sale contracts from the sale of used vehicles at its dealerships. These installment sale contracts, which originate at
interest rates ranging from 12.99% to 23.00% are collateralized by the vehicle sold and typically provide for payments over periods ranging from 18 months to 79
months. The Company’s finance receivables are defined as one segment and one class of loans, which is sub-prime consumer automobile contracts. As of October 31,
2025, the Company maintains two distinct loan pools for the purpose of estimating expected credit losses under the CECL model in accordance with ASC 326. These
pools are grouped based on origination method and are managed collectively under a unified credit risk management framework. Although not considered separate
segments under
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applicable disclosure rules, each pool is evaluated separately for expected credit losses, and the allowance for credit losses is determined accordingly.

The components of finance receivables are as follows:

(In thousands)

October 31, 2025

April 30, 2025

Gross contract amount
Less: unearned finance charges
Principal balance
Less: estimated insurance receivables for accident protection plan claims
Less: allowance for accident protection plan claims
Less: allowance for credit losses
Finance receivables, net
Loan origination costs

Finance receivables, net, including loan origination costs

Changes in the finance receivables, net are as follows:

1,951,099 $ 1,946,042
(435,686) (436,887)
1,515,413 1,509,155
(2,488) (2,910)
(2,721) (3,135)
(338,827) (323,100)
1,171,377 1,180,010
648 663
1,172,025 $ 1,180,673

Six Months Ended October 31,

(In thousands) 2025 2024

Balance at beginning of period $ 1,180,673 $ 1,097,931

Finance receivable originations 528,728 527,487

Finance receivable collections (236,576) (224,640)
Provision for credit losses (222,109) (194,945)
Losses on claims for accident protection plan (18,466) (16,797)
Inventory acquired in repossession and accident protection plan claims (60,873) (57,071)

Balance at end of period $ 1,171,377  $ 1,131,965

Changes in the finance receivables allowance for credit losses are as follows:

Six Months Ended October 31,

(In thousands) 2025 2024

Balance at beginning of period $ 323,100 $ 331,260

Provision for credit losses 222,109 194,945

Charge-offs (269,427) (250,057)

Recovered collateral 63,045 60,545
Balance at end of period $ 338,827 $ 336,693

Amounts recovered from previously written-off accounts were approximately $2.1 million and $1.8 million for the six months ended October 31, 2025 and

2024, respectively. These amounts are netted against recovered collateral in the table above.

The Company increased the allowance for credit loss in the second quarter of fiscal year to 24.19% from 23.35% at July 31, 2025, resulting in an addition of

$12.7 million to the calculated provision.
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The following table presents the finance receivables that are current and past due as follows:

(Dollars in thousands)

October 31, 2025

April 30, 2025

October 31, 2024

Principal Percent of Principal Percent of Principal Percent of
Balance Portfolio Balance Portfolio Balance Portfolio

Current $ 1,270,535 83.84% $ 1,208,330 80.06% $ 1,188,852 80.66 %
3 - 29 days past due 197,294 13.02% 249,263 16.52% 233,486 15.84%
30 - 60 days past due 32,257 2.13% 34,407 2.28% 35,039 2.38%
61 - 90 days past due 8,802 0.58% 11,461 0.76% 10,083 0.68%
> 90 days past due 6,525 0.43% 5,694 0.38% 6,334 0.43%
Total $ 1,515,413 100.00% $ 1,509,155 100.00% $ 1,473,794 100.00%

Accounts one and two days past due, as well as bankruptcy accounts, are considered current for this analysis, due to the varying payment dates and variation
in the day of the week at each period end. The Company suspends its standard collections practices following a customer’s bankruptcy filing and treats these accounts
as being administered by the bankruptcy trustee rather than the customer, conducting all account-related communications, payment processing, and modification
activities with the trustee in accordance with the bankruptcy plan and applicable bankruptcy law. See Note B for further discussion of customer accounts in
bankruptcy. Delinquencies may vary from period to period based on the average age of the portfolio, seasonality within the calendar year, the day of the week and
overall economic factors. The above categories are consistent with internal operational measures used by the Company to monitor credit results.

Substantially all of the Company’s installment sale contracts involve contracts made to individuals with impaired or limited credit histories, or higher debt-to-
income ratios than permitted by traditional lenders. Contracts made with buyers who are restricted in their ability to obtain financing from traditional lenders generally
entail a higher risk of delinquency, default and repossession, and higher losses than contracts made with buyers with better credit. The Company monitors customer
scores, contract term length, payment to income, down payment percentages, and collections for credit quality indicators.

Average total collected per active customer per month

Principal collected as a percent of average finance receivables

Average down-payment percentage
Average originating contract term (in months)

Portfolio weighted average contract term, including modifications (in months)

Six Months Ended October 31,

2025

2024

582 $
15.6%
4.8%
44.6

As of

October 31, 2025

561

15.4%
5.2%

443

October 31, 2024

48.5

48.2

Total dollars collected per active customer increased 3.7% year over year and principal collections as a percentage of average finance receivables increased
slightly by 20 basis points compared to prior year. The portfolio weighted average contract term increased slightly from the prior year quarter and year-ended April 30,
2025. Average originating term has increased slightly from prior year due to a couple of factors including: 1) focus on addressing affordability for the highest risk
customers by slightly increasing the maximum terms over the last year and 2) the business is booking a higher percentage of better quality customers that qualify for

longer terms.
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When customers apply for financing, the Company’s proprietary scoring models rely on the customers’ credit histories and certain application information to
evaluate and rank their risk. The Company obtains credit histories and other credit data that includes information such as number of different addresses, age of oldest
record, high risk credit activity, job time, time at residence and other factors. The application information that is used includes income, collateral value and down
payment. The scoring models yield credit grades that represent the relative likelihood of repayment. The Company has historically utilized a six-point scorecard for
credit evaluation. In May 2025, a new seven-rank scorecard was fully implemented, offering greater granularity and improving the accuracy of loss ratio projections.
Under this enhanced scoring model, customers with the highest probability of repayment are 7-rated customers. Customers assigned a lower grade are determined to
have a lower probability of repayment. For loans that are approved, the credit grade influences the terms of the agreement, such as the maximum amount financed,
term length and minimum down payment. After origination, credit grades are generally not updated.

The following table presents a summary of finance receivables by credit quality indicator, as of October 31, 2025, segregated by customer score and year of
origination.

As of October 31, 2025

(Dollars in thousands) Fiscal Year of Origination Prior to
Customer Rating 2026 2025 2024 2023 2022 2022 Total %
1-2 $ 56,403 $ 22,175 $ 11,062 $ 2,597 $ 376§ 46 $ 92,659 6.1%
3-4 130,404 158,907 84,553 23,313 4,029 589 401,795 26.5%
5-7 295,851 423,482 191,213 85,607 22,276 2,530 1,020,959 67.4%
Total $ 482,658 $ 604,564 $ 286,828 $ 111,517 $ 26,681 $ 3,165 $ 1,515,413 100.0 %
Charge-offs $ 24310 $ 140956 $ 70,014 $ 27,109 $ 6,404 $ 634 § 269,427

The following table presents a summary of finance receivables by credit quality indicator, as of October 31, 2024, segregated by customer score.

As of October 31, 2024

(Dollars in thousands) Fiscal Year of Origination Prior to
Customer Rating 2025 2024 2023 2022 2021 2021 Total %
1-2 $ 30,975 $ 27,649 $ 8,152 § 1,805 $ 133§ 54§ 68,768 4.7%
3-4 171,128 206,403 75,913 19,301 1,836 313 474,894 32.2%
5-6 269,257 369,298 206,893 73,766 9,949 969 930,132 63.1%
Total $§ 471360 § 603,350 $ 290,958 $ 94,872 § 11,918 8 1,336 $ 1,473,794 100.0 %
Charge-offs $ 24,742 $ 137,604 $ 66,999 § 18,381 $ 1,993 $ 338§ 250,057

The percentage of the portfolio in the highest customer ratings (5-7) continues to grow as a result of the Company’s early risk based pricing testing as well as
the conversion to the new, more predictive, scorecard.

Contract Modifications

During the preparation of the Company's Annual Report on Form 10-K for the year ended April 30, 2025, management identified material omissions of

required disclosures under Financial Accounting Standards Board (“FASB”) Accounting Standards Codification (“ASC”) Topic 310-10-50-42 through 50-44 related
to loan modifications for borrowers experiencing financial difficulty. The previously issued financial statements have been restated to include such disclosures.

The Company identifies and discloses modifications made to customers experiencing financial difficulty after the origination date. Due to the subprime nature
and limited financial resources of the majority of the Company’s customers,
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all modifications that result in a term extension are identified by the Company as modifications made to customers experiencing financial difficulty and are therefore
included in the related disclosures. These modifications are made with the intent to support customers while preserving asset value and minimizing credit losses.

The following tables present the aggregate outstanding principal balance of contracts that have been modified during the six months ended October 31, 2025
and 2024, categorized by type of modification. These modifications represent management’s efforts to work with customers experiencing financial difficulty to help
them maintain their vehicle ownership while preserving asset value for the Company. The percentages shown represent the portion of the total gross finance
receivables portfolio as of October 31, 2025 and 2024 that has been modified at least once during the period.

The following table presents contract modifications by type of modification for the following:

(Dollars in thousands)

Contract Modifications by Type

Three Months Ended
Three Months Ended October 31,2024
October 31, 2025 (Restated)
Type of Modification Principal Balance % of Portfolio Principal Balance % of Portfolio
Term extension $ 196,358 13.0% $ 196,894 13.4 %
Combination 3,550 0.2 % 3,828 0.2 %
Total $ 199,908 132% § 200,722 13.6 %

(Dollars in thousands)

Contract Modifications by Type

Six Months Ended
Six Months Ended October 31,2024
October 31, 2025 (Restated)
Type of Modification Principal Balance % of Portfolio Principal Balance % of Portfolio
Term extension $ 296,522 196% $ 305,028 20.7 %
Combination () 6,362 0.4 % 6,491 0.4 %
Total $ 302,884 200% $ 311,519 21.1 %

(1 These modifications result from customer bankruptcy filings and have been made in accordance with bankruptcy court requirements. They generally consist of a
reduction in the contractual interest rate and/or an extension of the contract term as part of the customer’s court-approved payment restructuring plan.
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The following table describes the financial effect of the modifications for each period:

Type of Modification

Three Months Ended October

31,2025

Three Months Ended October

31, 2024 (Restated)

Six Months Ended October 31,
2025

Six Months Ended October 31,
2024 (Restated)

Term extension

Combination

The Company closely monitors the performance of the contracts that are modified to understand the effectiveness of its modification efforts. The following

Added a weighted average of
1.4 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers.

Added a weighted average of
7.3 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers and/or reduced
interest rates to a weighted
average of 8.74%.

Added a weighted average of
1.5 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers.

Added a weighted average of
8.3 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers and/or reduced
interest rates to a weighted
average of 7.75%.

table depicts the status of contracts that have term modifications as follows:

(In thousands)

Added a weighted average of
1.6 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers.

Added a weighted average of
8.1 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers and/or reduced
interest rates to a weighted
average of 8.56%.

Payment Status (Principal Balance)

Added a weighted average of
1.8 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers.

