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Item 9. REGULATION FD DISCLOSURE  

Attached hereto as an exhibit which is incorporated herein by reference is the registrant's press release announcing financial results for the 
second quarter and year to date 2002 and the Chairman's Comments-Second Quarter 2002 conference call discussing the second quarter and 
year to date financial results.  

This information is not "filed" pursuant to the Securities Exchange Act of 1934 and is not incorporated by reference into any registrations under 
the Securities Act of 1933. Additionally, the submission of this Report of Form 8-K is not an admission as to the materiality of any information 
in the report that is required to be disclosed solely by regulation FD.  
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EXHIBIT 99.1  

Contact: Paul Dickard (Media)  
(201) 573-3120  

Joe Fimbianti (Analysts)  
(201) 573-3113  

Ingersoll-Rand Announces Second-quarter 2002 Diluted EPS of 72 Cents, Excluding Restructuring; Results in Line with Expectations  

Hamilton, Bermuda, July 18, 2002 - Ingersoll-Rand Company Limited (NYSE:IR), a leading diversified industrial enterprise, today announced 
second-quarter 2002 net earnings of $123.0 million, or diluted earnings per share (DEPS) of $0.72, excluding charges related to restructuring 
and productivity investments. These results were in line with the company's expectations. Reported net earnings for the second quarter were 
$107.4 million, or DEPS of $0.63, which included charges for restructuring and productivity investments amounting to $0.09 DEPS.  

Second-quarter 2002 net revenues of $2,587.4 million were approximately 5% higher than 2001, reflecting higher Dresser-Rand revenues and 
bolt-on acquisitions. Net revenues increased by 3% without acquisitions, and were flat excluding both acquisitions and the results of Dresser-
Rand. The company continues to make progress in increasing recurring revenues, which include revenues derived from installation, parts and 
service. Total recurring revenues grew by 14% (12% organically) compared to the second quarter of 2001, and accounted for 20% of total 
revenues.  

Goodwill Accounting  
Effective January 1, 2002, the company adopted Financial Accounting Standard No. 142 (FAS 142), which states that goodwill and intangible 
assets deemed to have indefinite lives are no longer subject to amortization, but are to be tested for impairment at least annually. The first and 
second quarters of 2001 each included approximately $34 million of pre-tax goodwill amortization expense ($68 million year-to-date) or $0.18 
DEPS ($0.36 DEPS year-to-date).  

As required by the standard, the company thoroughly reviewed each of its reporting units for goodwill impairment. This testing resulted in a 
goodwill impairment charge of $864.4 million, or $634.5 million net of tax, related to the Thermo King operations of the Climate Control 
Sector. In accordance with the provisions of FAS 142, this $634.5 million net of tax charge was recognized as a cumulative effect of a change 
in accounting principle, retroactive to January 1, 2002.  

The impairment charge will not impact the company's liquidity or access to capital markets. IR's public debt has no financial covenants and its 
$2.5 billion revolving credit line has a debt-to-capital covenant of 65%, calculated using GAAP accounting in place before FAS 142. Including 
the effect of the impairment charge, the company's debt-to-capital ratio was 49.7% at the end of the second quarter of 2002.  

Charges for Restructuring and Productivity Investments During 2001, IR substantially completed a program that was initiated in 2000 to reduce 
costs and accelerate productivity initiatives throughout the company. IR initiated a second round of this program in the fourth quarter of 2001 
focused on reducing general and administrative expense. Including the integration of the Hussmann acquisition, these programs, through June 
30, 2002, have resulted in the closure of 27 plants and a workforce reduction of approximately 6,500 employees.  

The company recorded $21.9 million in pre-tax charges related to the restructuring and productivity investments program in the second quarter. 
Since the third quarter of 2000, these initiatives have included total spending of $404.3 million and are expected to be completed by December 
2002.  

Second-quarter Business Review  
The business sector review of 2002 operating income and margins is on a comparable basis to 2001, excluding goodwill amortization and 
charges for restructuring and productivity investments.  

The Climate Control Sector provides solutions to transport, preserve, store and display temperature sensitive products, and includes the market 
leading brands of Thermo King and Hussmann.  

Revenues for the sector increased by 1%, compared to the second quarter of 2001. Excluding acquisitions, revenues declined by 1% as 
complete unit revenues declined by 4% and parts and service revenues increased 19%. Operating margins declined from 7.3% in 2001 to 6.8% 
in 2002, due to reduced North American revenues at both Hussmann and Thermo King.  

The North American market for refrigerated trailers improved slightly compared to the first quarter but remains at depressed levels, comparable 
to 2001. North American new equipment demand continues to be impeded by the high levels of used truck and trailer inventory. European 
truck and trailer volumes increased compared to the second quarter of 2001. Pricing on refrigerated trucks stabilized during the second quarter 
and the pricing pressures experienced in 2001 will likely abate further as volumes recover.  

