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Item 2.02 and 7.01. Disclosur e of Results of Operations and Financial Condition/Regulation FD Disclosure
(Fur nished Pursuant to Items 2.02 and 7.01 of Form 8-K).

On April 29, 2008 Registrant issued an earnintsase (the “Earnings Release”) containing a disonssf Registrant’s
results of operations and financial condition foe first quarter ending March 31, 2008.

The Earnings Release contains financial resultsgmted in accordance with U.S. generally accepteduamting principles
that the Registrant reported first quarter 20068tdd earnings per share of $0.25, a decrease ®#@av7ersus $0.40 in 2007.




Item 9.01. Exhibits.

(99) Earnings Release of the Registrant, dapd 29, 2008, containing a discussion of Registis results of
operations and financial condition for the firsagier ending March 31, 2008.
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The McGraw:-Hill companies

The McGraw-Hill Companies Reports First Quarter EPS of $0.25

NEW YORK, April 29 /PRNewswire-FirstCall/ -- The NEzaw-Hill Companies (NYSE: MHP) today reported ti#id earnings per
share of $0.25 in the first quarter of 2008 com@aee$0.40 for the same period last year. Includetie first quarter 2007 results is a $0.03
per diluted share gain ($10.3 million after tax)tba divestiture of a mutual fund data business.

Net income for the first quarter was $81.1 million.
Revenue for the first quarter declined 6.1% to &illibn.

“Double-digit growth at Standard Roor's Investment Services, our diversificatioatsgy at Standard & Poor's Credit Market Sen
and tight cost controls in the segment helped mtitighe steep decline in structured finance iffiteequarter, ” said Harold McGraw I,
chairman, president and chief executive officefloé McGraw-Hill Companies. “Another good year isygimg up for McGrawHill Educatior
even though our elementary-high school businessffjod a slow start in a seasonally small quartesolid performance by our global
information products for the energy market was keynprovement at Information & Media. ”

Education: “Revenue for this segment decreased 0.5% to $38Dli2n in the first quarter compared to the sareeigd last year. The
operating loss was reduced by 0.5% to $90.3 millikoreign exchange rates positively impacted regdnyu$4.4 million and had no material
impact on the reduced operating loss.

“Revenue for the McGraw-Hill School Education Gralgxlined 4.8% in the first quarter to $138.8 railli Revenue for the McGraw-
Hill Higher Education, Professional and Internaib&roup grew by 2.9% to $191.4 million.

“Revenue in the seasonally slow first quarter far €élementary-high school market depends more arhases of fill-in copies and
supplemental materials than on new business. lesst the McGraw-Hill School Education Group bemsefifrom early ordering by North
Carolina, where there were excellent opportuniests programs in K-5 reading, K-12 art and musied 6-12 vocational subjects. Despite a
good start in this year's 6-12 social studies amirness education adoptions, our fyigtarter results in North Carolina did not match eear's
success. The School Education Group also expedemdecline in supplemental sales compared tarstegiarter of 2007.

“North Carolina was the only adoption state to plaabstantial orders for newly adopted materiathénfirst quarter, but early
indicators this year in such key adoption stateBea@s, California and Florida are encouraging.sfileexpect the state new adoption market
to grow by 10% to 15% in 2008. There are alsogast for the McGraw-Hill School Education Groupmgopromising opportunities
developing in the open territory.

“In testing, first-quarter revenue increased mdglest sales from Acuity, our new formative testprggram, and LAS Links, our new
assessments for English-language learners, hedpaffiset timing shifts in work on several state traats that caused revenue on the custom
side of the business to decline in comparisonéditist quarter of 2007.

“In the U.S. college and university market, secgediester ordering contributed to the revenue iseréa the McGraw-Hill Higher
Education, Professional and International Group.