Added a weighted average of
8.7 months to the life of
contracts, which reduced
monthly payment amounts to
borrowers and/or reduced
interest rates to a weighted
average of 7.76%.

For Three Months Ended October 31,

2025

For Three Months Ended October 31,

2024 (Restated)

For Six Months Ended October 31, 2025

For Six Months Ended October 31, 2024

(Restated)

The following table depicts the status of contracts that have term modifications due to the combination of modifications due to bankruptcies for the periods

presented:

(In thousands)

3-29 Days Past  30-60 Days Past ~ 61-90 Days Past 90+ Days Past
Total Current Due Due Due Due
$ 196,358 $ 151,449 $ 39,521 $ 5,036 $ 352§ -
196,894 145,117 45,455 5,923 399 -
296,522 220,652 62,916 10,228 2,441 285
305,028 214,383 74,599 12,372 2,864 810

Payment Status (Principal Balance)

Payment Received

Payment Received in

Payment Received in

Payment Received in

For Three Months Ended October 31,

2025

For Three Months Ended October 31,

2024 (Restated)

For Six Months Ended October 31, 2025
For Six Months Ended October 31, 2024

(Restated)

Total in Last 30 Days Last 31-60 Days Last 61-90 Days Last 90+ Days
$ 3,550 $ 974 ' $ 856 § 728 $ 992
3,828 1,066 818 1,055 889
6,362 1,040 850 1,020 3,452
6,491 1,254 1,042 1,016 3,179
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For the three months ended October 31, 2025 and 2024, customer contracts with an aggregate principal balance of $6.3 million and $4.6 million, respectively,
were charged off within the period following contract modifications. For the six months ended October 31, 2025 and 2024, customer contracts with an aggregate
principal balance of $40.2 million and $36.3 million, respectively, were charged off within the period following contract modifications.

These modifications and their subsequent performance were evaluated under the Company’s CECL methodology, and the related allowance for credit losses
reflects expected future losses based on borrower performance, economic conditions, and the nature of the modifications. The Company continues to monitor the
performance of all modified contracts and has credit risk management processes in place to assess and manage these exposures.

D — Property and Equipment, Net

A summary of property and equipment is as follows:

(In thousands) October 31, 2025 April 30, 2025

Land $ 11,998 $ 11,998
Buildings and improvements 23,668 23,575
Furniture, fixtures and equipment 26,137 26,139
Leasehold improvements 51,132 51,466
Construction in progress 1,561 1,028
Less accumulated depreciation and amortization (61,968) (57,312)
Total $ 52,528 $ 56,894

Fixed asset impairment charges for the six months ended October 31, 2025, were $1.3 million, which related to the closure of five dealerships.

E — Accrued Liabilities

A summary of accrued liabilities is as follows:

(In thousands) October 31, 2025 April 30, 2025

Cash overdraft $ - 3 1,289
Employee compensation 8,446 12,183
Deferred sales tax (see Note B) 10,380 10,326
Fair value of contingent consideration 6,954 6,298
Accrued interest payable 1,213 2,155
Property taxes payable 1,704 1,452
Other 8,053 2,246
Total $ 36,750 $ 35,949
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F — Debt Facilities

A summary of debt facilities is as follows:

(In thousands) October 31, 2025 April 30, 2025
Senior secured note payable $ 300,000 $ =
Debt issuance costs (14,446) -
Original issue discount (12,000) -
Non-cash debt discount - warrants (11,642) -
Senior secured note payable, net $ 261,912 -
Revolving line of credit $ -3 208,322
Debt issuance costs - (3,553)
Revolving line of credit, net $ - 3 204,769
Non-recourse notes payable - 2023-1 Issuance $ -5 46,289
Non-recourse notes payable - 2023-2 Issuance 56,355 92,949
Non-recourse notes payable - 2024-1 Issuance 34,093 73,158
Non-recourse notes payable - 2024-2 Issuance 121,458 194,139
Non-recourse notes payable - 2025-1 Issuance 114,518 168,318
Non-recourse notes payable - 2025-2 Issuance 162,895 -
Non-recourse notes payable - 2025-3 Issuance 148,274 -
Debt issuance costs - non-recourse notes payable (2,559) (2,843)
Non-recourse notes payable, net $ 635,034 § 572,010
Total debt $ 896,946 $ 776,779

Credit and Guaranty Agreement (Senior Secured Notes Payable)

On October 30, 2025, the Company and its subsidiaries entered into a Credit and Guaranty Agreement with Silver Point Finance, LLC, as Administrative
Agent and Collateral Agent, under which the lending group extended a senior secured term loan facility in an aggregate principal amount of $300.0 million with a
maturity date of October 30, 2030. In connection with the Credit and Guaranty Agreement, the Company also issued Silver Point and certain of its affiliates warrants
to purchase up to 937,487 shares of the Company's common stock at an exercise price of $22.63 per share with an expiration date of October 30, 2031.

The senior secured term loan facility is collateralized primarily by finance receivables, inventory and equity ownership interests of certain subsidiaries of the
Company, and contains a guarantee by each Credit Party. Interest under the Agreement is payable monthly or quarterly, depending on the interest period selected by
the Borrowers. The applicable margin is (a) with respect to term benchmark loans, 7.50% per annum, and (b) with respect to base rate loans, 6.50% per annum. The
facility does not require periodic principal amortization; instead, the full outstanding principal balance is payable in a single lump-sum payment at maturity.

The Credit Agreement contains various reporting and performance covenants including, but not limited to, (i) maintenance of certain financial ratios and

metrics, (ii) limitations on certain amounts and types of borrowings from other sources, (iii) restrictions on certain operating activities and (iv) limitations on the
payment of dividends or distributions.
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Termination of Revolving Line of Credit

On October 30, 2025, the Company used a portion of the proceeds from the Credit and Guaranty Agreement to fully repay the outstanding balance under the
Company's $350.0 million asset-backed revolving line of credit. In connection with the payoff of the revolving line of credit, the Company terminated the Third
Amended and Restated Loan and Security Agreement, dated September 30, 2019, as subsequently amended, with BMO Harris Bank, N.A., as Agent. As of
October 31, 2025, the outstanding balance under the revolving line of credit was $162.9 million.

The Company incurred total costs of $4.5 million in connection with the termination of the revolving credit facility, consisting of $1.8 million of prepayment
penalties and $2.7 million related to the write-off of previously incurred unamortized debt issuance costs. These costs have been recorded as loss on extinguishment of
debt.

Warrants to Purchase Common Stock

In connection with the Credit and Guaranty Agreement, on October 30, 2025, the Company issued warrants to purchase an aggregate of 937,487 shares of the
Company's common stock, par value $0.01 per share, to Silver Point and certain of its affiliates at an exercise price of $22.63 per share. The Company recorded the
warrants in equity at their allocated fair value and allocated the remaining proceeds from the term loan borrowing to the term loan, net of a discount.

The warrants expire on October 30, 2031. The exercise price and the number of shares underlying the warrants are subject to adjustment in the event of
specified events, including a subdivision or combination of the Company's common stock, a reclassification of the common stock, certain change of control
transactions, certain rights offerings or specified dividend payments, subject to certain limitations as set forth in the executed agreement. Upon exercise, the aggregate
exercise price may be paid, at the warrants holder election, in cash or on a cashless net share settlement basis, based upon the fair market value of the Company's
common stock at the time of exercise.

The Company agreed to provide certain customary registration rights with respect to the resale of shares of common stock underlying the warrants held by or
issuable to the holder from time to time. The warrant agreement also contains customary indemnity and contribution obligations in connection with such registration.

The warrants were valued at approximately $12.1 million using the Black-Scholes option pricing model as of the issuance date. The Company allocated the
proceeds from the Term Loan between the warrants and the loan based on their relative fair values. The portion allocated to the warrants was recorded in additional
paid-in capital. The portion allocated to the Term Loan resulted in a debt discount, which will be amortized over the life of the Term Loan using the effective interest
method.

The fair value of warrants issued is estimated on the date of grant using the Black-Scholes option pricing model based on the assumptions in the table below.

Six Months Ended
October 31,
2025 2024
Expected terms (years) 6 0
Risk-free interest rate 3.55% -%
Volatility 57.73 % -%
Exercise stock price 22.63 -
Dividend yield -% -%

Non-Recourse Notes Payable

During the quarter, on August 28, 2025, the Company completed a securitization transaction, which involved the issuance and sale in a private offering of
$133.3 million aggregate principal amount of 5.01% Class A Asset Backed Notes (the “Class A Notes”) and $38.6 million aggregate principal amount of 6.08% Class
B Asset Backed Notes (the “Class B Notes™), with an overall weighted average life adjusted coupon of 5.46%. The Notes were issued by ACM Auto Trust 2025-3, an
indirect subsidiary of the Company. The Notes are collateralized by $291.5 million of accounts receivables
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related to installment sale contracts originated by the Company’s operating subsidiaries, America’s Car Mart, Inc and Texas Car-Mart, Inc. The Class A Notes mature
on January 20, 2030, and the Class B Notes mature on July 20, 2032.

As of October 31, 2025, the Company has six outstanding series of asset-backed non-recourse notes (known as the “2023-2 Issuance”, “2024-1 Issuance”,
“2024-2 Issuance”, “2025-1 Issuance”, “2025-2 Issuance”, and "2025-3 Issuance"). Six issuances are collateralized by installment sale contracts directly originated by
the Company. Credit enhancement for the non-recourse notes payable consists of overcollateralization, a reserve account funded with an initial amount of not less than
3.7% of the pool balance, excess interest on the auto finance receivables, and in some cases, the subordination of certain payments to noteholders of less senior classes
of notes. The timing of principal payments on the non-recourse notes payable is based on the timing of principal collections and defaults on the related auto finance
receivables. In July 2025, the Company fully paid off the 2023-1 Issuance. The notes payable related to the remaining term securitization transactions accrue interest
predominately at fixed rates and have scheduled maturities through June 20, 2028, June 20, 2030, and January 21, 2031, August 20, 2031, November 20, 2031 and
February 20, 2032, January 20, 2030 and July 20, 2032 respectively, but may be repaid earlier, depending upon collections from the underlying auto finance
receivables. The original principal balance and weighted average fixed coupon rate for the outstanding securitizations are as follows:

Original Principal

Balance Weighted Average Fixed
(in thousands) Coupon Rate

2023-2 $ 360,300 8.80%
2024-1 250,000 9.50%
2024-2 300,000 7.44 %
2025-1 200,000 6.49%
2025-2 216,000 6.27 %
2025-3 171,960 5.46 %

On July 12, 2024, the Company’s principal operating subsidiary, America’s Car Mart, Inc., and a newly formed affiliate entered into a loan and security
agreement under which the Company’s affiliate borrowed $150 million in funding through an amortizing warehouse loan facility collateralized by installment sale
contracts directly originated by the Company’s operating subsidiaries. The Company used the funding from the warehouse loan facility to pay down outstanding
amounts borrowed under the Company’s revolving line of credit to fund its finance receivables. The loan and security agreement provided for additional borrowing
availability, subject to the terms and conditions of the agreement, and recourse against the Company with respect to up to 10% of the aggregate amount borrowed
under the warehouse facility payable. Interest on any outstanding balances accrues at a rate of SOFR plus 350 basis points, with a scheduled maturity date of July 12,
2026. In October 2024, the Company used the proceeds from its 2024-2 Issuance to pay down the outstanding balance under the warehouse loan facility. We had no
debt that was outstanding under the warehouse loan facility as of October 31, 2025, as it was terminated subsequent to quarter end.
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G — Fair Value Measurements

Accounting Standards Codification (“ASC”) Topic 820, Fair Value Measurements, defines fair value, establishes a framework for measuring fair value and
expands disclosures about fair value measurements.