Stationary refrigeration revenues in the second quarter increased by 2% compared to last year, reflecting the results of National Refrigeration 
Services (NRS), which was acquired in the second quarter of 2001. Organic revenues decreased by 1% for the quarter compared to the prior 



year, as supermarket customers exhibited continued restraint in capital spending. The installation, service and parts business continues to 
expand and increased by 27% compared to last year, accounting for more than 30% of total stationary refrigeration revenues in the quarter. 
Taylor Industries (acquired in the first quarter of 2001) and NRS have been integrated into the existing Hussmann business to create a complete 
coast-to-coast U.S. service network. The company continues to expand large multi-store programs, and currently provides comprehensive 
service to more than 2,850 stores for several major retail chains.  

The Industrial Solutions Sector is composed of a diverse group of businesses focused on providing solutions to enhance customers' industrial 
efficiency. Sector revenues increased by 12%, as the continued weakness in the worldwide industrial economy was more than offset by 
increased activity in oil and gas related markets served by Dresser-Rand. Second-quarter 2002 operating margins were 5.1% compared to 6.3% 
in 2001, reflecting a mix shift to a higher percentage of sector revenues coming from Dresser-Rand.  

Air and Productivity Solutions provides equipment and services for compressed air systems, tools, fluid power products and the company's 
Energy Systems business, which produces PowerWorksr microturbines. Total revenues declined by approximately 4% to $323.1 million due 
primarily to continuing weak North American industrial activity. Air Solutions revenues from complete units declined by 8% compared to the 
second quarter of 2001. The aftermarket business continued to produce positive results with strong growth of 13% in parts and service 
revenues, which accounted for 46% of total Air Solutions revenues. The Air Care program, which offers comprehensive service and 
maintenance for all makes of air compressors, expanded to 5,300 customers, an increase of nearly 1,800 customers year -to-date. Second-
quarter operating margins for Air and Productivity Solutions were 5.3%, compared to 6.9% in 2001, as improved margins in the Air Solutions 
business were more than offset by lower volumes and margins in the Productivity Solutions business and increased spending in developing the 
PowerWorks microturbine business.  

Engineered Solutions provides motion control applications to both the automotive OEM and industrial aftermarkets. Second- quarter revenues 
increased by 19% compared to last year, primarily reflecting the acquisition of Nadella in the fourth quarter of 2001. Excluding Nadella, 
revenues increased by 7% with improved activity in both the automotive and industrial bearings businesses. Operating margins were 8.4% of 
revenues compared to 10.1% in 2001, with the decline principally attributable to the acquisition of Nadella, product mix and higher benefit and 
insurance costs.  

Dresser-Rand (D-R) is a leader in energy conversion technology and is positioned to deliver complete package solutions to the oil, gas, 
chemical and petrochemical industries. D-R's second-quarter revenues of $234.7 million increased by 29% compared to last year. D-R reported 
an operating profit of $0.9 million in the second quarter of 2002, compared to an operating loss of $1.1 million in the prior year. The improved 
earnings reflect the volume increase and ongoing cost reduction activities. Earnings were negatively affected by $5.1 million of expenses, 
which include a judgment rendered in a product liability lawsuit and costs associated with the successful prosecution of a trade secrets case. 
Additionally, both revenues and margins in the second quarter were impacted by certain large components that are purchased by D-R on behalf 
of customers and passed through at low margins. Excluding these pass throughs, D- R's revenues increased by 11%. D-R's end markets 
continue to improve compared to last year. The backlog totaled $926 million at June 30, 2002, a 13% increase compared to March 31, 2002, 
and a 47% increase compared to the second quarter of 2001. Excluding pass throughs, backlog increased by 39% compared to the second 
quarter of 2001.  

The Infrastructure Sector includes Bobcatr compact equipment, Club Carr golf cars and utility vehicles and Ingersoll- Randr road pavers, 
compactors, portable-power products and drilling equipment. Total sector revenues increased by 1% to $729.3 million and operating margins 
were 12.6%, compared to 13.3% in 2001. Despite sluggish construction markets in North America, Bobcat compact equipment revenues and 
margins improved compared to last year due to new product introductions and higher market shares. Road development and portable power 
markets reported lower sales and margins reflecting soft road repair markets in North America. Club Car experienced revenue gains compared 
to 2001 in the golf, utility and used car markets. Operating margins improved reflecting the volume gains, the benefits of productivity 
initiatives and savings from the restructuring program.  

