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UNITED STATES
SECURITIES AND EXCHANGE COMMISSION
Washington, D.C. 20549

FORM 10-Q
(Mark One)

☒

QUARTERLY REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the quarterly period ended March 31, 2018
or

☐

TRANSITION REPORT PURSUANT TO SECTION 13 OR 15(d) OF THE SECURITIES EXCHANGE ACT OF 1934
For the transition period from

to

Commission file number 001-38034

Alteryx, Inc.
(Exact name of registrant as specified in its charter)

Delaware

90-0673106

(State or other jurisdiction of
incorporation or organization)

(I.R.S. Employer
Identification No.)

3345 Michelson Drive, Suite 400, Irvine, California

92612

(Address of principal executive offices)

(Zip Code)

(888) 836-4274
(Registrant’s telephone number, including area code)

Not Applicable
(Former name, former address and former fiscal year, if changed since last report)

Indicate by check mark whether the registrant (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities Exchange Act of 1934
during the preceding 12 months (or for such shorter period that the registrant was required to file such reports), and (2) has been subject to such filing requirements
for the past 90 days. Yes ☒ No ☐
Indicate by check mark whether the registrant has submitted electronically and posted on its corporate Web site, if any, every Interactive Data File required
to be submitted and posted pursuant to Rule 405 of Regulation S-T (§232.405 of this chapter) during the preceding 12 months (or for such shorter period that the
registrant was required to submit and post such files). Yes ☒ No ☐
Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-accelerated filer, smaller reporting company, or an
emerging growth company. See the definitions of “large accelerated filer,” “accelerated filer,” “smaller reporting company,” and “emerging growth company” in
Rule 12b-2 of the Exchange Act.
Large accelerated filer

☐

Accelerated filer

☐

Non-accelerated filer

☒ (Do not check if a smaller reporting company)

Smaller reporting company

☐

Emerging growth company

☒

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or
revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. ☐
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act).

Yes ☐ No ☒

Indicate the number of shares outstanding of each of the issuer’s classes of common stock, as of the latest practicable date.
On May 3, 2018, there were 28,653,786 shares of the registrant’s Class A common stock outstanding and 31,951,729 shares of the registrant’s Class B
common stock outstanding.
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SPECIAL NOTE REGARDING FORWARD-LOOKING STATEMENTS
This Quarterly Report on Form 10-Q includes “forward-looking statements” within the meaning of the federal securities laws. All statements contained in
this Quarterly Report on Form 10-Q other than statements of historical fact, including statements regarding our future results of operations and financial position,
our business strategy and plans, and our objectives for future operations, are forward-looking statements. In some cases, forward-looking statements can be
identified by the use of terminology such as “believe,” “may,” “will,” “intend,” “expect,” “plan,” “anticipate,” “estimate,” “potential,” or “continue,” or other
comparable terminology. Forward-looking statements contained in this Quarterly Report on Form 10-Q include, but are not limited to, statements about our
expectations regarding:
•

trends in revenue, cost of revenue, and gross margin;

•

our investments in cloud infrastructure and the cost of third-party data center hosting fees;

•

trends in operating expenses, including research and development expense, sales and marketing expense, and general and administrative expense, and
expectations regarding these expenses as a percentage of revenue;

•

expansion of our international operations and the impact on foreign tax expense;

•

maintaining a valuation allowance for domestic net deferred tax assets to the extent they are not expected to be recoverable;

•

the global opportunity for our self-service data analytics solutions;

•

our investments in our marketing efforts and sales organization, including indirect sales channels and headcount, and the impact of any changes to our
sales organization on revenue and growth;

•

the continued development of our user community, distribution channels and other partner relationships;

•

expansion of and within our customer base;

•

continued investments in research and development;

•

competitors and competition in our markets;

•

the impact of foreign currency exchange rates;

•

legal proceedings and the impact of such proceedings;

•

remediation of a material weakness in our internal controls;

•

cash and cash equivalents and short-term investments and any positive cash flows from operations being sufficient to support our working capital and
capital expenditure requirements for at least the next 12 months; and

•

other statements regarding our future operations, financial condition, and prospects and business strategies.

Although we believe that the expectations reflected in the forward-looking statements contained herein are reasonable, these expectations or any of the
forward-looking statements could prove to be incorrect, and actual results could differ materially from those projected or assumed in the forward-looking
statements. Our future financial condition and results of operations, as well as any forward-looking statements, are subject to risks and uncertainties, including, but
not limited to, the factors set forth in this Quarterly Report on Form 10-Q under Part II, Item 1A. Risk Factors. Moreover, we operate in a very competitive and
rapidly changing environment. New risks emerge from time to time. It is not possible for us to predict all risks, nor can we assess the impact of all factors on our
business or the extent to which any factor, or combination of factors, may cause actual results to differ materially from those contained in any forward-looking
statements we may make. In light of these risks, uncertainties, and assumptions, the forward-looking statements made in this Quarterly Report on Form 10-Q may
not occur and actual results could differ materially and adversely from those anticipated or implied in the forward-looking statements.
All forward-looking statements and reasons why results may differ included in this Quarterly Report on Form 10-Q are made as of the date of the filing of
this Quarterly Report on Form 10-Q, and we assume no obligation to update any such forward-looking statements or reasons why actual results may differ. The
following discussion should be read in conjunction with our condensed consolidated financial statements and notes thereto appearing in Part I, Item 1 of this
Quarterly Report on Form 10-Q.
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PART I: FINANCIAL INFORMATION
Item 1. Condensed Consolidated Financial Statements (unaudited).

Alteryx, Inc.
Condensed Consolidated Statements of Operations and Comprehensive Loss
(in thousands, except per share data)
(unaudited)
Three Months Ended
March 31,
2018
2017

Revenue
Cost of revenue
Gross profit
Operating expenses:
Research and development
Sales and marketing
General and administrative
Total operating expenses
Loss from operations
Other income, net
Loss before provision for income taxes
Provision for income taxes
Net loss

$42,821
5,004
37,817

$28,545
4,826
23,719

10,768
23,102
9,795
43,665
(5,848)
768
(5,080)
106
$ (5,186)

6,022
15,628
7,683
29,333
(5,614)
97
(5,517)
150
$ (5,667)

Less: Accretion of Series A redeemable convertible preferred stock
Net loss attributable to common stockholders
Net loss per share attributable to common stockholders, basic and diluted

—
$ (5,186)
$ (0.09)

(1,983)
$ (7,650)
$ (0.22)

60,052

35,126

(167)
(3)
(170)
$ (5,356)

(11)
(48)
(59)
$ (5,726)

Weighted-average shares used to compute net loss per share attributable to common stockholders, basic and diluted
Other comprehensive loss, net of tax:
Net unrealized holding loss on investments, net of tax
Foreign currency translation adjustments, net of tax
Other comprehensive loss, net of tax
Total comprehensive loss
The accompanying notes are an integral part of these condensed consolidated financial statements
4

Table of Contents

Alteryx, Inc.
Condensed Consolidated Balance Sheets
(in thousands, except par value)
(unaudited)

Assets
Current assets:
Cash and cash equivalents
Short-term investments
Accounts receivable, net of allowance for doubtful accounts and sales reserves of $1,681 and $1,714 as of March 31, 2018
and December 31, 2017, respectively
Deferred commissions
Prepaid expenses and other current assets
Total current assets
Property and equipment, net
Long-term investments
Goodwill
Intangible assets, net
Other assets
Deferred incomes taxes, net
Total assets
Liabilities and Stockholders’ Equity
Current liabilities:
Accounts payable
Accrued payroll and payroll related liabilities
Accrued expenses and other current liabilities
Deferred revenue
Total current liabilities
Deferred revenue
Other liabilities
Deferred income tax, net
Total liabilities
Stockholders’ equity:
Preferred stock, $0.0001 par value: 10,000 shares authorized as of March 31, 2018 and December 31, 2017, respectively;
no shares issued and outstanding as of March 31, 2018 and December 31, 2017, respectively
Common stock, $0.0001 par value: 500,000 Class A shares authorized, 28,244 and 26,687 shares issued and outstanding,
as of March 31, 2018 and December 31, 2017, respectively; 500,000 Class B shares authorized, 32,344 and 32,948
shares issued and outstanding as of March 31, 2018 and December 31, 2017, respectively
Additional paid-in capital
Accumulated deficit
Accumulated other comprehensive loss
Total stockholders’ equity
Total liabilities and stockholders’ equity
The accompanying notes are an integral part of these condensed consolidated financial statements
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March 31,
2018

December 31,
2017

$ 59,077
119,810

$

29,345
11,541
9,965
229,738
8,603
26,856
9,867
10,856
2,757
612
$ 289,289

$

$

$

1,193
9,262
7,770
108,235
126,460
3,479
3,000
222
133,161

—

6
266,957
(110,311)
(524)
156,128
$ 289,289

119,716
54,386
49,797
11,213
7,227
242,339
7,492
19,964
8,750
7,995
4,263
613
291,416

522
11,835
8,270
110,213
130,840
3,545
3,313
214
137,912

—

5
257,399
(103,546)
(354)
153,504
$ 291,416
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Alteryx, Inc.
Condensed Consolidated Statements of Stockholders’ Equity
(in thousands)
(unaudited)
Common Stock

Balances at December 31, 2017
Cumulative effect of adoption of
accounting standards
Shares issued pursuant to stock awards
Stock-based compensation
Equity settled contingent consideration
Cumulative translation adjustment
Unrealized loss on investments
Net loss
Balances at March 31, 2018

Accumulated
Deficit

Accumulated
Other
Comprehensive
Loss

$

(354)

$153,504

$

—
—
—
—
(3)
(167)
—
(524)

(1,438)
4,973
3,789
656
(3)
(167)
(5,186)
$156,128

Shares

Amount

Additional
Paid-in
Capital

59,635

$

$ 257,399

$ (103,546)

141
4,972
3,789
656
—
—
—
$ 266,957

(1,579)
—
—
—
—
—
(5,186)
$ (110,311)

—
934
—
19
—
—
—
60,588

5
—
1
—
—
—
—
—

$

The accompanying notes are an integral part of these condensed consolidated financial statements
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Alteryx, Inc.
Condensed Consolidated Statements of Cash Flows
(in thousands)
(unaudited)
Three Months Ended
March 31,
2018
2017

Cash flows from operating activities:
Net loss
Adjustments to reconcile net loss to net cash provided by operating activities:
Depreciation and amortization
Stock-based compensation
Provision for doubtful accounts, net of recoveries
Change in fair value of contingent consideration
Loss on disposal of assets
Changes in operating assets and liabilities, net of effect of business acquisitions:
Accounts receivable
Deferred commissions
Prepaid expenses and other current assets and other assets
Accounts payable
Accrued payroll and payroll related liabilities
Accrued expenses and other current liabilities
Deferred revenue
Other liabilities
Net cash provided by operating activities
Cash flows from investing activities:
Purchases of property and equipment
Cash paid in business acquisitions, net of cash acquired
Purchases of investments
Maturities of investments
Net cash used in investing activities
Cash flows from financing activities:
Proceeds from initial public offering, net of underwriting commissions and discounts
Payment of initial public offering costs
Payment of holdback funds from acquisition
Principal payments on capital lease obligations
Proceeds from exercise of stock options
Net cash provided by financing activities
Effect of exchange rate changes on cash and cash equivalents
Net increase (decrease) in cash and cash equivalents
Cash and cash equivalents—beginning of period
Cash and cash equivalents—end of period
The accompanying notes are an integral part of these condensed consolidated financial statements
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$ (5,186)

$ (5,667)

1,301
3,789
(108)
293
—

566
1,942
350
—
30

20,553
(218)
(2,584)
443
(2,636)
(1,658)
(1,887)
(1)
12,101

11,175
860
(1,220)
(525)
(3,506)
977
(118)
159
5,023

(1,416)
(3,542)
(83,591)
11,000
(77,549)

(508)
(3,884)
(16,035)
8,524
(11,903)

—
—
(250)
(83)
4,973
4,640
169
(60,639)
119,716
$ 59,077

117,180
(797)
—
(82)
884
117,185
(25)
110,280
31,306
$141,586
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Alteryx, Inc.
Condensed Consolidated Statements of Cash Flows (continued)
(in thousands)
(unaudited)
Three Months Ended
March 31,
2018
2017

Supplemental disclosure of noncash investing and financing activities:
Property and equipment recorded in accounts payable

$ 360

$

356

Consideration for business acquisition initially included in accrued expenses and other current liabilities and other liabilities

$1,200

$

1,660

Contingent consideration settled through issuance of common stock

$ 656

$

—

Accretion of Series A redeemable convertible preferred stock

$ —

$

1,983

Deferred initial public offering costs recorded in accounts payable and accrued expenses

$ —

$

1,329

Conversion of Series A redeemable convertible preferred stock to common shares

$ —

$101,165

The accompanying notes are an integral part of these condensed consolidated financial statements
8

Table of Contents

Alteryx, Inc.
Notes to Condensed Consolidated Financial Statements
(unaudited)
1. Business
Our Company
Alteryx, Inc. and its subsidiaries, or we, our, or us, are improving business through data science and analytics. Our end-to-end software platform enables
users in an organization to improve business outcomes and the productivity of their business analysts and data scientists. Our subscription-based platform allows
organizations to easily discover, prepare, blend, and analyze data from a multitude of sources and deliver data-driven decisions. The ease-of-use, speed, and
sophistication that our platform provides is enhanced through intuitive and highly repeatable visual workflows.
Basis of Presentation
Our unaudited interim condensed consolidated financial statements are presented in accordance with accounting standards generally accepted in the United
States of America, or U.S. GAAP, for interim financial information. Certain information and disclosures normally included in consolidated financial statements
presented in accordance with U.S. GAAP have been condensed or omitted. Accordingly, these unaudited condensed consolidated financial statements should be
read in conjunction with the audited consolidated financial statements and the related notes included in our Annual Report on Form 10-K for the year ended
December 31, 2017 filed with the Securities and Exchange Commission, or SEC, on March 8, 2018. The unaudited interim condensed consolidated financial
statements have been prepared on a basis consistent with that used to prepare the audited annual consolidated financial statements and reflect all adjustments which
are, in the opinion of our management, of a normal recurring nature and necessary for a fair statement of the condensed consolidated financial statements. All
intercompany accounts and transactions have been eliminated in consolidation.
The operating results for the three months ended March 31, 2018 are not necessarily indicative of the results expected for the full year ending December 31,
2018.
2. Significant Accounting Policies
There have been no changes to our accounting policies disclosed in our audited consolidated financial statements and the related notes for the year ended
December 31, 2017 other than, during the three months ended March 31, 2018, we adopted new accounting guidance related to stock-based compensation and to
income tax effects of intra-entity transfers of assets other than inventory. See “Recently Adopted Accounting Pronouncements” below.
Use of Estimates
The preparation of condensed consolidated financial statements in conformity with U.S. GAAP requires management to make estimates and assumptions that
affect the reported amounts of assets and liabilities, disclosure of contingent liabilities at the date of the condensed consolidated financial statements, and the
reported amounts of revenue and expenses during the reporting period. Actual results could differ from these estimates and assumptions.
On an ongoing basis, our management evaluates estimates and assumptions based on historical data and experience, as well as various other factors that our
management believes to be reasonable under the circumstances, the results of which form the basis for making judgments about the carrying value of assets and
liabilities.
Variable Interest Entities
In accordance with ASC 810, Consolidation , the applicable accounting guidance for the consolidation of variable interest entities, or VIEs, we analyze our
interests to determine if such interests are variable interests. If variable interests are identified, then the related entity is assessed to determine if it is a VIE. VIEs are
generally entities that have either a total equity investment that is insufficient to permit the entity to finance its activities without additional subordinated financial
support, or whose equity investors lack the characteristics of a controlling financial interest (i.e., ability to make significant decisions through voting rights and a
right to receive the expected residual returns of the entity or an obligation to absorb the expected losses of the entity). If we determine that the entity is a VIE, we
then assess if we must consolidate the VIE. We deem ourselves to be the primary beneficiary if we have both (i) the power to direct the activities of the VIE that
most significantly impact the entity’s economic performance, and (ii) an obligation to absorb losses of the entity that could potentially be significant to the VIE, or
a right to receive benefits from the entity that could be significant to the VIE.
9
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As of December 31, 2017 and March 31, 2018, we determined that two and one of our distributors were VIEs under the guidance of ASC 810,
Consolidation, respectively. These determinations were due to (i) our participation in the design of the distributor’s legal entity, (ii) our having a variable interest in
the distributor, and (iii) our having the right to residual returns. We determined that we were not the primary beneficiary of these VIEs because we did not have
(a) the power to direct the activities that most significantly impact the VIE’s economic performance, and (b) the obligation to absorb losses of the VIE or the right
to receive benefits from the VIE that could potentially be significant. Therefore, we did not consolidate any assets or liabilities of these VIE’s in our consolidated
balance sheets or record the results of these distributors in our consolidated statements of operations and comprehensive loss. Transactions with the VIEs were
accounted for in the same manner as our other distributors and resellers. As of March 31, 2018 and December 31, 2017, we had no exposure to losses from the
contractual relationships with these VIEs or commitments to fund these VIEs. During the three months ended March 31, 2018, we acquired 100% of the
outstanding equity of one of our VIEs. Our condensed consolidated financial statements include the assets and liabilities and the results of operations of the
acquired company commencing as of the acquisition date. See Note 3 for additional information.
Recently Adopted Accounting Pronouncements
Under the Jumpstart our Business Startups Act, or the JOBS Act, we meet the definition of an emerging growth company, or EGC. We have elected to use
this extended transition period for complying with new or revised accounting standards pursuant to Section 107(b) of the JOBS Act.
In October 2016, the Financial Accounting Standards Board, or FASB, issued Accounting Standards Update, or ASU, 2016-16, Intra-Entity Transfers of
Assets Other Than Inventory . This guidance removes the prohibition in ASC 740, Income Taxes, against the immediate recognition of the current and deferred
income tax effects of intra-entity transfers of assets other than inventory. This guidance is intended to reduce the complexity of U.S. GAAP and diversity in
practice related to the tax consequences of certain types of intra-entity asset transfers, particularly those involving intellectual property. The impact of adoption is
recorded using the modified retrospective transition basis through a cumulative-effect adjustment to accumulated deficit as of the beginning of the period of
adoption. We early adopted ASU 2016-16 on January 1, 2018, resulting in the elimination of $1.4 million of deferred tax charges included in other assets in our
consolidated balance sheet at December 31, 2017. We recorded the elimination of the deferred charge to accumulated deficit as of January 1, 2018.
In March 2016, the FASB issued ASU 2016-09, Compensation—Stock Compensation (Topic 718): Improvements to Employee Share-Based Payment
Accounting , or ASU 2016-09, which simplifies several aspects of the accounting for share-based payment transactions and related tax impacts, the classification of
excess tax benefits on the statement of cash flows, statutory tax withholding requirements, and other stock-based compensation classification matters. We adopted
ASU 2016-09 on January 1, 2018. Upon adoption, we recognized $2.4 million of previously unrecognized excess tax benefits related to stock awards using the
modified retrospective transition method. We recorded the recognized excess tax benefits as a deferred tax asset, which was then fully offset by our U.S. federal
and state deferred tax asset valuation allowance resulting in no impact to our accumulated deficit. Immediately prior to adoption, we had no unrecognized excess
tax benefits related to stock awards in jurisdictions outside the United States. All future excess tax benefits resulting from the settlement of stock awards will be
recorded to income tax expense. Additionally, upon adoption, we changed our accounting policy to account for forfeitures when they occur rather than estimate a
forfeiture rate, the result of which was recorded using the modified retrospective transition basis through a cumulative-effect adjustment to accumulated deficit and
additional paid-in-capital of $0.1 million as of January 1, 2018.
Recently Issued Accounting Pronouncements
In January 2017, the FASB issued ASU 2017-04, Simplifying the Test for Goodwill Impairment , which simplifies the subsequent measurement of goodwill
by removing the requirement to perform a hypothetical purchase price allocation to compute the implied fair value of goodwill to measure impairment. Instead, any
goodwill impairment will equal the amount by which a reporting unit’s carrying value exceeds its fair value, not to exceed the carrying amount of goodwill.
Further, the guidance eliminates the requirements for any reporting unit with a zero or negative carrying amount to perform a qualitative assessment and, if it fails
that qualitative test, to perform Step 2 of the goodwill impairment test. For public companies, this guidance is effective for annual or any interim goodwill
impairment test in annual reporting periods beginning after December 15, 2020. For as long as we remain an EGC, the new guidance is effective for any annual or
interim goodwill impairment test in annual reporting periods beginning after December 15, 2021. Early adoption is permitted and will be applied to any
acquisitions after adoption on a prospective basis. While we continue to assess the potential impact of the adoption of this guidance, we do not expect the adoption
of this guidance to have a material impact on our consolidated financial statements.
10
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In January 2017, the FASB issued ASU 2017-01, Clarifying the Definition of a Business , which narrows the application of when an integrated set of assets
and activities is considered a business and provides a framework to assist entities in evaluating whether both an input and a substantive process are present to be
considered a business. It is expected that the new guidance will reduce the number of transactions that would need to be further evaluated and accounted for as a
business. For public companies, this guidance is effective for annual reporting periods beginning after December 15, 2017, including interim periods within those
fiscal years. For as long as we remain an EGC, the new guidance is effective for annual reporting periods beginning after December 15, 2018 and interim periods
within annual periods beginning after December 15, 2019. Early adoption is permitted and will be applied on a prospective basis. We are evaluating the potential
impact of adopting this guidance on our consolidated financial statements.
In November 2016, the FASB issued ASU 2016-18, Restricted Cash , which requires that restricted cash be included with cash and cash equivalents when
reconciling the beginning and ending total amounts shown on the statement of cash flows. For public companies, this guidance is effective for fiscal years
beginning after December 15, 2017, including interim periods within those fiscal years. For as long as we remain an EGC, the new guidance is effective for annual
reporting periods beginning after December 15, 2018 and interim periods within fiscal years beginning after December 15, 2019, and should be applied using a
retrospective transition method to each period presented. Early adoption is permitted, including adoption in an interim period. If an entity early adopts the
amendments in an interim period, any adjustments should be reflected as of the beginning of the fiscal year that includes that interim period. We have not yet
determined the timing of adoption. We currently present changes in restricted cash within investing activities and so the adoption of this guidance will result in
changes in net cash flows from investing activities and to certain beginning and ending cash and cash equivalent totals shown on our consolidated statement of cash
flows.
In August 2016, the FASB issued ASU 2016-15, Classification of Certain Cash Receipts and Cash Payments , which addresses eight specific cash flow
issues with the objective of reducing the existing diversity in practice, including presentation of cash flows relating to contingent consideration payments, proceeds
from the settlement of insurance claims, and debt prepayment or debt extinguishment costs, among other matters. For public companies, this guidance is effective
for fiscal years beginning after December 15, 2017, including interim periods within those fiscal years. For as long as we remain an EGC, the new guidance is
effective for annual reporting periods beginning after December 15, 2018, and interim periods within fiscal years beginning after December 15, 2019. Early
adoption is permitted, including adoption in an interim period. If adopted in an interim period, any adjustments should be reflected as of the beginning of the fiscal
year that includes that interim period. Adoption of this guidance is required to be applied using a retrospective transition method to each period presented, unless
impracticable to do so. We are currently evaluating the potential impact of this guidance on our consolidated statement of cash flows.
In February 2016, the FASB issued ASU 2016-02, Leases , creating Topic 842, which requires lessees to record the assets and liabilities arising from all
leases in the statement of financial position. Under ASU 2016-02, lessees will recognize a liability for lease payments and a right-of-use asset. When measuring
assets and liabilities, a lessee should include amounts related to option terms, such as the option of extending or terminating the lease or purchasing the underlying
asset, that are reasonably certain to be exercised. For leases with a term of 12 months or less, lessees are permitted to make an accounting policy election to not
recognize lease assets and liabilities. This guidance retains the distinction between finance leases and operating leases and the classification criteria remains similar.
For financing leases, a lessee will recognize the interest on a lease liability separate from amortization of the right-of-use asset. In addition, repayments of principal
will be presented within financing activities, and interest payments will be presented within operating activities in the statement of cash flows. For operating leases,
a lessee will recognize a single lease cost on a straight-line basis and classify all cash payments within operating activities in the statement of cash flows. For public
companies, this guidance will be effective for fiscal years beginning after December 15, 2018, including interim periods within those fiscal years. For as long as we
remain an EGC, the new guidance is effective for annual reporting periods beginning after December 15, 2019, and interim periods within fiscal years beginning
after December 15, 2020, and is required to be applied using a modified retrospective approach. Early adoption is permitted. We are evaluating the potential impact
of this guidance on our consolidated financial statements.
In May 2014, the FASB issued ASU 2014-09, Revenue from Contracts with Customers . This guidance replaces most existing revenue recognition
guidance. It provides principles for recognizing revenue for the transfer of promised goods or services to customers with the consideration to which the entity
expects to be entitled in exchange for those goods or services. In August 2015, the FASB issued ASU 2015-14, which deferred the effective date of ASU 2014-09
by one year. During 2016 and 2017, the FASB continued to issue additional amendments to this new revenue guidance. For public companies, this new revenue
guidance will be effective for annual reporting periods beginning after December 15, 2017, including interim periods within those fiscal years. For as long as we
remain an EGC, the new guidance is effective for annual reporting periods beginning after December 15, 2018, and interim reporting periods within annual
reporting periods beginning after December 15, 2019. Early adoption is permitted for annual periods beginning after December 15, 2016. We are evaluating the
potential impact of this guidance on our consolidated financial statements.
11
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3. Business Combinations
In February 2018, we acquired 100% of the outstanding equity of Alteryx ANZ Pty Limited, or ANZ, in Sydney, Australia, our exclusive master distributor
in Australia and New Zealand. The total purchase consideration for the acquisition was approximately $4.8 million consisting of (i) $3.3 million in cash
consideration, (ii) $1.2 million in contingent consideration payable in cash, and (iii) $0.3 million for the settlement of preexisting relationships.
The condensed consolidated financial statements include the results of operations of the acquired company commencing as of the acquisition date. The
preliminary allocation of the total purchase price for this acquisition was $0.3 million of net tangible assets, $3.4 million of identifiable intangible assets, consisting
of customer contracts and relationships, and $1.1 million of residual goodwill, which was not tax deductible. This allocation is preliminary. The Company expects
to complete the purchase price allocation during the three months ending June 30, 2018.
We determined the preliminary fair value of the customer contracts and relationships acquired in the acquisition using the multiple period excess earnings
model. This model utilizes certain unobservable inputs, including discounted cash flows, historical and projected financial information, and customer attrition rates,
classified as Level 3 measurements as defined by ASC 820, Fair Value Measurements and Disclosures, or ASC 820. Based on the valuation models, we
determined the preliminary fair value of the customer contracts and relationships to be $3.4 million with a weighted-average amortization period of seven years.
A portion of the consideration for the acquisition is subject to earn-out provisions. Additional contingent earn-out consideration of up to $1.5 million may be
paid out to the former shareholder of ANZ over two years upon the achievement of specified milestones. We utilized a probability weighted scenario-based model
to determine the fair value of the contingent consideration. Based on this valuation model, we determined the fair value of the contingent consideration to be
$1.2 million as of the acquisition date. See Note 4 for additional information on contingent earn-out consideration.
In January 2017, we acquired 100% of the outstanding equity of Semanta, s.r.o., or Semanta. The total purchase consideration was approximately
$5.6 million and consisted primarily of $3.1 million of completed technology intangible assets, $2.9 million of goodwill, and $0.4 million of net liabilities assumed.
Pro forma information and revenue and operating results of the acquired companies have not been presented for these acquisitions as the impact is not
material to our condensed consolidated financial statements.
4. Fair Value Measurements
We utilize valuation techniques that maximize the use of observable inputs and minimize the use of unobservable inputs to the extent possible. We determine
fair value based on assumptions that market participants would use in pricing an asset or liability in the principal or most advantageous market. When considering
market participant assumptions in fair value measurements, the following fair value hierarchy distinguishes between observable and unobservable inputs, which are
categorized in one of the following levels:
Level 1 Unadjusted quoted prices in active markets for identical assets or liabilities at the measurement date.
Level 2 Inputs other than Level 1 that are observable, either directly or indirectly, such as quoted prices for similar assets or liabilities; quoted prices in
markets that are not active near the measurement date; or other inputs that are observable or can be corroborated by observable market data for
substantially the full term of the assets or liabilities.
Level 3 Unobservable inputs that are supported by little or no market activity and that are significant to the fair value of the assets or liabilities.
The fair value of our money market funds was determined based on “Level 1” inputs.
12
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The fair value of commercial paper, certificates of deposit, U.S. Treasury and agency bonds, and corporate bonds were determined based on “Level 2”
inputs. The valuation techniques used to measure the fair value of commercial paper and certificates of deposit included observable market-based inputs for similar
assets, which primarily include yield curves and time-to-maturity factors. The valuation techniques used to measure the fair value of U.S. Treasury and agency
bonds and corporate bonds included standard observable inputs, including reported trades, quoted market prices, matrix pricing, benchmark yields, broker/dealer
quotes, issuer spreads, two-sided markets or benchmark securities and data provided by third parties as many of the bonds are not actively traded.
There were no marketable securities measured on a recurring basis in the “Level 3” category.
We have not elected the fair value option as prescribed by ASC 825, The Fair Value Option for Financial Assets and Financial Liabilities , for our financial
assets and liabilities that are not otherwise required to be carried at fair value. Under ASC 820, material financial assets and liabilities not carried at fair value, such
as our accounts receivable and payables, are reported at their carrying values.
Instruments Measured at Fair Value on a Recurring Basis. The following tables present our cash and cash equivalents and investments’ costs, gross
unrealized losses, and fair value by major security type recorded as cash and cash equivalents or short-term or long-term investments as of March 31, 2018 and
December 31, 2017 (in thousands):