ASC Topic 820 defines fair value as the price that would be received to sell an asset or paid to transfer a liability in an orderly transaction between market
participants at the measurement date. The guidance also establishes a fair value hierarchy that requires the use of observable inputs and minimizes the use of
unobservable inputs when measuring fair value. Topic 820 describes three levels of inputs that may be used to measure fair value:

. Level 1 Inputs — Quoted prices in active markets for identical assets or liabilities.

. Level 2 Inputs — Observable inputs other than Level 1 prices, such as quoted prices for similar assets or liabilities in active markets; quoted prices for
similar assets or liabilities in markets that are not active; or other inputs that are observable or can be corroborated by observable market data for
substantially the full term of the assets or liabilities.

. Level 3 Inputs — Unobservable inputs that are supported by little or no market activity and that are significant to the fair value of the assets or liabilities.

Because no market exists for certain of the Company’s financial instruments, fair value estimates are based on judgments and estimates regarding yield
expectations of investors, credit risk and other risk characteristics, including interest rate and prepayment risk. These estimates are subjective in nature and involve

uncertainties and matters of judgment and therefore cannot be determined with precision. Changes in assumptions could significantly affect these estimates.

The methodology and assumptions utilized to estimate the fair value of the Company’s financial instruments and other assets are as follows:
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Financial Instrument and Other Assets

Valuation Methodology

Cash, cash equivalents, and restricted cash

Repossessed inventory

Finance receivables, net

Accounts payable

Contingent consideration payable for acquisition

Revolving line of credit

Notes payable

The carrying amount is considered to be a reasonable estimate of
fair value due to the short-term nature of the financial instruments
(Level 1).

The fair value approximates wholesale value (Level 1).

The Company estimated the fair value of its receivables at what a
third-party purchaser might be willing to pay. The Company has
had discussions with third parties and has bought and sold
portfolios and has had a third-party appraisal in October 2022 that
indicates a range of 34% to 39% discount to face would be a
reasonable fair value in a negotiated third-party transaction. The
sale of finance receivables from Car-Mart of Arkansas to Colonial
is made at a 38.5% discount. For financial reporting purposes
these sale transactions are eliminated (Level 2).

The carrying amount is considered to be a reasonable estimate of
fair value due to the short-term nature of the financial instrument
(Level 2).

The fair value is based upon inputs from the earn-out projection
for the applicable acquisition (Level 2).

The fair value approximates carrying value due to the variable
interest rates charged on the borrowings, which reprice frequently
(Level 2).

The fair value is based upon inputs derived from prices for similar
instruments at period end (Level 2).
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The estimated fair values, and related carrying amounts, of the financial instruments and other assets included in the Company’s financial statements at
October 31, 2025 and April 30, 2025 are as follows:

October 31, 2025 April 30, 2025

Carrying Fair Carrying Fair
(In thousands) Value Value Value Value
Cash and cash equivalents $ 122,362 $ 122362 $ 9,808 $ 9,808
Restricted cash 128,609 128,609 114,729 114,729
Inventory - Repossessions 19,905 19,905 18,845 18,845
Finance receivables, net 1,172,025 931,979 1,180,673 928,130
Accounts payable 45,549 45,549 34,980 34,980
Contingent consideration 6,954 6,954 6,298 6,298
Senior secured notes payable, net 261,912 300,000 - -
Revolving line of credit, net - - 204,769 204,769
Non-recourse notes payable, net 635,034 635,034 572,010 581,029

H — Capital Stock

The Company is authorized to issue up to 50,000,000 shares of common stock, par value $0.01 per share, and up to 1,000,000 shares of preferred stock, par
value $0.01 per share. Each share of the Company’s common stock has the same relative rights as, and is identical in all respects to, each other share of the Company’s
common stock. The shares of preferred stock may be issued in one or more series having such respective terms, rights and preferences as are designated by the Board
of Directors. The Company has not issued any preferred stock.

A subsidiary of the Company has issued 500,000 shares of $1.00 par value preferred stock which carries an 8% cumulative dividend. The Company’s
subsidiary can redeem the preferred stock at any time at par value plus any unpaid dividends. After April 30, 2017, a holder of 400,000 shares of the subsidiary
preferred stock can require the Company’s subsidiary to redeem such stock for $400,000 plus any unpaid dividends.

On September 20, 2024, the Company completed an underwritten public offering of 1,700,000 shares of its common stock, par value $0.01 per share, at a
public offering price of $43.00. Net proceeds from the offering were $73.8 million after deducting the underwriting discount, commissions and offering costs. Under
the terms of the Underwriting Agreement entered into in connection with the offering, the Company granted the underwriter an option (the “Over-allotment Option”),
exercisable for 30 days, to purchase up to 255,000 additional shares of common stock (the “Option Shares™) at the public offering price, less underwriting discounts
and commissions. On October 22, 2024, the Company completed the sale of 138,272 Option Shares in connection with the partial exercise by the underwriter of the
Over-allotment Option at the public offering price of $43.00 per share. The Company received net proceeds from the sale of the Option Shares of approximately
$5.6 million after deducting the underwriting discount, commissions and offering costs, resulting in aggregate net proceeds to the Company from the offering of
approximately $73.8 million, after deducting the underwriting discount, commissions and offering costs.

As of October 31, 2025, the Company has a total of 8,294,520 shares of its common stock outstanding, compared to 8,263,280 outstanding as of April 30,
2025.
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I — Weighted Average Shares Outstanding

Weighted average shares of common stock outstanding used in the calculation of basic and diluted earnings per share were as follows:

Three Months Ended Six Months Ended
October 31, October 31,
2025 2024 2025 2024

Weighted average shares outstanding-basic 8,283,116 8,147,971 8,278,585 7,272,364
Dilutive options and restricted stock - 144,488 - 151,572
Weighted average shares outstanding-diluted 8,283,116 8,292,459 8,278,585 7,423,936
Antidilutive securities not included:

Options 733,757 662,667 733,157 598,717

Warrants 937,487 - 937,487 -

Restricted stock 248,389 28,395 248,389 21,286

Diluted net income (loss) per share is presented for all periods in which the Company reported net income. For the three and six months ended October 31,
2025, 141,053 and 143,402 in potentially dilutive securities, respectively, were excluded from diluted EPS because their effect would have been anti-dilutive due to the
net loss in those periods. For the three and six months ended October 31, 2024, 144,488 and 151,572 in potentially dilutive securities, respectively, were included in
the diluted EPS calculation because the Company reported net income for those periods.

J — Stock-Based Compensation

The Company has stock-based compensation plans under which awards of non-qualified stock options, incentive stock options and restricted stock have been
or may be granted to employees, directors and certain advisors of the Company. The stock-based compensation plan being utilized at October 31, 2025 is the 2024
Equity Incentive Plan. The 2024 Equity Incentive Plan was approved by the Company’s shareholders and became effective on August 27, 2024. This plan governs all
new equity-based awards granted on or after its effective date. The 2024 Equity Incentive Plan includes a reserve of 500,000 shares authorized for issuance of awards
under the plan. At October 31, 2025, a total of 316,519 shares remained available for future awards under the 2024 Equity Incentive Plan. The Company recorded total
stock-based compensation expense for all plans of approximately $2.4 million ($1.9 million after tax effects) and $2.7 million ($1.9 million after tax effects) for the six
months ended October 31, 2025 and 2024, respectively. Tax benefits were recognized for these costs at the Company’s overall effective tax rate, excluding discrete
income tax benefits related to excess benefits on share-based compensation.

Stock Option Awards

The Company has options outstanding under the Amended and Restated Stock Option Plan. The shareholders of the Company approved the Amended and
Restated Stock Option Plan (the “Restated Option Plan”) on August 5, 2015, which extended the term of the Stock Option Plan to June 10, 2025 and increased the
number of shares of common stock reserved for issuance under the plan by an additional 300,000 shares to 1,800,000 shares. On August 29, 2018, August 26, 2020,
and August 30, 2022, the shareholders of the Company approved amendments to the Restated Option Plan increasing the number of shares of common stock reserved
for issuance under the plan by an additional 200,000, 200,000 and 185,000 shares, respectively. At October 31, 2025, a total of 442,448 shares of common stock are
reserved for issuance of outstanding stock options under the Restated Option Plan. Options outstanding under the Restated Option Plan expire in the calendar years
2026 through 2034. As of October 31, 2025, there were 215,486 unvested options under the Restated Option Plan. No further awards may be granted under the
Restated Option Plan.
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The 2024 Equity Incentive Plan, which replaced the Restated Option Plan, provides for the grant of options to purchase shares of the Company’s common
stock to employees, directors and certain advisors of the Company at a price not less than the fair market value of the stock on the date of grant and for periods not to
exceed 10 years. As of October 31, 2025, there were 75,823 unvested options under the 2024 Equity Incentive Plan.

Restated Option Plan 2024 Equity Incentive Plan

Minimum exercise price as a percentage of fair market value at date of grant 100% 100%
Last expiration date for outstanding options May 9, 2034 September 18, 2035
Shares available for grant at October 31, 2025 - 316,519

The aggregate intrinsic value of outstanding options at October 31, 2025 and 2024 was zero and $270,000, respectively.

The fair value of options granted is estimated on the date of grant using the Black-Scholes option pricing model based on the assumptions in the table below.

Six Months Ended
October 31,
2025 2024
Expected terms (years) 24 4.9
Risk-free interest rate 3.87% 5.13%
Volatility 54% 60%

Dividend yield - -

The expected term of the options is based on evaluations of historical and expected future employee exercise behavior. The risk-free interest rate is based on
the U.S. Treasury rates at the date of grant with maturity dates approximately equal to the expected life at the grant date. Volatility is based on historical volatility of
the Company’s common stock. The Company has not historically issued any dividends and does not expect to do so in the foreseeable future.

There were 73,323 options granted during the six months ended October 31, 2025 under the 2024 Equity Incentive Plan. There were 22,281 options granted
during six months ended October 31, 2024 under the Restated Option Plan. The grant-date fair value of options granted during the six months ended October 31, 2025
and 2024 was $1.1 million and $350,000, respectively. The options were granted at fair market value on the date of grant. Generally, options vest after three to five
years.

Stock option compensation expense was $615,000 ($497,000 after tax effects) and $558,000 ($389,000 after tax effects) for the six months ended October 31,
2025 and 2024, respectively. As of October 31, 2025, the Company had approximately $1.4 million of total unrecognized compensation cost related to unvested
options that are expected to vest. These unvested outstanding options have a weighted-average remaining vesting period of 1.2 years.

The Company had no options exercised for the six months ended October 31, 2025 and 2024.

As of October 31, 2025, there were 442,448 vested and exercisable stock options outstanding with an aggregate intrinsic value of zero, a weighted average
remaining contractual life of 4.5 years, and a weighted average exercise price of $80.54.