The Security and Safety Sector includes architectural hardware products, mechanical locks, and electronic and biometric access-control 
technologies. Second-quarter revenues increased by 5% (3% excluding acquisitions) to $364.0 million, with revenue increases in both the 
commercial and residential security markets. Electronic access control revenues were particularly strong with an increase in second-quarter 
revenues of more than 20% compared to last year. Operating margins remained strong at 18.3%, compared to 19.1% in 2001. Strong operating 
margins reflect improved volumes and ongoing productivity initiatives, partially offset by continued investment in security and safety growth 
initiatives.  

The company expanded its presence in the electronic security business in the quarter by acquiring Electronic Technologies Corporation (ETC). 
ETC provides specialty security systems integration, serving as a single source for integrating a facility's access control, closed-circuit and 
fire/life safety systems. ETC was founded in 1987, has 33 offices throughout the United States and had $40 million of revenues in fiscal 2001. 
ETC will enable IR to provide customers with a complete solution for managing openings, people and assets, and represents a significant new 
platform to pursue recurring revenues through service related businesses.  

Comparisons of Other Quarterly Income Statement Items Interest expense of $59.5 million for the second quarter of 2002 was $1.6 million 
below the 2001 second quarter due to lower year-over-year debt levels and a decline in interest rates.  

Other expense totaled $15.1 million of net expense for the second quarter, compared to $7.7 million of net expense in last year's second quarter, 
primarily due to higher foreign exchange losses in the quarter compared to foreign exchange gains last year.  



The company's effective tax rate, excluding restructuring, for the second quarter of 2002 was 20%, compared to 33% in the second quarter of 
2001. The effective full-year tax rate for 2002 is expected to be 20%, excluding restructuring charges, reflecting ongoing tax planning 
initiatives.  

2002 Outlook  
"Results for the first six months of 2002 indicate that many of our end markets are beginning to stabilize," said Herbert L. Henkel, chairman, 
president, and chief executive officer of Ingersoll-Rand. "However, even though many macroeconomic indicators point to improved activity, 
we continue to experience erratic monthly demand patterns from our key industrial, commercial and construction customers. Relatively strong 
overall activity trends in April and May were followed by significant year-over-year order declines in June. At this point, there is considerable 
uncertainty about the third and fourth quarters, and there has been little evidence to suggest that we will enjoy a sustained upward level of 
demand for the second half of 2002.  

"Our current expectation for the second half of 2002 is for continued sluggish order and sales activity, similar to what we experienced in the 
first half of the year. Third-quarter 2002 diluted earnings per share are expected to be in the range of 55 cents to 60 cents, excluding 
restructuring and productivity investments. The expected earnings reflect the overall order declines experienced in June and normal 
seasonality," said Henkel.  

"Based on our scenario that the economic activity for the second half of 2002 will be similar to the first half, the company expects full year 
results will fall to the low end of the 2002 DEPS range of $3.00 to $3.25 that we forecast in January 2002.  

"Free cash flow is expected to approximate $500 million, before restructuring and productivity investments. This will enable the company to 
continue to reduce its debt while still pursuing bolt-on acquisitions."  

IR is a leading innovation and solutions provider for the major global markets of Security and Safety, Climate Control, Industrial Solutions and 
Infrastructure. The company's diverse product portfolio encompasses such leading industrial and commercial brands as Schlage locks and 
security solutions; Thermo King transport temperature control equipment; Hussmann commercial and retail refrigeration equipment; Bobcat 
compact equipment; Club Car golf cars and utility vehicles; Torrington bearings and components; PowerWorks microturbines; and Ingersoll-
Rand industrial and construction equipment. In addition, IR offers products and services under many more premium brands for customers in 
industrial and commercial markets. Further information on IR can be found on the company's web site at www.irco.com.  

This news release includes "forward-looking statements" that involve risks and uncertainties. Political, economic, climatic, currency, tax, 
regulatory, technological, competitive and other factors could cause actual results to differ materially from those anticipated in the forward-
looking statements. Additional information regarding these risk factors and uncertainties is detailed from time to time in the company's SEC 
filings, including but not limited to its report on Form 10-Q for the three months ended March 31, 2002.  

 

        #   #   # 
         7/18/02 
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INGERSOLL-RAND COMPANY LIMITED  
Consolidated Income Statement  
Second Quarter and Six Months  

(In millions except per share amounts)  

UNAUDITED  
Three Months  Six Months  

Ended June 30,  Ended June 30,  
2002  2001  2002  2001  

Revenues  $ 2,587.4 $ 2,459.3 $ 4,893.3 $ 4,750.6 

Cost of goods sold  1,994.9 1,933.3 3,769.2 3,720.6 

Selling & administrative expenses  378.8 355.4 727.0 697.5 

Restructuring charges  7.3 8.3 19.1 31.6 

Operating income  206.4 162.3 378.0 300.9 

Interest expense  (59.5) (61.1) (119.0) (125.6) 