“In international markets, favorable foreign excharas well as improved sales of higher educatimfepsional and English-language
training products in the Pacific Rim countries dndia overcame softness in the Spanish-languagketsar

“Revenue in the U.S. professional market decremsedslightly as a decline in the sales of olderidtiat titles could not be wholly

offset by an increase in subscription revenue fgital products and the introduction in mid-Mardhtlee new, seventeenth edition of
Harrison's Principles of Internal Medicine, whisheixpected to generate domestic and internatiaied shroughout the remainder of 2008.
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Financial Services. “Revenue for this segment declined 11.6% to $644liBon in the first quarter compared to the saneeiqd last
year. Operating profit decreased 25.3% to $260IBomiversus $348.0 million last year, which incieta pr-tax gain of $17.3 million on the
sale of a mutual fund data business in March 208@.segment benefited in the first quarter of 2068 cost containment including lower
incentive compensation. Foreign exchange ratesiypelgiimpacted revenue by $14.8 million and opegprofit by $6.5 million.

“Revenue for Standard & Poor's Credit Market Sarsjavhich provides independent global credit rajrgedit risk evaluations, and
ratings-related information and products, declihg@®1.6% to $427.3 million in the first quarter cosned to the same period last year.

“Revenue for Standard & Poor's Investment Servietsch provides comprehensive value-added finartdagd, information,
investment indices and research, increased by 18&@217.0 million. Included in Investment Servicevenue in the first quarter of 2007
was $7.8 million related to its mutual fund datsibess, with no comparable amount in the first guasf 2008.

“At S&P Credit Market Services, growth overseas andon-transaction businesses that are not tiegtily to new bond issuance in
public markets helped cushion a steep declinerirttred finance and the fall off in corporatesbliRufinance improved in the first quarter.

“International revenue for S&P Credit Market Sees¢cdriven by favorable foreign exchange, grew B¢6to $204.5 million in the
first quarter. International accounted for 47.9%hi$§ group's total revenue versus 35.5% for ttet fjuarter last year. U.S. revenue for Credit
Market Services declined by 36.6% in the first ¢gsar

“Revenue from non-transaction sources-surveilldaes, annual contracts and subscriptions-grew 2410 $309.1 million and
represented 72.3% of Credit Market Services' fjttrter revenue.

“The 55.8% decline in transaction revenue for Grbtiirket Services reflects the first quarter plumgaew issue dollar volume in the
U.S. and European bond markets. In the U.S., tetal issue dollar volume declined by 55.5% in thet fijuarter of 2008 versus the same
period last year, according to reports from ThomBimrancial and Harrison Scott Publications, and ®&®Pmates. In the U.S., corporate new
issue dollar volume declined 37.1%. Public finanee off 24.7%. Mortgage-backed securities weré®4f2%. Asset-backed securities were
up 42.1% with growth due to a single large placemesde during the first quarter. Collateralizedtddiligations fell by 91.1%. In Europe,
new issue dollar volume declined 55.3% in the fixsarter versus the same period last year.

“Revenue from ratings and services not directlidith to new public debt issuance dropped by 25.7$4.68.6 million in the first
quarter reflecting substantially lower volume imkdoan and derivative products ratings.

“Strong performances by index services and Cafiitalroducts were key to Standard & Poor's InvestrBenvices' double-digit top-
line growth in the first quarter. Capital 1Q's auster base grew by 24% to more than 2,300 in tsedinarter versus the prior year.

“Assets under management in exchange-traded fuasksdbon S&P indices increased 23.1% in the firattguto $209.7 billion
compared to the same period last year. In thi®gdefi3 new exchange-traded funds that track S&Résdvere launched. There are now 157
exchange-traded funds based on S&P indices. S& v payments based on assets under management.

“The average daily volume of major exchange-tradiexivatives based on S&P indices grew in the §tstrter by 61% to 3.5 million

contracts. The increase was primarily driven by iBin®&P 500 options and Volatility Index contracB&P is paid a royalty each time a
contract is traded.
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Information & Media: “Revenue for this segment increased 3.2% to $24@l#%n in the first quarter compared to the sareeiqd
last year. Operating profit grew by 18.6% to $1rhillion. Foreign exchange rates did not have a medteffect on revenue and operating
profit growth.