Restricted Stock Awards
On August 5, 2015, the shareholders of the Company approved the Amended and Restated Stock Incentive Plan (the “Restated Incentive Plan”), which
extended the term of the Company’s Stock Incentive Plan to June 10, 2025. On August 29, 2018, the shareholders of the Company approved an amendment to the

Restated Stock Incentive Plan that increased the number of shares of common stock that may be issued under the Restated Incentive Plan by 100,000 shares to
450,000. The 2024 Equity Incentive Plan replaced the Restated Incentive Plan. As of August 27, 2024, no further awards
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may be granted under the Restated Incentive Plan. For shares issued under the Restated Incentive Plan and the 2024 Equity Incentive Plan, the associated
compensation expense is generally recognized equally over the vesting periods established at the award date and is subject to the employee’s continued employment
by the Company.

There were 38,075 restricted shares granted during the six months ended October 31, 2025 and 67,279 restricted shares granted during the six months ended
October 31, 2024. There were 248,389 unvested restricted shares outstanding as of October 31, 2025 with a weighted average grant date fair value of $56.76.

The Company recorded compensation cost of approximately $1.7 million ($1.4 million after tax effects) and $2.2 million ($1.5 million after tax effects)
related to the Restated Incentive Plan and 2024 Equity Incentive Plan during the six months ended October 31, 2025 and 2024, respectively. As of October 31, 2025,
the Company had approximately $4.2 million of total unrecognized compensation cost related to unvested awards granted under the Restated Incentive Plan and 2024
Equity Incentive Plan, which the Company expects to recognize over a weighted-average remaining period of 1.8 years.

There were no modifications to any of the Company’s outstanding share-based payment awards during fiscal 2025 or during the first six months of fiscal
2026.

K — Commitments and Contingencies

Letter of Credit

The Company has standby letters of credit relating to insurance policies totaling $4.6 million and $3.9 million at October 31, 2025 and 2024, respectively.
Facility Leases

The Company leases certain dealership and office facilities under various non-cancelable operating leases. Dealership leases are generally for periods from

three to five years and contain multiple renewal options. As of October 31, 2025, the aggregate rentals due under such leases, including renewal options that are
reasonably assured, were as follows:

Maturity of lease liabilities

2026 (remaining) $ 5,101
2027 9,782
2028 9,269
2029 8,603
2030 7,280
Thereafter $ 42,348
Total undiscounted operating lease payments 82,383
Less: imputed interest 16,563
Present value of operating lease liabilities $ 65,820

The $82.4 million of operating lease commitments includes $53.8 million of non-cancelable lease commitments under the lease terms and $28.6 million of
lease commitments for renewal periods at the Company’s option that are reasonably assured. For the years ended October 31, 2025 and 2024, rent expense for all
operating leases amounted to approximately $5.4 million and $5.2 million, respectively.

Litigation
In the ordinary course of business, the Company has become a defendant in various types of legal proceedings. The Company does not expect the final

outcome of any of these actions, individually or in the aggregate, to have a material adverse effect on the Company’s financial position, annual results of operations or
cash flows. The results of legal proceedings cannot be predicted with certainty, however, and an unfavorable resolution of one or more of these legal
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proceedings could have a material adverse effect on the Company’s financial position, annual results of operations or cash flows.
Related Finance Company

Car-Mart of Arkansas and Colonial do not meet the affiliation standard for filing consolidated income tax returns, and as such they file separate federal and
state income tax returns. Car-Mart of Arkansas routinely sells its finance receivables to Colonial at what the Company believes to be fair market value and is able to
take a tax deduction at the time of sale for the difference between the tax basis of the receivables sold and the sales price. These types of transactions, based upon facts
and circumstances, have been permissible under the provisions of the Internal Revenue Code as described in the Treasury Regulations. For financial accounting
purposes, these transactions are eliminated in consolidation, and a deferred income tax liability has been recorded for this timing difference. The sale of finance
receivables from Car-Mart of Arkansas to Colonial provides certain legal protection for the Company’s finance receivables and, principally because of certain state
apportionment characteristics of Colonial, also has the effect of reducing the Company’s overall effective state income tax rate. The actual interpretation of the
regulations is in part a facts and circumstances matter. The Company believes it satisfies the material provisions of the regulations. Failure to satisfy those provisions
could result in the loss of a tax deduction at the time the receivables are sold and have the effect of increasing the Company’s overall effective income tax rate as well
as the timing of required tax payments.

M — Acquisitions

On June 3, 2024, the Company completed its business combination of Texas Auto Center (“TAC”), which includes two dealership locations in Austin and San
Marcos, Texas.

The total purchase price of the TAC acquisition was $13.5 million, which included $3.5 million of contingent consideration. The structure of the transaction is
consistent with prior transactions whereby the Company did not acquire existing finance receivables and the seller may receive a performance-based earn-out in the
future ranging from zero to a maximum of $15 million based on cumulative pre-tax income.

The excess of the purchase price over the preliminary fair values of the net assets acquired was allocated to goodwill, all of which is deductible for tax
purposes and represents the future economic benefits expected to arise from anticipated synergies and intangible assets that do not qualify for separate recognition. The
Company recorded the preliminary fair values of the assets acquired and liabilities assumed in the TAC acquisition, which resulted in the recognition of: (1) net
working capital assumed of $100,000, (2) inventory of $5 million, (3) gross right use of asset and lease liability of $7.4 million and (4) goodwill of $8.5 million.

L - Supplemental Cash Flow Information

Supplemental cash flow disclosures are as follows:

Six Months Ended
October 31,

(In thousands) 2025 2024
Supplemental disclosures:

Interest paid $ 35261 $ 35,851

Income taxes paid, net 1,862 (2,765)
Non-cash transactions:

Inventory acquired in repossession and accident protection plan claims 60,225 57,071

Issuance of warrants 11,642 -

Right-of-use assets obtained in exchange for operating lease liabilities - 384

Right-of-use assets obtained in exchange for operating lease liabilities through acquisitions - -
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N — Segment Reporting

The Company conducts its operations through a single reportable segment representing the consolidated entity selling and financing used vehicles.
Management has determined the Company consists of a single operating and reportable segment. The chief operating decision maker (“CODM”), who is the Chief
Executive Officer, manages the Company on a consolidated basis and utilizes sales, provision for credit losses, and net income (loss) as presented on the Condensed
Consolidated Statements of Operations as the primary financial measures used in assessing the performance of the Company.

The CODM is provided with the following significant segment expenses within selling, general and administrative expenses on the consolidated statement of
operations. Other segment items within consolidated net income (loss) are all separately disclosed on the Condensed Consolidated Statement of Operations.

Segment reporting for the three and six months ended October 31, 2025 and 2024, respectively as follows:

Three Months Ended October 31, Six Months Ended October 31,
(In thousands) 2025 Change 2024 2025 Change 2024
Compensation and benefits:
Compensation and benefits, excluding share-based compensation
expense $ 32,543 142% $ 28,500 $ 64,574 145% $ 56,419
Share-based compensation expense 1,189 9.3) 1,311 2,346 (14.0) 2,729
Total compensation and benefits $ 33,732 132§ 29,811 $ 66,920 131 $ 59,148
Store occupancy costs 5,714 17.8 4,850 11,209 6.6 10,512
Advertising costs 1,422 41.1 1,008 2,766 8.8 2,543
Other overhead costs 16,354 393 11,738 27,514 25.5 21,915
Total selling, general and administrative expenses $ 57,222 207 S 47,407 § 108,409 152 8 94,118

O — Subsequent Events

In November 2025, the Company closed five retail locations as part of its ongoing operating footprint optimization initiatives. The Company had concluded
prior to October 31, 2025 that these locations required impairment, and the resulting charges have been recorded in the accompanying consolidated financial
statements.
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Item 2. Management's Discussion and Analysis of Financial Condition and Results of Operations

The following discussion should be read in conjunction with the Company’s Condensed Consolidated Financial Statements and notes thereto appearing
elsewhere in this report.

Forward-Looking Information

This Quarterly Report on Form 10-Q contains “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995.
These forward-looking statements address the Company’s future objectives, plans and goals, as well as the Company’s intent, beliefs and current expectations

regarding future operating performance, and can generally be identified by words such as “may,” “will,” “should,” “could,” “believe,” “expect,

2 G LTS

anticipate,” “intend,”

“plan,” “foresee,” and other similar words or phrases. Specific events addressed by these forward-looking statements may include, but are not limited to:

operational infrastructure investments;

same dealership sales and revenue growth;

customer growth;

gross profit margin percentages;

gross profit per retail unit sold;

business acquisitions;

technological investments and initiatives;

future revenue growth;

the benefits of recent changes to the Company's capital structure;
receivables growth as related to revenue growth;

the closing of existing dealerships and new dealership openings;
performance of new dealerships;

interest rates;

future credit losses;

the Company’s collection results, including but not limited to collections during income tax refund periods;
future supply, demand and affordability of used vehicles;

availability of used vehicle financing;

seasonality; and

the Company’s business, operating and growth strategies and expectations.

These forward-looking statements are based on the Company’s current estimates and assumptions and involve various risks and uncertainties. As a result, you
are cautioned that these forward-looking statements are not guarantees of future performance, and that actual results could differ materially from those projected in
these forward-looking statements. Factors that may cause actual results to differ materially from the Company’s projections include those risks described elsewhere in
this report and in the Company’s Annual Report on Form 10-K for the fiscal year ended April 30, 2025, as well as:

general economic conditions in the markets in which the Company operates, including but not limited to fluctuations in gas prices, grocery prices
and employment levels and inflationary pressure on operating costs;

the availability of quality used vehicles at prices that will be affordable to our customers, including the impacts of changes in new vehicle
production and sales;

the availability of credit facilities and access to capital through securitization financings or other sources on terms acceptable to us, and any increase
in the cost of capital, to support the Company’s business;

the Company’s ability to underwrite and collect its contracts effectively, including whether anticipated benefits from the Company’s recently
implemented loan origination system are achieved as expected or at all;

competition;

dependence on existing management;

ability to attract, develop, and retain qualified general managers;

changes in consumer finance laws or regulations, including but not limited to rules and regulations that have recently been enacted or could be
enacted by federal and state governments;

future shutdowns of the federal government or changes to federal or state government assistance programs impacting the Company's customers;

the ability to keep pace with technological advances and changes in consumer behavior affecting our business;
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»  security breaches, cyber-attacks, or fraudulent activity;

+ the ability to identify and obtain favorable locations for new or relocated dealerships at reasonable cost;

» the ability to successfully transition customers and inventory from underperforming dealerships to nearby more productive dealerships;

» the ability to successfully identify, complete and integrate new acquisitions;

» the occurrence and impact of any adverse weather events or other natural disasters affecting the Company’s dealerships or customers; and

»  potential business and economic disruptions and uncertainty that may result from any future public health crises and any efforts to mitigate the
financial impact and health risks associated with such developments.

The Company undertakes no obligation to update or revise any forward-looking statements, whether as a result of new information, future events or
otherwise. Readers and investors are cautioned not to place undue reliance on these forward-looking statements, which speak only as of the dates on which they are
made.