Other income/(expense)  (15.1) (7.7) (28.7) (8.7) 

Earnings before taxes  131.8 93.5 230.3 166.6 

Provision for taxes  24.4 30.6 42.0 54.4 

Net earnings before cumulative effect  
of change in accounting principle  107.4 62.9 188.3 112.2 

Cumulative effect of change in  
accounting principle, net of tax  - - (634.5) - 

Net earnings/(loss)  $ 107.4 $ 62.9 $ (446.2) $ 112.2 

Basic earnings per share  
Net earnings before cumulative effect  
of change in accounting principle  $ 0.64 $ 0.38 $ 1.12 $ 0.69 

Cumulative effect of change in  
accounting principle, net of tax  - - (3.76) - 

$ 0.64 $ 0.38 $ (2.64) $ 0.69 

Diluted earnings per share  
Net earnings before cumulative effect  
of change in accounting principle  $ 0.63 $ 0.38 $ 1.10 $ 0.68 

Cumulative effect of change in  
accounting principle, net of tax  - - (3.72) - 

$ 0.63 $ 0.38 $ (2.62) $ 0.68 

Average number of common  
shares outstanding:  
Basic  169.0 164.1 168.7 162.5 

Diluted  171.2 165.6 170.5 163.8 

INGERSOLL-RAND COMPANY LIMITED  
Business Review  



   

Second Quarter and Six Months  
(In millions except percentages)  

UNAUDITED  
Three Months  Six Months  

Ended June 30,  Ended June 30,  
2002  2001  2002  2001  

Climate Control  
Revenues  $ 615.2 $ 607.3 $ 1,129.7 $ 1,118.8 

Operating income  37.3 11.5 60.5 1.1 

and as a % of revenues  6.1% 1.9% 5.4% 0.1% 

Industrial Solutions  
Air & Productivity Solutions  
Revenues  323.1 335.1 633.2 665.2 

Operating income  13.9 14.7 39.5 49.5 

and as a % of revenues  4.3% 4.4% 6.2% 7.4% 

Dresser Rand  
Revenues  234.7 181.7 446.5 362.8 

Operating income/(loss)  0.2 (5.5) (0.2) (12.9) 

and as a % of revenues  0.1% -3.0% 0.0% -3.6% 

Engineered Solutions  
Revenues  321.1 270.0 610.0 542.3 

Operating income  20.9 20.4 37.0 35.7 

and as a % of revenues  6.5% 7.6% 6.1% 6.6% 

Industrial Solutions  
Revenues  878.9 786.8 1,689.7 1,570.3 

Operating income  35.0 29.6 76.3 72.3 

and as a % of revenues  4.0% 3.8% 4.5% 4.6% 

Infrastructure  
Revenues  729.3 719.8 1,364.4 1,381.1 

Operating income  89.7 84.9 152.4 155.8 

and as a % of revenues  12.3% 11.8% 11.2% 11.3% 

Security & Safety  
Revenues  364.0 345.4 709.5 680.4 

Operating income  64.3 56.3 130.4 110.6 

and as a % of revenues  17.7% 16.3% 18.4% 16.3% 

Total  
Revenues  $ 2,587.4 $ 2,459.3 $ 4,893.3 $ 4,750.6 

Operating income  226.3 182.3 419.6 339.8 

and as a % of revenues  8.7% 7.4% 8.6% 7.2% 

Unallocated corporate expense  (19.9) (20.0) (41.6) (38.9) 

Consolidated operating income  $ 206.4 $ 162.3 $ 378.0 $ 300.9 

and as a % of revenues  8.0% 6.6% 7.7% 6.3% 

INGERSOLL-RAND COMPANY LIMITED  
Consolidated Income Reconciliation  

Second Quarter  



(In millions except per share amounts)  
UNAUDITED  

2002  2001  
Restructure Restructure 

Reported  and Other  Adjusted  Reported  and Other  Adjusted 
Results  Charges  Results  Results  Charges  Results  

Revenues  $ 2,587.4  $ -  $ 2,587.4  $ 2,459.3  $ -  
$ 
2,459.3  

Cost of goods sold  1,994.9  12.5  1,982.4  1,933.3  27.3  1,906.0  

Selling & administrative expenses 378.8  2.1  376.7  355.4  6.4  349.0  

Restructuring charges  7.3  7.3  -  8.3  8.3  -  

Operating income  206.4  (21.9)  228.3  162.3  (42.0)  204.3  

Interest expense  (59.5)  -  (59.5)  (61.1)  -  (61.1)  

                               
                                 
                               
                                 
                                 
                               
                                 
Other income/(expense)  (15.1)  -  (15.1)  (7.7)  -  (7.7)  

                      
                      