Cost

Cash
Level 1:
Money market funds
Subtotal
Level 2:
Commercial paper
Certificates of deposit
U.S. Treasury and agency bonds
Corporate bonds
Subtotal
Level 3
Total

$ 37,302

As of March 31, 2018
Cash and
Cash
Fair Value
Equivalents

Short-term
Investments

Long-term
Investments

$

—

$ 37,302

$

$

—
—

11,082
11,082

11,082
11,082

3,495
4,052
103,271
46,541
157,359
—
$ 205,743

2,749
—
7,944
—
10,693
—
59,077

746
1,500
76,425
41,139
119,810
—
$ 119,810

$

Gross
Unrealized
Losses

As of December 31, 2017
Cash and
Cash
Fair Value
Equivalents

Short-term
Investments

Long-term
Investments

$

—

$ 100,651

$ 100,651

$

$

—
—

19,065
19,065

19,065
19,065

44,792
29,558
74,350
—
$ 194,066

—
—
—
—
$ 119,716

11,082
11,082
3,495
4,052
103,537
46,668
157,752
—
$206,136

Cost

Cash
Level 1:
Money market funds
Subtotal
Level 2:
U.S. Treasury and agency bonds
Corporate bonds
Subtotal
Level 3
Total

Gross
Unrealized
Losses

$100,651

$

19,065
19,065
44,968
29,608
74,576
—
$194,292
13

$

—
—
(266)
(127)
(393)
—
(393)

(176)
(50)
(226)
—
(226)

$

$

37,302

—
—
—

—

—
—

—
—

$

25,923
28,463
54,386
—
54,386

—

—
2,552
18,902
5,402
26,856
—
26,856

—
—
—

$

18,869
1,095
19,964
—
19,964
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There were no transfers between Level 1, Level 2, or Level 3 securities during the three months ended March 31, 2018. As of March 31, 2018, there were 64
securities with a fair value of $139.6 million in an unrealized loss position for less than 12 months. The gross unrealized losses of $0.4 million as of March 31,
2018 were due to changes in market rates, and we have determined the losses are temporary in nature.
All the long-term investments had maturities of between one and two years in duration as of March 31, 2018. Cash and cash equivalents, restricted cash, and
investments as of March 31, 2018 and December 31, 2017 held domestically were approximately $198.1 million and $181.3 million, respectively.
Contingent Consideration. Contingent consideration in connection with acquisitions is measured at fair value each reporting period based on significant
unobservable inputs, classified as Level 3 measurement. See Note 3 for additional information on the valuation of the contingent consideration as of the acquisition
date. The contingent earn-out consideration has been recorded in accrued expenses and other current liabilities and other liabilities in our accompanying condensed
consolidated balance sheet with any changes in fair value each reporting period recorded in general and administrative expenses in our condensed consolidated
statements of operations and comprehensive loss. Changes in fair value depend on several factors including estimates of the timing and ability to achieve the
milestones.
The following table presents a reconciliation of the beginning and ending balances of acquisition-related accrued contingent consideration using significant
unobservable inputs (Level 3) for the three months ended March 31, 2018 and 2017 (in thousands):
Three Months Ended
March 31,
2018
2017

Beginning balance
Obligations assumed
Change in fair value
Settlement
Ending balance

$

975
1,200
293
(656)
$ 1,812

$

—
1,160
—
—
$ 1,160

Upon the achievement of certain milestones in connection with our acquisition of Semanta, we released 18,869 shares of Class A common stock to the
former shareholders of Semanta in the three months ended March 31, 2018. In addition, 5,381 shares were earned, but held back for customary indemnification
matters in accordance with the acquisition agreement, and the value of the shares is presented within additional paid-in capital in the condensed consolidated
balance sheet as of March 31, 2018. Subject to any indemnification claims that may arise during the indemnification period, these shares will be issued to the
former shareholders upon the completion of the indemnification period.
Instruments Not Recorded at Fair Value on a Recurring Basis. The carrying amounts of our financial instruments, including cash, accounts receivable,
prepaid expenses and other current assets, accounts payable, and accrued liabilities approximate their current fair value because of their nature and relatively short
maturity dates or durations.
Assets and Liabilities Recorded at Fair Value on a Non-Recurring Basis. The fair value of assets acquired and liabilities assumed in a business acquisition
are measured at the date of acquisition, and goodwill and other long-lived assets when they are held for sale or determined to be impaired. See Note 3 for fair value
measurements of certain assets and liabilities recorded at fair value on a non-recurring basis.
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5. Goodwill and Intangible Assets
The change in carrying amount of goodwill for the three months ended March 31, 2018 was as follows (in thousands):
Goodwill as of December 31, 2017
Goodwill recorded in connection with acquisition
Effects of foreign currency translation
Goodwill as of March 31, 2018

$8,750
1,104
13
$9,867

Intangible assets consisted of the following (in thousands, except years):
As of March 31, 2018
Weighted
Average Useful
Life in Years

Customer Relationships
Completed Technology

6.9
5.7

Gross Carrying
Value

Accumulated
Amortization

Net Carrying
Value

$

$

$

$

Average Useful
Life in Years

Customer Relationships
Completed Technology

2.0
5.7

3,411
9,180
12,591

$

(75)
(1,660)
(1,735)

$

3,336
7,520
10,856

As of December 31, 2017
Gross Carrying
Accumulated
Value
Amortization

Net Carrying
Value

$

$

40
9,180
9,220

$

$
$

(12)
(1,213)
(1,225)

$

28
7,967
7,995

We classified intangible asset amortization expense in the accompanying consolidated statements of operations and comprehensive loss as follows (in
thousands):
Three Months Ended March 31,
2018
2017

Cost of revenue
Sales and marketing
Total

$
$

446
63
509

$
$

65
—
65

The following table presents our estimates of remaining amortization expense for finite-lived intangible assets at March 31, 2018 (in thousands):
Remainder of 2018
2019
2020
2021
2022
Thereafter
Total amortization expense

$ 1,740
2,298
1,985
1,774
1,228
1,831
$10,856
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6. Equity Awards
Stock Options
Stock option activity during the three months ended March 31, 2018 consisted of the following (in thousands, except weighted-average information):

Options
Outstanding

Options outstanding at December 31, 2017
Granted
Exercised
Cancelled/forfeited
Options outstanding at March 31, 2018

5,196
652
(791)
(92)
4,965

WeightedAverage
Exercise
Price

$

$

8.70
27.33
4.50
11.58
11.77

As of March 31, 2018, there was $18.0 million of unrecognized compensation cost related to unvested stock options, which is expected to be recognized over
a weighted-average period of 3.1 years.
Restricted Stock Units
RSU activity during the three months ended March 31, 2018 consisted of the following (in thousands, except weighted-average information):

Awards
Outstanding

RSUs outstanding at December 31, 2017
Granted
Vested
Cancelled/forfeited
RSUs outstanding at March 31, 2018

464
743
(68)
(27)
1,112

WeightedAverage
Grant Date
Fair Value

$

$

16.81
31.97
15.50
19.35
26.96

As of March 31, 2018, total unrecognized compensation expense related to unvested RSUs was approximately $27.3 million, which is expected to be
recognized over a weighted-average period of 3.7 years.
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We classified stock-based compensation expense in the accompanying consolidated statements of operations and comprehensive loss as follows (in
thousands):
Three Months Ended
March 31,
2018
2017

Cost of revenue
Research and development
Sales and marketing
General and administrative
Total

$

139
1,233
1,157
1,260
$ 3,789

$

121
236
659
926
$ 1,942

7. Commitments and Contingencies
Leases
We have various non-cancelable operating leases for our offices. These leases expire at various times through 2025. Certain lease agreements contain
renewal options, rent abatement, and escalation clauses.
Indemnification
In the ordinary course of business, we enter into agreements in which we may agree to indemnify other parties with respect to certain matters, including
losses resulting from claims of intellectual property infringement, damages to property or persons, business losses, or other liabilities. In addition, we have entered
into indemnification agreements with our directors, executive officers, and certain other employees that will require us to indemnify them against liabilities that
may arise by reason of their status or service as directors, officers, or employees. The term of these indemnification agreements with our directors, executive
officers, and other employees, are generally perpetual after execution of the agreement. The maximum potential amount of future payments we could be required to
make under these indemnification provisions is unlimited; however, we maintain insurance that reduces our exposure and enables us to recover a portion of any
future amounts paid. As of March 31, 2018 and December 31, 2017, we have not accrued a liability for these indemnification provisions because the likelihood of
incurring a payment obligation, if any, in connection with these arrangements is not probable or reasonably estimable.
Litigation
From time to time, we may be involved in lawsuits, claims, investigations, and proceedings, consisting of intellectual property, commercial, employment,
and other matters, which arise in the ordinary course of business. Other than the matters described below, we are not currently party to any material legal
proceedings or claims, nor are we aware of any pending or threatened legal proceedings or claims that could have a material adverse effect on our business,
operating results, cash flows, or financial condition should such legal proceedings or claims be resolved unfavorably.
On December 19, 2017, we disclosed that individuals with an Amazon Web Services, or AWS, login could have had access to a third-party marketing dataset
that provided consumer marketing information intended to help marketing professionals advertise and sell their products, or the AWS Matter. This dataset is
commercially available and provides some location information, contact information and other estimated information that is used for marketing purposes. It does
not include names, credit card numbers, social security numbers, bank account information or passwords.
To date, four putative consumer class action lawsuits have been filed against us in U.S. federal courts relating to the AWS Matter: (1) Kacur v. Alteryx, Inc. ,
Case No. 8:17-cv-2222 (CD Cal) (asserting claims for putative national class and Ohio subclass); (2) Jackson v. Alteryx, Inc. , Case No. 3:17-cv-02021 (D. Or.)
(asserting claims for putative Oregon class); (3) Foskaris v. Alteryx, Inc. , Case No. 2:17-cv-03088 (D. Nev.) (asserting claims for putative national class and
Nevada subclass); and (4) Ruderman et al. v. Alteryx, Inc. , Case No. 8:18-cv-00022 (C.D. Cal.) (asserting claims for putative national class and Florida, New
Jersey, and New York subclasses). Three actions were filed on December 20, 2017 ( Kacur, Jackson, Foskaris ), and the fourth was filed on January 8, 2018 (
Ruderman ). The plaintiffs in these cases, who purport to represent various classes of individuals whose information was contained within the dataset, claim to have
been harmed or to be facing harm as a result of the exposure of their personal information. The complaints assert claims for violation of the Fair Credit
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Reporting Act, 15 U.S.C. §§ 1681 et seq. and state consumer-protection statutes, as well as claims for common-law negligence. Additional actions alleging similar
claims could be brought in the future. These proceedings all remain in the early stages. We intend to vigorously defend against these claims. Because of the early
stages of these matters, we are unable to estimate a reasonably possible range of loss, if any, that may result for these matters.
8. Income Taxes
The following table presents details of the provision for income taxes and our effective tax rates (in thousands except percentages):
Three Months Ended
March 31,
2018
2017

Provision for income taxes
Effective tax rate

$ 106
2.1%

$

150
2.7%

We account for income taxes according to ASC 740, Income Taxes , which, among other things, requires that we estimate our annual effective income tax
rate for the full year and apply it to pre-tax income (loss) to each interim period, taking into account year-to-date amounts and projected results for the full
year. The provision for income taxes consists of federal, foreign, state, and local income taxes. Our effective tax rate differs from the statutory U.S. income tax rate
due to the effect of state and local income taxes, differing tax rates imposed on income earned in foreign jurisdictions and in the United States, losses in foreign
jurisdictions, certain nondeductible expenses, and the changes in valuation allowances against our deferred tax assets. Our effective tax rate could change
significantly from quarter to quarter because of recurring and nonrecurring factors. On December 22, 2017, the Tax Cuts and Jobs Act of 2017, or the Tax Act,
became law. As of December 31, 2017, the Company had completed its accounting for the income tax effects of the Tax Act.
We evaluate whether to record a valuation allowance against our deferred tax assets by considering all available positive and negative evidence, using a
“more likely than not” realization standard, including our cumulative losses, and the amount and timing of future taxable income. Based on our review, we will
continue to maintain a full valuation allowance against our U.S. deferred tax assets.
Neither we nor any of our subsidiaries are currently under examination from tax authorities in the jurisdictions in which we do business.
9. Basic and Diluted Net Loss Per Share
Diluted net loss per share attributable to common stockholders adjusts basic net loss per share for the potentially dilutive impact of stock options and
convertible preferred stock. As we have reported losses attributable to common stockholders for all periods presented, all potentially dilutive securities are
antidilutive and accordingly, basic net loss per share equals diluted net loss per share. Basic and diluted net loss per share attributable to common stockholders for
Class A and Class B common stock were the same because they were entitled to the same liquidation and dividend rights.
The following weighted-average equivalent shares of common stock were excluded from the diluted net loss per share calculation because their inclusion
would have been anti-dilutive (in thousands):
Three Months Ended
March 31,
2018
2017

Options to purchase common stock
Unvested restricted stock units
Conversion of convertible preferred stock
Contingently issuable shares
Total shares excluded from net loss per share

5,477
794
—
21
6,292
18

6,170
379
13,345
—
19,894
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10. Segment and Geographic Information
Operating segments are defined as components of an enterprise for which separate financial information is evaluated regularly by the chief operating
decision maker, or CODM, who is our chief executive officer, in deciding how to allocate resources and assess our financial and operational performance. Our
CODM evaluates our financial information and resources and assesses the performance of these resources on a consolidated and aggregated basis. As a result, we
have determined that our business operates in a single operating segment.
Our operations outside the United States include sales offices in Australia, Canada, Czech Republic, France, Germany, Singapore, and the United Kingdom,
and a research and development center in Ukraine. Revenue by location is determined by the billing address of the customer. The following sets forth our revenue
by geographic region (in thousands):
Three Months Ended
March 31,
2018
2017

United States
International
Total

$ 31,421
11,400
$ 42,821

$ 22,596
5,949
$ 28,545

Revenue attributable to the United Kingdom comprised 10.8% and 9.0% of total revenue for the three months ended March 31, 2018 and 2017, respectively.
Other than the United Kingdom, no other countries outside the United States comprised more than 10% of revenue for any of the periods presented.
Item 2. Management’s Discussion and Analysis of Financial Condition and Results of Operations.
You should read the following discussion and analysis of our financial condition and results of operations together with the condensed consolidated financial
statements and related notes that are included elsewhere in this Quarterly Report on Form 10-Q and our Annual Report on Form 10-K for the fiscal year ended
December 31, 2017, or Annual Report, filed with the Securities and Exchange Commission, or the SEC, on March 8, 2018. This discussion contains forwardlooking statements based upon current expectations that involve risks and uncertainties. Our actual results may differ materially from those anticipated in these
forward-looking statements as a result of various factors, including those set forth under “Risk Factors,” set forth in Part II, Item 1A of this Quarterly Report on
Form 10-Q. See “Special Note Regarding Forward-Looking Statements” above.