Overview

America’s Car-Mart, Inc., a Texas corporation initially formed in 1981 (the “Company”), is one of the largest publicly held automotive retailers in the United
States focused exclusively on the “Integrated Auto Sales and Finance” segment of the used car market. The Company’s operations are principally conducted through
its two operating subsidiaries, America’s Car Mart, Inc., an Arkansas corporation (“Car-Mart of Arkansas”), and Colonial Auto Finance, Inc., an Arkansas corporation
(“Colonial”). References to the Company include the Company’s consolidated subsidiaries. The Company primarily sells older model used vehicles and provides
financing for substantially all of its customers. Many of the Company’s customers have limited financial resources and would not qualify for conventional financing as
a result of limited credit histories or past credit difficulties. As of October 31, 2025, the Company operated 154 dealerships located primarily in small cities throughout
the South-Central United States. Subsequent to the quarter end, the Company closed five dealership locations as part of its ongoing footprint optimization initiatives.

Over the past ten fiscal years, the Company’s revenue has grown at an average annual rate of 10.6%. For the first six months of fiscal 2026, sales decreased
by 1.8% compared to the prior-year period, driven primarily by a 3.4% decline in retail units sold, partially offset by a 0.9% increase in the average retail sales price.
Interest income also rose by 5.5%.

The Company has been focused on improving vehicle quality by procuring lower-mileage vehicles, while balancing affordability for customers. The
Company believes this will aid in driving down our customers’ vehicle repair costs, reduce our service contract repair expenses, and lead to better recovery values in
the event of repossession. When combined with inventory procurement efficiencies, these changes are expected to drive improved customer experience and contribute
to better gross margins. The six months ended October 31, 2025 have begun to reflect those improvements in repair expenses and wholesale retention, reflected in the
gross margin improvements.

Over the last five fiscal years, the Company’s provision for credit losses as a percentage of sales averaged 30.2%. During fiscal 2025, credit losses well
exceeded the pre-pandemic rate of 23.71% in fiscal 2019, partially due to the inflationary pressure on customers and increasing interest rates from federal monetary
policy. For the first six months of fiscal 2026, the provision for credit losses as a percentage of sales increased to 39.50%, compared to 34.00% for the same period of
fiscal 2025, resulting from an increase in frequency of losses coupled with the effect of lower sales revenues. Based on the Company’s current analysis of credit losses,
the allowance for credit losses at October 31, 2025 was 24.19% of finance receivables, net of deferred revenue and pending accident protection plan (“APP”) claims,
an improvement from 24.72% at October 31, 2024 and an increase from 23.3% at July 31, 2025, resulting in a $11.8 million increase to the provision for credit losses
in the second quarter of fiscal 2026.

The Company’s credit losses and charge-offs are impacted by market and economic factors, including macro-economic conditions such as inflation in the cost
of vehicle insurance, rent, groceries, the price of gasoline, childcare, and other staple items, and overall unemployment levels, as well as the personal income levels of
the Company’s customers.

However, the Company continues to believe that the proper execution of its business practices is the single most important determinant of its long-term credit
loss experience. The Company continuously looks for ways to operate more efficiently, improve its business practices and adjust underwriting and collection
procedures. During the first quarter of fiscal 2026, the Company advanced its credit and collections infrastructure through upgrades to its loan origination system

(“LOS’), which incorporate a new scorecard and embedded risk-based pricing. These enhancements are more closely
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aligning expected returns with customer risk profiles, with early results showing a shift in originations toward higher-ranked customers and away from lower-tier
applicants, consistent with the system’s design. Additionally, the Company implemented updates to its payments platform, which are facilitating a shift from in-store to
online payments and supporting more consistent customer payment behavior. Together, these initiatives are expected to further strengthen the Company’s underwriting
discipline and enhance the effectiveness of its collection efforts, providing a more scalable framework to support long-term growth.

The Company’s gross profit margin as a percentage of sales for the first six months of fiscal 2026 marginally decreased to 37.1% of sales from 37.2% in the
prior year period. The prior year period included a 150 basis points benefit from the impact of the service contract accounting change in estimate for revenue
recognition. The gross margin improvement in the current year, after excluding the benefit in the prior year results from an increase in the aggregate cost of the
vehicles sold during the respective periods related to the Company’s initiatives around pricing discipline, lower frequency and severity of vehicle repair costs, and
improved retention of wholesale buyers for vehicles repossessed by the Company. The Company’s gross margin is based upon the cost of the vehicle purchased, with
higher-priced vehicles typically having higher gross margin dollars but lower gross margin percentages. Gross margin is also affected by the percentage of wholesale
sales to retail sales, which relates, for the most part, to repossessed vehicles sold at or near cost. The Company plans to continue to focus on managing gross margin
dollars in the near term, as well as continuing to focus on improving wholesale results, cost controls, and operational improvement around the acquisition and disposal
of vehicles.

The Company consistently focuses on collections. Each dealership is responsible for its own collections with supervisory involvement and oversight from the
corporate office. Total collections of principal, interest, and late fees for the first six months of fiscal 2026 increased by $18.6 million, or 5.4%, over the prior year
period. Principal collections, as a percentage of average finance receivables, increased to 13.6%, compared to 13.0% for the same period in prior year. These results
underscore the positive impact of our enhanced payments platform, which has streamlined processes and improved overall collection efficiency.

Hiring, training, and retaining qualified associates is critical to the Company’s success. The rate at which the Company adds new dealerships and is able to
implement operating initiatives is limited by the number of trained managers and support personnel the Company has at its disposal. Excessive turnover, particularly at
the dealership manager level, could impact the Company’s ability to add new dealerships and to meet operational initiatives. The landscape for hiring remains very
competitive. The Company has continued to add resources to recruit, train, and develop personnel, especially personnel targeted to fill dealership manager positions.
The Company expects to continue to invest in the development of its workforce.

The Company continues to prioritize investments to improve its products and services and operate more efficiently over time. One of the Company’s largest
recent investments has been improving its processes and technology for credit applications and decision-making through its new LOS. This online loan application
system allows the consumer to apply for credit faster in anticipation of their vehicle purchase, authorize a soft credit pull during the application process, and receive a
response via text message on the status of their application, as well as have access to centralized appointment setting. At the end of the second quarter, the Company
had implemented the LOS in 145 of its 154 dealerships (five of which dealerships were closed subsequent to quarter-end), with centralized decision-making on
approvals of applications submitted via the online platform. The remaining nine dealerships, which were acquired, are still in their earn-out period or have yet to be
integrated. Through the LOS, the Company has tightened its credit approval standards, primarily by requiring a higher down payment and shorter terms from certain
customers.
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Three Months Ended October 31, 2025 vs. Three Months Ended October 31, 2024

Revenues:
Sales
Interest income
Total

Costs and expenses:

Cost of sales, excluding depreciation shown
below

Selling, general and administrative

Provision for credit losses

Interest expense

Depreciation and amortization

Loss on extinguishment of debt

Loss on disposal of property and equipment
Total

Pretax (loss) income

Operating Data:
Retail units sold
Average dealerships in operation
Average units sold per dealership per month
Average retail sales price
Gross profit per retail unit sold
Same store revenue growth

Period End Data:
Dealerships open
Accounts over 30 days past due

Consolidated Operations

(Operating Statement Dollars in Thousands)

% Change As a % of Sales
2025
Three Months Ended October 31, Vs. Three Months Ended October 31,
2025 2024 2024 2025 2024
286,313 $ 285,774 0.2 % 100.0 % 100.0 %
63,879 61,495 3.9 223 % 21.5%
350,192 347,269 0.8 122.3 % 121.5 %
179,016 173,215 33 62.5 % 60.6 %
57,222 47,407 20.7 20.0 % 16.6 %
119,074 99,522 19.6 41.6 % 34.8 %
15,685 18,042 (13.1) 55% 6.3 %
2,102 1,926 9.1 0.7 % 0.7 %
4,476 - - 1.6 % -%
100 41 143.9 - % -%
377,675 340,153 11.0 % 131.9 119.0
(27,483) $ 7,116 9.6)% 2.5%
13,637 13,784
154 154
29.5 29.8
20,075 20,031
7,868 $ 8,166
0.2)% (8.4)%
154® 154
33% 3.5%

@ Store count was 154 at October 31, 2025; five stores closed subsequent to quarter-end.

Total revenues increased $2.9 million, or 0.8%, for the three months ended October 31, 2025 compared to the same period in the prior year. The modest
increase reflects a shift in the mix of revenue drivers during the quarter. Sales revenue increased $0.5 million, or 0.2%, as a 1.1% decrease in retail units sold (13,637
units versus 13,784 units in the prior year quarter) was more than offset by a slightly higher average retail sales price of $20,075, compared to $20,031 in the prior year
period. The decrease in unit volume was driven by the impacts of the macroeconomic environment, including elevated vehicle prices, as well as lower than normal
inventory levels. In addition, management remains focused on balancing consumer affordability to support unit sales as these conditions persist. Higher vehicle

acquisition costs also
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reduced available borrowing capacity during the quarter, resulting in lower inventory levels and modest pressure on sales volumes. Interest income increased $2.4
million, or 3.9%, driven by the growth in average finance receivables and an increase in the weighted average interest rate on outstanding finance receivable to 17.6%
up from 17.4% during the same prior year period. This growth in interest income partially offset the impact of lower unit volumes.

The cost of sales as a percentage of sales increased to 62.5% for the three months ended October 31, 2025 compared to 60.6% for the same period of the prior
fiscal year, resulting in a gross margin as a percentage of sales of 37.5% for the current year period compared to 39.4% for the prior year period. The prior year period
included a 290 basis points benefit from the impact of a service contract accounting change in estimate for revenue recognition. Sequentially, gross profit margin as a
percentage of sales improved by 90 basis points on similar sales volume. The sequential and year-over-year improvement in gross margin percentage, absent the one-
time benefit in the prior year quarter, resulted from stronger wholesale retention, and a reduction in both frequency and severity of repair costs.

Gross margin as a percentage of sales is significantly influenced by the average retail sales price of the vehicles the Company sells, which is largely driven by
purchase costs and includes the price of ancillary products such as the accident protection plan (“APP”) and vehicle service contract. As purchase costs increase, the
margin between the purchase cost and the retail sales price generally narrows because the Company must continue to offer affordable pricing to its customers. For the
second quarter of fiscal 2026, the average retail sales price, inclusive of ancillary products, was $20,075, an increase of $44.0 compared to the prior-year quarter.

Selling, general and administrative (SG&A) expenses as a percentage of sales increased to 20.0% for the three months ended October 31, 2025 compared to
16.6% the same period in the prior fiscal year. In absolute terms, SG&A expenses increased by $9.8 million from the same period in the prior fiscal year. The increase
is primarily related to additions in technology and increases in compensation and benefit expense, related to additions to the leadership team in areas such as finance
and accounting. Additionally, SG&A for the quarter also includes $3.5 million in one-time expenses primarily related to impairment charges associated with
management's decision to close five dealership locations during the current quarter.

Provision for credit losses as a percentage of sales was 41.6% for the three months ended October 31, 2025 compared to 34.8% for the same period in the
prior fiscal year. In overall dollars, the provision for credit losses increased $19.6 million in the second quarter of fiscal 2026 compared to the same period of the prior
fiscal year. The provision for credit loss was $119.1 million compared to $99.5 million in the prior year quarter. The $19.6 million year-over-year increase was
primarily driven by the 40-basis point increase in net charge-offs, reserve adjustments reflecting continued maturation of customer receivables originated from
acquired dealerships as those receivables build loss history, macroeconomic factors including persistent inflation and uncertainty surrounding the recent government
shutdown and potential impacts to government assistance programs in calendar year 2026.