                  
Earnings before taxes  131.8  (21.9)  153.7  93.5  (42.0)  135.5  

Provision for taxes  24.4  (6.3)  30.7  30.6  (13.9)  44.5  
                  

Net earnings  $ 107.4  $ (15.6)  $ 123.0  $ 62.9  $ (28.1)  $ 91.0  

Earnings per share:  

- Basic  $ 0.64  $ 0.73  $ 0.38  $ 0.55  
                                 
                                 

- Diluted  $ 0.63  $ 0.72  $ 0.38  $ 0.55  
                                 
                                 

Average number of common  
shares outstanding:  
Basic  169.0  169.0  164.1  164.1  
Diluted  171.2  171.2  165.6  165.6  



INGERSOLL-RAND COMPANY LIMITED  
Business Review Reconciliation  

Second Quarter  
(In millions except percentages)  

UNAUDITED  

2002  2001  
Restructure Restructure Excluding  

Reported  & Other  Adjusted  Reported  & Other  Adjusted  Goodwill  
Results  Charges  Results  Results  Charges  Results  Amortization * 

Climate Control  
Revenues  $ 615.2 $ - $ 615.2 $ 607.3 $ - $ 607.3 $ 607.3 
Operating income  37.3 (4.7) 42.0 11.5 (11.6) 23.1 44.1 

and as a % of revenues  6.1% 6.8% 1.9% 3.8% 7.3% 

Industrial Solutions  
Air & Productivity Solutions  
Revenues  323.1 - 323.1 335.1 - 335.1 335.1 
Operating income  13.9 (3.1) 17.0 14.7 (8.2) 22.9 23.2 

and as a % of revenues  4.3% 5.3% 4.4% 6.8% 6.9% 

Dresser Rand  
Revenues  234.7 - 234.7 181.7 - 181.7 181.7 
Operating income/(loss)  0.2 (0.7) 0.9 (5.5) (2.3) (3.2) (1.1) 

and as a % of revenues  0.1% 0.4% -3.0% -1.8% -0.6% 

Engineered Solutions  
Revenues  321.1 - 321.1 270.0 - 270.0 270.0 
Operating income  20.9 (6.0) 26.9 20.4 (6.9) 27.3 27.3 

and as a % of revenues  6.5% 8.4% 7.6% 10.1% 10.1% 

Industrial Solutions  
Revenues  878.9 - 878.9 786.8 - 786.8 786.8 
Operating income  35.0 (9.8) 44.8 29.6 (17.4) 47.0 49.4 

and as a % of revenues  4.0% 5.1% 3.8% 6.0% 6.3% 

Infrastructure  
Revenues  729.3 - 729.3 719.8 - 719.8 719.8 
Operating income  89.7 (1.9) 91.6 84.9 (4.0) 88.9 95.4 

and as a % of revenues  12.3% 12.6% 11.8% 12.4% 13.3% 

Security & Safety  
Revenues  364.0 - 364.0 345.4 - 345.4 345.4 
Operating income  64.3 (2.4) 66.7 56.3 (6.0) 62.3 65.9 

and as a % of revenues  17.7% 18.3% 16.3% 18.0% 19.1% 

Total  
Revenues  $ 2,587.4 $ - $ 2,587.4 $ 2,459.3 $ - $ 2,459.3 $ 2,459.3 
Operating income  226.3 (18.8) 245.1 182.3 (39.0) 221.3 254.8 

and as a % of revenues  8.7% 9.5% 7.4% 9.0% 10.4% 

Unallocated corporate expense  (19.9) (3.1) (16.8) (20.0) (3.0) (17.0) (17.0) 



   

   

Consolidated operating income  $ 206.4 $ (21.9) $ 228.3 $ 162.3 $ (42.0) $ 204.3 $ 237.8 
and as a % of revenues  8.0% 8.8% 6.6% 8.3% 9.7% 

* Presented for comparable purposes stating 2001 results excluding goodwill amortization, as if FAS 142 had been adopted in 2001.  

INGERSOLL-RAND COMPANY LIMITED  
Consolidated Income Reconciliation  

Six Months Ended June 30,  
(In millions except per share amounts)  

UNAUDITED  

2002  2001  
Restructure  Restructure 

Reported  and Other  Adjusted  Reported  and Other  Adjusted  
Results  Charges  Results  Results  Charges  Results  

Revenues  $ 4,893.3 $ - $ 4,893.3 $ 4,750.6 $ - $ 4,750.6 

Cost of goods sold  3,769.2 22.3 3,746.9 3,720.6 41.4 3,679.2 

Selling & administrative expenses  727.0 4.4 722.6 697.5 17.9 679.6 

Restructuring charges  19.1 19.1 - 31.6 31.6 - 

Operating income  378.0 (45.8) 423.8 300.9 (90.9) 391.8 

Interest expense  (119.0) - (119.0) (125.6) - (125.6) 