Overview
We are improving business through data science and analytics. Our end-to-end software platform enables users in an organization to improve business
outcomes and the productivity of their business analysts and data scientists. Our subscription-based platform allows organizations to easily discover, prepare, blend,
and analyze data from a multitude of sources and deliver data-driven decisions. The ease-of-use, speed, and sophistication that our platform provides is enhanced
through intuitive and highly repeatable visual workflows.
Our platform includes Alteryx Designer, our data profiling, preparation, blending, and analytics product deployable to the cloud and on premise, Alteryx
Server, our secure and scalable server-based product for scheduling, sharing and running analytic processes and applications in a web-based environment, Alteryx
Connect, our collaborative data exploration platform for discovering information assets and sharing recommendations across the enterprise, and Alteryx Promote,
our advanced analytics model management product for data scientists and analytics teams to build, manage, monitor and deploy predictive models to production. In
addition, Alteryx Analytics Gallery, our cloud-based collaboration offering, is a key feature of our platform allowing users to share workflows in a centralized
repository. Our platform has been adopted by organizations across a wide variety of industries and sizes. As of March 31, 2018, we had 3,673 customers in more
than 70 countries, including over 400 of the Global 2000 companies.
We derive substantially all our revenue from subscriptions for use of our platform. Our software can be licensed for use on a desktop or server, or it can be
delivered through a hosted model. Subscription periods for our platform generally range from one to three years and the subscription fees are typically billed
annually in advance. We recognize revenue from subscription fees ratably over the term of the contract. Revenue from subscriptions represented over 95% of
revenue for each of the three months ended March 31, 2018 and March 31, 2017. We also generate revenue from professional services, including training and
consulting services.
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We employ a “land and expand” business model. Our go-to-market approach often begins with a free trial and is followed by an initial purchase of our
platform offerings. As organizations realize the benefits derived from our platform, use frequently spreads across departments, divisions, and geographies through
word-of-mouth, collaboration, and standardization of business processes. Over time, many of our customers find that the use of our platform is more strategic in
nature and our platform becomes a fundamental element of their regular analytical processes.
We sell our platform primarily through direct sales and marketing channels utilizing a wide range of online and offline sales and marketing activities. In
addition, we have cultivated strong relationships with channel partners to help us extend the reach of our sales and marketing efforts, especially internationally. Our
channel partners include technology alliances, system integrators, management consulting firms, and value-added resellers. These channel partners also provide
solution-based selling, services, and training internationally.

Key Business Metrics
We review the following key business metrics to evaluate our business, measure our performance, identify trends affecting our business, formulate business
plans, and make strategic decisions:
Number of Customers . We believe that our ability to expand our customer base is a key indicator of our market penetration, the growth of our business, and
our future potential business opportunities. We define a customer at the end of any particular period as an entity with a subscription agreement that runs through the
current or future period as of the measurement date. Organizations with free trials have not entered into a subscription agreement and are not considered
customers. A single organization with separate subsidiaries, segments, or divisions that use our platform may represent multiple customers, as we treat each entity
that is invoiced separately as a single customer. In cases where customers subscribe to our platform through our channel partners, each end customer is counted
separately.
The following table summarizes the number of our customers at each quarter end for the periods indicated:

Customers

Mar. 31,
2017

Jun. 30,
2017

As of
Sep. 30,
2017

Dec. 31,
2017

Mar. 31,
2018

2,565

2,823

3,054

3,392

3,673

Dollar-Based Net Revenue Retention Rate . We believe that our dollar-based net revenue retention rate is a key measure to provide insight into the longterm value of our customers and our ability to retain and expand revenue from our customer base over time. Our dollar-based net revenue retention rate is a trailing
four-quarter average of the subscription revenue from a cohort of customers in a quarter as compared to the same quarter in the prior year. Dollar-based net revenue
retention rate equal to 100% would indicate that we received the same amount of revenue from our cohort of customers in the current quarter as we did in the same
quarter of the prior year. Dollar-based net revenue retention rate less than 100% would indicate that we received less revenue from our cohort of customers in the
current quarter than we did in the same quarter of the prior year.
To calculate our dollar-based net revenue retention rate, we first identify a cohort of customers, or the Base Customers, in a particular quarter, or the Base
Quarter. A customer will not be considered a Base Customer unless such customer has an active subscription for the entirety of the Base Quarter. We then divide
the revenue in the same quarter of the subsequent year attributable to the Base Customers, or the Comparison Quarter, including Base Customers from which we no
longer derive revenue in the Comparison Quarter, by the revenue attributable to those Base Customers in the Base Quarter. Our dollar-based net revenue retention
rate in a particular quarter is then obtained by averaging the result from that particular quarter by the corresponding result from each of the prior three quarters. The
dollar-based net revenue retention rate excludes revenue from professional services from that cohort.
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The following table summarizes our dollar-based net revenue retention rate for each quarter for the periods indicated:
Mar. 31,
2017

Dollar-based net revenue retention rate

133%

Jun. 30,
2017

Three Months Ended
Sep. 30,
Dec. 31,
2017
2017

134%

133%

131%

Mar. 31,
2018

132%

Components of Our Results of Operations
Revenue
We derive our revenue primarily from the sale of software subscriptions. Revenue from subscriptions reflects the revenue recognized from sales of licenses
to our platform to new customers and additional licenses to existing customers. Subscription fees are based primarily on the number of users of our platform. We
recognize subscription revenue ratably over the term of the contract, commencing with the date on which the platform is first made available to the customer, and
when all other revenue recognition criteria are met. Our subscription agreements generally have terms ranging from one to three years and are billed annually in
advance. Subscriptions are generally non-cancelable during the subscription term and subscription fees are non-refundable. Our subscription agreements provide
for unspecified future updates, upgrades, and enhancements, and technical product support. We also generate revenue from licensing third-party syndicated data
packaged with subscriptions, which we recognize ratably over the subscription period. We also derive revenue from professional services fees earned for consulting
engagements related to training customers and channel partners, and consulting services. Revenue from professional services relating to training results from
contracts to provide educational services to customers and channel partners regarding the use of our technologies and is recognized as the services are provided.
Consulting revenue is recognized on a time and materials basis as services are provided. Revenue from professional services represented less than 5% of revenue
for each of the three months ended March 31, 2018 and 2017. Over the long term, we expect our revenue from professional services to decrease as a percentage of
our revenue. In addition, due to our “land and expand” business model, a substantial majority of our revenue in any given period is attributable to our existing
customers compared to new customers.
Cost of Revenue
Cost of revenue consists primarily of employee-related costs, including salaries and bonuses, stock-based compensation expense, and employee benefit costs
associated with our customer support and professional services organizations. It also includes expenses related to hosting and operating our cloud infrastructure in a
third-party data center, licenses of third-party syndicated data, amortization of intangible assets, and related overhead expenses. The majority of our cost of revenue
does not fluctuate directly with increases in revenue.
We allocate shared overhead costs such as information technology infrastructure, rent, and occupancy charges in each expense category based on headcount
in that category. As such, general overhead expenses are reflected in cost of revenue.
We intend to continue to invest additional resources in our cloud infrastructure. We expect that the cost of third-party data center hosting fees will increase
over time as we continue to expand our cloud-based offering.
Gross Profit and Gross Margin
Gross profit is revenue less cost of revenue. Gross margin is gross profit expressed as a percentage of revenue. Our gross margin has fluctuated and may
fluctuate from period to period based on a number of factors, including the mix of products and services we sell, the channel through which we sell our products
and services, and, to a lesser degree, the utilization of customer support and professional services resources, as well as third-party hosting and syndicated data fees
in any given period. Our gross margin may fluctuate from period to period depending on the interplay of the factors discussed above.
Operating Expenses
Our operating expenses are classified as research and development, sales and marketing, and general and administrative. For each of these categories, the
largest component is employee-related costs, which include salaries and bonuses, stock-based compensation expense, and employee benefit costs. We allocate
shared overhead costs such as information technology infrastructure, rent, and occupancy charges in each expense category based on headcount in that category.
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Research and development . Research and development expense consists primarily of employee-related costs, including salaries and bonuses, stock-based
compensation expense, and employee benefit costs, for our research and development employees, depreciation of equipment used in research and development,
third-party contractors, and related allocated overhead costs. We expect research and development expenses to continue to increase in absolute dollars for the
foreseeable future as we continue to increase the functionality and otherwise enhance our platform and develop new products and services. However, we expect
research and development expense to decrease as a percentage of revenue over the long term, although research and development expense may fluctuate as a
percentage of revenue from period to period due to the seasonality of revenue and the timing and extent of these expenses.
Sales and marketing . Sales and marketing expense consists primarily of employee-related costs, including salaries and bonuses, sales commissions, stockbased compensation expense, and employee benefit costs, for our sales and marketing employees, marketing programs, and related allocated overhead costs. Our
sales and marketing employees include quota-carrying headcount, sales operations, and administration, marketing, and management. Marketing programs consist of
advertising, promotional events such as our U.S. and European Inspire customer conferences, corporate communications, brand building, and product marketing
activities such as online lead generation.
We plan to continue to invest in sales and marketing by expanding our global promotional activities, building brand awareness, attracting new customers,
and sponsoring additional marketing events. The timing of these events, such as our annual sales kickoff and our annual U.S. and European Inspire customer
conferences, will affect our sales and marketing expense in the particular quarter each occurs. We expect sales and marketing expense to continue to increase in
absolute dollars for the foreseeable future as we expand our online and offline marketing efforts to increase demand for our platform and awareness of our brand
and as we continue to expand our direct sales team and indirect sales channels both in the United States and internationally, and to continue to be our largest
operating expense category. However, we expect sales and marketing expense to decrease as a percentage of revenue over the long term, although sales and
marketing expense may fluctuate as a percentage of revenue from period to period due to the seasonality of revenue and the timing and extent of these expenses.
General and administrative . General and administrative expense consists primarily of employee-related costs, including salaries and bonuses, stock-based
compensation expense, and employee benefit costs, for our executive officers and finance, legal, human resources, and administrative personnel, professional fees
for external legal, accounting, and other consulting services, including those incurred in connection with our business combinations and follow-on public offering,
changes in the fair value of contingent consideration, and related allocated overhead costs. We expect general and administrative expense to continue to increase in
absolute dollars for the foreseeable future as we continue to grow and incur the costs associated with being a publicly traded company, including increased legal,
audit, and consulting fees. However, we expect general and administrative expense to decrease as a percentage of revenue over the long term as we improve our
processes, systems, and controls to enable our internal support functions to scale with the growth of our business, although general and administrative expense may
fluctuate as a percentage of revenue from period to period due to the seasonality of revenue and the timing and extent of these expenses.
Other Expense, Net
Other expense, net, consists primarily of foreign exchange gains and losses from foreign currency transactions denominated in currency other than the
functional currency, and interest income from our available-for-sale investments.
Provision for Income Taxes
Provision for income taxes consists primarily of income taxes in certain foreign jurisdictions in which we conduct business. As we have expanded our
international operations, we have incurred increased foreign tax expense, and we expect this trend to continue. We maintain a valuation allowance for domestic net
deferred tax assets, including net operating loss carryforwards, and tax credits related primarily to research and development to the extent that they are not expected
to be recoverable. Due to our history of domestic losses, we expect to maintain this valuation allowance for the foreseeable future.
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Results of Operations
The following table sets forth our results of operations for the periods indicated. The period-to-period comparison of financial results is not necessarily
indicative of financial results to be achieved in future periods.
Three Months Ended
March 31,
2018
2017
(in thousands)

Revenue
Cost of revenue (1)(2)
Gross profit
Operating expenses:
Research and development (1)
Sales and marketing (1)(2)
General and administrative (1)
Total operating expenses
Loss from operations
Other expense, net
Loss before provision for income taxes
Provision for income taxes
Net loss
(1)

$42,821
5,004
37,817

$28,545
4,826
23,719

10,768
23,102
9,795
43,665
(5,848)
768
(5,080)
106
$ (5,186)

6,022
15,628
7,683
29,333
(5,614)
97
(5,517)
150
$ (5,667)

Amounts include stock-based compensation expense as follows:
Three Months Ended
March 31,
2018
2017
(in thousands)

Cost of revenue
Research and development
Sales and marketing
General and administrative
Total
(2)

$

139
1,233
1,157
1,260
$ 3,789

$

121
236
659
926
$ 1,942

Amounts include amortization of intangible assets as follows:
Three Months Ended March 31,
2018
2017

Cost of revenue
Sales and marketing
Total

$
$
23

446
63
509

$
$

65
—
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The following table sets forth selected historical financial data for the periods indicated, expressed as a percentage of revenue:
Three Months Ended
March 31,
2018
2017

Revenue
Cost of revenue
Gross profit
Operating expenses:
Research and development
Sales and marketing
General and administrative
Total operating expenses
Loss from operations
Other expense, net
Loss before provision for ncome taxes
Provision for income taxes
Net loss

100.0%
11.7
88.3

100.0%
16.9
83.1

25.1
54.0
22.9
102.0
(13.7)
1.8
(11.9)
0.2
(12.1)

21.1
54.7
26.9
102.8
(19.7)
0.3
(19.3)
0.5
(19.9)

Comparison of the Three Months Ended March 31, 2018 and 2017
Revenue
Three Months Ended
March 31,
Change
2018
2017
Amount
%
(in thousands, except percentages)

Revenue

$42,821

$28,545

$14,276

50.0%

The increase in our revenue was primarily from additional sales to existing customers and, to a lesser extent, the increase in our total number of customers.
For each of the three months ended March 31, 2018 and 2017, revenue attributed to existing customers was greater than 95% of our revenue.
Cost of Revenue and Gross Margin
Three Months Ended
March 31,
Change
2018
2017
Amount
%
(in thousands, except percentages)

Cost of revenue
% of revenue
Gross margin

$ 5,004
11.7%
88.3%

$ 4,826
16.9%
83.1%

$

178

3.7%

A portion of our cost of revenue does not fluctuate directly with increases in revenue, such as amortization of intangible assets and costs associated with our
community site, including employee-related costs. Accordingly, our gross margin improved due to operating leverage. In addition, the increase in gross margin was
the result of an increase in the proportion of revenue from subscriptions relative to revenue from professional services, an increase in the use of our community site
for self-service support, which relies on engagement with other end-users and our partners, resulting in lower support costs as a percentage of revenue, and a
decrease in data costs associated with licensed data providers due to lower royalty rates incurred in the current period.
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Research and Development
Three Months Ended
March 31,
Change
2018
2017
Amount
(in thousands, except percentages)

Research and development
% of revenue

$10,768
25.1%

$ 6,022
21.1%

$ 4,746

%

78.8%

The increase in research and development expense for the three months ended March 31, 2018 as compared to the three months ended March 31, 2017 was
primarily due to an increase in employee-related costs, including stock-based compensation, of $3.4 million due to higher headcount, an increase in consulting and
outsourced labor costs of $1.0 million related to the use of third-party consultants and contractors to assist in certain development projects, and an increase of
$0.3 million in allocated overhead expenses. As of March 31, 2018, we had 164 research and development personnel as compared to 129 as of March 31, 2017.
Sales and Marketing
Three Months Ended
March 31,
Change
2018
2017
Amount
(in thousands, except percentages)

Sales and marketing
% of revenue

$23,102
54.0%

$15,628
54.7%

$ 7,474

%

47.8%

The increase in sales and marketing expense for the three months ended March 31, 2018 as compared to the three months ended March 31, 2017 was
primarily due to an increase in employee-related costs, including stock-based compensation, of $6.0 million due to higher headcount, an increase of $0.6 million in
marketing programs, and an increase of $0.6 million in allocated overhead expenses. As of March 31, 2018, we had 310 sales and marketing personnel as compared
to 213 as of March 31, 2017.
General and Administrative
Three Months Ended
March 31,
Change
2018
2017
Amount
(in thousands, except percentages)

General and administrative
% of revenue

$ 9,795
22.9%

$ 7,683
26.9%

$ 2,112

%

27.5%

The increase in general and administrative expense for the three months ended March 31, 2018 as compared to the three months ended March 31, 2017 was
primarily due to an increase in employee-related costs, including stock-based compensation, of $1.7 million due to higher headcount as we continued to expand our
infrastructure to support our growth, and an increase of $0.7 million of allocated overhead expenses, offset in part by a decrease in consulting and professional fees
of $0.7 million related to accounting and legal fees incurred as we prepared for our initial public offering, or IPO, during the three months ended March 31,
2017. As of March 31, 2018, we had 95 general and administrative personnel as compared to 67 as of March 31, 2017.
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Other Income, Net
Three Months Ended
March 31,
Change
2018
2017
Amount
(in thousands, except percentages)

Other income, net

$

768

$

97

$

671

%

691.8%

Other income, net consists primarily of gains and losses on foreign currency transactions and interest income from our available-for-sale investments. The
increase in other income for the three months ended March 31, 2018 as compared to the three months ended March 31, 2017 was primarily due to an increase in
interest income due to an increase in balances of available for sale securities, and fluctuations in foreign currency against the U.S. Dollar.
Provision for Income Taxes
Three Months Ended
March 31,
Change
2018
2017
Amount
(in thousands, except percentages)

Provision for income taxes
*

$

106

$

150

$

(44)

%

*

Not meaningful

The change in the provision for income taxes for the three months ended March 31, 2018 as compared to the three months ended March 31, 2017 was
primarily due to tax benefits associated with the exercise of stock options in the three months ended March 31, 2018, offset in part by foreign taxes associated with
the expansion of our international operations.

Liquidity and Capital Resources
We had $205.7 million and $194.1 million of cash and cash equivalents and short-term and long-term investments in marketable securities as of March 31,
2018 and December 31, 2017, respectively. The increase in cash, cash equivalents and short-term and long-term investments is primarily related to cash flows from
operations of $12.1 million.
Our principal uses of cash are funding our operations and other working capital requirements.
We believe that our existing cash and cash equivalents and short-term investments and any positive cash flows from operations will be sufficient to support
our working capital and capital expenditure requirements for at least the next 12 months. To the extent existing cash and cash equivalents and short-term
investments and cash from operations are not sufficient to fund future activities, we may need to raise additional funds. We may seek to raise additional funds
through equity, equity-linked, or debt financings. If we raise additional funds through the incurrence of indebtedness, such indebtedness may have rights that are
senior to holders of our equity securities and could contain covenants that restrict operations. Any additional equity or convertible debt financing may be dilutive to
stockholders. If we are unable to raise additional capital when desired, our business, operating results, and financial condition could be adversely affected.
Our future capital requirements and the adequacy of available funds will depend on many factors, including the rate of our revenue growth, the timing and
extent of our spending on research and development efforts and other business initiatives, the expansion of our sales and marketing activities, the timing of new
product and service introductions, market acceptance of our platform, and overall economic conditions.
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Cash Flows
The following table sets forth cash flows for the periods indicated:
Three Months Ended
March 31,
2018
2017
(in thousands)

Net cash provided by operating activities
Net cash used in investing activities
Net cash provided by financing activities

$ 12,101
(77,549)
4,640

$

5,023
(11,903)
117,185

Operating Activities
For the three months ended March 31, 2018, net cash provided by operating activities was $12.1 million. Net cash provided by operating activities primarily
reflected a change in operating assets and liabilities of $12.0 million and net non-cash activity of $5.3 million, offset in part by a net loss of $5.2 million. The
changes in operating assets and liabilities primarily related to a decrease in accounts receivable of $20.6 million from collections of annual billings invoiced during
the three months ended December 31, 2017, offset in part by a decrease of $2.6 million in accrued payroll and payroll-related liabilities related to the payment of
bonuses and commissions, an increase in prepaid and other current assets and other assets of $2.6 million related to the timing of payments for certain annual
license subscriptions and customer conferences, and a decrease of deferred revenue of $1.9 million due to seasonality in billings. Net non-cash activity primarily
consisted of stock-based compensation of $3.8 million and depreciation and amortization of $1.3 million.
For the three months ended March 31, 2017, net cash provided by operating activities was $5.0 million. Net cash provided by operating activities primarily
reflected a change in operating assets and liabilities of $7.8 million and net non-cash activity of $2.9 million, offset in part by a net loss of $5.7 million. The
changes in operating assets and liabilities primarily related to a decrease in accounts receivable of $11.2 million from collections of annual billings invoiced during
the three months ended December 31, 2016, offset in part by a decrease of $3.5 million in accrued payroll and payroll-related liabilities related to the payment of
bonuses and commissions. Net non-cash activity primarily consisted of stock-based compensation of $1.9 million and depreciation and amortization of
$0.6 million.
Investing Activities
Net cash used in investing activities for the three months ended March 31, 2018 was $77.5 million, consisting primarily of $72.6 million of net purchases of
investments, $3.5 million of net cash paid in connection with an acquisition of a business, and $1.4 million of purchases of property, plant and equipment.
Net cash used in investing activities for the three months ended March 31, 2017 was $11.9 million, consisting primarily of $7.5 million of net purchases of
investments, $3.9 million of net cash paid in connection with an acquisition of a business, and $0.5 million of purchases of property, plant and equipment.
Financing Activities
Net cash provided by financing activities for the three months ended March 31, 2018 was $4.6 million, consisting primarily of proceeds from stock option
exercises of $5.0 million.
Net cash provided by financing activities for the three months ended March 31, 2017 was $117.2 million, consisting primarily of proceeds from our IPO of
$117.2 million (excluding the proceeds from the underwriters’ option to purchase additional shares which was exercised in April 2017) and $0.9 million of
proceeds from stock option exercises, partially offset by $0.8 million in payments of IPO costs.

Contractual Obligations and Commitments
In the three months ended March 31, 2018 we entered into an amendment to an agreement and a new agreement with two of our licensed data providers,
respectively. The terms of the agreements were for three to five years, and included total additional minimum commitments of $22.6 million in the aggregate,
payable over the contractual terms.
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There were no other material changes in our contractual obligations and commitments during the three months ended March 31, 2018 from the contractual
obligations and commitments disclosed in the Annual Report. See Note 7 of the notes to our condensed consolidated financial statements included in Part I, Item 1
of this Quarterly Report on Form 10-Q for additional information regarding contractual obligations and commitments.