Interest expense for three months ended October 31, 2025 as a percentage of sales decreased to 5.5%, from 6.3% for the prior year period. In dollar terms,
interest expense decreased $2.4 million, reflecting improvements in our securitization platform and a more favorable interest rate environment.
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Six Months Ended October 31, 2025 vs. Six Months Ended October 31, 2024

Consolidated Operations
(Operating Statement Dollars in Thousands)

% Change As a % of Sales
2025
Six Months Ended October 31, vs. Six Months Ended October 31,
2025 2024 2024 2025 2024
Revenues:
Sales $ 562,553 $ 573,022 (1.8)% 100.0 % 100.0 %
Interest income 128,729 122,010 5.5 229 % 21.3 %
Total 691,282 695,032 0.5) 122.9 % 121.3 %
Costs and expenses:
Cost of sales, excluding depreciation shown
below 354,096 359,785 (1.6) 62.9 % 62.8%
Selling, general and administrative 108,409 94,118 15.2 193 % 16.4 %
Provision for credit losses 222,109 194,945 13.9 395 % 34.0 %
Interest expense 32,727 36,354 (10.0) 58 % 6.3 %
Depreciation and amortization 4,241 3,810 11.3 0.8 % 0.7 %
Loss on extinguishment of debt 4,476 - - 0.8 % -%
Loss on disposal of property and equipment 109 87 253 - % -%
Total 726,167 689,099 54% 129.1 120.2
Pretax (loss) income $ (34.885) § 5,933 (6.2%) 1.1%
Operating Data:
Retail units sold 27,205 28,175
Average dealerships in operation 154 155
Average units sold per dealership per month 29.4 30.3
Average retail sales price $ 19,820 $ 19,650
Gross profit per retail unit sold $ 7,662 $ 7,568
Same store revenue growth 2.2)% (8.2)%
Period End Data:
Dealerships open 154M 154
Accounts over 30 days past due 33% 35%

(M Store count was 154 at October 31, 2025; five stores closed subsequent to quarter-end.

Total revenues decreased $3.8 million or 0.5%, for the six months ended October 31, 2025 compared to the same period in the prior fiscal year. Sales revenue
declined $10.5 million or 1.8% driven primarily by a 3.4% decrease in units sold (27,205 units versus 28,175 units in the prior-year period), largely resulting from
balancing affordability for the consumer, profit margins and portfolio quality. In addition, the purchase cost of vehicles rose during the quarter, consuming more of our
borrowing capacity, which limited the amount of inventory we carried and had an impact on the sales volumes. The decline in sales revenue was partially offset by
$6.7 million or 5.5% increase in interest income. The
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increase in interest income was driven by growth in average finance receivables and an increase in the weighted average interest rate on outstanding finance
receivables to 17.6% up from 17.3% during the same prior year period.

The cost of sales as a percentage of sales increased slightly to 62.9% for the six months ended October 31, 2025 compared to 62.8% for the same period of
the prior fiscal year, resulting in a gross margin as a percentage of sales of 37.1% for the current year period compared to 37.2% for the prior year period. The prior
year period included a 150 basis points benefit from the impact of the service contract accounting change in estimate for revenue recognition. The improvement in
gross margin as a percentage of sales, excluding the benefit in the prior year, resulted from the Company’s initiatives around pricing discipline, lower frequency and
severity of vehicle repair costs, and improved retention of wholesale buyers for vehicles repossessed by the Company.

Gross margin as a percentage of sales is significantly impacted by the average retail sales price of the vehicles the Company sells, which is largely a function
of the Company’s purchase cost and includes the price of ancillary products sold with the vehicle, such as the accident protection plan (“APP”) and the vehicle service
contract. As purchase costs increase, the margin between the purchase cost and the retail sales price generally narrows because the Company must continue to offer
affordable prices to its customers. For the six months ended October 31, 2025, the average retail sales price, including ancillary products, was $19,820, an increase of
$170 compared to the prior-year period.

Selling, general and administrative (SG&A) expenses as a percentage of sales increased to 19.3% for the six months ended October 31, 2025 compared to
16.4% the same period in the prior fiscal year. In absolute terms, SG&A expenses rose by $14.3 million from the same period in the prior fiscal year. The increase is
primarily related to additions in technology and increases in compensation and benefit expense, related to additions to the leadership team in areas such as finance and
accounting. Additionally, SG&A for the six months of fiscal 2026 includes $3.5 million in one-time expenses primarily related to impairment charges associated with
management's decision to close five dealership locations.

Provision for credit losses as a percentage of sales was 39.5% for the six months ended October 31, 2025, compared to 34.0% for the same period in the prior
fiscal year. In absolute terms, the provision for credit losses increased $27.2 million compared to the prior-year period. The $27.2 million increase is primarily due to
continued maturation of customer receivables originated from acquired dealerships as those receivables build loss history, as well as macroeconomic factors including
persistent inflation and uncertainty surrounding the recent government shutdown and potential impacts to government assistance programs in calendar year 2026.

Interest expense for six months ended October 31, 2025 as a percentage of sales decreased to 5.8% from 6.3% for the prior year period. In dollar terms,
interest expense decreased $0.4 million, reflecting improvements in our securitization platform and a more favorable interest rate environment.
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Financial Condition

The following table sets forth the major balance sheet accounts of the Company as of the dates specified (in thousands):

October 31, 2025 April 30, 2025
Assets:
Finance receivables, net $ 1,172,025 $ 1,180,673
Inventory 104,751 112,229
Income tax receivable, net 7,704 -
Property and equipment, net 52,528 56,894
Liabilities:
Accounts payable and accrued liabilities 82,299 70,929
Deferred revenue 109,575 113,245
Income tax payable, net - 1,451
Deferred tax liabilities, net 7,754 7,146
Non-recourse notes payable, net 635,034 572,010
Senior secured note payable, net 261,912 -
Revolving line of credit, net - 204,769

Finance receivables, net have decreased by 0.7% compared to April 30, 2025. The modest decline reflects the interaction of lower originations and normal
portfolio amortization as well as a higher allowance resulting from the increase in the provision amount. Retail unit sales for six month period decreased 3.4% which
reduced new loan originations and resulted in a smaller volume of receivables added to the portfolio. The effects of the lower originations were partially offset by
overall term length of loans increases in our installment sale contracts, and improvements made to the underwriting and collections procedures in an effort to improve
the quality of the portfolio.

During the first six months of fiscal 2026, inventory decreased by $7.5 million, or 6.7%, compared to April 30, 2025. Annualized inventory turns increased
for the current year quarter at 6.5 versus the prior year second quarter at 6.0. The level of inventory was impacted by capital constraints.

Property and equipment, net, decreased by $4.4 million at October 31, 2025 as compared to April 30, 2025. The Company incurred $1.2 million in
expenditures during the six months ended October 31, 2025 primarily related to remodeling existing locations. These expenditures were offset by $4.2 million in
depreciation expense during the first six months ended October 31, 2025.

Accounts payable and accrued liabilities increased by $11.4 million at October 31, 2025 as compared to April 30, 2025, related primarily to timing of
payments and check clearings.

Deferred revenue decreased $3.7 million at October 31, 2025 as compared to April 30, 2025, primarily resulting from the decrease in units sold.

Deferred income tax liabilities, net, increased approximately $0.6 million at October 31, 2025 as compared to April 30, 2025, primarily because of re-
measurement of previously recorded temporary differences.

The Company has non-recourse notes payables (net) in the amount of $635 million and $572 million, for October 31, 2025 and April 30, 2025, respectively
for non-recourse notes. The Company borrowed $262 million, net, under a new term loan facility on October 30, 2025. The proceeds from the senior secured term loan
were utilized to payoff the outstanding balance of the Company's revolving credit facility, with the remainder of the funds utilized for corporate expenditures. The
Company also completed the issuance of asset-backed term funding, on August 28, 2025 for $172 million. See Note F to the Consolidated Financial Statements for
further details on the debt facilities.
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Liquidity and Capital Resources

The following table sets forth certain summarized historical information with respect to the Company’s Condensed Consolidated Statements of Cash Flows
(in thousands):
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Operating Activities:
Net (loss) income
Provision for credit losses
Losses on claims for accident protection plan
Depreciation and amortization
Amortization of debt issuance costs
Loss on extinguishment of debt
Stock based compensation
Finance receivable originations
Finance receivable collections
Accrued interest on finance receivables
Inventory
Accounts payable and accrued liabilities
Deferred accident protection plan revenue
Deferred service contract revenue
Income taxes, net
Deferred income taxes
Other
Total

Investing activities:
Acquisition
Purchases of property and equipment
Proceeds from sale of property and equipment
Total

Financing activities:

Issuance of common stock

Purchase of common stock

Dividend payments

Change in cash overdrafts

Debt issuance costs

Issuances of non-recourse notes payable

Payments on non-recourse notes payable

Proceeds on revolving line of credit

Principal payments to revolving credit facility

Loss on extinguishment of debt

Proceeds from senior secured note payable
Total

Increase in cash

Six Months Ended October 31,

2025 2024
$ (28,208) $ 4,135
222,109 194,945
18,466 16,797
4241 3,810
3,199 2,657
2,726 -
2,346 5,243
(528,728) (527,487)
236,576 224,640
(90) (666)
68,537 48,141
12,748 10,047
(1,139) (880)
(2,532) (13,300)
(9,155) 4,521
608 (5,495)
1,437 (4,314)
3,141 (37,206)

. (7,527)

(1,243) (2,338)
117 24
(1,126) (9,841)
120 73,969
(276) (412)
(20) (20
(1,289) 2,074
(16,010) (4,467)
387,960 449,889
(325,219) (345,622)
314,593 296,424
(521,690) (389,551)
(1,750) -
288,000 -
124,419 82,284
$ 126,434 $ 35,237
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The primary drivers of operating profits and cash flows include (i) top line sales (ii) interest income on finance receivables, (iii) gross margin percentages on
vehicle sales, and (iv) credit losses, a significant portion of which relates to the collection of principal on finance receivables. Historically, most or all of the cash
generated from operations has been used to fund finance receivables growth, capital expenditures, and as applicable, common stock repurchases. To the extent finance
receivables growth, capital expenditures and common stock repurchases have exceeded income from operations, the Company has increased borrowings under its
revolving credit facilities and secured additional funding through the issuance of asset-backed non-recourse notes.

Cash flows used in operating activities for the six months ended October 31, 2025 compared to the six months ended October 31, 2024 increased primarily as
a result of funding the senior secured note payable.

The purchase price the Company pays for a vehicle has a significant effect on liquidity and capital resources, as selling prices are directly tied to acquisition
costs. Higher purchase costs generally require higher selling prices, which can make it more difficult to maintain gross margin percentages and contract terms in line
with historical results, given customers’

limited incomes and the need to keep payments affordable. Several external factors influence vehicle acquisition costs. Reduced volumes of new car sales,
particularly domestic brands, constrain supply in the used car market, while broader economic downturns may also affect auction and wholesaler activity. Recently
imposed tariffs on the automotive industry have added approximately $500 per vehicle to procurement costs since the beginning of the year. Although procurement
costs have stabilized in the near term, future tariffs, trade restrictions, or declines in new car sales could create uncertainty, which may exacerbate challenges related to
sourcing inventory or increase the cost of vehicles.