“Revenue in the first quarter increased 3.5% ta9$2illion for the Business-tBusiness Group, which includes the following brai
Aviation Week, BusinessWeek, J.D. Power and AssesjdMcGraw-Hill Construction and Platts. Strongnded in the energy markets for
Platts' news and pricing services and growth inAbia-Pacific region for J.D. Powers' researchises/were the key drivers in the Business-
to-Business Group's first quarter performance.

“Advertising pages in BusinessWeek's global editvene off 19.4% in the first quarter, accordinghie Publishers Information Bure

“Revenue of $23.7 million for the Broadcasting Grauas essentially flat in the first quarter complaelast year as local and political
advertising offset softness in national time sales.

The Outlook: “The uncertainty in financial markets and a weakgréconomy continue to make 2008 a challenging fggarhe
McGraw-Hill Companies.

“If the steep drop we experienced in the first ¢erain structured finance continues for the reghefyear, revenue at the Financial
Services segment would decline 7% to 9%. We wolsid @xpect a 500 to 600 basis point contracticihénoperating margin.

“We still expect revenue growth of 6% to 8% at Ma@rHill Education and Information & Media. We aripiate operating profit
improvement in the low single-digit range at McGrhiill Education, but stepped up investments in tedbgy to accelerate the digital
transformation of this business could lead to 45000 basis point decline this year in the segle@pterating margin. We expect the
operating margin to improve in 2008 at Informat&iMedia Services.

“If current trends in financial markets continue fbe balance of the year, we would expect earregshare in the $2.65 to $2.75
range for 2008.

“Year-over-year comparisons get easier in the sgtatf, so we haven't ruled out the possibilityfiofshing 2008 on an upswing. ”

Conference Call/Webcast Details: The Corporation's senior management will reviewfitts¢ quarter 2008 earnings results on a
conference call scheduled for this morning, Ap8i] 2t 8:30 AM Eastern Time (12:30 GMT). This calbipen to all interested parties.
Discussions may include forward-looking informatiéwditional information presented on the conferenall may be made available on the
Corporation's Investor Relations Website at hitmi.mcgrawhill.com/investor_relationsTo participate by telephone, please dial-in ® th
call 10 minutes before the start time and regif¥@emestic participants may call toll-free (888) 32823; international participants may call
+1 (415) 228-5016 (long-distance charges will applye passcode is McGraw-Hill and the conferereglér is Harold McGraw lIll. The
conference call will also be Webcast. Go to hitpzéstor.mcgravhill.com/phoenix.zhtml?c=96562&p=irdtventDetails&Eventld=182017.1
(Please copy and paste URL into web browser.) Tepgred remarks and slides will be available fawmloading from the Investor Relations
website's Investor Presentations archive severaktefter the end of the call.

The forwardlooking statements in this news release involMesrand uncertainties and are subject to changel lmasearious importal
factors, including worldwide economic, financiagliical and regulatory conditions; the health ebti(including U.S. residential mortgage-
backed securities and collateralized debt obligai@nd equity markets, including possible futateriest rate changes; the health of the
economy and in advertising; the level of expendiaind state new adoptions and open territory satbe education market; the successful
marketing of competitive products; and the effdat@mpetitive products and pricing.
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About The McGraw-Hill Companies: Founded in 1888, The McGraw-Hill Companies is aieg global information services provider
meeting worldwide needs in the financial serviegijcation and business information markets throeatling brands such as Standard &
Poor's, McGraw-Hill Education, BusinessWeek and P@wer and Associates. The Corporation has mare2B0 offices in 40 countries.
Sales in 2007 were $6.8 billion. Additional infortiom is available at www.mcgraw-hill.com.

Homepage: http://www.mcgrahill.com

News: http://www.mcgrawhill.com/news/overview.shtml

Investor Relations: http://www.mcgralill.com/investor_relations
Corporate Responsibility: http://www.mcgravill.com/cr/overview.shtml

Get news direct from McGraw-Hill via RSS:
http://investor.mcgravhill.com/phoenix.zhtml?c=96562&p=newsRSS

Release issued: April 29, 2008
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The M cGraw-Hill Companies
Statements of |ncome
Periods ended March 31, 2008 and 2