Off-Balance Sheet Arrangements
As of March 31, 2018, we did not have any relationships with unconsolidated entities or financial partnerships, such as structured finance or special purpose
entities, which would have been established for the purpose of facilitating off-balance sheet arrangements.

Critical Accounting Policies and Estimates
Our condensed consolidated financial statements and the related notes have been prepared in accordance with U.S. GAAP. The preparation of our condensed
consolidated financial statements requires us to make estimates and assumptions that affect the reported amounts of assets, liabilities, revenue, costs and operating
expenses, provision for income taxes, and related disclosures. Generally, we base our estimates on historical experience and on various other assumptions in
accordance with U.S. GAAP that we believe to be reasonable under the circumstances. Actual results may differ from these estimates. To the extent that there are
material differences between these estimates and our actual results, our future financial statements will be affected.
There have been no changes to our critical accounting policies disclosed in our Annual Report other than the changes to our significant accounting policies
discussed in Note 2 of the notes to our condensed consolidated financial statements in Part I, Item 1 of this Quarterly Report on Form 10-Q.

Recent Accounting Pronouncements
See Note 2 of the notes to our condensed consolidated financial statements in Part I, Item 1 of this Quarterly Report on Form 10-Q for a description of recent
accounting pronouncements.
Item 3. Quantitative and Qualitative Disclosures about Market Risk.
Foreign Currency Exchange Risk
Due to our international operations, we have foreign currency risks related to revenue and operating expenses denominated in currencies other than the U.S.
dollar, primarily the British Pound and Euro. Our sales contracts are primarily denominated in the local currency of the customer making the purchase. In addition,
a portion of our operating expenses are incurred outside the United States and are denominated in foreign currencies where our operations are located. Decreases in
the relative value of the U.S. dollar to other currencies may negatively affect revenue and other operating results as expressed in U.S. dollars. We do not believe
that an immediate 10% increase or decrease in the relative value of the U.S. dollar to other currencies would have a material effect on our operating results.
We have experienced and will continue to experience fluctuations in net loss as a result of transaction gains or losses related to remeasuring certain current
asset and current liability balances that are denominated in currencies other than the functional currency of the entities in which they are recorded. To date, we have
not entered into derivatives or hedging transactions, as our exposure to foreign currency exchange rates has historically been partially hedged as our U.S. dollar
denominated inflows have covered our U.S. dollar denominated expenses and our foreign currency denominated inflows have covered our foreign currency
denominated expenses. However, we may enter into derivative or hedging transactions in the future if our exposure to foreign currency should become more
significant.
Interest Rate Risk
We had cash and cash equivalents and short-term and long-term investments of $205.7 million as of March 31, 2018. The primary objective of our
investment activities is the preservation of capital, and we do not enter into investments for trading or speculative purposes. A hypothetical 10% increase in interest
rates during the three months ended March 31, 2018 would not have had a material impact on our condensed consolidated financial statements. We do not have
material exposure to market risk with respect to short-term and long-term investments, as any investments we enter into are primarily highly liquid investments.
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Inflation Risk
We do not believe that inflation has had a material effect on our business, financial condition, or operating results.
Item 4. Controls and Procedures.
Evaluation of Disclosure Controls and Procedures
Our management, with the participation of our Chief Executive Officer and Chief Financial Officer, evaluated the effectiveness of our disclosure controls
and procedures as defined in Rules 13a-15(e) and 15d-15(e) under the Securities Exchange Act of 1934, as amended, or the Exchange Act, as of March 31,
2018. Our disclosure controls and procedures are designed to provide reasonable assurance that information we are required to disclose in the reports we file or
submit under the Exchange Act is accumulated and communicated to our management, including our Chief Executive Officer and Chief Financial Officer, as
appropriate to allow timely decisions regarding required disclosures, and is recorded, processed, summarized, and reported within the time periods specified in the
SEC’s rules and forms. Based on this evaluation, our Chief Executive Officer and Chief Financial Officer concluded as of March 31, 2018 that our disclosure
controls and procedures were effective at the reasonable assurance level.
Changes in Internal Control over Financial Reporting
There was no change in our internal control over financial reporting that occurred during the quarter ended March 31, 2018 that has materially affected, or is
reasonably likely to materially affect, our internal control over financial reporting.
Remediation of Previously Disclosed Material Weakness
A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that there is a reasonable possibility that
a material misstatement of a Company’s annual or interim financial statements will not be prevented or detected on a timely basis. As previously disclosed in our
Annual Report on Form 10-K for the year ended December 31, 2017, or Annual Report, we identified a material weakness in our internal control over financial
reporting related to the evaluation of the accounting impact of certain contractual terms in certain arrangements with licensed data providers.
As previously disclosed in our Annual Report, in response to the identified material weakness, we made changes to our internal control over financial
reporting, including developing improved processes and controls for the identification and evaluation of the terms of contracts we enter into with licensed data
providers and assessing and documenting accounting implications for certain arrangements with licensed data providers.
We have completed the documentation and testing of the changes noted above and our management, with the participation of our Chief Executive Officer
and Chief Financial Officer, concluded that we have remediated the material weakness described above as of March 31, 2018.
Limitations on the Effectiveness of Disclosure Controls and Procedures
Our management, including our Chief Executive Officer and Chief Financial Officer, does not expect that our disclosure controls and procedures or internal
control over financial reporting will prevent all errors and all fraud. A control system, no matter how well designed and implemented, can provide only reasonable,
not absolute, assurance that the control system’s objectives will be met. Further, the design of a control system must reflect the fact that there are resource
constraints and the benefits of controls must be considered relative to their costs. Because of the inherent limitations in all control systems, no evaluation of
controls can provide absolute assurance that all control issues within a company are detected. The inherent limitations include the realities that judgments in
decision-making can be faulty and that breakdowns can occur because of simple errors or mistakes. Controls can also be circumvented by the individual acts of
some persons, by collusion of two or more people, or by management override of the controls. Because of the inherent limitations in a cost-effective control
system, misstatements due to error or fraud may occur and may not be detected. Also, projections of any evaluation of effectiveness to future periods are subject to
the risk that controls may become inadequate because of changes in conditions or that the degree of compliance with the policies or procedures may deteriorate.
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PART II: OTHER INFORMATION
Item 1. Legal Proceedings.
From time to time, we may be involved in lawsuits, claims, investigations, and proceedings, consisting of intellectual property, commercial, employment,
and other matters, which arise in the ordinary course of business. Other than the matters described in Note 7 of the notes to our condensed consolidated financial
statements included in Part I, Item 1 of this Quarterly Report on Form 10-Q, we are not currently party to any material legal proceedings or claims, nor are we
aware of any pending or threatened legal proceedings or claims that could have a material adverse effect on our business, operating results, cash flows, or financial
condition should such legal proceedings or claims be resolved unfavorably. Regardless of the outcome, litigation can have an adverse impact on us because of
defense and settlement costs, diversion of management resources, and other factors.
Item 1A. Risk Factors.
An investment in our Class A common stock involves a high degree of risk. You should carefully consider the risks described below and the other
information in this Quarterly Report on Form 10-Q and in our other public filings before making an investment decision. Our business, prospects, financial
condition, or operating results could be harmed by any of these risks, as well as other risks not currently known to us or that we currently consider immaterial. If
any of such risks and uncertainties actually occurs, our business, prospects, financial condition, or operating results could differ materially from the plans,
projections, and other forward-looking statements included in the section titled “Management’s Discussion and Analysis of Financial Condition and Results of
Operations” and elsewhere in this report and in our other public filings. The trading price of our Class A common stock could decline due to any of these risks, and,
as a result, you may lose all or part of your investment.

Risks Related to Our Business and Industry
We have a limited operating history under our current business model, which makes it difficult to evaluate our business and prospects and increases the risks
associated with your investment.
Although we have been operating our business since 1997, we changed our business model significantly and first launched our software platform in 2010.
Further, since 2013, we have licensed our platform to customers under a subscription-based model. As a result, our business model has not been fully proven, and
we have only a limited operating history with our new business model to evaluate our business and future prospects, which subjects us to a number of uncertainties,
including our ability to plan for and model future growth. Our historical revenue growth should not be considered indicative of our future performance. We have
encountered and will continue to encounter risks and difficulties frequently experienced by growing companies in rapidly changing industries, including achieving
market acceptance of our platform, attracting and retaining customers, growing partnerships and distribution of our platform, increasing competition, and increasing
expenses as we continue to grow our business. We cannot assure you that we will be successful in addressing these and other challenges we may face in the future
and if we do not manage these risks successfully, our business may be adversely affected. In addition, we may not achieve sufficient revenue to achieve or maintain
positive cash flow from operations or profitability in any given period.
We have a history of losses, anticipate increasing our operating expenses in the future, and may not achieve or sustain profitability.
We have incurred net losses in each fiscal year since our inception, including net losses of $21.5 million, $24.3 million, and $17.5 million in the years ended
December 31, 2015, 2016, and 2017, respectively. We also incurred a net loss of $5.2 million in the three months ended March 31, 2018. As of March 31, 2018, we
had an accumulated deficit of $110.3 million. We expect our operating expenses to increase substantially in the foreseeable future as we implement initiatives
designed to grow our business, including increasing our overall customer base and expanding sales within our current customer base, continuing to penetrate
international markets, investing in research and development to improve the capabilities of our platform, growing our distribution channels and channel partner
ecosystem, deepening our user community, hiring additional employees, expanding our operations and infrastructure, both domestically and internationally, and in
connection with legal, accounting, and other administrative expenses related to operating as a public company. These efforts may prove more expensive than we
currently anticipate, and we may not succeed in increasing our revenue sufficiently, or at all, to offset these higher expenses and to achieve and sustain profitability.
Growth of our revenue may slow or revenue may decline for a number of possible reasons, including a decrease in our ability to attract and retain customers, a
failure to increase our number of channel partners, increasing competition, decreasing growth of our overall market, and an inability to timely and cost-effectively
introduce new products and services that are favorably received by customers and partners. If we are unable to meet these risks and challenges as we encounter
them, our business and operating results may be adversely affected, and even if we are able to achieve profitability, we may not be able to sustain or increase such
profitability.
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Our operating results may fluctuate from quarter to quarter, which makes our future results difficult to predict.
Our quarterly operating results have fluctuated in the past and may fluctuate in the future. Additionally, we have a limited operating history with the current
scale of our business, which makes it difficult to forecast our future results. As a result, you should not rely upon our past quarterly operating results as indicators of
future performance. You should take into account the risks and uncertainties frequently encountered by companies in rapidly evolving markets. Our operating
results in any given quarter can be influenced by numerous factors, many of which are unpredictable or are outside of our control, including:
•

our ability to generate significant revenue from new products and services;

•

our ability to maintain and grow our customer base;

•

our ability to expand our number of partners and distribution of our platform;

•

the development and introduction of new products and services by us or our competitors;

•

increases in and timing of operating expenses that we may incur to grow and expand our operations and to remain competitive;

•

seasonal purchasing patterns of our customers;

•

the timing of our Inspire customer conferences;

•

costs related to the acquisition of businesses, talent, technologies, or intellectual property, including potentially significant amortization costs and
possible write-downs;

•

actual or perceived failures or breaches of security or privacy, and the costs associated with remediating any actual failures or breaches;

•

adverse litigation, judgments, settlements, or other litigation-related costs;

•

changes in the legislative or regulatory environment, such as with respect to privacy;

•

fluctuations in currency exchange rates and changes in the proportion of our revenue and expenses denominated in foreign currencies; and

•

general economic conditions in either domestic or international markets.

We have been growing rapidly and expect to continue to invest in our growth for the foreseeable future. If we are unable to manage our growth effectively, our
revenue and profits could be adversely affected.
We have experienced rapid growth in a relatively short period of time. Our revenue grew from $28.5 million in the three months ended March 31, 2017 to
$42.8 million in the three months ended March 31, 2018. Our number of full-time employees has increased significantly over the last year, from 469 employees as
of March 31, 2017 to 629 employees as of March 31, 2018. During this period, we also established operations in a number of countries outside the United States.
We plan to continue to expand our operations and headcount significantly, and we anticipate that further significant expansion will be required. In addition,
we sell our platform to customers in more than 70 countries and have employees in the United States, Australia, Austria, Canada, Czech Republic, France,
Germany, Netherlands, Singapore, and the United Kingdom. We plan to continue to expand our operations into other countries in the future, which will place
additional demands on our resources and operations. Our future operating results depend to a large extent on our ability to manage this expansion and growth
successfully. Sustaining our growth will place significant demands on our management as well as on our administrative, operational, and financial resources. To
manage our growth, we must continue to improve our operational, financial, and management information systems and expand, motivate, and manage our
workforce. If we are unable to manage our growth successfully without compromising our quality of service or our profit margins, or if new systems that we
implement to assist in managing our growth do not produce the expected benefits, our revenue and profits could be harmed. Risks that we face in undertaking
future expansion include:
•

effectively recruiting, integrating, training, and motivating a large number of new employees, including our direct sales force and engineering and
development employees, while retaining existing employees, maintaining the beneficial aspects of our corporate culture, and effectively executing our
business plan;
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•

satisfying existing customers and attracting new customers;

•

successfully improving and expanding the capabilities of our platform and introducing new products and services;

•

expanding our channel partner ecosystem;

•

controlling expenses and investments in anticipation of expanded operations;

•

implementing and enhancing our administrative, operational, and financial infrastructure, systems, and processes;

•

addressing new markets; and

•

expanding operations in the United States and international regions.