Sustained macro-economic pressures affecting our customers have helped keep demand high in recent years for the types of vehicles we purchase. This strong
demand for used vehicles, coupled with modest levels of new vehicle sales in recent years, has led to a generally ongoing tight supply of used vehicles available to the
Company in both quality and quantity. Wholesale prices continued to soften in calendar year 2024 and into 2025 but began to increase late in fiscal year 2025. The
Company expects that the tight supply of used vehicles, strong demand for the types of vehicles we purchase, and market reactions to ongoing tariff uncertainty will
continue to keep purchase costs and resulting sales prices elevated in the short term. However, an increase in marketplace wages for our customers could enhance
affordability.

The Company has made substantial efforts to enhance its purchasing processes in order to secure an adequate supply of vehicles at competitive prices. This
includes a strategic partnership with an industry leader, the expansion of its purchasing territories into larger cities near its dealerships, and the establishment of
relationships with reconditioning partners to reduce procurement costs. Additionally, the Company has heightened accountability for its purchasing agents through
updates to sourcing and pricing guidelines. Ongoing efforts also include the cultivation of relationships with national vendors capable of supplying large volumes of
high-quality vehicles.

The Company’s liquidity is also influenced by its credit losses. Macro-economic factors, such as unemployment rates and general inflation affecting both core
and discretionary items, can significantly impact collection results and, consequently, credit losses. At present, as customers face rising costs for non-discretionary
items like childcare, insurance, groceries, and gasoline, their ability to meet vehicle payment obligations may be strained. To mitigate these risks, the Company has
implemented several process improvements, including the introduction of the LOS over the past two years, which strengthens controls and provides a more robust
infrastructure to support collections. The Company also launched an upgraded payments platform, which has begun facilitating a shift from in-store to online payments
and should support more consistent payment behavior. Management remains focused on enhancing execution at the dealership level, particularly in terms of
individualized customer engagement related to collection matters.

The Company’s business model relies on leasing the majority of the properties where its dealerships are located. As of October 31, 2025, the Company leased
approximately 87% of its dealership properties. The $82.4 million of operating lease commitments includes $53.8 million of non-cancelable lease commitments under
the lease terms and $28.6 million of lease commitments for renewal periods at the Company’s option that are reasonably assured. The Company expects to continue to
lease the majority of the properties where its dealerships are located.

The Company’s principal sources of liquidity include income from operations, proceeds from non-recourse notes payable issued under asset-back

securitization transactions, warehouse facilities, and other potential debt or equity financing sources. At October 31, 2025, the Company had approximately $122.4
million of cash on hand.
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The Company had $635.0 million of asset-backed non-recourse notes as of October 31, 2025 with a weighted average fixed coupon rate of 7.86%. The notes
payable have scheduled maturities through June 20, 2028, June 20, 2030, January 21, 2031, August 20, 2031, November 20, 2031 and February 20, 2032 and January
22,2030 and July 20, 2032, but may be repaid earlier, depending upon collections from the underlying auto finance receivables.

In July 2024, the Company also entered into a $150.0 million amortizing warehouse agreement backed by a portion of its finance receivables, which was
amended in September 2024 and subsequently repaid with proceeds from the Company’s October 2024 asset-backed securitization. The warehouse loan facility was
terminated subsequent to this quarter-end.

The Company expects to use cash from operations and other financing sources to (i) grow its finance receivables portfolio, (ii) fund dealership acquisitions as
opportunities arise on terms acceptable to the Company, and (iii) reduce the Company’s remaining debt to the extent excess cash is available.

The Company believes it will have adequate liquidity to continue to grow its revenues and to satisfy its capital needs for the foreseeable future through
expected financing sources such as additional securitized borrowings, warehouse loan facilities or other debt or equity financing arrangements.

Off-Balance Sheet Arrangements
The Company has three standby letters of credit relating to insurance policies totaling $4.6 million at October 31, 2025.

Other than its letters of credit, the Company is not a party to any off-balance sheet arrangement that management believes is reasonably likely to have a
current or future effect on the Company’s financial condition, revenues or expenses, results of operations, liquidity, capital expenditures or capital resources that are
material to investors.

Related Finance Company Contingency

Car-Mart of Arkansas and Colonial do not meet the affiliation standard for filing consolidated income tax returns, and as such they file separate federal and
state income tax returns. Car-Mart of Arkansas routinely sells its finance receivables to Colonial at what the Company believes to be fair market value and is able to
take a tax deduction at the time of sale for the difference between the tax basis of the receivables sold and the sales price. These types of transactions, based upon facts
and circumstances, have been permissible under the provisions of the Internal Revenue Code as described in the Treasury Regulations. For financial accounting
purposes, these transactions are eliminated in consolidation and a deferred income tax liability has been recorded for this timing difference. The sale of finance
receivables from Car-Mart of Arkansas to Colonial provides certain legal protection for the Company’s finance receivables and, principally because of certain state
apportionment characteristics of Colonial, also has the effect of reducing the Company’s overall effective state income tax rate. The actual interpretation of the
Regulations is in part a facts and circumstances matter. The Company believes it satisfies the material provisions of the Regulations. Failure to satisfy those provisions
could result in the loss of a tax deduction at the time the receivables are sold and have the effect of increasing the Company’s overall effective income tax rate as well
as the timing of required tax payments.

The Company’s policy is to recognize accrued interest related to unrecognized tax benefits in interest expense and penalties in operating expenses. The
Company had no accrued penalties or interest as of October 31, 2025.

Critical Accounting Estimates

The preparation of financial statements in conformity with generally accepted accounting principles (“GAAP”) in the United States of America requires the
Company to make estimates and assumptions in determining the reported amounts of assets and liabilities and disclosure of contingent assets and liabilities at the date
of the financial statements and the reported amounts of revenues and expenses during the reporting period. Actual results could differ from the Company’s estimates.
The Company believes the most significant estimate made in the preparation of the Consolidated Financial Statements in Item 8 relates to the determination of its
allowance for credit losses, which is discussed below. The Company’s accounting policies are discussed in Note B to the Consolidated Financial Statements in Item 1.

The Company maintains an allowance for credit losses on an aggregate basis at a level it considers sufficient to cover estimated losses expected to be incurred

on the portfolio at the measurement date in the collection of its finance receivables currently outstanding. At October 31, 2025, the weighted average contract term was
48.5 months with 35.8
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months remaining. At October 31, 2024, the weighted average total contract term was 48.2 months with 35.9 months remaining. The allowance for credit losses at
October 31, 2025, $338.8 million, was 24.19% of the principal balance in finance receivables of $1.5 billion, less unearned accident protection plan revenue of $50.3
million, unearned service contract revenue of $59.3 million, and pending APP claims of $5.3 million. The Company decreased the allowance for credit losses as a
percentage of finance receivables from 27.42% at October 31, 2024 to 24.19% at October 31, 2025 and increased it from 23.25% at April 30, 2025.

The allowance for credit losses represents the Company’s expectation of future net charge-offs at the measurement date. The allowance takes into account
quantitative and qualitative factors such as historical credit loss experience, with consideration given to changes in contract characteristics (i.e., customer interest rates,
credit deterioration and delinquency rates), current and forecasted inflationary economic conditions, amongst others. The allowance for credit losses is reviewed at
least quarterly by management with any changes reflected in current operations.

The allowance for credit losses is a critical accounting estimate for the following reasons:

+ estimates relating to the allowance for credit losses require management to project future loan performance, including cash flows, prepayments, and
charge-offs;

» the allowance for credit losses is influenced by factors outside of management’s control such as industry and business trends, geopolitical events and the
effects of laws and regulations as well as economic conditions including, but not limited to, inflation; and

*  judgment is required to evaluate whether the model used to generate the allowance for credit losses, which is then adjusted for changes in customer
interest rates, credit deterioration and delinquency rates, as well as the expected effects from current and forecasted inflation, produces an allowance that
appropriately reflects a current estimate of lifetime expected credit losses.

Because management’s estimate of the allowance for credit losses involves a high degree of qualitative judgment, such as the subjectivity of the assumptions
used, there is uncertainty inherent in such estimates. Changes in these estimates could significantly impact the allowance and provision for credit losses.

Recent Accounting Pronouncements

Occasionally, new accounting pronouncements are issued by the Financial Accounting Standards Board (“FASB”) or other standard setting bodies which the
Company will adopt as of the specified effective date. Unless otherwise discussed, the Company believes the implementation of recently issued standards which are
not yet effective will not have a material impact on its consolidated financial statements upon adoption.

In September 2025, the FASB issued ASU 2025-06, Intangibles—Goodwill and Other—Internal-Use Software (Subtopic 350-40): Targeted Improvements to
the Accounting for Internal-Use Software. The standard updates the capitalization criteria for internal-use software and requires related disclosures to be provided
under ASC 360. The guidance is effective for annual periods beginning after December 15, 2027. The Company is currently evaluating the impact of this standard on
its financial statement disclosures.

In October 2023, the FASB issued an accounting pronouncement (ASU 2023-06) related to disclosure or presentation requirements for various subtopics in
the FASB’s Accounting Standards Codification (“Codification”). The amendments in the update are intended to align the requirements in the Codification with the
U.S. Securities and Exchange Commission’s (“SEC”) regulations and facilitate the application of GAAP for all entities. The effective date for each amendment is the
date on which the SEC removal of the related disclosure requirement from Regulation S-X or Regulation S-K becomes effective, or if the SEC has not removed the
requirements by June 30, 2027, this amendment will be removed from the Codification and will not become effective for any entity. Early adoption is prohibited. We
do not expect this update to have a material impact on our consolidated financial statements.

In December 2023, the FASB issued an accounting pronouncement (ASU 2023-09) related to income tax disclosures. The amendments in this update are
intended to enhance the transparency and decision usefulness of income tax disclosures primarily through changes to the rate reconciliation and income taxes paid
information. This update is effective for annual periods beginning after December 15, 2024, though early adoption is permitted. We will adopt this pronouncement in
our Annual Report on Form 10-K for the fiscal year ending April 30, 2026, and we do not expect it to have a material effect on our consolidated financial statements.

In November 2024, the FASB issued ASU 2024-03, Income Statement—Reporting Comprehensive Income (Subtopic 220-40): Disaggregation of Income
Statement Expenses. This standard requires public business entities to
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provide enhanced disclosures of certain natural expense categories within relevant income statement captions. The guidance is effective for annual periods beginning
after December 15, 2026, and interim periods within fiscal years beginning after December 15, 2027. The Company is currently evaluating the impact of this standard
on its financial statement disclosures.

Seasonality

Historically, the Company’s third fiscal quarter (November through January) has been the slowest period for vehicle sales. Conversely, the Company’s first
and fourth fiscal quarters (May through July and February through April) have historically been the busiest times for vehicle sales. Therefore, the Company generally
realizes a higher proportion of its revenue and operating profit during the first and fourth fiscal quarters. The Company expects this pattern to continue in future years.

If conditions arise that impair vehicle sales during the first or fourth fiscal quarters, the adverse effect on the Company’s revenues and operating results for the
year could be disproportionately large.