(dollars in thousands, except per share ¢

(unaudited’ Three Months
2008 2007 % Change

Revenue $ 1,217,87. $ 1,296,411 (6.1)%
Expenses, n¢ 1,070,26. 1,081,54: (1.0%
Other income - 17,30t N/M
Income from operatior 147,60° 232,18 (36.9%
Interest expense, n 17,83( 1,20¢ N/M
Income from operations before taxes on inct 129,77 230,97 (43.9%
Provision for taxes on incon 48,667 87,13¢ (44.29)%
Net income $ 81,11 $ 143,83¢ (43.6%

Earnings per common sha

Basic $ 0.2t $ 0.41 (39.0%
Diluted $ 025 $ 0.4¢ (37.5%
Dividend per common sha $ 0.2z $ 0.20¢ 7.5%

Average number of common shares outstanc
Basic 319,94! 351,21!
Diluted 323,40( 361,49°

N/M - not meaningfu

Exhibit 1




(unaudited

ThreeMonths
McGraw-Hill Education
Financial Services
Information & Media

Total revenue

(unaudited

Three Months
McGraw-Hill Education
Financial Services (a)
Information & Media

Total segment expenses

The McGraw-Hill Companies
Operating Results by Segment
Periods ended March 31, 2008 and 2

(dollars in thousand:

Revenue
% Favorable
2008 2007 (Unfavorable)
$ 330,15¢ $ 331,68( (0.5)%
644,30: 728,88 (11.©%
243,41 235,85¢ 3.2%
$ 1,217,87. $ 1,296,41! (6.1)%

Segment Expenst

% Favorable

2008 2007 (Unfavorable)
$ 420,42. $ 422,36 0.5%
384,29t 380,87( (0.9%
231,68¢ 225,97( (2.5%
$ 1,036,400 $ 1,029,201 (0.7%

(unaudited Operating Profit
% Favorable

2008 2007 (Unfavorable)
Three Months
McGraw-Hill Education $ (90,266 $ (90,68() 0.5%
Financial Services (& 260,00: 348,01: (25.9%
Information & Media 11,72¢ 9,88¢ 18.6%
Total operating segmer 181,46: 267,21¢ (32.)%
General corporate exper (33,85¢) (35,037 3.4%
Interest expense, n (17,830 (1,204 N/M
Total operating profit * $ 129,770 $ 230,97" (43.9%
N/M - not meaningfu
* Income from operations before taxes on inct
€)) 2007 segment expenses and operating profit incdubter.3 million pre-tax gain on the sale of the @any's mutual fund data

busines:won March 16, 2007

Exhibit 2




The McGraw-Hill Companies
M cGraw-Hill Education Segment
Reclassification of Advanced Placement Business Revenue

(in thousands

(unaudited, School Education Group Reven
2007 2007
As Reportec Reclassificatior As Adjusted
Quarter ending March & $ 144,80. $ 88¢ $ 145,69:
Quarter ending June ! 403,27 6,44: 409,72(
Quarter ending September 670,84¢ 15,46 686,30¢
Quarter ending December 197,85( 1,46¢€ 199,31¢
Total Revenut $ 1,416,77 $ 24,25¢ $ 1,441,03
(unaudited, Higher Education, Professional and InternationaldRee
2007 2007
As Reportec Reclassificatior As Adjusted
Quarter ending March 2 $ 186,87 $ (889 $ 185,98¢
Quarter ending June 244,04 (6,447) 237,60:
Quarter ending September 505,10t (15,467) 489,64!
Quarter ending December 353,02. (1,466 351,55°
Total Revenut $ 1,289,05. $ (24,259 $ 1,264,79!

Exhibit 3




Contactsfor The McGraw-Hill Companies:
Investor Relations:

Donald S. Rubin

Senior Vice President, Investor Relations
(212) 512-4321 (office)
donald_rubin@mcgraw-hill.com

News Media

Steven H. Weiss

Vice President, Corporate Communications
(212) 512-2247 (office)

(917) 699-9389 (mobile)
weissh@mcgraw-hill.com

Frank Briamonte

Senior Director, Corporate Communications
(212) 512-4145 (office)

(201) 725-6133 (mobile)
frank_briamonte@mcgraw-hill.com