A failure to manage our growth effectively could harm our business, operating results, financial condition, and ability to market and sell our platform.
Further, due to our recent rapid growth, we have limited experience operating at our current scale and potentially at a larger scale, and as a result, it may be
difficult for us to fully evaluate future prospects and risks. Our recent and historical growth should not be considered indicative of our future performance. We have
encountered in the past, and will encounter in the future, risks and uncertainties frequently experienced by growing companies in rapidly changing industries. If our
assumptions regarding these risks and uncertainties, which we use to plan and operate our business, are incorrect or change, or if we do not address these risks
successfully, our financial condition and operating results could differ materially from our expectations, our growth rates may slow and our business would by
adversely impacted.
Our revenue growth and ability to achieve and sustain profitability depends on being able to expand our direct sales force and increase the productivity of our
sales force successfully.
To date, most of our revenue has been attributable to the efforts of our direct sales force in the United States. In order to increase our revenue and achieve
and sustain profitability, we must increase the size of our direct sales force, both in the United States and internationally, to generate additional revenue from new
and existing customers. We intend to substantially further increase our number of direct sales professionals.
We believe that there is significant competition for sales personnel with the skills and technical knowledge that we require. Our ability to achieve significant
revenue growth will depend, in large part, on our success in recruiting, training, and retaining sufficient numbers of direct sales personnel to support our growth.
New hires require significant training and typically take six months or more to achieve full productivity. Our recent hires and planned hires may not become
productive as quickly as we expect and if our new sales employees do not become fully productive on the timelines that we have projected or at all, our revenue
will not increase at anticipated levels and our ability to achieve long term projections may be negatively impacted. We may also be unable to hire or retain
sufficient numbers of qualified individuals in the markets where we do business or plan to do business. Furthermore, hiring sales personnel in new countries
requires additional set up and upfront costs that we may not recover if the sales personnel fail to achieve full productivity. In addition, as we continue to grow
rapidly, a large percentage of our sales force will be new to our company and our platform, which may adversely affect our sales if we cannot train our sales force
quickly or effectively. Attrition rates may increase, and we may face integration challenges as we continue to seek to aggressively expand our sales force. If we are
unable to hire and train sufficient numbers of effective sales personnel, or the sales personnel are not successful in obtaining new customers or increasing sales to
our existing customer base, our business will be adversely affected.
We periodically change and make adjustments to our sales organization in response to market opportunities, competitive threats, management changes,
product introductions or enhancements, acquisitions, sales performance, increases in sales headcount, cost levels and other internal and external considerations.
Any future sales organization changes may result in a temporary reduction of productivity, which could negatively affect our rate of growth. In addition, any
significant change to the way we structure our compensation of our sales organization may be disruptive and may affect our revenue growth.
If we cannot maintain our corporate culture as we grow, we could lose the innovation, teamwork, passion, and focus on execution that we believe contribute to
our success, and our business may be harmed.
We believe that our corporate culture has been vital to our success, including in attracting, developing, and retaining personnel, as well as our customers. As
we continue to grow and face industry challenges, it may become more challenging to maintain that culture. In addition, we plan to expand our international
operations into other countries in the future, which may impact our culture as we seek to find, hire, and integrate additional employees while maintaining our
corporate culture. If we are unable to maintain our corporate culture, we could lose the innovation, passion, and dedication of our team and as a result, our business
and ability to focus on our corporate objectives may be harmed.
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If the market for analytics products and services fails to grow as we expect, or if businesses fail to adopt our platform, our business, operating results, and
financial condition could be adversely affected.
Since 2013, nearly all our revenue has come from sales of our subscription-based software platform. We expect these sales to account for a large portion of
our revenue for the foreseeable future. Although demand for analytics products and services has grown in recent years, the market for analytics products and
services continues to evolve and the secular shift towards self-service analytics may not be as significant as we expect. We cannot be sure that this market will
continue to grow or, even if it does grow, that businesses will adopt our platform. Our future success will depend in large part on our ability to further penetrate the
existing market for business analytics software, as well as the continued growth and expansion of what we believe to be an emerging market for analytics products
and services that are faster, easier to adopt, easier to use, and more focused on self-service capabilities. Our ability to further penetrate the business analytics market
depends on a number of factors, including the cost, performance, and perceived value associated with our platform, as well as customers’ willingness to adopt a
different approach to data analysis. We have spent, and intend to keep spending, considerable resources to educate potential customers about analytics products and
services in general and our platform in particular. However, we cannot be sure that these expenditures will help our platform achieve any additional market
acceptance. Furthermore, potential customers may have made significant investments in legacy analytics software systems and may be unwilling to invest in new
products and services. In addition, resistance from consumer and privacy groups to increased commercial collection and use of data on spending patterns and other
personal behavior and governmental restrictions on the collection and use of personal data may impair the further growth of this market by reducing the value of
data to organizations, as may other developments. If the market fails to grow or grows more slowly than we currently expect or businesses fail to adopt our
platform, our business, operating results, and financial condition could be adversely affected.
We derive substantially all of our revenue from our software platform, and our future growth is dependent on its success.
Since 2013, nearly all of our revenue has come from sales of our subscription-based software platform. We expect these sales to account for a large portion
of our revenue for the foreseeable future. As such, the continued growth in market demand for our platform is critical to our continued success. We recently
announced two new products for our software platform, Alteryx Connect and Alteryx Promote, but cannot be certain that either product will generate significant
revenue, if any. In addition, these products are designed to be used with our Alteryx Server product and will not be sold independently. Accordingly, our business
and financial results will continue to be substantially dependent on our single software platform.
If we are unable to attract new customers and expand sales to existing customers, both domestically and internationally, our revenue growth could be slower
than we expect and our business may be harmed.
Our future revenue growth depends in part upon increasing our customer base. Our ability to achieve significant growth in revenue in the future will depend,
in large part, upon the effectiveness of our marketing efforts, both domestically and internationally, and our ability to attract new customers. This may be
particularly challenging where an organization has already invested substantial personnel and financial resources to integrate traditional data analytics tools into its
business, as such organization may be reluctant or unwilling to invest in new products and services. If we fail to attract new customers and maintain and expand
those customer relationships, our revenue will grow more slowly than expected and our business will be harmed.
Our future revenue growth also depends upon expanding sales and renewals of subscriptions to our platform with existing customers. If our customers do not
purchase additional licenses or capabilities, our revenue may grow more slowly than expected, may not grow at all or may decline. Additionally, increasing
incremental sales to our current customer base requires increasingly sophisticated and costly sales efforts that are targeted at senior management. For example,
during the years ended December 31, 2016 and 2017, sales and marketing expenses represented 67% and 50% of our revenue, respectively. We plan to continue
expanding our sales efforts, both domestically and internationally, but we may be unable to hire qualified sales personnel, may be unable to successfully train those
sales personnel that we are able to hire, and sales personnel may not become fully productive on the timelines that we have projected or at all. Additionally,
although we dedicate significant resources to sales and marketing programs, including Internet and other online advertising, these sales and marketing programs
may not have the desired effect and may not expand sales. We cannot assure you that our efforts would result in increased sales to existing customers, and
additional revenue. If our efforts to upsell to our customers are not successful, our business and operating results would be adversely affected.
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Our customers generally enter into license agreements with one to three year subscription terms and have no obligation or contractual right to renew their
subscriptions after the expiration of their initial subscription period. Moreover, our customers that do renew their subscriptions may renew for lower subscription
amounts or for shorter subscription periods. Customer renewal rates may decline or fluctuate as a result of a number of factors, including the breadth of early
deployment, reductions in our customers’ spending levels, our pricing or pricing structure, the pricing or capabilities of products or services offered by our
competitors, our customers’ satisfaction or dissatisfaction with our platform, or the effects of economic conditions. If our customers do not renew their agreements
with us, or renew on terms less favorable to us, our revenue may decline.
If we are unable to develop and release product and service enhancements and new products and services to respond to rapid technological change in a timely
and cost-effective manner, our business, operating results, and financial condition could be adversely affected.
The market for our platform is characterized by rapid technological change, frequent new product and service introductions and enhancements, changing
customer demands, and evolving industry standards. The introduction of products and services embodying new technologies can quickly make existing products
and services obsolete and unmarketable. Analytics products and services are inherently complex, and it can take a long time and require significant research and
development expenditures to develop and test new or enhanced products and services. The success of any enhancements or improvements to our platform or any
new products and services depends on several factors, including timely completion, competitive pricing, adequate quality testing, integration with existing
technologies and our platform, and overall market acceptance. We cannot be sure that we will succeed in developing, marketing, and delivering on a timely and
cost-effective basis enhancements or improvements to our platform or any new products and services that respond to technological change or new customer
requirements, nor can we be sure that any enhancements or improvements to our platform or any new products and services will achieve market acceptance. Any
new products that we develop may not be introduced in a timely or cost-effective manner, may contain errors or defects, or may not achieve the broad market
acceptance necessary to generate sufficient revenue. Moreover, even if we introduce new products and services, we may experience a decline in revenue of our
existing products and services that is not offset by revenue from the new products or services. For example, customers may delay making purchases of new
products and services to permit them to make a more thorough evaluation of these products and services or until industry and marketplace reviews become widely
available. Some customers may hesitate migrating to a new product or service due to concerns regarding the complexity of migration and product or service infancy
issues on performance. In addition, we may lose existing customers who choose a competitor’s products and services rather than migrate to our new products and
services. This could result in a temporary or permanent revenue shortfall and adversely affect our business.
Further, the emergence of new industry standards related to analytics products and services may adversely affect the demand for our platform. This could
happen if new Internet standards and technologies or new standards in the field of operating system support emerged that were incompatible with customer
deployments of our platform. For example, if we are unable to adapt our platform on a timely basis to new database standards, the ability of our platform to access
customer databases and to analyze data within such databases could be impaired. In addition, because part of our platform is cloud-based, we need to continually
enhance and improve our platform to keep pace with changes in Internet-related hardware, software, communications, and database technologies and standards.
Any failure of our platform to operate effectively with future infrastructure platforms and technologies could reduce the demand for our platform. If we are
unable to respond to these changes in a timely and cost-effective manner, our platform may become less marketable, less competitive, or obsolete, and our
operating results may be adversely affected.
Moreover, software-as-a-service, or SaaS, business models have become increasingly demanded by customers and adopted by other software providers,
including our competitors. While part of our platform is cloud-based, most of our platform is currently deployed on premise and therefore, if customers demand
that our platform be provided through a SaaS business model, we would be required to make additional investments to our infrastructure in order to be able to more
fully provide our platform through a SaaS model so that our platform remains competitive. Such investments may involve expanding our data centers, servers, and
networks and increasing our technical operations and engineering teams.
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The competitive position of our software platform depends in part on its ability to operate with third-party products and services, and if we are not successful in
maintaining and expanding the compatibility of our platform with such third-party products and services, our business, financial position, and operating
results could be adversely impacted.
The competitive position of our software platform depends in part on its ability to operate with products and services of third parties, software services and
infrastructure. As such, we must continuously modify and enhance our platform to adapt to changes in hardware, software, networking, browser, and database
technologies. In the future, one or more technology companies may choose not to support the operation of their hardware, software, or infrastructure, or our
platform may not support the capabilities needed to operate with such hardware, software, or infrastructure. In addition, to the extent that a third party were to
develop software or services that compete with ours, that provider may choose not to support our platform. We intend to facilitate the compatibility of our software
platform with various third-party hardware, software, and infrastructure by maintaining and expanding our business and technical relationships. If we are not
successful in achieving this goal, our business, financial condition, and operating results could be adversely impacted.
We face intense and increasing competition, and we may not be able to compete effectively, which could reduce demand for our platform and adversely affect
our business, revenue growth, and market share.
The market for self-service data analytics solutions is new and rapidly evolving. In many cases, our primary competitors are manual, spreadsheet driven
processes or more traditional custom built approaches in which potential customers have made significant investments. In addition, we compete with large software
companies, including providers of traditional business intelligence tools that offer one or more capabilities that are competitive with our platform, such as
International Business Machines Corporation, Microsoft Corporation, Oracle Corporation, SAP SE, and SAS Institute Inc. Moreover, business analytics software
companies offer capabilities that are competitive with a subset of the solutions we provide, such as MicroStrategy Incorporated and TIBCO Software Inc.
In addition, other large software companies, such as salesforce.com, inc. and Amazon.com, Inc., and data visualization companies, such as Tableau Software,
Inc. and Qlik Technologies, Inc., already provide products and services in adjacent markets and may decide to enter into our market. We also compete with open
source initiatives and custom development efforts. We could also face competition from new market entrants, some of whom might be current technology partners
of ours. We expect competition to increase as other established and emerging companies enter the business analytics software market, as customer requirements
evolve and as new products and services and technologies are introduced.
Many of our current and potential competitors, particularly the large software companies named above, have longer operating histories, significantly greater
financial, technical, marketing, distribution, professional services, or other resources and greater name recognition than we do. In addition, many of our current and
potential competitors have strong relationships with current and potential customers and extensive knowledge of the business analytics industry. As a result, our
current and potential competitors may be able to respond more quickly and effectively than we can to new or changing opportunities, technologies, standards, or
customer requirements or devote greater resources than we can to the development, promotion, and sale of their products and services. Moreover, many of these
companies are bundling their analytics products and services into larger deals or subscription renewals, often at significant discounts as part of a larger sale. In
addition, some current and potential competitors may offer products or services that address one or a limited number of functions at lower prices or with greater
depth than our platform. Our current and potential competitors may develop and market new technologies with comparable functionality to our platform. We may
experience fewer customer orders, reduced gross margins, longer sales cycles, and loss of market share. This could lead us to decrease prices, implement alternative
pricing structures, or introduce products and services available for free or a nominal price in order to remain competitive. We may not be able to compete
successfully against current and future competitors, and our business, operating results, and financial condition will be harmed if we fail to meet these competitive
pressures.
Our ability to compete successfully in our market depends on a number of factors, both within and outside of our control. Some of these factors include: ease
of use; platform features, quality, functionality, reliability, performance, and effectiveness; ability to automate analytical tasks or processes; ability to integrate with
other technology infrastructures; vision for the market and product innovation; software analytics expertise; total cost of ownership; adherence to industry standards
and certifications; strength of sales and marketing efforts; brand awareness and reputation; and customer experience, including support. Any failure by us to
compete successfully in any one of these or other areas may reduce the demand for our platform, as well as adversely affect our business, operating results, and
financial condition.
Moreover, current and future competitors may also make strategic acquisitions or establish cooperative relationships among themselves or with others,
including our current or future technology partners. By doing so, these competitors may increase their ability to meet the needs of our customers or potential
customers. In addition, our current or prospective indirect sales channel partners may establish cooperative relationships with our current or future competitors.
These relationships may limit our ability to sell or certify our platform through specific distributors, technology providers, database companies, and distribution
channels and allow our competitors to rapidly gain significant market share. These developments could limit our ability to obtain revenue from existing and new
customers. If we are unable to compete successfully against current and future competitors, our business, operating results, and financial condition would be
harmed.
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If we fail to develop, maintain, and enhance our brand and reputation cost-effectively, our business and financial condition may be adversely affected.
We believe that developing, maintaining, and enhancing awareness and integrity of our brand and reputation in a cost-effective manner are important to
achieving widespread acceptance of our platform and are important elements in attracting new customers and maintaining existing customers. We believe that the
importance of our brand and reputation will increase as competition in our market further intensifies. Successful promotion of our brand will depend on the
effectiveness of our marketing efforts, our ability to provide a reliable and useful platform at competitive prices, the perceived value of our platform, and our ability
to provide quality customer support. Brand promotion activities may not yield increased revenue, and even if they do, the increased revenue may not offset the
expenses we incur in building and maintaining our brand and reputation. We also rely on our customer base and community of end-users in a variety of ways,
including to give us feedback on our platform and to provide user-based support to our other customers. If we fail to promote and maintain our brand successfully
or to maintain loyalty among our customers, or if we incur substantial expenses in an unsuccessful attempt to promote and maintain our brand, we may fail to
attract new customers and partners or retain our existing customers and partners and our business and financial condition may be adversely affected. Any negative
publicity relating to our employees, partners, or others associated with these parties, may also tarnish our own reputation simply by association and may reduce the
value of our brand. Damage to our brand and reputation may result in reduced demand for our platform and increased risk of losing market share to our
competitors. Any efforts to restore the value of our brand and rebuild our reputation may be costly and may not be successful.
We use channel partners and if we are unable to establish and maintain successful relationships with them, our business, operating results, and financial
condition could be adversely affected.
In addition to our direct sales force, we use channel partners such as technology alliances, system integrators, management consulting firms, and value-added
resellers to sell and support our platform. Channel partners are becoming an increasingly important aspect of our business, particularly with regard to enterprise,
governmental, and international sales. Our future growth in revenue and ability to achieve and sustain profitability depends in part on our ability to identify,
establish, and retain successful channel partner relationships in the United States and internationally, which will take significant time and resources and involve
significant risk. We intend to make significant investments to grow our indirect sales channel. If we are unable to maintain our relationships with these channel
partners, or otherwise develop and expand our indirect distribution channel, our business, operating results, financial condition, or cash flows could be adversely
affected.
We cannot be certain that we will be able to identify suitable indirect sales channel partners. To the extent we do identify such partners, we will need to
negotiate the terms of a commercial agreement with them under which the partner would distribute our platform. We cannot be certain that we will be able to
negotiate commercially-attractive terms with any channel partner, if at all. In addition, all channel partners must be trained to distribute our platform. In order to
develop and expand our distribution channel, we must develop and improve our processes for channel partner introduction and training. If we do not succeed in
identifying suitable indirect sales channel partners, our business, operating results, and financial condition may be adversely affected.
We also cannot be certain that we will be able to maintain successful relationships with any channel partners and, to the extent that our channel partners are
unsuccessful in selling our platform, our ability to sell our platform and our business, operating results, and financial condition could be adversely affected. Our
channel partners may offer customers the products and services of several different companies, including products and services that compete with our platform.
Because our channel partners generally do not have an exclusive relationship with us, we cannot be certain that they will prioritize or provide adequate resources to
selling our platform. Moreover, divergence in strategy by any of these channel partners may materially adversely affect our ability to develop, market, sell, or
support our platform. We cannot assure you that our channel partners will continue to cooperate with us. In addition, actions taken or omitted to be taken by such
parties may adversely affect us. In addition, we rely on our channel partners to operate in accordance with the terms of their contractual agreements with us. For
example, our agreements with our channel partners limit the terms and conditions pursuant to which they are authorized to resell or distribute our platform and
offer technical support and related services. We also typically require our channel partners to represent to us the dates and details of licenses sold through to our
customers. If our channel partners do not comply with their contractual obligations to us, our business, operating results, and financial condition may be adversely
affected.
In addition, all our sales to Federal government entities have been made indirectly through our channel partners. Government entities may have statutory,
contractual, or other legal rights to terminate contracts with our channel partners for convenience or due to a default, and, in the future, if the portion of government
contracts that are subject to renegotiation or termination at the election of the government entity are material, any such termination or renegotiation may adversely
impact
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our future operating results. In the event of such termination, it may be difficult for us to arrange for another channel partner to sell our platform to these
government entities in a timely manner, and we could lose sales opportunities during the transition. Government entities routinely investigate and audit government
contractors’ administrative processes, and any unfavorable audit could result in the government entity refusing to renew its subscription to our platform, a reduction
of revenue, or fines or civil or criminal liability if the audit uncovers improper or illegal activities.
We depend on technology and data licensed to us by third parties that may be difficult to replace or cause errors or failures that may impair or delay
implementation of our products and services or force us to pay higher license fees.
We license third-party technologies and data that we incorporate into, use to operate, and provide with our platform. We cannot assure you that the licenses
for such third-party technologies or data will not be terminated or that we will be able to license third-party software or data for future products and services. Third
parties may terminate their licenses with us for a variety of reasons, including actual or perceived failures or breaches of security or privacy. In addition, we may be
unable to renegotiate acceptable third-party replacement license terms in the event of termination, or we may be subject to infringement liability if third-party
software or data that we license is found to infringe intellectual property or privacy rights of others. In addition, the data that we license from third parties for
potential use in our platform may contain errors or defects, which could negatively impact the analytics that our customers perform on or with such data. This may
have a negative impact on how our platform is perceived by our current and potential customers and could materially damage our reputation and brand.
Changes in or the loss of third-party licenses could lead to our platform becoming inoperable or the performance of our platform being materially reduced
resulting in our potentially needing to incur additional research and development costs to ensure continued performance of our platform or a material increase in the
costs of licensing, and we may experience decreased demand for our platform.
Our long-term success depends, in part, on our ability to expand the sales of our software platform to customers located outside of the United States and our
current, and any further, expansion of our international operations exposes us to risks that could have a material adverse effect on our business, operating
results, and financial condition.
We are generating a growing portion of our revenue from international sales, and conduct our business activities in various foreign countries, including some
emerging markets where we have limited experience, where the challenges of conducting our business can be significantly different from those we have faced in
more developed markets and where business practices may create internal control risks. For example, we recently acquired Alteryx ANZ Pty Limited in February
2018, which has operations in Australia. There are certain risks inherent in conducting international business, including:
•

fluctuations in foreign currency exchange rates;

•

new, or changes in, regulatory requirements;

•

tariffs, export and import restrictions, restrictions on foreign investments, sanctions, and other trade barriers or protection measures;

•

costs of localizing products and services;

•

lack of acceptance of localized products and services;

•

difficulties in and costs of staffing, managing, and operating our international operations;

•

tax issues, including with respect to our corporate operating structure and intercompany arrangements;

•

weaker intellectual property protection;

•

economic weakness or currency related crises;

•

the burden of complying with a wide variety of laws, including those relating to labor matters, consumer and data protection, privacy, network
security, encryption, and taxes;

•

generally longer payment cycles and greater difficulty in collecting accounts receivable;

•

our ability to adapt to sales practices and customer requirements in different cultures;

•

corporate espionage; and

•

political instability and security risks in the countries where we are doing business.
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For example, in June 2016, the United Kingdom held a referendum and voted in favor of leaving the European Union and in March 2017 the United
Kingdom provided notification of its intent to leave the European Union. This has created political and economic uncertainty, particularly in the United Kingdom
and the European Union, and could cause disruptions to, and create uncertainty surrounding, our business in the United Kingdom and European Union, including
affecting our relationships with our existing and prospective customers, partners, and employees, and could have a material impact on the regulatory regime
applicable to our operations in the United Kingdom.
We have undertaken, and might undertake additional, corporate operating restructurings that involve our group of foreign country subsidiaries through which
we do business abroad. We consider various factors in evaluating these restructurings, including the alignment of our corporate legal entity structure with our
organizational structure and its objectives, the operational and tax efficiency of our group structure, and the long-term cash flows and cash needs of our business. If
ineffectual, such restructurings could increase our income tax liabilities, and in turn, increase our global effective tax rate.
Tax laws are dynamic and subject to change as new laws are passed and new interpretations of the law are issued or applied. The U.S. enacted significant tax
reform in December 2017, and certain provisions of the new law may adversely affect us. In addition, the Organization for Economic Co-operation and
Development, or OECD, issued final action items or proposals related to its initiative to combat base erosion and profit shifting, or BEPS. The OECD urged its
members to adopt some or all of the proposals to counteract the effects of the use of tax havens and preferential tax regimes globally. One BEPS proposal redefines
a “permanent establishment,” and changes how profits would be attributed to the permanent establishment. Another proposal calls for insuring transfer pricing
outcomes are commensurate with value creation, adopting the view the current rules facilitate the transfer of risks, capital, and income away from countries where
economic activity takes place. We expect many countries to incorporate the BEPS proposals into their laws. Several countries have changed or proposed changes
that incorporate some or all of the proposals.
Some of these proposals, if enacted into law in the United States and in the foreign countries where we do business, could increase the burden and costs of
our tax compliance. Moreover, such changes could increase the amount of taxes we incur in those jurisdictions, and in turn, increase our global effective tax rate. It
is unclear whether, and to what extent, the United States and other countries will enact into law the above or similar proposals .
In addition, compliance with foreign and U.S. laws and regulations that are applicable to our international operations is complex and may increase our cost of
doing business in international jurisdictions, and our international operations could expose us to fines and penalties if we fail to comply with these regulations.
These laws and regulations include import and export requirements and anti-bribery laws, such as the United States Foreign Corrupt Practices Act of 1977, as
amended, or the FCPA, the United Kingdom Bribery Act 2010, or the Bribery Act, and local laws prohibiting corrupt payments to governmental officials. Although
we have implemented policies and procedures designed to help ensure compliance with these laws, we cannot assure you that our employees, partners, and other
persons with whom we do business will not take actions in violation of our policies or these laws. Any violations of these laws could subject us to civil or criminal
penalties, including substantial fines or prohibitions on our ability to offer our platform in one or more countries, and could also materially damage our reputation
and our brand. These factors may have an adverse effect on our future sales and, consequently, on our business, operating results, and financial condition.
Because we recognize revenue from our subscriptions over the subscription term, downturns or upturns in new sales and renewals may not be immediately
reflected in our operating results and may be difficult to discern.
We generally recognize revenue from customers ratably over the terms of their subscriptions. A significant portion of the revenue we report in each quarter is
derived from the recognition of deferred revenue relating to subscriptions entered into during previous quarters. Consequently, a decline in new or renewed
subscriptions in any single quarter may have a small impact on our revenue for that quarter. However, such a decline will negatively affect our revenue in future
quarters. Accordingly, the effect of significant downturns in sales and market acceptance of our platform, and potential changes in our rate of renewals, may not be
fully reflected in our operating results until future periods. We may also be unable to reduce our operating expenses in the event of a significant deterioration in
sales. In addition, a significant majority of our costs are expensed as incurred, while a significant portion of our revenue is recognized over the life of the agreement
with our customer. As a result, increased growth in the number of our customers could continue to result in our recognition of more costs than revenue in the earlier
periods of the terms of our agreements. Our revenue from subscriptions also makes it more difficult for us to rapidly increase our revenue through additional sales
in any period, as revenue from certain new customers is recognized over the applicable term.
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As we continue to pursue sales to large enterprises, our sales cycle, forecasting processes, and deployment processes may become more unpredictable and
require greater time and expense.
Sales to large enterprises involve risks that may not be present or that are present to a lesser extent with sales to smaller organizations and accordingly, our
sales cycle may lengthen as we continue to pursue sales to large enterprises. As we seek to increase our sales to large enterprise customers, we face longer sales
cycles, more complex customer requirements, substantial upfront sales costs, and less predictability in completing some of our sales than we do with smaller
customers. With larger organizations, the decision to subscribe to our platform frequently requires the approvals of multiple management personnel and more
technical personnel than would be typical of a smaller organization and, accordingly, sales to larger organizations may require us to invest more time educating
these potential customers. In addition, large enterprises often require extensive configuration, integration services, and pricing negotiations, which increase our
upfront investment in the sales effort with no guarantee that these customers will deploy our platform widely enough across their organization to justify our
substantial upfront investment. Purchases by large enterprises are also frequently subject to budget constraints and unplanned administrative, processing, and other
delays, which means we may not be able to come to agreement on the terms of the sale to large enterprises. In addition, our ability to successfully sell our platform
to large enterprises is dependent on us attracting and retaining sales personnel with experience in selling to large organizations. If we are unable to increase sales of
our platform to large enterprise customers while mitigating the risks associated with serving such customers, our business, financial position, and operating results
may be adversely impacted. Furthermore, if we fail to realize an expected sale from a large customer in a particular quarter or at all, our business, operating results,
and financial condition could be adversely affected for a particular period or in future periods.
Our business is affected by seasonality.
Our business is affected by seasonality. Due to the budgeting cycles of our current and potential customers, historically, we enter into more agreements with
new customers and more renewed agreements with existing customers in the fourth quarter of each calendar year than in any other quarter. Accordingly, our cash
flow from operations has historically been higher in the first quarter of each calendar year than in other quarters. This seasonality is reflected to a much lesser
extent, and sometimes is not immediately apparent, in our revenue results, due to the fact that, in accordance with U.S. GAAP, we recognize revenue from the sale
of our platform over the term of the customer agreement. In addition, we have experienced increased sales and marketing expenses associated with our annual sales
kickoff and our annual U.S. and European Inspire customer conferences in the period in which each occurs. Our rapid growth in recent years may obscure the
extent to which seasonality trends have affected our business and may continue to affect our business. Accordingly, yearly or quarterly comparisons of our
operating results may not be useful and our operating results in any particular period will not necessarily be indicative of the results to be expected for any future
period. Seasonality in our business can also be impacted by introductions of new or enhanced products and services, including the costs associated with such
introductions.
Any failure to offer high-quality technical support may harm our relationships with our customers and have a negative impact on our business and financial
condition.
Once our platform is deployed, our customers depend on our customer support team to resolve technical and operational issues relating to our platform. Our
ability to provide effective customer support is largely dependent on our ability to attract, train, and retain qualified personnel with experience in supporting
customers on platforms such as ours. The number of our customers has grown significantly and that has and will put additional pressure on our customer support
team. We may be unable to respond quickly enough to accommodate short-term increases in customer demand for technical support. We also may be unable to
modify the future, scope, and delivery of our technical support to compete with changes in the technical support provided by our competitors. Increased customer
demand for support, without corresponding revenue, could increase costs and negatively affect our operating results. In addition, as we continue to grow our
operations and expand internationally, we need to be able to provide efficient customer support that meets our customers’ needs globally at scale and our customer
support team will face additional challenges, including those associated with delivering support, training, and documentation in languages other than English. If we
are unable to provide efficient customer support globally at scale, our ability to grow our operations may be harmed and we may need to hire additional support
personnel, which could negatively impact our operating results. In addition, we provide self-service support resources to our customers. Some of these resources,
such as our community page, rely on engagement and collaboration by and with other customers. If we are unable to continue to develop self-service support
resources that are easy to use and that our customers utilize to resolve their technical issues or if our customers choose not to collaborate or engage with other
customers on technical support issues, customers may continue to direct support requests to our customer support team instead of relying on our self-service
support resources and our customers’ experience with our platform may be negatively impacted. Any failure to maintain high-quality support, or a market
perception that we do not maintain high-quality support, could harm our reputation, our ability to sell our platform to existing and prospective customers, and our
business, operating results, and financial condition.
39