Other income/(expense)  (28.7) - (28.7) (8.7) - (8.7) 

Earnings before taxes  230.3 (45.8) 276.1 166.6 (90.9) 257.5 

Provision for taxes  42.0 (13.2) 55.2 54.4 (30.2) 84.6 

Net earnings before cumulative effect  
of change in accounting principle  $ 188.3 $ (32.6) $ 220.9 $ 112.2 $ (60.7) $ 172.9 

Earnings per share:  

- Basic  $ 1.12 $ 1.31 $ 0.69 $ 1.06 

- Diluted  $ 1.10 $ 1.30 $ 0.68 $ 1.06 

Average number of common  
shares outstanding:  
Basic  168.7 168.7 162.5 162.5 
Diluted  170.5 170.5 163.8 163.8 



   

   

INGERSOLL-RAND COMPANY LIMITED  
Business Review Reconciliation  

Six Months Ended June 30,  
(In millions except percentages)  

UNAUDITED  

2002  2001  
Restructure  Restructure Excluding  

Reported  & Other  Adjusted  Reported  & Other  Adjusted  Goodwill  
Results  Charges  Results  Results  Charges  Results  Amortization 

*  
Climate Control  
Revenues  $ 1,129.7 $ - $ 1,129.7 $ 1,118.8 $ - $ 1,118.8 $ 1,118.8 
Operating income  60.5 (10.0) 70.5 1.1 (27.0) 28.1 70.6 

and as a 
% of 
revenues  

5.4% 6.2% 0.1% 2.5% 6.3% 

Industrial Solutions  
Air & Productivity Solutions  
Revenues  633.2 - 633.2 665.2 - 665.2 665.2 
Operating income  39.5 (1.8) 41.3 49.5 (11.0) 60.5 61.8 

and as a 
% of 
revenues  

6.2% 6.5% 7.4% 9.1% 9.3% 

Dresser Rand  
Revenues  446.5 - 446.5 362.8 - 362.8 362.8 
Operating income/(loss)  (0.2) (1.5) 1.3 (12.9) (7.4) (5.5) (1.2) 

and as a 
% of 
revenues  

0.0% 0.3% -3.6% -1.5% -0.3% 

Engineered Solutions  
Revenues  610.0 - 610.0 542.3 - 542.3 542.3 
Operating income  37.0 (10.1) 47.1 35.7 (15.7) 51.4 51.4 

and as a 
% of 
revenues  

6.1% 7.7% 6.6% 9.5% 9.5% 

Industrial Solutions  
Revenues  1,689.7 - 1,689.7 1,570.3 - 1,570.3 1,570.3 
Operating income  76.3 (13.4) 89.7 72.3 (34.1) 106.4 112.0 

and as a 
% of 
revenues  

4.5% 5.3% 4.6% 6.8% 7.1% 

Infrastructure  
Revenues  1,364.4 - 1,364.4 1,381.1 - 1,381.1 1,381.1 
Operating income  152.4 (9.8) 162.2 155.8 (11.0) 166.8 179.9 

and as a 
% of 

11.2% 11.9% 11.3% 12.1% 13.0% 



revenues  

Security & Safety  
Revenues  709.5 - 709.5 680.4 - 680.4 680.4 
Operating income  130.4 (4.5) 134.9 110.6 (13.2) 123.8 131.0 

and as a 
% of 
revenues  

18.4% 19.0% 16.3% 18.2% 19.3% 

Total  
Revenues  $ 4,893.3 $ - $ 4,893.3 $ 4,750.6 $ - $ 4,750.6 $ 4,750.6 
Operating income  419.6 (37.7) 457.3 339.8 (85.3) 425.1 493.5 

and as a 
% of 
revenues  

8.6% 9.3% 7.2% 8.9% 10.4% 

Unallocated corporate 
expense  

(41.6) (8.1) (33.5) (38.9) (5.6) (33.3) (33.3) 

Consolidated operating 
income  

$ 378.0 $ (45.8) $ 423.8 $ 300.9 $ (90.9) $ 391.8 $ 460.2 

and as a 
% of 
revenues  

7.7% 8.7% 6.3% 8.2% 9.7% 

* Presented for comparable purposes stating 2001 results excluding goodwill amortization, as if FAS 142 had been adopted in 2001.  
INGERSOLL-RAND COMPANY LIMITED  

Condensed Consolidated Balance Sheet  
(In millions)  

UNAUDITED  

June  December  
30, 2002  31, 2001  

ASSETS  
Current assets:  

Cash, cash equivalents and marketable 
securities  

$ 132.7 $ 121.4 

Accounts and notes receivable, net  1,561.2 1,482.9 
Inventories  1,386.8 1,295.3 
Prepaid expenses and deferred income taxes  329.9 288.2 

Total current assets  3,410.6 3,187.8 

Property, plant and equipment, net  1,632.0 1,633.0 
Goodwill, net  3,972.5 4,811.7 
Intangible assets, net  890.9 849.1 
Other assets and noncurrent deferred tax  865.5 582.1 

Total assets  $ 10,771.5 $ 11,063.7 

LIABILITIES AND EQUITY  
Current liabilities:  

Accounts payable  $ 734.1 $ 761.0 



EXHIBIT 99.2  

Chairman's Comments  

Second Quarter 2002 Conference Call  

Good morning.  