Item 3. Quantitative and Qualitative Disclosures about Market Risk

The Company is exposed to market risk on its financial instruments from changes in interest rates. In particular, the Company has historically had exposure to
changes in the federal primary credit rate and changes in the prime interest rate of its lender. The Company does not use financial instruments for trading purposes but
has in the past utilized an interest rate swap agreement to manage interest rate risk.

Interest rate risk. The Company’s exposure to changes in interest rates relates primarily to its debt obligations. The Company is exposed to changes in
interest rates as a result of its senior secured note, and the interest rates charged to the Company under its senior secured note fluctuate based on its primary lender’s
base rate of interest. The Company had an outstanding balance on its secured note of $300 million at October 31, 2025. The impact of a 1% increase in interest rates
would result in increased annual interest expense of approximately $3 million and a corresponding decrease in net income before income tax.

The Company’s earnings are impacted by its net interest income, which is the difference between the income earned on interest-bearing assets and the interest
paid on interest-bearing notes payable. The Company’s finance receivables carry a fixed annual interest rate based on the Company’s contract interest rate as of the
origination date of the installment sale contract, while its senior secured note payable contain variable interest rates that fluctuate with market interest rates. The
Company’s finance receivables carry annual interest rates ranging from 12.99% to 23.00%. The interest rate on the Company’s senior secured note payable is generally
SOFR plus 7.5%.

Item 4. Controls and Procedures
a) Evaluation of Disclosure Controls and Procedures

Management, with the participation of the Company’s Chief Executive Officer and Chief Financial Officer, has evaluated the Company’s disclosure controls
and procedures (as defined in Rules 13a-15(¢) and 15d-15(e) under the Securities Exchange Act of 1934, as amended (the “Exchange Act”)) as of October 31, 2025.
As previously disclosed in “Item 9A. Controls and Procedures” of the Company’s Annual Report on Form 10-K for the fiscal year ended April 30, 2025, management
identified a material weakness in internal control over financial reporting related to the omission of required disclosures concerning loan modifications for borrowers
experiencing financial difficulty under ASC 310-10-50-42 through 50-44.

Because of this material weakness, the Company’s Chief Executive Officer and Chief Financial Officer concluded that the Company’s disclosure controls and
procedures were not effective as of October 31, 2025. Notwithstanding the material weakness, management has concluded that the condensed consolidated financial
statements included in this Quarterly Report on Form 10-Q fairly present, in all material respects, the financial position, results of operations, and cash flows of the
Company for the periods presented in conformity with accounting principles generally accepted in the United States of America.
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Remediation Efforts to Address Material Weakness

Management, with oversight from the Audit Committee of the Board of Directors, has initiated remediation efforts to address the material weakness related to
omitted loan modification disclosures. These efforts include:

* Enhancing internal processes to ensure compliance with the disclosure requirements of ASC 310-10-50-42 through 50-44 related to loan modifications for
borrowers experiencing financial difficulty, including the nature of modifications, their financial effects, and subsequent performance;

* Increasing the Company’s accounting and financial reporting resources by adding experienced personnel with technical expertise to improve oversight of the
Company’s accounting and financial reporting processes, including the preparation and review of required disclosures; and

» Providing targeted training to accounting and financial reporting personnel to reinforce understanding of disclosure requirements and strengthen review
procedures designed to ensure the completeness and accuracy of required financial statement disclosures.

These remediation measures are in process and, once fully implemented and tested, are expected to remediate the material weakness. Management will
continue to monitor their effectiveness and make further adjustments as necessary.

b) Changes in Internal Control over Financial Reporting

Except as described above, there were no changes in the Company’s internal control over financial reporting (as defined in Rules 13a-15(f) and 15d-15(f)
under the Exchange Act) during the quarter ended October 31, 2025 that have materially affected, or are reasonably likely to materially affect, the Company’s internal
control over financial reporting, other than the ongoing remediation efforts described above.

Inherent Limitations on Effectiveness of Controls

Management, including the Company’s Chief Executive Officer and Chief Financial Officer, does not expect that the Company’s disclosure controls and
procedures or internal control over financial reporting will prevent or detect all errors or all instances of fraud. A control system, no matter how well conceived and
operated, can provide only reasonable, not absolute, assurance that the objectives of the control system are met. Further, the design of a control system must reflect
resource constraints, and the benefits of controls must be considered relative to their costs. Because of these inherent limitations, no evaluation of controls can provide
absolute assurance that all control deficiencies and instances of fraud, if any, have been prevented or detected.

49



Table of Contents

Part II. OTHER INFORMATION
Item 1. Legal Proceedings
In the ordinary course of business, the Company has become a defendant in various types of legal proceedings. While the outcome of these proceedings
cannot be predicted with certainty, the Company does not expect the final outcome of any of these proceedings, individually or in the aggregate, to have a material
adverse effect on the Company’s financial position, results of operations or cash flows.

Item 1A. Risk Factors

There have been no material changes to the Company’s risk factors as previously disclosed in Item 1A to Part I of the Company’s Form 10-K for the fiscal
year ended April 30, 2025.

Item 2. Unregistered Sales of Equity Securities and Use of Proceeds

The Company is authorized to repurchase shares of its common stock under its common stock repurchase program. On December 14, 2020, the Board of
Directors authorized the repurchase of up to an additional one million shares along with the balance remaining under its previous authorization approved and
announced on November 16, 2017. No shares were repurchased under the Company’s stock repurchase program during the second quarter of fiscal year 2026.

The Company has not historically issued any dividends and does not expect to do so in the foreseeable future. Payment of cash dividends in the future will be
determined by the Company’s Board of Directors and will depend upon, among other things, the Company’s future earnings, operations, capital requirements and
surplus, general financial condition, contractual restrictions that may exist, and such other factors as the Board of Directors may deem relevant.

The Company is also currently limited in its ability to pay dividends or make other distributions to its shareholders, including repurchasing shares of its
common stock, without the consent of its lender under the Company’s senior secured term loan facility. Please see Note B for the Consolidated Financial Statements in
Item 1 for more information regarding this limitation.

Item 3. Defaults Upon Senior Securities

Not applicable.

Item 4. Mine Safety Disclosure
Not applicable.

Item 5. Other Information

During the six months ended October 31, 2025, none of the Company’s directors or officers adopted or terminated a “Rule 10b5-1 trading arrangement” or
“non-Rule 10b5-1 trading arrangement,” as each term is defined in Item 408(a) of Regulation S-K.

Item 6. Exhibits

Exhibit
Number  Description of Exhibit

3.1 Atticles of Incorporation of the Company,_as amended. (Incorporated by reference to Exhibits 4.1-4.8 to the Company's Registration Statement on

Form S-8 filed with the SEC on November 16, 2005 (File No. 333-129727)).

3.2 Amended and Restated Bylaws of the Company dated December 4, 2007. (Incorporated by reference to Exhibit 3.2 to the Company’s Quarterly
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Sale and Servicing Agreement, dated August 28, 2025, by and among ACM Auto Trust 2025-3, ACM Funding, LLC, America’s Car Mart, Inc.
Deutsche National Trust Company, as Indenture Trustee, Calculation Agent and Paying Agent, and Systems & Services Technologies, Inc. as Backup

and Collateral Agent (Incorporated by reference to Exhibit 10.1 to the Company's Current Report on Form 8-K filed with the SEC on November 5,
2025)

Certification of Chief Executive Officer pursuant to Rule 13a-14(a)_of the Securities Exchange Act of 1934, as amended (the “Exchange Act”)

Certification of Chief Financial Officer pursuant to Rule 13a-14(a) of the Exchange Act.

Certification of the Chief Executive Officer and Chief Financial Officer pursuant to Rule 13a-14(b)_of the Exchange Act and 18 U.S.C. Section 1350,
as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of 2002.

Inline XBRL Instance Document

Inline XBRL Taxonomy Extension Schema Document

Inline XBRL Taxonomy Extension Calculation Linkbase Document
Inline XBRL Taxonomy Extension Definition Linkbase Document
Inline XBRL Taxonomy Extension Labels Linkbase Document
Inline XBRL Taxonomy Extension Presentation Linkbase Document

Cover Page Interactive Data File (embedded within the Inline XBRL Document and included in Exhibit 101)
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SIGNATURES

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned thereunto
duly authorized.

America’s Car-Mart, Inc.

By: /s/ Douglas W. Campbell
Douglas W. Campbell
President and Chief Executive Officer
(Principal Executive Olfficer)

By:  /s/ Jonathan M. Collins
Jonathan M. Collins
Chief Financial Officer
(Principal Financial Officer)

Dated: December 9, 2025
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Exhibit 31.1

Certification

1, Douglas W. Campbell, certify that:

1.

I have reviewed this quarterly report on Form 10-Q for the period ended October 31, 2025 of America’s Car-Mart, Inc.

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements
made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act
Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and
have:

(a)  Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure that
material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b)  Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our supervision, to
provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles;

(c)  Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the effectiveness of
the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d)  Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal
quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a)  All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to
adversely affect the registrant’s ability to record, process, summarize and report financial information; and

(b)  Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over
financial reporting.

December 9, 2025 /s/ Douglas W. Campbell

Douglas W. Campbell
President and Chief Executive Officer
(Principal Executive Officer)



Exhibit 31.2

Certification

I, Jonathan M. Collins, certify that:

1.

I have reviewed this quarterly report on Form 10-Q for the period ended October 31, 2025 of America’s Car-Mart, Inc.

2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements
made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4. The registrant’s other certifying officer(s) and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act
Rules 13a-15(e) and 15d-15(e)) and internal control over financial reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and
have:

(a)  Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure that
material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities, particularly
during the period in which this report is being prepared;

(b)  Designed such internal control over financial reporting, or caused such internal control over financial reporting to be designed under our supervision, to
provide reasonable assurance regarding the reliability of financial reporting and the preparation of financial statements for external purposes in
accordance with generally accepted accounting principles;

(c)  Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the effectiveness of
the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

(d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal
quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting; and

5. The registrant’s other certifying officer(s) and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):

(a)  All significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting which are reasonably likely to
adversely affect the registrant’s ability to record, process, summarize and report financial information; and

(b)  Any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over
financial reporting.

December 9, 2025 /s/ Jonathan M. Collins

Jonathan M. Collins
Chief Financial Officer
(Principal Financial Officer)



Exhibit 32.1

CERTIFICATION PURSUANT TO 18 U.S.C. SECTION 1350
AS ADOPTED PURSUANT TO SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002

In connection with the quarterly report on Form 10-Q for the period ended October 31, 2025 of America’s Car-Mart, Inc. (the “Company”), as filed with the
Securities and Exchange Commission on the date hereof (the “Report™), the undersigned, Douglas W. Campbell, Chief Executive Officer of the Company, and
Jonathan M. Collins, Chief Financial Officer of the Company, certify in our capacities as officers of the Company, pursuant to 18 U.S.C. Section 1350, as adopted
pursuant to Section 906 of the Sarbanes-Oxley Act of 2002, that to the best of our knowledge:

(1)  The Report fully complies with the requirements of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

(2)  The information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

By: /s/ Douglas W. Campbell
Douglas W. Campbell
President and Chief Executive Officer
December 9, 2025

By: /s/ Jonathan M. Collins
Jonathan M. Collins
Chief Financial Officer
December 9, 2025