Table of Contents

Failure to protect our intellectual property could adversely affect our business.
We currently rely on a combination of copyrights, trademarks, trade secrets, confidentiality procedures, contractual commitments, and other legal rights to
protect our intellectual property. We also have four pending patent applications in the United States. Despite our efforts, the steps we take to protect our intellectual
property may be inadequate. Unauthorized third parties may try to copy or reverse engineer portions of our platform or otherwise obtain and use our intellectual
property. In addition, we may not be able to obtain sufficient intellectual property protection for important features of our platform, in which case our competitors
may discover ways to provide similar features without infringing or misappropriating our intellectual property rights.
Any patents that we may own and rely on in the future may be challenged or circumvented by others or invalidated through administrative process or
litigation. Our current and future patent applications may not be issued with the scope of the claims we seek, if at all. In addition, any patents issued in the future
may not provide us with competitive advantages, may not be enforceable in actions against alleged infringers or may be successfully challenged by third parties.
Moreover, recent amendments to U.S. patent law, developing jurisprudence regarding U.S. patent law, and possible future changes to U.S. or foreign patent
laws and regulations may affect our ability to protect our intellectual property and defend against claims of patent infringement. In addition, the laws of some
countries do not provide the same level of protection of our intellectual property as do the laws of the United States. As we expand our international activities, our
exposure to unauthorized copying and use of our platform and proprietary information will likely increase. Despite our precautions, it may be possible for
unauthorized third parties to infringe upon or misappropriate our intellectual property, to copy our platform, and use information that we regard as proprietary to
create products and services that compete with ours. Effective intellectual property protection may not be available to us in every country in which our platform is
available. For example, some foreign countries have compulsory licensing laws under which a patent owner must grant licenses to third parties. In addition, many
countries limit the enforceability of patents against certain third parties, including government agencies or government contractors. In these countries, patents may
provide limited or no benefit. We may need to expend additional resources to defend our intellectual property rights domestically or internationally, which could
impair our business or adversely affect our domestic or international expansion. If we cannot protect our intellectual property against unauthorized copying or use,
we may not remain competitive and our business, operating results, and financial condition may be adversely affected.
We enter into confidentiality and invention assignment agreements with our employees and consultants and enter into confidentiality agreements with other
parties. We cannot assure you that these agreements will be effective in controlling access to, use of, and distribution of our proprietary information or in
effectively securing exclusive ownership of intellectual property developed by our employees and consultants. Further, these agreements may not prevent our
competitors from independently developing technologies that are substantially equivalent or superior to our platform.
In order to protect our intellectual property rights, we may be required to spend significant resources to acquire, maintain, monitor, and protect our
intellectual property rights. We cannot assure you that our monitoring efforts will detect every infringement of our intellectual property rights by a third
party. Litigation may be necessary in the future to enforce our intellectual property rights and to protect our trade secrets. Litigation brought to protect and enforce
our intellectual property rights could be costly, time-consuming, and distracting to management, and could result in the impairment or loss of portions of our
intellectual property. Further, our efforts to enforce our intellectual property rights may be met with defenses, counterclaims, and countersuits attacking the validity
and enforceability of our intellectual property rights. Our inability to protect our proprietary technology against unauthorized copying or use, as well as any costly
litigation or diversion of our management’s attention and resources, could delay further sales or the implementation of our platform, impair the functionality of our
platform, delay introductions of new products and services, result in our substituting inferior or more costly technologies into our platform, or damage our brand
and reputation.
Additionally, the United States Patent and Trademark Office and various foreign governmental patent agencies require compliance with a number of
procedural, documentary, fee payment, and other similar provisions during the patent application process and to maintain issued patents. There are situations in
which noncompliance can result in abandonment or lapse of the patent or patent application, resulting in partial or complete loss of patent rights in the relevant
jurisdiction. If this occurs, it could have a material adverse effect on our business operations and financial condition.
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Our platform may infringe the intellectual property rights of third parties and this may create liability for us or otherwise harm our business.
Third parties may claim that our current or future products and services infringe their intellectual property rights, and such claims may result in legal claims
against our customers and us. These claims may damage our brand and reputation, harm our customer relationships, and create liability for us. We expect the
number of such claims will increase as the number of products and services and the level of competition in our market grows, the functionality of our platform
overlaps with that of other products and services, and the volume of issued software patents and patent applications continues to increase. We generally agree in our
customer contracts to indemnify customers for expenses or liabilities they incur as a result of third party intellectual property infringement claims associated with
our platform. To the extent that any claim arises as a result of third-party technology we have licensed for use in our platform, we may be unable to recover from
the appropriate third party any expenses or other liabilities that we incur.
Companies in the software and technology industries, including some of our current and potential competitors, own large numbers of patents, copyrights,
trademarks, and trade secrets and frequently enter into litigation based on allegations of infringement or other violations of intellectual property rights. In addition,
many of these companies have the capability to dedicate substantially greater resources to enforce their intellectual property rights and to defend claims that may be
brought against them. Furthermore, patent holding companies, non-practicing entities, and other adverse patent owners that are not deterred by our existing
intellectual property protections may seek to assert patent claims against us. From time to time, third parties, including certain of these leading companies, have
contacted us inviting us to license their patents and may, in the future, assert patent, copyright, trademark, or other intellectual property rights against us, our
channel partners, our technology partners, or our customers. We have received, and may in the future receive, notices that claim we have misappropriated, misused,
or infringed other parties’ intellectual property rights, and, to the extent we gain greater market visibility, we face a higher risk of being the subject of intellectual
property infringement claims, which is not uncommon with respect to the enterprise software market.
There may be third-party intellectual property rights, including issued or pending patents, that cover significant aspects of our technologies or business
methods. In addition, if we acquire or license technologies from third parties, we may be exposed to increased risk of being the subject of intellectual property
infringement due to, among other things, our lower level of visibility into the development process with respect to such technology and the care taken to safeguard
against infringement risks. Any intellectual property claims, with or without merit, could be very time-consuming, could be expensive to settle or litigate, and could
divert our management’s attention and other resources. These claims could also subject us to significant liability for damages, potentially including treble damages
if we are found to have willfully infringed patents or copyrights, and may require us to indemnify our customers for liabilities they incur as a result of such claims.
These claims could also result in our having to stop using technology found to be in violation of a third party’s rights. We might be required to seek a license for
the intellectual property, which may not be available on reasonable terms or at all. Even if a license were available, we could be required to pay significant
royalties, which would increase our operating expenses. Alternatively, we could be required to develop alternative non-infringing technology, which could require
significant time, effort, and expense, and may affect the performance or features of our platform. If we cannot license or develop alternative non-infringing
substitutes for any infringing technology used in any aspect of our business, we would be forced to limit or stop sales of our platform and may be unable to
compete effectively. Any of these results would adversely affect our business operations and financial condition.
Our platform contains third-party open source software components, and failure to comply with the terms of the underlying open source software licenses
could restrict our ability to sell our platform.
Our platform incorporates open source software code. An open source license allows the use, modification, and distribution of software in source code form.
Certain kinds of open source licenses further require that any person who creates a product or service that contains, links to, or is derived from software that was
subject to an open source license must also make their own product or service subject to the same open source license. Using software that is subject to this kind of
open source license can lead to a requirement that our platform be provided free of charge or be made available or distributed in source code form. Although we do
not believe our platform includes any open source software in a manner that would result in the imposition of any such requirement, the interpretation of open
source licenses is legally complex and, despite our efforts, it is possible that our platform could be found to contain this type of open source software.
Moreover, we cannot assure you that our processes for controlling our use of open source software in our platform will be effective. If we have not complied
with the terms of an applicable open source software license, we could be required to seek licenses from third parties to continue offering our platform on terms
that are not economically feasible, to re-engineer our platform to remove or replace the open source software, to discontinue the sale of our platform if
re-engineering could not be accomplished on a timely basis, to pay monetary damages, or to make generally available the source code for our proprietary
technology, any of which could adversely affect our business, operating results, and financial condition.
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In addition to risks related to license requirements, use of open source software can involve greater risks than those associated with use of third-party
commercial software, as open source licensors generally do not provide warranties or assurance of title, performance, non-infringement, or controls on origin of the
software. There is typically no support available for open source software, and we cannot assure you that the authors of such open source software will not abandon
further development and maintenance. Many of the risks associated with the use of open source software, such as the lack of warranties or assurances of title or
performance, cannot be eliminated, and could, if not properly addressed, negatively affect our business. We have established processes to help alleviate these risks,
including a review process for screening requests from our development organizations for the use of open source software, but we cannot be sure that all open
source software is identified or submitted for approval prior to use in our platform.
Responding to any infringement claim, regardless of its validity, or discovering open source software code in our platform could harm our business,
operating results, and financial condition, by, among other things:
•

resulting in time-consuming and costly litigation;

•

diverting management’s time and attention from developing our business;

•

requiring us to pay monetary damages or enter into royalty and licensing agreements that we would not normally find acceptable;

•

causing delays in the deployment of our platform;

•

requiring us to stop selling some aspects of our platform;

•

requiring us to redesign certain components of our platform using alternative non-infringing or non-open source technology or practices, which could
require significant effort and expense;

•

requiring us to disclose our software source code, the detailed program commands for our software; and

•

requiring us to satisfy indemnification obligations to our customers.

Future litigation could have a material adverse impact on our operating results and financial condition.
From time to time, we have been subject to litigation. For example, in December 2017 and January 2018, four putative consumer class action lawsuits were
filed against us based upon claims we failed to properly secure on AWS a commercially available, third-party marketing dataset that provided consumer marketing
information intended to help marketing professionals advertise and sell their products. These proceedings are further described in Note 7, “Commitments and
Contingencies” in the notes to our condensed consolidated financial statements included elsewhere in this Quarterly Report on Form 10-Q. The complaints assert
claims for violation of the Fair Credit Reporting Act, 15 U.S.C. §§ 1681 et seq. and state consumer-protection statutes, as well as claims for common law
negligence. Additional actions alleging similar claims could be brought in the future. These proceedings all remain in the early stages and we intend to vigorously
defend against these claims. However, the outcome of any litigation, including the litigation relating to the third-party marketing dataset, regardless of its merits, is
inherently uncertain. Regardless of the merits of any claims that may be brought against us, pending or future litigation could result in a diversion of management’s
attention and resources and we may be required to incur significant expenses defending against these claims. If we are unable to prevail in litigation, we could incur
payments of substantial monetary damages or fines, or undesirable changes to our products or business practices, and accordingly our business, financial condition,
or results of operations could be materially and adversely affected. Where we can make a reasonable estimate of the liability relating to pending litigation and
determine that it is probable, we record a related liability. As additional information becomes available, we assess the potential liability and revise estimates as
appropriate. However, because of uncertainties relating to litigation, the amount of our estimates could change. Any adverse determination related to litigation
could require us to change our technology or our business practices, pay monetary damages, or enter into royalty or licensing arrangements, which could adversely
affect our operating results and cash flows, harm our reputation, or otherwise negatively impact our business.
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The nature of our platform makes it particularly vulnerable to undetected errors or bugs, which could cause problems with how our platform performs and
which could, in turn, reduce demand for our platform, reduce our revenue, and lead to product liability claims against us.
Because our platform is complex, it may contain errors or defects, especially when new updates or enhancements are released. Our software is often installed
and used in large-scale computing environments with different operating systems, system management software, and equipment and networking configurations,
which may cause errors or failures of our software or other aspects of the computing environment into which it is deployed. In addition, deployment of our software
into these computing environments may expose previously undetected errors, compatibility issues, failures, or bugs in our software. Although we test our platform
extensively, we have in the past discovered software errors in our platform after introducing new updates or enhancements. Despite testing by us and by our current
and potential customers, errors may be found in new updates or enhancements after deployment by our customers. Real or perceived errors, failures, vulnerabilities,
or bugs in our platform could result in negative publicity, loss of customer data, loss of or delay in market acceptance of our platform, loss of competitive position,
or claims by customers for losses sustained by them, all of which could negatively impact our business and operating results and materially damage our reputation
and brand. We may also have to expend resources and capital to correct these defects. Alleviating any of these problems could require significant expenditures of
our capital and other resources and could cause interruptions, delays, or cessation in the sale of our platform, which could cause us to lose existing or potential
customers and could adversely affect our operating results and growth prospects.
Our agreements with customers typically contain provisions designed to limit our exposure to product liability, warranty, and other claims. However, these
provisions do not eliminate our exposure to these claims. In addition, it is possible that these provisions may not be effective under the laws of certain domestic or
international jurisdictions and we may be exposed to product liability warranty, and other claims. A successful product liability, warranty, or other similar claim
against us could have an adverse effect on our business, operating results, and financial condition.
Business disruptions or performance problems associated with our technology and infrastructure, including interruptions, delays, or failures in service from
our third-party data center hosting facility and other third-party services, could adversely affect our operating results or result in a material weakness in our
internal controls that could adversely affect the market price of our Class A common stock.
Continued adoption of our platform depends in part on the ability of our existing and potential customers to access our platform within a reasonable amount
of time. We have experienced, and may in the future experience, disruptions, data loss, outages, and other performance problems with our infrastructure and
website due to a variety of factors, including infrastructure changes, introductions of new functionality, human or software errors, capacity constraints, denial of
service attacks, or other security-related incidents. If our platform is unavailable or if our users and customers are unable to access our platform within a reasonable
amount of time, or at all, we may experience a decline in renewals, damage to our brand, or other harm to our business. To the extent that we do not effectively
address capacity constraints, upgrade our systems as needed, and continually develop our technology and network architecture to accommodate actual and
anticipated changes in technology, our business, operating results, and financial condition could be adversely affected.
A significant portion of our critical business operations are concentrated in the United States. In addition, we serve our customers and manage certain critical
internal processes using a third-party data center hosting facility located in Colorado and other third-party services, including cloud services. We are a highly
automated business, and a disruption or failure of our systems, or the third-party hosting facility or other third-party services that we use, could cause delays in
completing sales and providing services. For example, from time to time, our data center hosting facility has experienced outages. Such disruptions or failures
could also include a major earthquake, blizzard, fire, cyber-attack, act of terrorism, or other catastrophic event, or a decision by one of our third-party service
providers to close facilities that we use without adequate notice or other unanticipated problems with the third-party services that we use, including a failure to meet
service standards.
Interruptions or performance problems with either our technology and infrastructure or our data center hosting facility could, among other things:
•

result in the destruction or disruption of any of our critical business operations, controls, or procedures or information technology systems;

•

severely affect our ability to conduct normal business operations;

•

result in a material weakness in our internal control over financial reporting;

•

cause our customers to terminate their subscriptions;

•

result in our issuing credits or paying penalties or fines;

•

harm our brand and reputation;

•

adversely affect our renewal rates or our ability to attract new customers; or

•

cause our platform to be perceived as not being secure.

Any of the above could adversely affect our business operations and financial condition.
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We have experienced, and may in the future experience, security breaches and if unauthorized parties obtain access to our customers’ data, our data, or our
platform, networks, or other systems, our platform may be perceived as not being secure, our reputation may be harmed, demand for our platform may be
reduced, our operations may be disrupted, we may incur significant legal liabilities, and our business could be materially adversely affected.
As part of our business, we process, store, and transmit our customers’ information and data as well as our own, including in our platform, networks, and
other systems, and we rely on third parties that are not directly under our control to do so as well. We, and our third-party partners, have security measures and
disaster response plans in place to help protect our customers’ data, our data, and our platform, networks, and other systems against unauthorized access or
inadvertent exposure. However, we cannot assure you that these security measures and disaster response plans will be effective against all security threats and
natural disasters. Our or our third-party partners’ security measures have in the past been, and may in the future be, breached as a result of third-party action,
including intentional misconduct by computer hackers, fraudulent inducement of employees or customers to disclose sensitive information such as user names or
passwords, and employee error or malfeasance. Such a breach could result in someone obtaining unauthorized access to our customers’ data, our data, or our
platform, networks, or other systems. Although we have incurred significant costs and expect to incur additional significant costs to prevent unauthorized access to
our systems and data, because there are many different security breach techniques and such techniques continue to evolve, we and our third-party partners may be
unable to anticipate attempted security breaches and implement adequate preventative measures. Third parties may also conduct attacks designed to temporarily
deny customers access to our services.
Any unauthorized or inadvertent access to, or an actual or perceived security breach of, our systems or networks, could result in an actual or perceived loss
of, or unauthorized access to, our data or the data of our third-party partners, regulatory investigations and orders, litigation, indemnity obligations, damages,
penalties, fines, and other costs in connection with actual and alleged contractual breaches, violations of applicable laws and regulations, and other liabilities. Any
such incident could also materially damage our reputation and harm our business, operating results, and financial condition, including reducing our revenue,
resulting in our customers or third-party partners terminating their relationship with us, subjecting us to costly notification and remediation requirements, or
harming our brand. We maintain cyber liability insurance policies covering certain security and privacy damages. However, we cannot be certain that our coverage
will be adequate for liabilities actually incurred or that insurance will continue to be available to us on economically reasonable terms, or at all. For example, we
are currently subject to lawsuits filed against us related to potential access to a commercially available, third-party marketing dataset that provided consumer
marketing information intended to help marketing professionals advertise and sell their products. Risks related to cybersecurity will increase as we continue to
grow the scale and functionality of our platform and process, store, and transmit increasingly large amounts of our customers’ information and data, which may
include proprietary or confidential data or personal or identifying information.
We may be adversely affected by natural disasters and other catastrophic events, and by man-made problems such as terrorism, that could disrupt our business
operations and our business continuity and disaster recovery plans may not adequately protect us from a serious disaster.
Natural disasters or other catastrophic events may also cause damage or disruption to our operations, international commerce, and the global economy, and
could have an adverse effect on our business, operating results, and financial condition. Our business operations are subject to interruption by natural disasters, fire,
power shortages, pandemics, and other events beyond our control. In addition, acts of terrorism and other geo-political unrest could cause disruptions in our
business or the businesses of our partners or the economy as a whole. In the event of a natural disaster, including a major earthquake, blizzard, or hurricane, or a
catastrophic event such as a fire, power loss, or telecommunications failure, we may be unable to continue our operations and may endure system interruptions,
reputational harm, delays in development of our platform, lengthy interruptions in service, breaches of data security, and loss of critical data, all of which could
have an adverse effect on our future operating results. For example, our corporate offices are located in California, a state that frequently experiences
earthquakes. Additionally, all the aforementioned risks may be further increased if we do not implement a disaster recovery plan or our partners’ disaster recovery
plans prove to be inadequate.
Failure to comply with governmental laws and regulations could harm our business.
Our business is subject to regulation by various federal, state, local and foreign governments. In certain jurisdictions, these regulatory requirements may be
more stringent than those in the United States. Noncompliance with applicable regulations or requirements could subject us to investigations, sanctions, mandatory
product recalls, enforcement actions, disgorgement of profits, fines, damages, civil and criminal penalties, injunctions or other collateral consequences. If any
governmental sanctions are imposed, or if we do not prevail in any possible civil or criminal litigation, our business, operating results, and financial condition could
be materially adversely affected. In addition, responding to any action will likely result in a significant diversion of management’s attention and resources and an
increase in professional fees. Enforcement actions and sanctions could harm our business, reputation, operating results and financial condition.
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Changes in laws or regulations relating to privacy or the protection or transfer of personal data, or any actual or perceived failure by us to comply with such
laws and regulations or our privacy policies, could adversely affect our business.
Components of our business, including our platform, involve processing, storing, and transmitting confidential data, which is subject to our privacy policies
and certain federal, state, and foreign laws and regulations relating to privacy and data protection. The amount of customer and employee data that we store through
our platform, networks, and other systems, including personal data, is increasing. In recent years, the collection and use of personal data by companies have come
under increased regulatory and public scrutiny.
For example, in the United States, protected health information is subject to the Health Insurance Portability and Accountability Act, or HIPAA. HIPAA has
been supplemented by the Health Information Technology for Economic and Clinical Health Act with the result of increased civil and criminal penalties for
noncompliance. Under HIPAA, entities performing certain functions and creating, receiving, maintaining, or transmitting protected health information provided by
covered entities and other business associates are directly subject to HIPAA. If we have access to protected health information through our platform, we may be
obligated to comply with certain privacy rules and data security requirements under HIPAA. Any systems failure or security breach that results in the release of, or
unauthorized access to, personal data, or any failure or perceived failure by us to comply with our privacy policies or any applicable laws or regulations relating to
privacy or data protection, could result in proceedings against us by governmental entities or others. Such proceedings could result in the imposition of sanctions,
fines, penalties, liabilities, or governmental orders requiring that we change our data practices, any of which could have a material adverse effect on our business,
operating results, and financial condition.
Various local, state, federal, and international laws, directives, and regulations apply to the collection, use, retention, protection, disclosure, transfer, and
processing of personal data. These data protection and privacy laws and regulations continue to evolve. Various federal, state, and foreign legislative or regulatory
bodies may enact new or additional laws or regulations concerning privacy and data protection that could adversely impact our business. Complying with these
varying requirements could cause us to incur substantial costs or require us to change our business practices, either of which could adversely affect our business
and operating results. For example, the European Commission adopted a new law regarding data practices called the General Data Protection Regulation, or GDPR,
which will become effective in May 2018, and will supersede current EU data protection legislation. The GDPR will impose new and more stringent EU data
protection requirements, which could increase the risk of non-compliance and the costs of providing our products and services in a compliant matter. The GDPR
provides for greater monetary penalties for noncompliance, including a penalty of up to the greater of €20 million or 4% of total worldwide annual turnover.
Changing definitions of personal data and information may also limit or inhibit our ability to operate or expand our business, including limiting strategic
partnerships that may involve the sharing of data. Also, some jurisdictions require that certain types of data be retained on servers within these jurisdictions. Our
failure to comply with applicable laws, directives, and regulations may result in enforcement action against us, including fines, and damage to our reputation, any
of which may have an adverse effect on our business and operating results.
Failure to comply with anti-corruption and anti-money laundering laws, including the FCPA and similar laws associated with our activities outside of the
United States, could subject us to penalties and other adverse consequences.
We are subject to the FCPA, the U.S. domestic bribery statute contained in 18 U.S.C. § 201, the U.S. Travel Act, the USA PATRIOT Act, the Bribery Act,
and possibly other anti-bribery and anti-money laundering laws in countries in which we conduct activities. We face significant risks if we fail to comply with the
FCPA and other anti-corruption laws that prohibit companies and their employees and third-party intermediaries from authorizing, offering, or providing, directly
or indirectly, improper payments or benefits to foreign government officials, political parties, and private-sector recipients for the purpose of obtaining or retaining
business, directing business to any person, or securing any advantage. In many foreign countries, particularly in countries with developing economies, it may be a
local custom that businesses engage in practices that are prohibited by the FCPA or other applicable laws and regulations. In addition, we use various third parties
to sell our platform and conduct our business abroad. We or our third-party intermediaries may have direct or indirect interactions with officials and employees of
government agencies or state-owned or affiliated entities and we can be held liable for the corrupt or other illegal activities of these third-party intermediaries, our
employees, representatives, contractors, partners, and agents, even if we do not explicitly authorize such activities. We have implemented an anti-corruption
compliance program but cannot assure you that all our employees and agents, as well as those companies to which we outsource certain of our business operations,
will not take actions in violation of our policies and applicable law, for which we may be ultimately held responsible.
45