Thank you for joining us on our second quarter 2002 conference call. This morning we reported net earnings from operations of 72 cents per 
share which was consistent with our last guidance of 65 to 75 cents. These results are adjusted for restructuring and productivity investments 
charges and the new goodwill accounting standard we adopted in the first quarter of this year. The impact of the goodwill on our business 
segments can be found on schedule number four which is attached to the second quarter press release.  

The macro economic backdrop for the second quarter seems to suggest that the overall U.S. economy continued to grow, driven primarily by 
strong consumer spending.  

However, most of our general industrial, refrigeration and construction machinery markets have not experienced a recovery of demand. We 
continued to have pockets of improvement in the quarter, but the overall demand picture is decidedly sluggish.  

Total order rates for the quarter were up about 5% overall and up 3% excluding acquisitions. We had improved orders at Dresser-Rand, 
Engineered Solutions, Security and Safety and Club Car. Bobcat and Air Solutions orders were also up slightly despite difficult end markets. 
Offsetting this higher activity were declining orders in Road Machinery, Portable Power, Climate Control and our Industrial Production related 
businesses in Productivity Solutions.  

Even though the total level of orders was slightly higher than our original expectations, demand levels for our total business remain highly 
erratic. We enjoyed good year-over- year demand increases in April and May followed by an unexpectedly large fall off in June. You will 
recall that we had a similar pattern of results in the first quarter. This high month-over-month variability and the growing concern about the 
overall economic environment in North America make it difficult to have confidence in a sustained second half recovery of demand.  

Also during the quarter, we fully implemented FAS #142 and booked a pre-tax charge of $864.4 million related to asset impairment.  

This was a thorough analytical process in which we reviewed all of our business units' historic performance and long- range forecasts for cash 
flow. In this analysis we employed a discount rate of 11%, which we believe is a conservative valuation assumption and is more indicative of 
our long term cost of capital.  

We concluded after completing the analysis that the only business that required an impairment charge was Thermo King, which we acquired at 
the end of 1997.  

After strong performance from 1998 to 2000, Thermo King's business deteriorated sharply in 2001 and has remained depressed for the first half 
of 2002. Additionally, we believe that the long range growth forecast used to determine the purchase price at the time of the acquisition cannot 
be achieved over the next 5 years. Expected strong growth, especially in overseas markets in Eastern Europe and Asia, has not materialized to 
the level forecasted and it is not likely to accelerate in the near horizon. These factors have substantially reduced the FAS 142 valuation 
calculation. This charge does not diminish our enthusiasm for the Climate Control business, but merely recognizes Thermo King's markets 
have not developed as quickly as expected in 1997.  

Accrued expenses and other current liabilities  1,493.5 1,526.3 
Loans payable  1,436.6 563.7 

Total current liabilities  3,664.2 2,851.0 

Long-term debt  2,167.3 2,900.7 
Other noncurrent liabilities  1,409.2 1,395.4 

7,240.7 7,147.1 
Shareholders' equity:  

Common stock  169.2 168.0 
Other shareholders' equity  3,605.2 4,070.0 
Accumulated other comprehensive income  (243.6) (321.4) 

Total shareholders' equity  3,530.8 3,916.6 

Total liabilities and equity  $ 10,771.5 $ 11,063.7 



The impairment charge will not impact our liquidity or access to capital markets. Our public debt has no financial covenants and our $2.5 
billion revolving credit line has a debt to capital covenant of 65% calculated using GAAP accounting in place before FAS 142. Including the 
effect of the impairment charge, our debt-to capital ratio was 49.7% at the end of the second quarter of 2002. Our target debt to capital will 
continue to be 40% and we will make progress toward reducing our debt levels for the balance of 2002 and in 2003.  

During the quarter we also continued to implement Phase II of the restructuring and productivity investments program. Total costs under the 
program for the quarter were approximately $22 million, and we have spent $404.3 million since the inception of the program.  

We are coming to the conclusion of the program. To date, we have closed 27 manufacturing facilities with 2 plant closings in progress and have 
reduced headcount by approximately 6,500. This activity had a positive effect on margins in the quarter, and we continue to forecast that the 
program will add about 50 cents to full year 2002 diluted earnings per share. The total cost savings for this program are expected to be $200 
million.  