Table of Contents

Any violation of the FCPA, other applicable anti-corruption laws, and anti-money laundering laws could result in whistleblower complaints, adverse media
coverage, investigations, loss of export privileges, severe criminal or civil sanctions and, in the case of the FCPA, suspension or debarment from U.S. government
contracts, which could have an adverse effect on our reputation, business, operating results, and prospects. In addition, responding to any enforcement action may
result in a significant diversion of management’s attention and resources and significant defense costs and other professional fees.
We are required to comply with governmental export control laws and regulations. Our failure to comply with these laws and regulations could have an adverse
effect on our business and operating results.
Our platform is subject to governmental, including United States and European Union, export control laws and regulations. U.S. export control laws and
regulations and economic sanctions prohibit the shipment of certain products and services to U.S. embargoed or sanctioned countries, governments, and persons,
and complying with export control and sanctions regulations for a particular sale may be time-consuming and may result in the delay or loss of sales opportunities.
While we take precautions to prevent our platform from being exported in violation of these laws, if we were to fail to comply with U.S. export laws, U.S. Customs
regulations and import regulations, U.S. economic sanctions, and other countries’ import and export laws, we could be subject to substantial civil and criminal
penalties, including fines for the company and incarceration for responsible employees and managers, and the possible loss of export or import privileges.
We incorporate encryption technology into certain of our products. Encryption products may be exported outside of the United States only with the required
export authorization including by license, a license exception or other appropriate government authorization. In addition, various countries regulate the import of
certain encryption technology, including import permitting and licensing requirements, and have enacted laws that could limit our ability to distribute our products
or could limit our customers’ ability to implement our products in those countries. Although we take precautions to prevent our products from being provided in
violation of such laws, we cannot assure you that inadvertent violations of such laws have not occurred or will not occur in connection with the distribution of our
products despite the precautions we take. Governmental regulation of encryption technology and regulation of imports or exports, or our failure to obtain required
import or export approval for our products, could harm our international sales and adversely affect our operating results.
Further, if our channel or other partners fail to obtain appropriate import, export, or re-export licenses or permits, we may also be harmed, become the
subject of government investigations or penalties, and incur reputational harm. Changes in our platform or changes in export and import regulations may create
delays in the introduction of our platform in international markets, prevent our customers with international operations from deploying our platform globally or, in
some cases, prevent the export or import of our platform to certain countries, governments, or persons altogether. Any change in export or import laws or
regulations, economic sanctions, or related legislation, shift in the enforcement or scope of existing laws and regulations, or change in the countries, governments,
persons, or technologies targeted by such laws and regulations, could result in decreased use of our platform by, or in our decreased ability to export or sell our
platform to, existing or potential customers with international operations. Any decreased use of our platform or limitation on our ability to export or sell our
platform would likely harm our business, financial condition, and operating results.
If we are unable to recruit or retain skilled personnel, or if we lose the services of any of our senior management or other key personnel, our business,
operating results, and financial condition could be adversely affected.
Our future success depends on our continuing ability to attract, train, assimilate, and retain highly skilled personnel. We face intense competition for
qualified individuals from numerous software and other technology companies. We may not be able to retain our current key employees or attract, train, assimilate,
or retain other highly skilled personnel in the future. We may incur significant costs to attract and retain highly skilled personnel, and we may lose new employees
to our competitors or other technology companies before we realize the benefit of our investment in recruiting and training them. As we move into new
geographies, we will need to attract and recruit skilled personnel in those areas. If we are unable to attract and retain suitably qualified individuals who are capable
of meeting our growing technical, operational, and managerial requirements, on a timely basis or at all, our business may be adversely affected. Volatility or lack of
performance in our stock price may also affect our ability to attract and retain our key employees.
Further, several members of our management team have only been with our company for a short period of time. Four of our six executive officers joined our
company after April 2016, and our management team has limited experience working together. If our management team cannot work together effectively or any
member of our management team leaves our company, our business, operating results, and financial condition could be adversely affected.
Our future success also depends in large part on the continued service of senior management and other key personnel. In particular, we are highly dependent
on the services of our senior management team, many of whom are critical to the development of our technology, platform, future vision, and strategic direction.
We rely on our leadership team in the areas of operations, security, marketing, sales, support, and general and administrative functions, and on individual
contributors on
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our research and development team. Our senior management and other key personnel are all employed on an at-will basis, which means that they could terminate
their employment with us at any time, for any reason and without notice. If we lose the services of senior management or other key personnel, or if we are unable to
attract, train, assimilate, and retain the highly skilled personnel we need, our business, operating results, and financial condition could be adversely affected.
If currency exchange rates fluctuate substantially in the future, the results of our operations, which are reported in U.S. dollars, could be adversely affected.
As we continue to expand our international operations, we become more exposed to the effects of fluctuations in currency exchange rates. Although we
expect an increasing number of sales contracts to be denominated in currencies other than the U.S. dollar in the future, the majority of our sales contracts have
historically been denominated in U.S. dollars, and therefore, most of our revenue has not been subject to foreign currency risk. However, a strengthening of the
U.S. dollar could increase the real cost of our platform to our customers outside of the United States, which could adversely affect our business, operating results,
financial condition, and cash flows. In addition, we incur expenses for employee compensation and other operating expenses at our non-U.S. locations in the local
currency. Fluctuations in the exchange rates between the U.S. dollar and other currencies could result in the dollar equivalent of such expenses being higher. This
could have a negative impact on our operating results. Although we may in the future decide to undertake foreign exchange hedging transactions to cover a portion
of our foreign currency exchange exposure, we currently do not hedge our exposure to foreign currency exchange risks.
We may have exposure to additional tax liabilities.
We are subject to complex tax laws and regulations in the United States and a variety of foreign jurisdictions. All of these jurisdictions have in the past and
may in the future make changes to their corporate income tax rates and other income tax laws which could increase our future income tax provision.
Our future income tax obligations could be affected by earnings that are lower than anticipated in jurisdictions where we have lower statutory rates and by
earnings that are higher than anticipated in jurisdictions where we have higher statutory rates, by changes in the valuation of our deferred tax assets and liabilities,
changes in the amount of unrecognized tax benefits, or by changes in tax laws, regulations, accounting principles, or interpretations thereof.
Our determination of our tax liability is subject to review by applicable U.S. and foreign tax authorities. Any adverse outcome of such a review could harm
our operating results and financial condition. The determination of our worldwide provision for income taxes and other tax liabilities requires significant judgment
and, in the ordinary course of business, there are many transactions and calculations where the ultimate tax determination is complex and uncertain. Moreover, as a
multinational business, we have subsidiaries that engage in many intercompany transactions in a variety of tax jurisdictions where the ultimate tax determination is
complex and uncertain. Our existing corporate structure and intercompany arrangements have been implemented in a manner we believe is in compliance with
current prevailing tax laws. However, the taxing authorities of the jurisdictions in which we operate may challenge our methodologies for valuing developed
technology or intercompany arrangements, which could impact our worldwide effective tax rate and harm our financial position and operating results.
We are also subject to non-income taxes, such as payroll, sales, use, value-added, net worth, property, and goods and services taxes in the United States and
various foreign jurisdictions. We are periodically reviewed and audited by tax authorities with respect to income and non-income taxes. Tax authorities may
disagree with certain positions we have taken and we may have exposure to additional income and non-income tax liabilities which could have an adverse effect on
our operating results and financial condition. In addition, our future effective tax rates could be favorably or unfavorably affected by changes in tax rates, changes
in the valuation of our deferred tax assets or liabilities, the effectiveness of our tax planning strategies, or changes in tax laws or their interpretation. Such changes
could have an adverse impact on our financial condition.
As a result of these and other factors, the ultimate amount of tax obligations owed may differ from the amounts recorded in our financial statements and any
such difference may harm our operating results in future periods in which we change our estimates of our tax obligations or in which the ultimate tax outcome is
determined.
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Our ability to use our net operating losses to offset future taxable income may be subject to certain limitations which could subject our business to higher tax
liability.
Our ability to use our net operating losses to offset future taxable income may be subject to certain limitations which could subject our business to higher tax
liability. We may be limited in the portion of net operating loss, or NOL, carryforwards that we can use in the future to offset taxable income for U.S. federal and
state income tax purposes, and federal tax credits to offset federal tax liabilities. Sections 382 and 383 of the Internal Revenue Code limit the use of NOLs and tax
credits after a cumulative change in corporate ownership of more than 50% occurs within a three-year period. The limitation could prevent a corporation from using
some or all its NOL and tax credits before they expire within their normal 20-year lifespan, as it places a formula limit of how much NOL and tax credits a loss
corporation can use in a tax year. We concluded we had an ownership change in 2015, but the ownership change will not prevent us from using all our NOLs and
tax credits before they expire. We may also experience ownership changes in the future that further restrict the use of our NOLs as a result of subsequent shifts in
our stock ownership. Furthermore, under the Tax Cuts and Jobs Act of 2017, although the treatment of tax losses generated in taxable years ending before
December 31, 2017 has generally not changed, tax losses generated in taxable years beginning after December 31, 2017 may be utilized to offset no more than 80%
of taxable income annually. This change may require us to pay federal income taxes in future years despite generating a loss for federal income tax purposes in
prior years.
Economic uncertainty or downturns, particularly as it impacts particular industries, could adversely affect our business and operating results.
Over the last decade, the United States and other significant markets have experienced cyclical downturns and worldwide economic conditions remain
uncertain. Economic uncertainty and associated macroeconomic conditions make it extremely difficult for our customers and us to accurately forecast and plan
future business activities, and could cause our customers to slow spending on our platform, which could delay and lengthen sales cycles. Furthermore, during
uncertain economic times our customers may face issues gaining timely access to sufficient credit, which could result in an impairment of their ability to make
timely payments to us. If that were to occur, we may be required to increase our allowance for doubtful accounts and our results would be negatively impacted.
Furthermore, we have customers in a variety of different industries. A significant downturn in the economic activity attributable to any particular industry,
including, but not limited to, the retail and financial industries, may cause organizations to react by reducing their capital and operating expenditures in general or
by specifically reducing their spending on information technology. In addition, our customers may delay or cancel information technology projects or seek to lower
their costs by renegotiating vendor contracts. To the extent purchases of our platform are perceived by customers and potential customers to be discretionary, our
revenue may be disproportionately affected by delays or reductions in general information technology spending. Also, customers may choose to develop in-house
software as an alternative to using our platform. Moreover, competitors may respond to challenging market conditions by lowering prices and attempting to lure
away our customers.
We cannot predict the timing, strength, or duration of any economic slowdown or any subsequent recovery generally, or any industry in particular. If the
conditions in the general economy and the markets in which we operate worsen from present levels, our business, financial condition, and operating results could
be materially adversely affected.
We may require additional capital to fund our business and support our growth, and any inability to generate or obtain such capital may adversely affect our
operating results and financial condition.
In order to support our growth and respond to business challenges, such as developing new features or enhancements to our platform to stay competitive,
acquiring new technologies, and improving our infrastructure, we have made significant financial investments in our business and we intend to continue to make
such investments. As a result, we may need to engage in equity or debt financings to provide the funds required for these investments and other business
endeavors. If we raise additional funds through equity or convertible debt issuances, our existing stockholders may suffer significant dilution and these securities
could have rights, preferences, and privileges that are superior to that of holders of our common stock. If we obtain additional funds through debt financing, we
may not be able to obtain such financing on terms favorable to us. Such terms may involve restrictive covenants making it difficult to engage in capital raising
activities and pursue business opportunities, including potential acquisitions. If we are unable to obtain adequate financing or financing on terms satisfactory to us
when we require it, our ability to continue to support our business growth and to respond to business challenges could be significantly impaired and our business
may be adversely affected, requiring us to delay, reduce, or eliminate some or all of our operations.
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The requirements of being a public company may strain our resources, divert management’s attention, and affect our ability to attract and retain additional
executive management and qualified board members.
We are subject to the reporting requirements of the Exchange Act, the Sarbanes-Oxley Act of 2002, or Sarbanes-Oxley Act, the Dodd-Frank Wall Street
Reform and Consumer Protection Act of 2010, the listing requirements of the New York Stock Exchange, and other applicable securities rules and regulations.
Compliance with these rules and regulations have increased our legal and financial compliance costs, make some activities more difficult, time-consuming, or
costly and increase demand on our systems and resources, particularly after we are no longer an emerging growth company. The Exchange Act requires, among
other things, that we file annual, quarterly, and current reports with respect to our business and operating results. The Sarbanes-Oxley Act requires, among other
things, that we maintain effective disclosure controls and procedures and internal control over financial reporting. In order to maintain and, if required, improve our
disclosure controls and procedures and internal control over financial reporting to meet this standard, significant resources and management oversight may be
required. As a result, management’s attention may be diverted from other business concerns, which could adversely affect our business and operating results.
Although we have already hired additional employees to comply with these requirements, we may need to hire more employees in the future or engage outside
consultants, which will increase our costs and expenses.
In addition, changing laws, regulations, and standards relating to corporate governance and public disclosure are creating uncertainty for public companies,
increasing legal and financial compliance costs, and making some activities more time consuming. These laws, regulations, and standards are subject to varying
interpretations, in many cases due to their lack of specificity, and, as a result, their application in practice may evolve over time as new guidance is provided by
regulatory and governing bodies. This could result in continuing uncertainty regarding compliance matters and higher costs necessitated by ongoing revisions to
disclosure and governance practices. We intend to invest resources to comply with evolving laws, regulations, and standards, and this investment may result in
increased general and administrative expenses and a diversion of management’s time and attention from revenue-generating activities to compliance activities. If
our efforts to comply with new laws, regulations, and standards differ from the activities intended by regulatory or governing bodies due to ambiguities related to
their application and practice, regulatory authorities may initiate legal proceedings against us and our business may be adversely affected.
The new rules and regulations applicable to public companies make it more expensive for us to obtain and maintain director and officer liability insurance,
and we may be required to accept reduced coverage or incur substantially higher costs to obtain coverage. These factors could also make it more difficult for us to
attract and retain qualified members of our board of directors, particularly to serve on our audit committee and compensation committee, and qualified executive
officers.
As a result of disclosure of information in filings required of a public company, our business and financial condition has become more visible, which we
believe may result in threatened or actual litigation, including by competitors and other third parties. If such claims are successful, our business and operating
results could be adversely affected, and even if the claims do not result in litigation or are resolved in our favor, these claims, and the time and resources necessary
to resolve them, could divert the resources of our management and adversely affect our business and operating results.
We are obligated to develop and maintain proper and effective internal control over financial reporting. We previously identified a material weakness in our
internal control over financial reporting and, although we believe the material weakness has since been remediated, we may in the future identify additional
material weaknesses, or otherwise fail to maintain an effective system of internal control over financial reporting, and we may not be able to accurately or
timely report our financial condition or operating results. The occurrence of any of the foregoing may adversely affect investor confidence in our company
and, as a result, the value of our Class A common stock.
As a public company, we are required, pursuant to Section 404 of the Sarbanes-Oxley Act, to furnish a report by management on, among other things, the
effectiveness of our internal control over financial reporting commencing with our second annual report on Form 10-K. Effective internal control over financial
reporting is necessary for us to provide reliable financial reports and, together with adequate disclosure controls and procedures, are designed to prevent fraud. Any
failure to implement required new or improved controls, or difficulties encountered in their implementation, could cause us to fail to meet our reporting obligations.
Ineffective internal controls could also cause investors to lose confidence in our reported financial information, which could have a negative effect on the trading
price of our Class A common stock.
This assessment will need to include disclosure of any material weaknesses identified by our management in our internal control over financial reporting, as
well as a statement that our independent registered public accounting firm has issued an opinion on our internal control over financial reporting, provided that our
independent registered public accounting firm will not be required to attest to the effectiveness of our internal control over financial reporting until our first annual
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report required to be filed with the SEC following the later of the date we are deemed to be an “accelerated filer” or a “large accelerated filer,” each as defined in
the Exchange Act, or the date we are no longer an emerging growth company, as defined in the Jumpstart Our Business Startups Act of 2012, or the JOBS Act. We
could remain an emerging growth company until the last day of the fiscal year following the fifth anniversary of the completion of our IPO; however, if the market
value of our common stock that is held by non-affiliates exceeds $700 million as of the end of the second quarter of a fiscal year prior to the fifth anniversary, we
would cease to be an emerging growth company as of the following December 31 and our independent registered public accounting firm would be required to attest
to the effectiveness of our internal control over financial reporting with the immediately following annual report. An independent assessment of the effectiveness of
our internal controls could detect problems that our management’s assessment might not. Undetected material weaknesses in our internal controls could lead to
financial statement restatements and require us to incur the expense of remediation. We are required to disclose changes made in our internal controls and
procedures on a quarterly basis. To comply with the requirements of being a public company, we may need to undertake various actions, such as implementing new
internal controls and procedures and hiring additional accounting or internal audit staff.
In the course of preparing our financial statements as of and for the year ended December 31, 2016, we identified a material weakness in our internal control
over financial reporting. A material weakness is a deficiency, or combination of deficiencies, in internal control over financial reporting, such that there is a
reasonable possibility that a material misstatement of a company’s annual or interim financial statements will not be prevented or detected on a timely basis. The
material weakness identified related to the evaluation of the accounting impact of certain contractual terms related to our arrangements with licensed data providers,
which resulted in the misstatement in the recording of prepaid and other assets and royalty costs that were recorded in cost of revenue in the first three fiscal
quarters of 2016.
In response to this material weakness, we made changes to our internal control over financial reporting, including developing improved processes and
controls for the identification and evaluation of the terms of contracts we enter into with licensed data providers and assessing and documenting accounting
implications for certain arrangements with licensed data providers.
Our management believes that these actions taken since the identification of the material weakness to remediate this material weakness have been fully
implemented, and that, as of March 31, 2018, our internal control over financial reporting was operating effectively. As a result, we believe that the previouslyidentified material weakness in our internal controls has been remediated. However, we cannot assure you that the measures we have taken to date, or any measures
we may take in the future, will be sufficient to identify or prevent future material weaknesses. If other material weaknesses or other deficiencies occur, our ability
to accurately and timely report our financial position could be impaired, which could result in a material misstatement of our financial statements that would not be
prevented or detected on a timely basis.
If we are unable to assert that our internal control over financial reporting is effective, or if our independent registered public accounting firm is unable to
express an opinion on the effectiveness of our internal control, including as a result of any identified material weakness, we could lose investor confidence in the
accuracy and completeness of our financial reports, which would cause the price of our Class A common stock to decline, and we may be subject to investigation or
sanctions by the SEC. In addition, if we are unable to continue to meet these requirements, we may not be able to remain listed on the New York Stock Exchange.
Our management team has limited experience managing a public company.
Most members of our management team have limited experience managing a publicly traded company, interacting with public company investors, and
complying with the increasingly complex laws pertaining to public companies. Our management team may not successfully or efficiently manage our transition to
being a public company subject to significant regulatory oversight and reporting obligations under the federal securities laws and the continuous scrutiny of
securities analysts and investors. These new obligations and constituents will require significant attention from our senior management and could divert their
attention away from the day-to-day management of our business, which could adversely affect our business, financial condition, and operating results.
Future acquisitions of, or investments in, other companies, products, or technologies could require significant management attention, disrupt our business,
dilute stockholder value, and adversely affect our operating results.
Our business strategy has included, and may in the future include, acquiring other complementary products, technologies, or businesses. For example, we
recently acquired Alteryx ANZ Pty Limited to further expand our customer reach into New Zealand and Australia. We also may enter into relationships with other
businesses in order to expand our
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platform, which could involve preferred or exclusive licenses, additional channels of distribution, or discount pricing or investments in other companies.
Negotiating these transactions can be time-consuming, difficult, and expensive, and our ability to close these transactions may be subject to third-party approvals,
such as government regulatory approvals, which are beyond our control. Consequently, we can make no assurance that these transactions once undertaken and
announced, will close.
These kinds of acquisitions or investments may result in unforeseen operating difficulties and expenditures. If we acquire businesses or technologies, we may
not be able to integrate the acquired personnel, operations, and technologies successfully, or effectively manage the combined business following the acquisition.
We also may not achieve the anticipated benefits from the acquired business due to a number of factors, including:
•

inability to integrate or benefit from acquired technologies or services in a profitable manner;

•

unanticipated costs or liabilities associated with the acquisition;

•

incurrence of acquisition-related costs;

•

difficulty integrating the accounting systems, operations, and personnel of the acquired business;

•

difficulties and additional expenses associated with supporting legacy products and hosting infrastructure of the acquired business;

•

difficulty converting the customers of the acquired business onto our platform and contract terms;

•

diversion of management’s attention from other business concerns;

•

adverse effects to our existing business relationships with business partners and customers as a result of the acquisition;

•

the potential loss of key employees;

•

use of resources that are needed in other parts of our business; and

•

use of substantial portions of our available cash to consummate the acquisition.

Moreover, we cannot assure you that the anticipated benefits of any acquisition or investment would be realized or that we would not be exposed to unknown
liabilities.
In connection with these types of transactions, we may issue additional equity securities that would dilute our stockholders, use cash that we may need in the
future to operate our business, incur debt on terms unfavorable to us or that we are unable to repay, incur large charges or substantial liabilities, encounter
difficulties integrating diverse business cultures, and become subject to adverse tax consequences, substantial depreciation, or deferred compensation charges.
These challenges related to acquisitions or investments could adversely affect our business, operating results, financial condition, and prospects.
Changes in financial accounting standards or practices may cause adverse, unexpected financial reporting fluctuations and affect our reported operating
results.
U.S. GAAP is subject to interpretation by the FASB, the SEC, and various bodies formed to promulgate and interpret appropriate accounting principles. A
change in accounting standards or practices can have a significant effect on our reported results and may even affect our reporting of transactions completed before
the change is effective. New accounting pronouncements and varying interpretations of accounting pronouncements have occurred and may occur in the future.
Changes to existing rules or the questioning of current practices may adversely affect our reported financial results or the way we conduct our business. Accounting
for revenue from sales of subscriptions to software is particularly complex, is often the subject of intense scrutiny by the SEC, and will evolve as FASB continues
to consider applicable accounting standards in this area.
In particular, in May 2014, the FASB issued ASU No. 2014-09, Revenue from Contracts with Customers (Topic 606), or ASC 606, which supersedes the
revenue recognition requirements in ASC 605, Revenue Recognition. The core principle of ASC 606 is that an entity should recognize revenue to depict the
transfer of promised goods or services to customers in an amount that reflects the consideration to which the entity expects to be entitled in exchange for those
goods or services. As an emerging growth company, we are allowed under the JOBS Act to delay adoption of new or revised accounting pronouncements
applicable to public companies until such pronouncements are made applicable to private companies. We have elected to take advantage of this extended transition
period under the JOBS Act with respect to ASC 606. For as long as we remain an emerging growth company, ASC 606 will become effective for annual reporting
periods beginning after
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December 15, 2018, and interim reporting periods within annual reporting periods beginning after December 15, 2019, unless we choose to adopt it earlier or we
exit emerging growth company status prior to the fifth anniversary of the completion of our IPO. Any difficulties in implementing these pronouncements could
cause us to fail to meet our financial reporting obligations, which could result in regulatory discipline and harm investors’ confidence in us.
We are evaluating ASC 606 and have not determined the impact it may have on our financial reporting. If, for example, we were required to recognize
revenue differently, the differential revenue recognition may cause variability in our reported operating results due to periodic or long-term changes in the mix
among our offerings.
Our financial statements are subject to change and if our estimates or judgments relating to our critical accounting policies prove to be incorrect, our operating
results could be adversely affected.
The preparation of financial statements in conformity with U.S. GAAP requires management to make estimates and assumptions that affect the amounts
reported in our condensed consolidated financial statements and related notes. We base our estimates on historical experience and on various other assumptions that
we believe to be reasonable under the circumstances, as provided in the section titled “Management’s Discussion and Analysis of Financial Condition and Results
of Operations” in this Quarterly Report on Form 10-Q. The results of these estimates form the basis for making judgments about the carrying values of assets,
liabilities, and equity, and the amount of revenue and expenses that are not readily apparent from other sources. Critical accounting policies and estimates used in
preparing our condensed consolidated financial statements include those related to revenue recognition, sales commissions, business combinations, accounting for
income taxes, and stock-based compensation expense. Our operating results may be adversely affected if our assumptions change or if actual circumstances differ
from those in our assumptions, which could cause our operating results to fall below the expectations of securities analysts and investors, resulting in a decline in
the price of our Class A common stock.
If our goodwill or intangible assets become impaired, we may be required to record a significant charge to earnings.
We review our goodwill and intangible assets for impairment when events or changes in circumstances indicate the carrying value may not be recoverable,
such as declines in stock price, market capitalization, or cash flows and slower growth rates in our industry. Goodwill is required to be tested for impairment at
least annually. If we are required to record a significant charge in our financial statements during the period in which any impairment of our goodwill or intangible
assets is determined, that would negatively affect our operating results.
We are an emerging growth company and we cannot be certain if the reduced disclosure requirements applicable to emerging growth companies will make our
Class A common stock less attractive to investors.
We are an emerging growth company, as defined in the JOBS Act, and, for so long as we continue to be an emerging growth company, we may take
advantage of certain exemptions from various reporting requirements that are applicable to other public companies that are not emerging growth companies
including, but not limited to, not being required to comply with the auditor attestation requirements of Section 404 of the Sarbanes-Oxley Act, reduced disclosure
obligations regarding executive compensation in our periodic reports and proxy statements, and exemptions from the requirements of holding a nonbinding
advisory vote on executive compensation and stockholder approval of any golden parachute payments not previously approved. Pursuant to Section 107 of the
JOBS Act, as an emerging growth company, we have elected to use the extended transition period for complying with new or revised accounting standards until
those standards would otherwise apply to private companies. As a result, our condensed consolidated financial statements may not be comparable to the financial
statements of issuers who are required to comply with the effective dates for new or revised accounting standards that are applicable to public companies, which
may make our Class A common stock less attractive to investors. In addition, if we cease to be an emerging growth company, we will no longer be able to use the
extended transition period for complying with new or revised accounting standards and could be required to adopt new or revised accounting standards earlier than
planned, which could divert management’s attention and resources and increase costs associated with the implementation of the new or revised accounting
standards.
We will remain an emerging growth company until the earliest of (i) the last day of the fiscal year following the fifth anniversary of the effectiveness of our
IPO, (ii) the last day of the first fiscal year in which our annual gross revenue is $1.07 billion or more, (iii) the date on which we have, during the previous rolling
three-year period, issued more than $1.0 billion in non-convertible debt securities, or (iv) the last day of the fiscal year in which the market value of our common
stock that is held by non-affiliates exceeds $700.0 million as of June 30.
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We cannot predict if investors will find our Class A common stock less attractive or our company less comparable to certain other public companies because
we will rely on these exemptions. For example, if we do not adopt a new or revised accounting standard, our future operating results may not be as comparable to
the operating results of certain other companies in our industry that adopted such standards. If some investors find our Class A common stock less attractive as a
result, there may be a less active trading market for our Class A common stock and our stock price may be more volatile.
We are exposed to fluctuations in the market values of our investments.
Credit ratings and pricing of our investments can be negatively affected by liquidity, credit deterioration, financial results, economic risk, political risk,
sovereign risk, changes in interest rates, or other factors. As a result, the value and liquidity of our cash and cash equivalents and investments may fluctuate
substantially. Therefore, although we have not realized any significant losses on our cash and cash equivalents and investments, future fluctuations in their value
could result in a significant realized loss, which could materially adversely affect our financial condition and operating results.

Risks Related to Ownership of Our Class A Common Stock
The market price of our Class A common stock has been, and will likely continue to be, volatile, and you could lose all or part of your investment.
The market price of our Class A common stock has been, and will likely continue to be, volatile. Since shares of our Class A common stock were sold in our
IPO in March 2017 at a price of $14.00 per share, our closing stock price has ranged from $14.80 to $38.42, through March 31, 2018. In addition to factors
discussed in this Quarterly Report on Form 10-Q, the market price of our Class A common stock may continue to fluctuate significantly in response to numerous
factors, many of which are beyond our control, including:
•

overall performance of the equity markets;

•

actual or anticipated fluctuations in our revenue and other operating results;

•

changes in the financial projections we may provide to the public or our failure to meet these projections;

•

failure of securities analysts to initiate or maintain coverage of us, changes in financial estimates by any securities analysts who follow our company,
or our failure to meet these estimates or the expectations of investors;

•

recruitment or departure of key personnel;

•

the economy as a whole and market conditions in our industry;

•

negative publicity related to the real or perceived quality of our platform, as well as the failure to timely launch new products and services that gain
market acceptance;

•

rumors and market speculation involving us or other companies in our industry;

•

announcements by us or our competitors of significant technical innovations,

•

acquisitions, strategic partnerships, joint ventures, or capital commitments;

•

new laws or regulations or new interpretations of existing laws or regulations applicable to our business;

•

lawsuits threatened or filed against us;

•

developments or disputes concerning our intellectual property or our platform, or third-party proprietary rights;

•

the inclusion of our Class A common stock on stock market indexes, including the impact of new rules adopted by certain index providers, such as
S&P Dow Jones Indices and FTSE Russell, that limit or preclude inclusion of companies with multi-class capital structures;

•

changes in accounting standards, policies, guidelines, interpretations, or principles;

•

other events or factors, including those resulting from war, incidents of terrorism, or responses to these events; and

•

sales of shares of our Class A common stock by us or our stockholders.

In addition, the stock markets have experienced extreme price and volume fluctuations that have affected and continue to affect the market prices of equity
securities of many companies. Stock prices of many companies, and technology companies in particular, have fluctuated in a manner unrelated or disproportionate
to the operating performance of those companies. In the past, stockholders have instituted securities class action litigation following periods of market volatility. If
we were to become involved in securities litigation, it could subject us to substantial costs, divert resources and the attention of management from our business, and
adversely affect our business.
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Sales of substantial amounts of our Class A common stock in the public markets, or the perception that they might occur could cause the market price of our
Class A common stock to decline.
Sales of a substantial number of shares of our Class A common stock into the public market, particularly sales by our directors, executive officers, and
principal stockholders, or the perception that these sales might occur, could cause the market price of our Class A common stock to decline. We had a total of
60,588,090 shares of our Class A and Class B common stock outstanding as of March 31, 2018. All shares of our common stock are freely tradable, without
restrictions or further registration under the Securities Act of 1933, as amended, or Securities Act, except that any shares held by our “affiliates” as defined in Rule
144 under the Securities Act would only be able to be sold in compliance with Rule 144.
In addition, certain holders of our common stock are, subject to certain conditions, entitled, under contracts providing for registration rights, to require us to
file registration statements for the public resale of the Class A common stock issuable upon conversion of such holders’ shares of Class B common stock or to
include such shares in registration statements that we may file for us or other stockholders.
Sales of our shares pursuant to registration rights may make it more difficult for us to sell equity securities in the future at a time and at a price that we deem
appropriate. These sales also could cause the trading price of our Class A common stock to fall and make it more difficult for you to sell shares of our Class A
common stock.
In addition, we have filed a registration statement to register shares reserved for future issuance under our equity compensation plans. Subject to the
satisfaction of vesting conditions, the shares issued upon exercise of outstanding stock options or settlement of outstanding restricted stock units, or RSUs, will be
available for immediate resale in the United States in the open market.
We may also issue our shares of common stock or securities convertible into shares of our common stock from time to time in connection with a financing,
acquisition, investment, or otherwise. For example, we agreed to issue shares of our Class A common stock with an aggregate value of up to $2.3 million upon the
achievement of certain milestones in connection with our acquisition of Semanta, of which 31,361 shares of Class A common stock have been issued as of
March 31, 2018, upon partial satisfaction of certain milestones. Any further such issuance could result in substantial dilution to our existing stockholders and cause
the market price of our Class A common stock to decline.
The dual class structure of our common stock has the effect of concentrating voting control with holders of our Class B common stock, including our directors,
executive officers, and 5% stockholders and their affiliates, which limits or precludes your ability to influence corporate matters, including the election of
directors and the approval of any change of control transaction.
Our Class B common stock has ten votes per share and our Class A common stock has one vote per share. As of March 31, 2018, our directors, executive
officers, and holders of more than 5% of our common stock, and their respective affiliates, held a substantial majority of the voting power of our capital stock.
Because of the ten-to-one voting ratio between our Class B common stock and Class A common stock, the holders of our Class B common stock collectively
control a majority of the combined voting power of our common stock and therefore are able to control all matters submitted to our stockholders for approval until
the earliest of (i) the date specified by a vote of the holders of at least 66 2/3% of the outstanding shares of Class B common stock, (ii) March 29, 2027, or (iii) the
date the shares of Class B common stock cease to represent at least 10% of the aggregate number of shares of Class A common stock and Class B common stock
then outstanding. This concentrated control limits or precludes your ability to influence corporate matters for the foreseeable future, including the election of
directors, amendments of our organizational documents, and any merger, consolidation, sale of all or substantially all of our assets, or other major corporate
transaction requiring stockholder approval. In addition, this may prevent or discourage unsolicited acquisition proposals or offers for our capital stock that you may
feel are in your best interest as one of our stockholders.
Future transfers by holders of Class B common stock will generally result in those shares converting to Class A common stock, subject to limited exceptions,
such as certain permitted transfers effected for estate planning purposes. The conversion of Class B common stock to Class A common stock will have the effect,
over time, of increasing the relative voting power of those holders of Class B common stock who retain their shares in the long term.
54

Table of Contents

If securities or industry analysts do not publish research, or publish inaccurate or unfavorable research, about our business, the price of our Class A common
stock and trading volume could decline.
The trading market for our Class A common stock depends in part on the research and reports that securities or industry analysts publish about us or our
business. If few securities analysts commence coverage of us, or if industry analysts cease coverage of us, the trading price for our common stock would be
negatively affected. If one or more of the analysts who cover us downgrade our Class A common stock or publish inaccurate or unfavorable research about our
business, the price of our Class A common stock would likely decline. If one or more of these analysts cease coverage of us or fail to publish reports on us
regularly, demand for our Class A common stock could decrease, which might cause our Class A common stock price and trading volume to decline.
We do not intend to pay dividends for the foreseeable future.
We have never declared or paid any cash dividends on our common stock and do not intend to pay any cash dividends in the foreseeable future. We
anticipate that for the foreseeable future we will retain all of our future earnings for use in the development of our business and for general corporate purposes. Any
determination to pay dividends in the future will be at the discretion of our board of directors. Accordingly, investors must rely on sales of their common stock after
price appreciation, which may never occur, as the only way to realize any future gains on their investments.
Provisions in our charter documents and under Delaware law could make an acquisition of our company more difficult, limit attempts by our stockholders to
replace or remove our current management, limit our stockholders’ ability to obtain a favorable judicial forum for disputes with us or our directors, officers, or
employees, and limit the market price of our Class A common stock.
Provisions in our restated certificate of incorporation and restated bylaws may have the effect of delaying or preventing a change of control or changes in our
management. Our restated certificate of incorporation and restated bylaws include provisions that:
•

provide that our board of directors will be classified into three classes of directors with staggered three-year terms;

•

permit the board of directors to establish the number of directors and fill any vacancies and newly-created directorships;

•

require super-majority voting to amend some provisions in our restated certificate of incorporation and restated bylaws;

•

authorize the issuance of “blank check” preferred stock that our board of directors could use to implement a stockholder rights plan;

•

provide that only the chairman of our board of directors, our chief executive officer, president, lead independent director, or a majority of our board of
directors will be authorized to call a special meeting of stockholders;

•

provide for a dual class common stock structure in which holders of our Class B common stock have the ability to control the outcome of matters
requiring stockholder approval, even if they own significantly less than a majority of the outstanding shares of our common stock, including the
election of directors and significant corporate transactions, such as a merger or other sale of our company or its assets;

•

prohibit stockholder action by written consent, which requires all stockholder actions to be taken at a meeting of our stockholders;

•

provide that the board of directors is expressly authorized to make, alter, or repeal our bylaws; and

•

establish advance notice requirements for nominations for election to our board of directors or for proposing matters that can be acted upon by
stockholders at annual stockholder meetings.

In addition, our restated certificate of incorporation provides that the Court of Chancery of the State of Delaware will be the exclusive forum for: any
derivative action or proceeding brought on our behalf; any action asserting a breach of fiduciary duty; any action asserting a claim against us arising pursuant to the
Delaware General Corporation Law, or DGCL, our restated certificate of incorporation, or our restated bylaws; or any action asserting a claim against us that is
governed by the internal affairs doctrine. This choice of forum provision may limit a stockholder’s ability to bring a claim in a judicial forum that it finds favorable
for disputes with us or any of our directors, officers, or other employees, which may discourage lawsuits with respect to such claims. Alternatively, if a court were
to find the choice of forum provision contained in our restated certificate of incorporation to be inapplicable or unenforceable in an action, we may incur additional
costs associated with resolving such action in other jurisdictions, which could harm our business, operating results, and financial condition.
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Moreover, Section 203 of the DGCL may discourage, delay, or prevent a change of control of our company. Section 203 imposes certain restrictions on
mergers, business combinations, and other transactions between us and holders of 15% or more of our common stock.
Item 2. Unregistered Sales of Equity Securities and Use of Proceeds.
(a) Unregistered Sales of Equity Securities
On February 23, 2018, we issued 18,869 shares of our Class A common stock to five individuals upon partial satisfaction of a contingent consideration
earn-out provision entered into as part of the Semanta acquisition in January 2017.
The sales of the above securities were deemed to be exempt from registration under the Securities Act in reliance upon Section 4(a)(2) of the
Securities Act (or Regulation D or Regulation S promulgated thereunder) as transactions by an issuer not involving any public offering. The recipients of the
securities in each of these transactions represented their intentions to acquire the securities for investment only and not with a view to or for sale in connection with
any distribution thereof, and appropriate legends were placed upon the stock certificates issued in these transactions.
(b) Use of Proceeds
None.
(c) Purchases of Equity Securities by the Issuer and Affiliated Purchasers
None.
56

Table of Contents

Item 6. Exhibits.

Exhibit
Number

Incorporated by Reference
File
Filing
Form No. Exhibit Date

Exhibit Description

Filed
Herewith

31.1

Certification of Dean A. Stoecker, Chief Executive Officer, pursuant to Rule
13a-14(a)/15d-14(a), as adopted pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002.

X

31.2

Certification of Kevin Rubin, Chief Financial Officer, pursuant to Rule
13a-14(a)/15d-14(a), as adopted pursuant to Section 302 of the Sarbanes-Oxley
Act of 2002.

X

32.1#

Certification of Dean A. Stoecker, Chief Executive Officer, pursuant to 18 U.S.C.
Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of
2002.

X

32.2#

Certification of Kevin Rubin, Chief Financial Officer, pursuant to 18 U.S.C.
Section 1350, as adopted pursuant to Section 906 of the Sarbanes-Oxley Act of
2002.

X

101.INS

XBRL Instance Document.

X

101.SCH

XBRL Taxonomy Extension Schema Document.

X

101.CAL

XBRL Taxonomy Extension Calculation Linkbase Document.

X

101.DEF

XBRL Taxonomy Extension Definition Linkbase Document.

X

101.LAB

XBRL Taxonomy Extension Labels Linkbase Document.

X

101.PRE

XBRL Taxonomy Extension Presentation Linkbase Document.

X

#

This certification is deemed not filed for purposes of section 18 of the Exchange Act, or otherwise subject to the liability of that section, nor shall it be
deemed incorporated by reference into any filing under the Securities Act or the Exchange Act.
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SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, the registrant has duly caused this report to be signed on its behalf
by the undersigned thereunto duly authorized.
Alteryx, Inc.
(Registrant)
By: /s/ Dean A. Stoecker
Dean A. Stoecker
Chairman of the Board of Directors and
Chief Executive Officer
(Principal Executive Officer)
By: /s/ Kevin Rubin
Kevin Rubin
Chief Financial Officer
(Principal Financial and Accounting Officer)
Date: May 10, 2018
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Exhibit 31.1

CERTIFICATION PURSUANT TO RULE 13a-14(a) OR 15d-14(a) OF
THE SECURITIES EXCHANGE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002
I, Dean A. Stoecker, certify that:
1.

I have reviewed this Quarterly Report on Form 10-Q of Alteryx, Inc.;

2.

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements
made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3.

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4.

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act
Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

5.

a.

designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure
that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which this report is being prepared;

b.

evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the effectiveness of
the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

c.

disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal
quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting.

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):
a.

all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting, which are reasonably likely
to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b.

any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over
financial reporting.

Date: May 10, 2018
/s/ Dean A. Stoecker
Dean A. Stoecker
Chief Executive Officer
( Principal Executive Officer )

Exhibit 31.2

CERTIFICATION PURSUANT TO RULE 13a-14(a) OR 15d-14(a) OF
THE SECURITIES EXCHANGE ACT OF 1934,
AS ADOPTED PURSUANT TO SECTION 302 OF
THE SARBANES-OXLEY ACT OF 2002
I, Kevin Rubin, certify that:
1.

I have reviewed this Quarterly Report on Form 10-Q of Alteryx, Inc.;

2.

Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a material fact necessary to make the statements
made, in light of the circumstances under which such statements were made, not misleading with respect to the period covered by this report;

3.

Based on my knowledge, the financial statements, and other financial information included in this report, fairly present in all material respects the financial
condition, results of operations and cash flows of the registrant as of, and for, the periods presented in this report;

4.

The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls and procedures (as defined in Exchange Act
Rules 13a-15(e) and 15d-15(e)) for the registrant and have:

5.

a.

designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be designed under our supervision, to ensure
that material information relating to the registrant, including its consolidated subsidiaries, is made known to us by others within those entities,
particularly during the period in which this report is being prepared;

b.

evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this report our conclusions about the effectiveness of
the disclosure controls and procedures, as of the end of the period covered by this report based on such evaluation; and

c.

disclosed in this report any change in the registrant’s internal control over financial reporting that occurred during the registrant’s most recent fiscal
quarter (the registrant’s fourth fiscal quarter in the case of an annual report) that has materially affected, or is reasonably likely to materially affect, the
registrant’s internal control over financial reporting.

The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal control over financial reporting, to the
registrant’s auditors and the audit committee of the registrant’s board of directors (or persons performing the equivalent functions):
a.

all significant deficiencies and material weaknesses in the design or operation of internal control over financial reporting, which are reasonably likely
to adversely affect the registrant’s ability to record, process, summarize and report financial information; and

b.

any fraud, whether or not material, that involves management or other employees who have a significant role in the registrant’s internal control over
financial reporting.

Date: May 10, 2018
/s/ Kevin Rubin
Kevin Rubin
Chief Financial Officer
( Principal Financial and Accounting Officer )

Exhibit 32.1

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002
I, Dean A. Stoecker, Chief Executive Officer of Alteryx, Inc. (the “Company”), do hereby certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002, that to the best of my knowledge:
•

the Quarterly Report on Form 10-Q of the Company for the fiscal quarter ended March 31, 2018 (the “Report”) fully complies with the requirements
of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

•

the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: May 10, 2018
/s/ Dean A. Stoecker
Dean A. Stoecker
Chief Executive Officer
( Principal Executive Officer )

Exhibit 32.2

CERTIFICATION PURSUANT TO
18 U.S.C. SECTION 1350, AS ADOPTED PURSUANT TO
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002
I, Kevin Rubin, Chief Financial Officer of Alteryx, Inc. (the “Company”), do hereby certify, pursuant to 18 U.S.C. Section 1350, as adopted pursuant to
Section 906 of the Sarbanes-Oxley Act of 2002, that to the best of my knowledge:
•

the Quarterly Report on Form 10-Q of the Company for the fiscal quarter ended March 31, 2018 (the “Report”) fully complies with the requirements
of Section 13(a) or 15(d) of the Securities Exchange Act of 1934, as amended; and

•

the information contained in the Report fairly presents, in all material respects, the financial condition and results of operations of the Company.

Date: May 10, 2018
/s/ Kevin Rubin
Kevin Rubin
Chief Financial Officer
( Principal Financial and Accounting Officer )