We made continued progress at growing our recurring revenue stream during the quarter at Hussmann and Air Solutions.  

Our comprehensive service for supermarkets and convenience stores continued to expand in the quarter with the addition of two new customers 
with 350 locations. There are also a number of customers with whom we are actively negotiating. We now have over 2,850 stores from a 
number of major chains covered in our National Contract program. Total parts, service and installation revenue for Hussmann grew by 27% 
from last year and accounted for over 30% of Hussmann revenues in the quarter.  

Air Solutions also continued to grow its aftermarket and service business during the quarter. Total service revenue for the second quarter 
increased by over 10% compared to last year in a declining new equipment market. The total number of service contracts grew at an annualized 
rate of about 12% and we added about 850 new Air Care contracts, which now total over 5,300 worldwide. June year-to-date, 46% of Air 
Solutions revenue came from aftermarket activities.  

Energy Systems continued to make progress in a difficult market. A total of 15 microturbines were shipped in the second quarter, 14 to external 
customers.  

During the quarter we completed design work on our grid independent unit and we are currently testing the units to confirm reliability and 
functionality.  

In addition, we are testing the prototypes of the new 250 kilowatt unit and are targeting to build the first units in December for shipment in the 
first quarter of 2003. We have a number of current IR customers who have expressed interest in the 250 kilowatt unit. Waste water treatment 
applications, where we convert methane gases to electricity, is a target market for this size unit.  

Additionally, we expanded the solutionizing aspect of Air Solutions business. Air Solutions won an exclusive contract from General Motors for 
service, maintenance and compressed air systems optimization for 42 auto manufacturing facilities in North America. This is a pure service 
contract with a revenue stream of approximately $35 to $40 million over the next 5 years. We won the contract due to our experience, 
reputation and expertise to act in a consulting role to General Motors in the area of energy management.  

We also provided an additional interesting solution for General Motors in the area of electric vehicles. Club Car will produce at least 10,000 
specially equipped electric vehicles for use in closed communities where speed limits are less than 25 miles per hour. This should add over $30 
million of profitable revenue to Club Car in the second half of 2002.  

During the second quarter we also made an important bolt-on acquisition that will expand of our presence in electronic security. Security and 
Safety acquired Electronic Technologies Corporation also known as ETC, a nationwide provider of specialty security system integration for 
access control, closed circuit television and fire and safety systems.  

ETC has 33 offices throughout the United States and has over 4,500 customers including many well-known companies such as IBM and Aetna. 
ETC revenues in fiscal 2001 were approximately $40 million.  

This acquisition will help to expand the penetration of Interflex product lines in North America and our solutions strategy in the areas of access 
control, time and attendance reporting and asset tracking. Additionally, we will be able to pull through Locknetics, electronic locks and 
Recognition Systems hand readers.  

All in all, we had a successful quarter despite some tough end market conditions.  

Outlook  

Even though many macro economic indicators point to improvement in the overall economy, we continue to experience erratic monthly 
demand for many of our key markets.  

At this point, there is growing uncertainty about the third and fourth quarters and we do not have any convincing evidence to suggest we will 



enjoy a sustained improvement in demand for the second half of 2002.  

Our current expectations for the second half of 2002 is for continued sluggish order and sales activity similar to our first half experience. Our 
previous forecast was based on a slight recovery of demand in the second half. Third quarter 2002 diluted earnings are expected to be in the 
range of 55  
- 60 cents per share excluding restructuring and productivity investments charges. Third quarter earnings reflect the order pattern experienced 
in the first half of 2002 and the normal seasonal pattern in our business.  

We expect full year 2002 earnings to be at the lower end of our internal range of $3.00 to $3.25.  

The fourth quarter is expected to have higher earnings due to the normal seasonal earnings improvement at Hussmann, Dresser-Rand and 
Engineered Solutions.  

Additionally, as was the case last year, we expect Engineered Solutions to benefit from the anti-dumping Government relief, which is designed 
to compensate us for the negative impact on our pricing due to the dumping of imported bearings on the U.S. market.  

The erratic nature of current end market activity and increased uncertainty in the general economy indicate that there could be additional risk to 
full year earnings forecast. An economic scenario where market activity follows the pattern we saw in June would take down our earnings 
expectation by approximately 25 cents per share.  

Free cash flow is expected to approximate $500 million before restructuring and productivity investments. This expectation assumes that our 
capital expenditures will be about $160 million and that we maintain our working capital at 2001 levels, which is conservative given our 
performance so far this year. Obviously, the $500 million target would be effected by the risk identified in our full-year earnings expectations. 
The cash flow will enable the company to continue to reduce debt while pursuing bolt on acquisitions.  

This ends my formal remarks.  
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